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TAKE SPECIAL PARTNERS AWAIT KENTUCKY ACTION 


TEXT OF AGREEMENT GIVEN FEINA INSURANCE COMPANY AROUSED OVER STATE BOARD 
Much Interest Is Taken in Movement HARTFORD, CONN. 


in Chicago in View of Ex- The solution of the ANNEX problem lies in your hands, MR. LOCAL 




















Some Companies Have Decided Not to 


; ‘ ' r AINTAINS Write Dwellings, Owing to the 
: AGENT. Why not place your business with the Company that ! r S R 

- Lt educed 5 

pense Reduction NO ANNEX, the Company which does not compete with you for your own business Rates 


Much interest has been taken in the An A@TNA AGENT REPRESENTS The AETNA In Its ENTIRETY Th . ntucky situation over the re 


partnership arrangements that hav ent order of the state rating board 
been entered into in Chicago both on 


the part of salaried and commission WESTERN BRANCH, Insurance Exchange, CHICAGO, ILL. ee ee a 


Ss hedule, followed by 75 percent of the 
ofices. The tendency has been to THOMAS E. GALLAGHER WILLIAM B. CLARK S ROE te npanies instructing the Kentucky, 
admit special partners, taking in prom General Agent Presider : FORAEEE Aaa Actuarial Bureau not to incur any ex 
inent solicitors and brokers. The text pense in their behalf in applying the 
of one of these special partnership new hedul hecon mor 

ht l scheduls pecomes lore 
agreements 1s: eT a Sg meses eae Beat 
ARTICLES OF COPARTNERSHIP “pareged tg Sho Y "2 nemninS the 
ives into this ay of .. = (FIRE) L¢ l I , ew ork, \lagara, North 
1913, between A. B., as partners, and X \merica, London & Lancashire, Orient 
Y. Z., as special partners, as hereinafte and National-Ben Franklin, have noti 
provided. 


. . ‘ ? l agents to rit 1O . . . 

Whereas, the aforesaid parties desire ; ed agents to write no mbre dwe lling 

to form a copartnership for the purpos¢ usiness except farm dwellings The 

of carrying on an insurance agency busi- National-Ben Franklin has in addition 
ness in the city of Chicago, county of 


put | _ b 0 1a) »} - 
Cook and state of Illinois, for which pur- ut the embars n tobacco 
pose they have agreed, and do hereby Get At the State Board 
agree, to the following terms and articles | ng bo as 
of copartnership, to the faithful perform- Phe ate ae board 1 appare ntly 
ance of which they bind themselves, their 4 exer ised and ev idently did not antici- 
executors and administrators. ite the trouble it was bringing on it 


First—The name of said copartnership : If. ' \gents have been besieging the 
shall be A. B., and said preg ry 0 yoard to retract its position and n ot al 
_ a for the term od , w Kentucky to drift into a Missouri 
rom and after the day ine “aPRa eetnin tn Rees : 
1913, unless sooner terminated by agree- ORGANIZED IN 1872 the companies have all along been 


ment of the parties. using hngures to demonstrate the cor- 

+» STATEMENT JANUARY 1, 1913 rectness of their position, but the state 
Second—It is further hereby agreed rating board : , , 

that the said A. B. do now and shall at Cc ital S 2 000 000 ; . pee 7 —_, ») the demand 

all times hereafter own the agency plant apita * + of owners of dwellings that had 

of said copartnership, and that none of harges added for defects The rate 

said special partners shall have any own- © at thtes reduction order was force \ ooee 

ership in the agency of the companies now Reserve for all other liabilities * e = ts - rder w as forced on the com 


represented by A. B., or in the agency 


. panies and there was nothing left but 
plant that A. B. now have, but that all 9 5 76 398 to rebel 
the assets of said copartnership, the good Net Surplus e b 


win of the business, and the agency plant 21 238 A 25 Tl a ale coe Just secaamn 
shall at all times hereafter belong abso- 1ere is evidently a disposition on 
lutely to said A. B., and that said last Assets +] +] : I 


d : , yart of most companies see whicl 
mentioned parties shall furnish all the I be nost companie to see which 


capital required to conduct said business. Western Department, Chicago way the tide a turn. = dwellings 
and that the profits from their portion of written after Dec. 1 are taken at the 
a ae may be divided between the VASSES S. Saas, Manages d M old rates wit th the proviso that a re- 
said A. B. in such manner as the ay ° ; M L. » 2d Ass’t . : per = My sy 
= _ i ch manne is they may JOHN C. INGRAM, Ass’t Mdr WILLIAM L. LERCH ss ar bate will 1 orthcoming after the new 

a ge ow schedule is : applied. Most companies 

Third—It is further agreed that the in- are writing d lwe om 

terest of the said X. Y. Z. in said copart- ~arefull Wh eh i : 
nership shall be that of special partners ina ete etl le state rating 
oly, and that neither they or any of them board W re cline d to review its 
aoe ene Ss Se mee a EDW. MILLIGAN, President order and bring about another confer- 

? © U ° * r 4 . . . ~ ~ - ~ bd ‘ 
in the good-will of the business of said | GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Secy. THOMAS C.TEMPLE, Secy. | ence remains to be seen. — 
copartnership, except in that portion of Surplus to Policy-holders, $6,155,090.80 Total Losses Paid, $73,438,552.70 _ Most of the companies have thus far 
the business which each of said special failed to advise th 
partners may personally control. 

* ¢ 8 














acute 








business very 





heir agents as to their 

attitude w ith 1 regard to Kentucky dwell- 

And it is further agreed that each of ; Pe ® “11: ing ‘nod ome ‘aa in the absence of 

said special partners may at the end of PROPERTY. Cash Capital, Two Million Dollars specific instructions on that subject the 
¢ and every month during the term N THE agents will continue to write bu ne 

of this contract draw from said fi : 975.957.27 a : ‘ “é . — 

copartnership such an amount as > Reinsurance Reserve - , $4, ’ tt hitherto prevailing rates. 

ogee wt be sees. nA - a 8 Reserve for Outstanding Losses- 485,001.34 use of the one-year rate for 
» which said special partne o " i selina iinanihins ae te 

be entitled were he not a special partner AINSURANCE Reserve for all other Claims - 190,000.00 vellings in unj rotected towns, — 

m said firm; it being distinctly under- a oi - ais D suggested, means that the 

Stood and agreed that such special part- “QO NET SURPLUS 4,155, 090.80 


hers shall only receive from said firm al 


on cell company will get a considerably higher 
amount equivalent to a brokeca e upon sori Total Assets, $11, 806, 049. 41 ate, of course, than if the term rate 


the business which each of said special 


were permitted. The state insurance 
(CONTINUED ON PAGE 5) (CONTINUED ON PAGE 15) 


NORTH BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
E. G. RICHARDS, Manager J. F. HASTINGS, Assistant Manager 


DEPARTMENTS: 
METROPOLITAN—W. P. YOUNG, Deputy Assistant Manager NEW ENGLAND AND SOUTHERN—W. S. ALLEY, General Agent 
MIDDLE—C. R. PERKINS, Deputy Assistant Manager CENTRAL—E. T. CAIRNS, General Fost 
PACIFIC—W. S. BERDAN, Deputy Assistant Manager WESTERN—C. E. CASE, General Agent 
IMPROVED RISKS—G. P. DAVIS, General Agent 


FIRE AND CASUALTY SECTION 
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KANSAS MUTUALS 
ALL COMPANIES REPRESENTED 


Gather at Wichita—State Fire Marshal 
Harrison Parkman and Deputy 
Give Talks 


Dec. 3.—(Special.) 

The fourteenth annual meeting of the 
Kansas State Association of Mutual 
Insurance Companies opened here to- 
day with representatives present from 
all parts of the state and all companies. 
The meeting was called to order dur- 
ing the morning but — of impor- 
was done. The 


Wichita, 


Kan., 


tance business session 
opened in the afternoon at 1:30 and 
continued until 6 o’clock, when ad- 
journment was taken until 8:30 Thurs- 


day morning. During the afternoon 
five good addresses were made in ad- 
dition to welcoming and_ responsive 


talks and the president’s report on the 
national meeting and the condition of 
the association. 

C. N. Miller, 
marshal, gave 


chief deputy state fire 
the principal address of 
the afternoon on “Criminal Prosecu- 
tion of Incendiarism.” “The 
Kansas is working under a hardship in 


MEET 





| lively 
| the 


state of | 


! 


They pointed to decisions in Illinois | 
and Pennsylvania where the courts de- 
nied the right of the state to fix the 
price of theater tickets. 

Taking up another phase of the con- 


troversy, counsel contended that the 
law cannot be supported as a valid ex- 
ercise of the police powers to protect 
the public health, life, liberty or mo- 
rality. 

They argued these insurance laws 
must fall unconstitutional the 
same reason that the court declared in- 
valid the New York law limiting the 
hours of labor in bakeries. It was this 
case that former President Roosevelt 
made a national issue in the last presi 
dential campaign. 


as for 


ELDRIDGE FINDS A SOLUTION 


Expense Problem Easy When You 
Know How—Just Let Johnson 
& Higgins Do It 
Detroit, 
surance 


Dec. 2—(Special)—‘The in 
commissioners are having a 
time trying to find out whether 
expense of fire insurance compa 
nies is too great, and if so, how to 
reduce it, and how much to reduce it. 


\ blanket solution to every one of 


| these problems occurred to me today,” 


trying to prosecute people for arson,” 
declared Mr. Miller. “The state laws | 
are such that the court will allow noth- 
ing to creep into the evidence that 
might prejudice the jury in any way. 
The prosecution must confine itself to 
straight unquestionable evidence. Ju- 


ries in arson cases seem to work under 


the impression that it is bettter to let 
99 guilty men escape than convict one 
innocent man Arson evidence is the 
hardest to get of any criminal case, as 
an incendiary usually has no accom- 
plice and takes his own time and pleas- 
ure about his act.” 


Gospel of Practical Extinguishment 
“While we talk fire prevention 
must not forget to preach the gospel 
of practical fire extinguishment,” de 


we 


said W. A. Eldridge, secretary of the 
Michigan Association ie Local Fire 
Insurance Agents, and a director of the 
Inter State Fire. 

“It is a rather sweeping innovation 
but seems to be perfectly feasible. It 
certainly would reduce the expenses, 
for it would eliminate the accounts of 
the special agents, the salaries of the 


underwriters, the cost of inspections 


and ratings and perhaps a few other 
things \mid the haze of all this agi 
tation, this solution has come to the 
fore just like the sun coming out from 
behind a cloud. 

“Just let Johnson & Higgins do it. 

‘That’s how to make a_ rate—no 
hother about forms, and no experience 
| necessary. It would cut premiums at 
least two-thirds and thus eliminate the 
local agents too.” 


clared Harrison Parkman, state fire 
marshal. “There is no excuse for a | 
fire, but if one does happen, one should | 


be ready to handle it properly. Arson 
may be in a measure restrained 
proper prosecution of such an act.” 
“Educate the public, through 
newspapers, by way of paid advertis- 
ing, to teach the people to believe in 
you and the insurance protection you 
sell,” was the message of Mrs. M. C. 
Hitchcock, editor of the Mutual Insur- 
ance Journal of Lincoln, Neb. “Insur- 
ance and advertising are two great 
American businesses which depend 
upon the American spirit of progress 
Mutual insurance is still a business 


by 


the 


which needs a driving force and adver 
tising is that force.” 

“Mutual insurance is but a subdivi 
sion, a specialized form of cooperative 


work,” 
lumbus. 


said George W. Snyder of Co 
‘Competitive business is the 
svstem of doing things not for service 
but for money. Cooperative business 
is the system of doing things for servy- 
ice first, and then for a profit.” All 
representatives present were optimistic 
about the condition of prospective 
business in Kansas. They declared 
that never before there such an 
opportunity the present ttime. 


was 


as 





Argue Kansas Case 
Washington, D. C., Dec. 3—(Special) 
Arguments were offered today in the 


Supreme Court on the constitutional- 
ity of the rating law of Kansas, in the 
case brought by the German Alliance. 
Arguments in the Kentucky case will 
be made soon. 

It was insisted by counsel that a 


state has no power to fix rates charged 


to the public by those engaged in a 
private business. It was urged that 
fire insurance is a private business, as 


shown by its right to refuse to take un- 
desirable risks. 
The insurance 
that if the states 
insurance, they 
meat, clothes 


companies contended 
may fix the price of 
may fix the 


and doctors’ services. 


price of 


i the 





Settle on Manager 


Members of the managerial commit- 


tee in charge of the Illinois Inspection 
Bureau have settled upon a man for 
the position of manager to succeed 
Charles F. Persch, resigned. The po- 


sition has not been offered to the nom 
inee, however, and the formalities of 
appointment gone through with 


‘ mi ed me the insurance on is 
w dwe ii ng,” said the solicitor, “but 
1 it would take some time to manage 
the withdrawal of his several promises to 
otners 





Features of the Week 











GENERAL 
ditorial page 18 
Personal mention 18 
FIRE 
Situation in WKentucky l 
\ct on special partners l 
Kansas mutuals meeting 2 
News of companies. . 3 
National of Ohio reinsures } 
Plan embargo on brokers. 3 


Clough on unjust criticisms 


Cleveland society meets t 
With Chicago brokers. t 
Motor insurance news. | 
Changes in the field. 5 
Features of the Ohio dec ision 8 
Ohio field men meet...... : 8 
Comment from Ohio field... 9 
Flint, Mich., agents after brokers 10 
Illinois meetings next week 12 
[lowa town inspections...... 4 
Protest by St. Louis agents 14 
Kentucky and southern new 15 
Fire protection news. 16 | 
CASUALTY 
Confer on casualty reserves. 19 
Casualty men meet commissioners 20 
Those present at casualty raily.. 24 | 
Brief presented by Fetzer. 22 
Daly on liability reserves... 23 
American Association’s meeting 24 
News of casualty companies... 25 
Agent signed own purchase bonds. 25 
General Accident’s American funds in- 
NED, athe aa ai ak we Saha’ 25 
News of compensation...... 26 
J. S. Rowe on expense questio1 26 












CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd 
OSSES PAID IN THE UNITED STATES 
ONE HUNDRED and THIRTY-THREE MILLION DOLLARS 
LOSSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4,015,972.92 
New York Office, 80 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 


Northwestern Department 
1144 Insurance Exchange, CHICAGO 
As S. WARREN, Manager 
GEO. H. MOORE, pommel Manage 
HUGH R. LOUDON, Deputy Asst. Mer, 





ee 





1866 PITTSBURGH 


NATIONAL-BEN FRANKLIN FIRE INS. CO, 


Capital, $1,000,000 Assets, $3,336,342.32 


GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 


Long past the experimental stage 
Represent a millionaire company 


H. M. SCHMITT, Secretary and General Manager 

















Fidelity- 


Fidelity 
Phenix 


Underwriters 








Ten thousand loyal 
agents prove the 


practical value of ents enetind 


: PN ci cca ceneeadwesd $42,215,117 
representing the Dubiewtciters’ 
ideli ~-Pheni olicyholders 

Fidelity - Phenix. Surplus...... . $23,589,661 








Home Office 


80 Maiden Lane, New York 


Western Office 


37 S. La Salle St., Chicago 
HENRY EVANS, President 


Home Office 


80 Maiden Lane, New York 


Western Office 


332 S. La Salle St., Chicago 














POLICY LABELS 


Printed in 


LABEL 


Send for folder showing 


an elaborate assortment 


EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., 





red, blue or colors, 
gold or green, 
bronze, etc. 








GRAND RAPIDS, MICH 














‘Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE Established 1819 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE Established 1838 
AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 


FRED. S. JAMES & CO. 
UNITED STATES MANAGERS 
No. 123 William Street 
NEW YORK CITY 





Fred. S. James Geo. W. Blossom 











2,215,117 


,589,661 


slossom 
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SHUT OUT THE BROKERS 


for a Law to Prevent Outsiders 


Local agents in their business building should get in touch 


WHAT MICHIGAN LOCALS WANT | KEN Remember [hose Automobiles!! 
Already Working Among aside) 


Capturing the Business 


Detroit, Nov. 24—(Special Corre- | NEW YORK 


spondence)—When the Michigan legis- 


INS. CO. OF AMERICA | with every automobile owner in their territory and write 
automobile floater policies. The Queen has a special de- 
partment devoted to automobile insurance. Full coverage 


lature convenes again it will be asked ‘e : ed is iven a he en ire facilities of hi e 
to enact a law prohibiting insurance One of the Giants 8 nd t t this d partment are at 


ye DP ponies seigiey Min cate the service of Queen agents. The company has given much 
en The eet hi tance || WESTERN DEPARTMENT ays g tial 





agents are back of the move, and the CHICAGO 
special agents are sympathizing with 
them and encouraging them. Already P. D. MCGREGOR 7 . . Manager 


attention to the development of this business. There is 
money in it to the agent. 


the agents in several cities have agreed A.R. MONROE - ° - Assistant Manager Make the Queen the automobile-insuring company of your locality 





to take the matter up with the mem- 







































bers of the legislature representing 
their districts and the movement is 


? . 
spreading, through the membership of | NEWS ABOUT COMPANIES Hand-in-Hand will report to the Pohl- 


SoS ee eM: ¢ 7 z Agency. There are now six of se 
the Michigan Association of Local Fire man Agency. 17 A ; : 
insurance Agents. these agencies in Hamilton county. Points Out Unjust Statements Often 
Made Svecial Agents Gasp REINSURE NATIONAL OF OHIO Company in Good Shape Made Against Companies in the 
Almost daily fresh abuses which have The National had no field men, the Adjustment of Losass 
see * . eerage cvcten,| Mand-in-Hand Undewriters of the | ftield work being done by President | : ~ 
arisen under the brokerage system ‘ , ‘ : . - 7 - | New York. N. ¥.. Dec. 3, 1913.— 
come to light, and the local agents have Commercial Union Takes Over Pohlman and Secretary E. A. Winter. nial a» am etiecen oem ae one 
become thoroughly aroused One the Business Both men are very popular and will | (>pecial.)—in an address on the sub- 
which recently caused much comment be*missed from field councils. The Na- | J¢ct of loss adjustments by Allen E. 


among both local agents and field men tional occupied a 


of the public light and power of the | @4ti companies which have retired | ers, P. H. Guthrie, 
state. A firm of Chicago brokers | from business since 1867, the only two 
writes its fire insurance. The form on| temaining ones being the Eureka and 


special agents gasp. For one thing, it | derwriters. 
waives absolutely the customary em- 


gas,” in common parlance, a gas ex-| Commercial Union. Mr. Pohlman has 














[ | : States trustee. The 
far this year the business has shown | posits in New York 
an underwriting profit of about 8 per- jy By BR 
cent, the loss ratio being about 40 per- | , : orgy 


that any loss not exceeding 5 percent | Was president until recently. The | with which the office expense was di- | "Spector was near f ' ; 
shall be paid directly to the assured Pohlman Agency Company is at pres- | vided. | Such statements come from the 4 
? : ¢ re > 5 ron 
without regard to a receipt from the ent Ohio state agent for the Insurance = oa wie wo nl - ; ; udiced or uninformed or perhaps om 
mortgagees. This form has been used | Underwriters of the State. W. H. Her- | of ite Btoghieibare at which the r- ne agen ye os the —< a no 
in covering the Commonwealth’s gas | man, state agent of the Hand-in-Hand, |tion of the United American Fire of | M4@K€ Excess CO! ection. ire ROUTANCS 
properties and is considered so bad | will now have the plant of the Na- | Frankfort, Ky., was approved and author- | 1s a plain, straightforward business in 
S, : : : ‘ aq; *. oi 6 ot: : inte build ity given to increase its capital stock from | which the margins of profit are small 
that many of the companies cancelled | tional of Cincinnati on which to build | $200,000 to $500,000, the Henry Clay Fire | “U7, & sey Ri) ay 
on it, on gas works. Through the in-| the business of the Hand-in-Hand. has filed amended articles of incorpora- a ns "eo he men 
¢ 5 “ tion. ate . . ‘ 
fluence of the Powers Theater owners. Business of Excellent Quality — = sé a. it iF a — na! Teele Fhe 
every one of the bad clauses has been The business of the National, al- International of Vienna—The Interna- = pth Reeve 1 ail . 4 . f 
made to apply on the old building. though not large, was of a most excel- | tional Reassurance of Vienna, Austria, and business morals will compare fa- 
Local A) “ ? | ‘quality. In 1 it showed has been admitted to New York. It will | yvorably with those of men in other 
oca gents are “Sore ent qua ity. n 1910 it showed an UN- | do a fire reinsurance business exclusively. trades in this or any other country 
Local agents could not get away | derwriting profit, with a fairly high ex- | Mutzenbecher & Ballard are the United as ‘ 
with such stuff for a minute, they say. | pense ratio, of 11 percent; in 1911 of 9 teed ey BR the United Laws > Visi 
They are all the more sore because | percent, and in 1912 of 10 percent. So ache : . ae ae Louisville Agents’ Visit 


chynks of big business like the Com- 
monwealth’s risks in different cities, 
which ought to be theirs and would be 


immediately. : ve . 
the only really fat things they would| cent. The premiums amount to about | * * «© | joint large cities committee the expense 
have to write in an entire year, are | $50,000, mostly on small risks, well Distillers & Warehousemen's Reciprocal | reduction plans. The agents believe that 


taken away from them on an unbusi- 
nesslike basis. 

Most of the influential special agents 
are sympathizing with them thoroughly. 


ns r which will operate 
of the agents have represented the Na- F , 


tional for many years and will now be 
given agencies for the Hand-in-Hand 
One of the Michigan field leaders said | Underwriters, which, though a union 
today in commenting on the situation: | company, can enter the offices where 

The Chicago and New York brokers | the National was represented without 
have the companies buffaloed. When some | disturbance as its successor. In Cin- 
im.eutelée, seenents gach a. contract to | cinnati the Pohlman Agency Company 


ney-in-fact for the 


sentimental 


was 


is for larger companies. 


International has de- 
and Ohio and 
‘ork Life Insurance 
It will apply 
| mission to other states 


per 


a 


was no 


The company 


local 


scattered, of the preferred class. Most | Underwriters, Chicago — This 


along the 


Lumbermen's 
writing Alliance of Kansas City 
recently with the Employers 


at 549 McCormick building. Mr. 
an experienced interinsurance 
has been with U. 8S. Epperson & Co., 


bility insurance for laundries 





1 
| 
} 
them, with the intimation that if they | will take the Hamilton county mpany | 
ct accept it they may take their sup- | for the Hand-in-Hand and the former | 
fies and clear out, to make room for|. . ¢ . Toes P aka 2 

some company that will accept it, they | #8emts oO! the National who take the 

just knuckle down. Such abuses will con- | 


why one hasn't money 
| 





tinue until some company or companies 


than why 


looked 


$100 


place | Clough, secretary of the loss commit- 
was a policy issued on the ancient The National of Cincinnati has been | with many Ohio agents and although |. tee 0! the New York Board of Fire 
Powers Theater building in Grand reinsured in the Hand-in- Hand Under- not a large writer, oke aN , De | New York I 
Rapids, which once was half burned but | Writers of the Commercial Union as of | with favor. The company is in good A — ‘7. ae of ~ yer vl ast 
repaired. It is owned by men largely | Dec. 1.. The retirement of this small | financial condition and is expected to | ¢Vening, he pointed out that a hre in- 
interested in the Commonwealth Power | Put old and successfully conducted | pay out about $135 7 i by called broad 1 libe 
Company, the electric, gas and power | COMPany will be a source of regret in | stock. The directors were Henry Ur- | pere@ by so-called broad and libera 
octopus which has headquarters in New | Ohio, where it was well known and | ner, Jos. Rawson, S. W. Smith, H. L. jing the coverage intended. 
York and controls about three-quarters liked. This makes forty-three Cincin- | Breneman, V. W. Anderson, E. P. Rog- | foun ing the Coverages Eanes. Se 
panies often pay when they ought not 
Edward Rawson. It operated in Ohio | to in order to avoid contest and liti- 
gation, proving that there is absolutely 
no more foundation for the statements 
sometimes made that companies, get 
out of paying all the losses they can 
honestly, if possible, but any way if al- 
| lowed to, than there would be for say- 
, ing that the drygoods, drug or grocery 
plosion, as a fire loss. And to make for years Tepresented the State of was fortunately situated in being run trades were dishonest and only gave 
good measure of bad form, it stipulates Pennsylvania, of which Mr. Porter | in conjunction with 


on 


G. W. Pohlman and 


and Illinois, in the latter state chiefly 
this building is so bad as to make | Security, comprising the Cincinnati Un- | in Chicago. There pressing 
need for retirement of the company, as 
The deal was arranged between Pres- | it was in good financial condition and 
bargo against naphtha, gasolene and | ident Geo. W. Pohlman and Clarence | the business was profitable, but the of- 
benzine. Then it classifies “ignition of | E. Porter, assistant manager of the | Beare felt that the demand of the day 


agency, 


a trust Louisville agents will visit Chicago 
the latter part of the week to discuss 


for ad- | with a subcommittee of the companies’ 


Young is 
who 
attor- 


man 


its 


in- 


upon | Underwriters, before the Barebones 





concern, | their commissions should not be 
usual 
| terinsurance lines, is being organized by 
J 


Under- | for the near future, and it is not 


He was 
Indemnity 


one 


ADDRESS BY ALLEN E. CLOUGH 


surance adjuster has often been ham- 


forms because of the perplexity sur- 


honest measure and weight when the 


cut 
until commissions at Newport and Cov- 
R. Young & Co., with temporary offices | ington, Ky., are similarly reduced. 
These are due to come up when Cin- 
cinnati is handled, which is scheduled 
be- 
lieved that Louisville agents will insist 
Exchange of Kansas City that writes lia- | 01 the point. It galls them, however, 
‘ to think agents in smaller places than 
Louisville within the boundaries of the 
It is often less embarrassing to explain | State will receive higher commissions 
has. | than they do. 



































































































































summon the nerve to tell them to depart Ser. 
to Hades and that they will run their | 





business to suit themselves. Then it will 
be the brokers who will climb down. The | 


we | | Detroit National Fire Insurance Co. 


The companies are short sighted—very. 
The only business the brokers can give 
them is the big lines, two or three in a 
State, like this Commonwealth Power. 
And no company can live on two or three 
big risks a year in a state. It is to the 
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3 | 
local agents that they must look for the 
business that pays, and keeps them go- 
ing. Common justice ought to induce | 
them to uphold the local agents—at least, | 
the good local agents, who write business | 
profit for their companies. I hope they 
succeed in having the brokers excluded 


License 


@ Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. ensec New Je 
Connecticut, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan. 


in New York, New Jersey, 





from the state. Sometime there'll be a 
tremendous loss on one of the big, bad 
form risks, and the special agents don’t 
want their companies damaged so badly 


on a business basis and try to make a | 
they will have to reinsure. ~— 
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MAPS BY LOCAL AGENTS 
TALK ON DRAFTING IS GIVEN 


Speed Tells of Fire Prevention—Wall- 
ing Is Speaker in Cleveland 
Society’s Lecture Course 


Members of the Insurance Society 
of Cleveland enjoyed two very inter- 
esting addresses at their regular 
monthly meeting and luncheon at the 
Elks’ Club last Tuesday evening. A. 
C. Speed, state agent of the American 
Central for Ohio, spoke on “Coopera- 
tion from the Public Standpoint in Fire 
Prevention Work.” Mr. Speed is 
sometimes called the father of the 
Ohio State Fire Prevention Associa- 
tion and he has always been particu- 
larly interested in the advancement of 
its work, as well as to see the senti- 
ment spread over the entire country. 
On this occasion he urged the educa- 
tion of children to the dangers of fire 
to life and property. 

Advantages of Correct Plan 

K. L. Walling, vice-president of the 
Brooks - McAninch - Wilbor - Parsons 
Company and formerly superintendent 
of the Toledo branch of the Ohio In- 
spection Bureau, read a paper on “Plan 
Drafting to Scale,” as a part of the 
regular course of instruction being 
carried out by the society. He ex- 
plained the advantages of a correctly 
drawn plan to the home office exam- 
iner and showed how the lines may at 


times be unduly limited where the ex-’ 


aminer has insufficient information at 
hand to show him just what the risk is. 
This, of course, affects the business of 
both agent and company adversely. On 
a property with two or more buildings 
or fire divisions increased lines may be 
written if the company has proper 
knowledge of the physical conditions. 
Agents Should Be Particular 

Mr. Walling advised agents to be 
particular in preparing plans for risks 
not shown on the maps or those which 
may be located outside the regular ter- 
ritory covered by the maps in general 
use, particularly if they are large plants 
or buildings with two or more fire di- 
visions furnished with standard cut- 
offs. The drawings should always be 
accompanied by well worded descrip- 
tion of the risk, showing the actual 
condition of the property where the 
drawing will not bring out these points. 
The company can then decide upon the 
lines to be authorized without trouble. 

Explains Uniform Keys 

The speaker explained the purposes of 
the Fire Underwriters Uniformity Asso- 
ciation and the plans adopted for draw- 
ings, together with the key used for 
indicating conditions. The paper was ac- 
companied by a copy of this key, and the 
members were referred to the key to be 
found in the various volumes of the San- 
born maps for general work. The use of 
a scale was explained and agents were 
advised either to make their drawings to 
some fixed scale or mark dimensions on 
the drawings with distances from ex- 
posures and such other measurements as 
may be desirable in making the condi- 
tions clear. 

The proper kind of paper, the instru- 
ments required and methods of drawing 
were explained. For exhibition purposes, 
Mr. Walling said, heavy paper is best, but 
for small drawings or sketches thin paper 
is good. After the risk is sketched, it 
may be colored by applying the color to 
the reverse side of the paper, making a 
very neat piece of work. Cross-section 
paper is best where heavy paper is used, 
as it is a great help in maintaining proper 
angles where a board and tee square are 
not used. 

Mr. Walling gave detailed information 
for drawing plans, coloring to indicate 
character of construction, lines to indi- 

, Cate walls and divisions, letters, words 
and symbols to show all the other fea- 
tures of a risk. Copies of drawings and 
a copy of the key prepared by the Fire 
Underwriters Uniformity Assocaition were 
attached to the paper. 


WANTED: 


Experienced young man, Stenographer, as 
Loss Clerk or Assistant to independent 
Adjuster in Chicago. State qualifications. 
Address 68-V, care The Western Under- 
writer. 





With Chicago Brokers 

















Eugene I. Wile, manager of the 
Reisch Indemnity in Chicago, in his 
talk to the insurance brokers last week 
on dram shop litigation, called atten- 
tion to the fact that suits under this 
act may not be brought for a number 
of years. 

He cited an instance of a female 
child born today and her father be- 
comes a habitual drunkard or fails for 
any reason on account of intoxication 
to provide for her support during the 
time she is a minor. Suit need not 
be brought by her until two years fol- 
lowing the time she reaches her legal 
age, or the age of 20. If the child 
be a male, he need not bring suit until 
he is 23 years old. In the federal court 
at Chicago there is such a case where 
the acts accrued about 19 years ago. 

Mr. Wile cited the case of Wall vs. 
Allen (244 Ill., page 456). In the race 
riots in Springfield in 1908 a negro be- 
came intoxicated and got into a fight 
with Pat Wall in the saloon conducted 
by Gathard. Wall was so badly in- 
jured that he died. Wall’s widow 
brought suit under the dram shop act 
against Gathard and secured judgment 
for $1,000 and costs against him. It 
was found that Gathard was judgment 
proof and in fact had left the com- 
munity. Mrs. Wall then brought suit 
against Patrick Allen as owner of the 
property in which Gathard had his 
saloon. She got judgment and Allen 
took an appeal to the appellate court 
and finally to the supreme court. Allen 
lost the case, and the expenses and 
judgment cost him about $4,000. At 
the time of the occurrence Allen was 
not even in Illinois, but was in Mis- 
souri. 

Mr. Wile called attention to the scope 
of claims arising from violation of the 
civil section, and cited some claims 
that had been paid to show the range 
of the act. 


For example, he stated that his com- 
pany recently paid a claim to a man who 
was in a downtown saloon and whose 
overcoat was torn by an intoxicated per- 
son trying to save himself from a fall. 
Another recent claim was paid to a 
woman whose gown, costing $125, was 
damaged by an intoxicated person up- 
setting some liquor and damaging the 
gown. 

Mr. Wile called attention to the fact 
that the sale of but one crink makes the 
party so selling and the owner and lessee 
equally liable, and as much guilty under 
the act as the person who sold the last 
drink, which caused the intoxication. The 
law plainly states that lability rests on 
anyone who contributes in whole or part 
to the intoxication of any person. 

Mr. Wile declared that there is a moral 
angle in writing dramshop indemnity, as 


Complete Coverage 


Brokers and agents these days 
are giving more attention to 
automobile insurance. It is a 
growing feature of the business. 
Here is where you want the very best 
service. You want to be thoroughly 
satisfied that your customers will be 
treated with consideration, and be 
given prompt attention. P 


The UNITED STATES CASUALTY 
writes automobile liability insurance, 
also property damage and collision 
indemnity. Its service is unsurpassed. 
Get your clients protected in a service 
company. 








United States Casualty Co. 
EDSON S. LOTT, President 
80 Maiden Lane 
New York 





CHICAGO BRANCH OFFICE 
1030 Insurance Exchange 


CHARLES H. ELDREDGE 
Manager 








well as a business side. 
business is to survive, the laws must be 
obeyed. Mr. Wile said that his company 
has to turn down a number o1 risks, be- 
cause the persons running the saloons are 
not considered proper ones to be in the 
business. The Reisch Indemnity keeps 
out of the congested Italian or Sicilian 
district, commonly known as “hack of the 
yards.” These saloons for the most part 
are conducted by foreigners, who cannot 
speak English and are ignorant of the 
dramshop act and its provisions. 
hibited districts also include the poorer 
neighborhoods of South Chicago, West 


If the liquor 


of large factories, and the employes have 
a low grade of mentality. 
” . - 

Many of the brokers have signed the 

ing that is arranging to branch out as a 

general casualty company. The company 


will not be subject to the expense limita- 
tion. Under the agreement the brokers 
make their offerings first to the Chicago 
Bonding. Some of the brokers are hesi- 
tating in view of the fact that they are 
doubtful whether they will be favored by 
other companies on renewals in regard to 
rate concessions. 
~ 7. - 

The Insurance Brokerage Association 
was well represented at the big casualty 
conference in Chicago this week, a full 
report of which appears elsewhere. §& 
retary C. L. Bliss attended some of the 
sessions, while George M. Eddy, D. F. Car- 
penter and H. G. Kornblith were present 
Officially to represent the association. 
Messrs. Eddy and Kornblith were on the 
committee to frame a report to be acted 
on, and rendered very efficient service in 
this important capacity. 

. . . 

There is some talk in broker associa- 
tion circles of forming a national organ- 
ization. It is felt that the brokers need 
an association of country-wide scope in 
view of the questions coming up that 
affect brokers everywhere. The delegates 
from the New York and Chicago bodies 
talked the matter over at the casualty 
conference this week, and the sentiment 
seemed favorable to making a move along 
national lines. 





Hold Up Applications 

Applications of five men for mem- 
bership in the Chicago Board as part- 
ners in class 1 agencies have been held 
up till the regular meeting Friday and 
the applicants requested to appear in 
person. They are A. W. Happerman, 
H. A. Jacobs and Ralph Berg of Law 
Bros. and W. F. Jones and F. B. 


Buckman of C. E. Dox & Co. 








Reinsures a Memphis Company 

The Westchester Fire has reinsured 
the outstanding risks of the Factories 
Insurance Company of Memphis. 


Hammond and others, which are the seats | 


agreement sent out by the Chicago Bond- | 


will not operate in New York and hence | 


Sec- | 


'MOTOR INSURANCE NEWs 


| VALUED POLICY COSTLY NOW 


This Form Responsible for Some Moral 
Hazard Losses at This Time of Year 
When Income Is Low 


Pro- | 


Now is the season of moral hazard 

losses under valued automobile poli- 
cies. For instance a car purchased at 
the beginning of the season for $1,975 
can be turned in to the manufacturer 
for but $1,000 now. If the machine were 
|insured under a valued contract for 
$1,800 at the beginning of the year the 
owner is tempted to turn the car into 
the company carrying the fire risk 
rather than the manufacturer. Some 
| companies have avoided this condition 
by writing valued policies only for 
the amount and rate put on a car of 
similar make and model one year older 
than the insured car really is. 

Of course under all forms of policies 
there are more moral hazard losses ay 
the tag end of the automobile season 
than at any other time of the year. 
| With these losses coming in, cancella- 

tions numerous and new business scarce, 
things look far less cheerful in the au- 
tomobile underwriting departments 
these days. The automobile is still very 
| much of a seasonable vehicle and the 
business is wonderfully good in the 
spring and early summer and very slack 
and prolific of losses in the fall and 
early winter. 


NEARLY ALL WRITE SUCH LINES 

Question—We have in prospect a large 
line of automobile insurance. he as- 
sured is at present carrying a policy 
which insures a number of cars specif- 
ically, naming them by make and number, 
and providing for pro rata cancellations 
of the items as cars are sold. What com- 
panies write such forms? 

Answer—Nearly every company writing 
automobile insurance on an_ extensive 
scale will issue a policy such as you de- 
scribe, 





Building Code Signed 
Indianapolis, Ind., Dec. 3.—(Special.) 
-Mayor Wallace, who succeeded Mayor 

Shank after the latter’s resignation a 
week ago, has signed the building code 
ordinance. It will be in effect in two 
weeks. 


Lhe “Lost Policy Certificate’ 


Has Caught On from Maine to California and the demand has even 
Get in the Band Wagon and be up to date 


surprised the originators 


Send $1.50 for 100—$2.50 for 200 or $4.00 for 500 to 


‘CAREY & ZIMMERMAN, Insurance Specialists 
Suite 15, 41 East 4th Street, CINCINNATI 





C. W. PIERCE 


1565 INSURANCE EXCHANGE, CHICAGO 
Telephone, Wabash 767 


Independent Inspector and 
Fire Prevention Counselor 


Fourteen years’ experience in Cook county inspections. Prompt personal attention givento allcommitments. 


FIRE INSURANCE AGENTS 


Have you a contingent earned on profits at this time? Would it be wise 


to insure the contingent against loss between now and date due? 
FOR PARTICULARS WRITE 


PAUL G. JOHNSON, Room 1523 INSURANCE EXCHANGE, CHICAGO 








BOND DEPARTMENT 








Ohio Non-Taxable Bonds 


For Insurance Companies which 
qualify to do business in OHIO. 


Write us for particulars and offerings. 


Fifth-Third National Bank 


J. R. EDWARDS, Manager 








CINCINNATI, OHIO 
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The Phoenix state agents in the two | leading special agents of the state, and| committee raises an important issue 
CHANGES IN THE FIELD last named states will now have the 


LUCE IS TRANSFERRED TO EAST 


Illinois State Agent of the Phoenix of 
Hartford Is Succeeded by 
R. C. Hosmer 


Fred B. Luce of Chicago, Lllinois 
state agent of the Phoenix of Hart- 
ford, on Jan. 1 will move to Boston to 
take charge of eastern Massachusetts 
and Rhode Island, and will also act as 
supervisor of the Boston business, for 
his company. 

This is a distinct promotion for Mr. 
Luce, as it is one of the two most im- 
portant fields that the Phoenix has. 
President Milligan of the company was 
very anxious to get a strong man for 
this territory and urged Mr. Luce to 
make the transfer. Mr. Luce is one of 
the leading men in Illinois, having 
served as president of the Illinois State 

Board in 1905-6. He has been on the 
executive committee and was vice-pres- 
ident, and has long been one of the 
conspicuous leaders in that organiza- 
tion. He also has been active in the 
Northwest association, having been on 
the board of directors, and is now a 
member of the scholarship committee 

Started in Phenix Office 

He started in the insurance business 
in 1892 as a clerk in the Phenix west- 
ern office. Afterwards he went with 
the Western Factory Association and 
in 1894 was appointed special agent 
of the Palatine for Illinois and 
adjacent states. He became [Illinois 
state agent of the Phoenix Jan. 1, 1899. 
Mr. Luce is regarded as one of the 
strong pillars in Illinois and has dem- 
onstrated his worth in many ways. He 
has increased the business and devel- 
oped it along safe lines. His many 
friends will regret to lose him from the 
field, but regard the change as one of 
personal advantage to him. 

R. C. Hosmer, special agent of the 
Equitable Fire & Marine in Illinois, 
Wisconsin and Minnesota, succeeds 
Mr. Luce as state agent of the Phoenix 
in Illinois, and will also act in a sim- 
ilar capacity for the Equitable. Mr. 
Hosmer is a well known member of 
the Hosmer insurance family of Chi- 
cago, who have been connected with 
the local business in the city for years. 

Survey Bureau Graduate 

Mr. Hosmer was an inspector for the 
old Insurance Survey Bureau. After 
that company closed its career he was 
in the Indiana field for the A. Loeb & 
Son companies, and afterwards trav- 
eled in the state for the American and 
Security. Later he took the special 
agency of the Shawnee for three or 
four states, traveling from Chicago. 
Then he became special for Equitable 
in Illinois, Wisconsin and Minnesota. 





. 

State or Special Agency 
Connection with strong Fire Insurance Com- 
pany desired by young man having special 
qualifications and references, also several 
years experience in City and Farm Depts. 
Special agency and loss work. Iowa or ad- 
joining territory preferred. Address 65-S, 
care The Western Underwriter. 


Equitable also. Mr. Hosmer is a clean 
cut young man who has made many 
friends in the field. He will carry on 
the high grade work in Illinois that 
has always been a feature of the Phoe- 
nix men. 

Mr. Luce succeeds W. H. Boutell, of 
Boston, who goes with the Aetna. 





Dan “McNamara 


Dan McNamara of St. Paul, special 
agent of the Continental in northern 
Minnesota, has resigned. He has 


given much attention to farm business 


and his judgment in that department | ! 


is often taken as the real farm gospel. 


George A. Stickney 
George A Stickney, formerly in the 
western field, has been appointed spe- 
cial agent of the Citizens of Baltimore 
in New York and the New England 
states. 


J. J. McDonald, Jr. 
J. J. McDonald, Jr., has been ap- 
pointed state agent of the Connecticut 
for Indiana to succeed C. A. Russell, 


who resigned to become an examiner 
in the western department of the 
American. Mr. McDonald is the son 


of Manager McDonald of the Connec- 
ticut, and started his field experience 
in the Dakotas. 
been attached to the western depart- 
ment, working chiefly in Illinois and 
doing considerable adjusting. 


J. H. Dreher and H. M. Rose 


James H. Dreher, state agent of the 


Springfield in Kansas, has resigned, and | 


it is understood will engage in the real 
estate business in Canada. 

H. M. Rose, special agent of 
company in Oklahoma, 


sist Leslie C. Gray, general agent. The 
Kansas headquarters of the Springfield 
are in the American 
Kansas City, Mo. The company 
not appoint a successor to Mr. 
in Oklahoma, as it already has 
men in the state besides him. 


will 


two 


E. J. Weiss 
a: Be 
Ohio special agent of the Security of 
; New Haven, has been appointed spe- 
cial agent of the Teutonia — of Day- 
ton to succeed the late L. Creamer. 
He will have his ana ed at the 
home office. 


A. A. Figeley 

\. A. Figeley of Minneapolis, state 
agent of the Crum & Forster compa- 
nies in Minnesota, will also take charge 
of Wisconsin following the resignation 
of W. B. Erfert. Manager Gund of the 
western department will arrange for an 
assistant in the two states in a short 
time. 


Herbert D. Paine 
Herbert D. Paine, Iowa _ special 
agent of the Continental, has resigned. 
Mr. Paine has been in the Iowa field 
| for nearly 20 years, both in the farm 
| and recording work. He is one of the 





COOK COUNTY INSPECTIONS 
NATIONAL INSPECTION CO., Inc. 


We contract to look after all your Cook County i inspections without exception at a small monthly charge 
andoffer service and facilities which cannot be equalled in any other way. 


Inquiries respectfully solicited from Cook County Agencies and General Agents. 


JOSEPH G. HUBBELL, Manager. 


108 S. La Salle St., CHICAGO 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 
Resources Exceed $4,000,000 


Dram-Shop Indemnity 


is prominent in the organized activi- 
ties. 

The Paine family has been identified 
with the Continental at Decorah, lowa, 
locally and in the field for many years. 
Mr. Paine _ make a new connection 
about Jan. 1 





special 


More recently he has | 


the | 
is transferred | 
to Kansas as special agent and will as- | 


3ank building, | 


Rose | 


Weiss, for a number of years 


GRANT STOCEKEHAM 
Grant Stockham of Baltimore has been 
appointed special agent of the Peoples Na- 
tional Fire for Maryland. 


TAKE SPECIAL PARTNERS 


(CONTINUED FROM PAGE 1) 
artners may during the previous mot 
secure and turn over to the agency of 
\. B., with the further understandin 
that if any of said special partners shall 
1c any time hereafter, through negligence, 
fail to collect from the customers of sai. 
nsurance agency the moneys due on pre- 
miums for policies issued to a customer 
of such special partner, then the special 
vartner who solicited said risk and con- 
rol: said business shall make good to 
vaid firm of A. B, the amount of money 
so lost through the negligence of such 
partner. 

* . . 

Fourth—It is further agreed that if 
of said special partners shall 
withdraw from said firm, he 
by giving to A. B. a thirty days’ written 
notice, and in case of the retirement of 
any of said special partners he shall be 
illowed to take with him the good-will 
of that particular portion of the business 
vhich he himself controls, and no more. 

And it is further agreed that if A. B. 
desire at any time hereafter to terminate 
said copartnership, as any one or more 

said special partners, it may be done 
n the same manner as hereinabove pro- 
vided. 





any 
desire to 
may do so 


> . > 
Fifth—It is further agreed that none of 
aid special partners shall have the right 
to bind the firm to the payment of any 
iabilities or indebtedness whatsoever. 
. . . 


Sixth—It is further 
one of said special partners 
said firm all of the 
controls or which he 
ure, and said special partners hereby 
agree to give their best services and 
energies toward the increase of the busi- 
ness of said firm, and will not place any 
of their business, or business which they 
may be able to control with any other 

nsurance company or agency, except that 
of A. B. 


agreed that each 
will give to 
business which he 
may be able to se- 


> . > 
Seventh—It is further agreed that at all 
times during the continuance of this co- 
vartnership there shall be kept true books 
|} of account showing the entire transac- 
| tions of said firm and the interest of each 
of said partners, both general and spe- 
|} cial, and that each of said copartners 
shall have free access thereto without in- 
terruption by the others and if any of 
said special partners shall withdraw from 
said firm, then an accounting and settle- 
ment shall be made with said special 
partner immediately upon his withdrawal, 
and payment of any amount found due 
to him shall be made as soon as his ac- 

count with said firm is closed. 
. 7. . 


agreed 
shall be the 


that the 
conduct 


Eighth—It is hereby 
duties of said A. B. 
of the business of said firm, and the 
authorizing and binding of insurance, 
signing of all policies and endorsements, 
ind the collection of the premiums. 

The duties of said special partners shall 
consist, as hereinbefore provided, in the 
soliciting of business and submitting of 


all business secured by them to said A. B. 
for acceptance. 

In witness whereof, said parties have 
hereunto set their hands and subscribed 
their names, this ....... Gay GE <essseax 
A. D., 1913. 

General Partners 
Special Partners 


ACTION IN CHICAGO 

This partnership contract was filed 
with the executive committee with a 
request for a decision as to whether 
special partners under this form of 
agreement could be admitted to Class 
1 membership. The executive commit- 
tee ruled that such partners were not 
eligible to membership, and adopted 
a definition of a bonafide partnership 
in which partners share in all the re- 
sponsibilities of the firm. Just how 
this ruling will affect special partners 
that have been admitted remains to be 
seen. Some of the committeemen are 
inclined to believe that the point can 
be raised that they were admitted with- 
out the nature of the partnership being 
known, and that therefore the action 





can be annulled. The decision of the 





that is fraught with many difficulties. 
Will Canvass Partnerships 

The filing of this partnership agree- 
ment has caused the committee to con- 
sider a review of all the partnership 
arrangements and see whether they are 
bonafide or are really contracts merely 
covering commission payments. One 
member of the committee gives it as 
his opinion that several cases may be 
found that will render ineligible cer- 
tain kinds of partners that will be un- 
able to conform to the committee’s 
definition. When the special partners 
were admitted, it is understood that the 
partnership agreements were not asked 
for and that they were admitted on 
verbal representations. 

Definition of a Partner 

The executive committee amended a 
report of Nov. 8 on partners, 
nitely defining what they are 
amendment reads: 

Where a persor 
membership in C 
of a firm A hy 


defi- 


The 


making application 
ass No. 1 as a 


affidavit to the 


for 
member 
follow- 
g: 

1. That he is a 
> firm (naming it) 
or surrendered, in 


bona fide member of 
and has not waived 
writing or otherwise, 


the authority granted him by the insur- 
ance company or companies represented 
by said firm as agents. 


2. That he has authority to do and 
perform such acts as will bind said firm 
a the insurance companies represented 
by them as agents in conducting the busi- 
ness of a class No. 1 agent 

3. That his interest in said firm is not 
limited to commissions or other compen- 
sation on such business as he places or 
controls personally with or without a 


contingent commission or purtion of the 
profits on such business as he controls or 
places, and also that he has certain de- 
fined, definite interest in the assets, lia- 
bilities, profits, losses, and contingencies 
of Lope firm with all of the rights, privi- 
leges and responsibilities that attach to 
e och and every other member of the co- 


partnershiy 





Kay Is Elected Vice-President 

John Kay, treasurer of the Firemen’s 
f Newark, has been elected vice-pres- 
ident, succeeding the late Charles Col- 
yer. He will continue to be treasurer. 
Mr. Kay has been with the company 
for 25 years, beginning as a clerk, and 
has filled a number of important posi- 
tions chiefly connected with the ac- 
counting department. Of late years, 
however, he has been identified with 





the underwriting end of the company. 
Will Continue the Office 
Des Moines, Iowa, Dec. 3.—(Special) 


—About $10,000 was paid yesterday for 
the furniture and maps of the Hawkeye 
& Des Moines Fire and the ten year 
lease of the company was taken over 
by the Firemen’s Fund, which rein- 
sured the lowa company. The transac- 
tion was consummated by Bernard 
Faymonville of San Francisco, vice- 
president. 

The deal insures the continuation in- 
definitely of the Hawkeye offices on the 


seventh floor of the Des Moines Life 
building. When the business of the 
Hawkeye was taken over by the Fire- 


men’s Fund last spring, the Hawkeye 
had a ten year lease on the building. 
This lease was closed about four years 
ago and it therefore still has six years 
to run. 

R. S. Howell, assistant manager, said 
that no change would be made in the 
local official or cerical force. 





After Stock Salesmen 

The Cleveland National Fire has of- 
fered a reward of $500 for the arrest 
and conviction of two stock salesmen 
charged with absconding with $2,100 
collected at Barberton, Ohio, for shares 
in the company. One gave the name of 
H. E. Kimble and the other of J. M. 
Young and are said to be professional 
stock salesmen. It is thought both 
men will seek employment with insur- 
ance companies in the process of or- 
ganization. 





TERM RULE DOES NOT APPLY 


The governing committee of the West- 
ern Union has ruled that traction sched- 
ules may not be written for a term of 
years, whether sprinklered or unsprink- 


lered 








6 


THE WESTERN UNDERWRITER. 








AS VIEWED FROM CHICAGO 


SITUATION IN CHICAGO 
The large cities committee of the 
Western Union and Western Insurance 
Bureau, met 
further consider the situation and to 
review the copies of instructions com- 
panies have sent their Chicago agents. 
A number of the companies have noti- 
fied their agents of the coming 
in Chicago as to commissions and clas- 

sification to go into effect Jan. 1 
There is still a difference of opinion 
as to what will be the outcome of the 
attempt to readjust commissions in 
Chicago, as there is a well defined ele- 








ment among the Chicago agents that 
is threatening to make trouble. There 
are angles to the Chicago situation 
which are rather disturbing, and the 
sincerity of some of the companies is 
questioned. Unless the reform move- 


ment is carried through in good faith, 
there is a prediction made that trouble 
will follow, as some of the companies 
that are back of the present movement 
state that unless all hands voluntarily 
get together and carry through the 
program, all bets will be off and chaos 
will probably reign. Some of the man- 
agers feel that if an injunction suit is 
started by any of the agents, it will 
open the way for retaliation, that will 
disrupt the local board. It is argued 
that the policy of give and take must 
be followed. 

No agreements for agents to sign not 
to represent companies paying a higher 
rate of commission than 20, 25 and 30 
percent have been sent out and the 
agents understand this will not be re- 
quired. 

Some of the managers say unless the 
Chicago plan is put into effect in good 
faith, the codperating agreement in the 


entire west will be in danger. 

All contingent contracts with Chi- 
cago agents will be uniform. The prin- 
cipal features of such contracts were 
discussed by the entire committee and 


then a subcommittee was appointed to 
draft a model that will be used by all 
companies. The purpose of a uniform 
contract is of course to prevent viola- 
tion of the spirit of the agreement. 
Contingent commissions are something 
that if figured one way will be one 
thing and figured another will be an- 
other. It was thought that some com- 
panies might voluntarily or involun- 
tarily grant contracts so liberal or so 
loose that the contingent would in re- 
sult be larger than that provided for 
in the agreement. 

The subcommittee on Louisville, of 
which C. R. Street of the Fidelity- 
Phenix is chairman, reported. The 
Louisville agents will send a commit- 
tee to Chicago in the near future to 
discuss the proposed program for that 
city. 

Milwaukee was considered _infor- 
mally. Chairman E. G. Halle of the 
subcommittee handling this city is still 
ill and formal treatment of the pro- 
gram for Milwaukee is being deferred 
on that account. 

«x + 1 
HOLDS MANY CONFERENCES 

Officers of the National Association 
of Local Fire Insurance Agents and 
the officers of five state associations 
met at the Hotel La Salle, Chicago, 
Tuesday, to consider extension work. 
Conditions in Wisconsin, Illinois, In- 
diana, Michigan and Missouri were 
discussed by the representatives of 
these states and plans made for in- 
creasing the membership. The meet- 
ing began at ten in the morning and 
lasted till three in the afternoon, lunch- 
eon being part of the program. 

Besides the presidents and secretaries 
of the Illinois, Indiana and Wisconsin 


associations and representatives of the | 


Michigan and Missouri associations 
there were present at the Chicago meet- 
ing President C. F. Hildreth of Free- 
port. Secretary H. H. Putnam of Bos- 
ton, E. C. Roth of Buffalo, chairman cf 
the executive committee, C. H. Wood- 
worth of Buffalo, chairman of the joint 
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conference committee, J. K. Livingston | 
of Detroit, chairman of the grievance 
committee, and A. W. Neale of Cleve- 
land, an ex-president. 

This is one of a series of vent: 
that Secretary H. H. Putnam of the 
National association is holding with 
officers of state bodies. At Rochester 


association. Friday he will be in St. 
Paul to meet with the Minnesota offi- 
cers and Monday at Columbus to con- 
fer with the Ohio officers. 

* * * 


COMMISSIONS ARE INCREASED 


The reinsurance bureau connected 
with the Eastern Union, which oper- 
ates throughout the west, has_ in- 





creased its commissions on reinsurance 
business to 30 pe rcent. Heretofore it 
has paid 20 and 25 percent. On 25 per- 
cent business, therefore, a company 
made no profit on reinsurance. 
has enabled the treaty reinsurance 
companies to get an advantage, as they 
pay 27% percent for reinsurance. 
dently the reinsurance bureau intends 
to get into the game in a stronger way 
and endeavor to capture some of the 
good business. This will give a profit 
of 15 percent on the regular 15 percent 
business, and 10 and 5 percent on the 
20 and 25 percent business respectively. 
x * 
SEEKS TO JOIN THE UNION 

Carroll L. DeWitt, vice-president of 
the Cleveland National Fire, has ap- 
plied for membership in the Western 
Union. 

The application of H. Thompson, 
secretary of the canes. & Merchants | 
Fire of Minneapolis, is being voted on. 
The membership heretofore has been 
in the name of Lloyd Caldwell. 


* * 





ARRANGEMENTS COMPLETED 
\rrangements for the first annual 


League of Chicago, to be held at the 
| Hotel La Salle Thursday evening of 
this week, have been completed. Pres- 
ident John A. Bell has borne the brunt 
of the work and the assured 


erergetic efforts. After a generous 
| feed Vice-President George V. Colley 


| will assume the duties of toastmaster. 
Managers T *. Gallagher of the 
‘Aetna and Neal Bassett of the Fire- 


men’s of Newark will speak and W. A. 
| Smith, underwriting supervisor of the 
Royal, and H. T. Cartlidge, agency su- 
perintendent of the National, will make 
remarks. W. W. Mack of the Insur- 
ance Field will recite a baseball poem 
of his own composition. The trophies 
| will then be presented. The 


program | 


| 
| 
| 


he conferred with the officers of the 
New York association and at Buffalo 
with the officers of the Pennsylvania | 
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will be considerably enlivened by vau- 
deville and music. 
* * 7 

ARIZONA SEEKS MEMBERSHIP 

In the published list_of companies 
last week the Arizona Fire was given 
as nonaffiliated. It is applying for 
membership in the Western Insurance 


Bureau. 
> * * 


BACKING UP BIG CITY AGENTS 

The insurance world has been very 
much interested in the attitude of the 
National Local Agents Association 
toward the action of the companies in 
reducing commissions in the large 
cities of the west. The National asso- 
ciation has carefully avoided the topic 
of commissions at all times. It is a 
thing on which the membership would 
naturally be divided. The small 
town agents have always strenuously 


objected to having their large city 
brothers draw down larger commis- 
sions. Should the National associa- 


tion attempt to assist the large city. 
agents in any move to prevent the re- 
duction of commissions there would 
no doubt be a protest from the mem- 
bership not affected. It would object 
to having its association active along 
such lines. When approached on the 
subject Secretary H. H. Putnam would 
say little. He stated that the National 
association never has been a commis- 
sion organization and probably never 
will be. “As an association,” he said, 
“we are with all our members in all 
of their troubles, wherever it is pos- 
sible for us to be of assistance, and 
if we can lend any aid we will. We 
back up strongly the demands of the 


agents in various large cities for 
elimination of the incompetents and 
illegitimate commission grabbers by 


the same process that is cutting down 
their own income.” 
. . . 
SOUTHERN DIVIDENDS 
Question—Will you kindly advise the 
dates and amounts of dividends paid by 


defunct “Southern” of New Orleans? 

Answer—On June 28, 1911, 25 per- 
cent; June 13, 1912, 20 percent; July 31, 
1913, 10 percent. 


> 7 . 
TWO OFFICES CONSOLIDATED 

The offices of Douglas Bros. and the 
local and reinsurance department of 
the Central National of Chicago have 
now been consolidated in the offices of 
the latter in the Insurance Exchange, 
Chicago. The firm has been incorpo- 
rated with Frank M. Rice, secretary of 
the Central National, as president, and 
W. E. Smith, manager of Douglas 
Bros. agency, secretary. Both the lo- 
cal, reinsurance and surplus line busi- 
ness of the combined office will be 
pushed +. it is agreed that the new 
deal will be of be nefit oe all sides. 

* 


WILL LOOK OVER FIELD TALENT 


Assistant Manager C. E. Porter of 
the Hand-in-Hand Underwriters 











ex- | 


pects to be in Chicago next week to | 


look over field talent 
appointing a special agent to cover II- 
linois and Indiana. 

* . * 

MANY DRAMSHOP SUITS FILED 

Manager E. I. Wile of the 
Indemnity at Chicago, in speaking of 
litigation under the Illinois dramshop 
act, says: 

There are an unusually large number 
of dramshop suits being filed at this par- 
ticular time and attorneys who have 
never before undertaken the prosecution 
of dramshop suits against owners and 
dramshop keepers are engaging in this 
class of litigation. All this emphasizes 
the fact that the public is wide awake to 
its rights under the provisions of the 
Illinois dramshop act. We are getting 
our share of these suits to defend for our 
clients and bondholders. 

We have the same complaint to make 
that other insurance companies are filing, 
namely, that collections are very slow. 
November for us was the biggest month 
we have had since the opening of the Chi- 
cago office, both in the way of percentage 
and actual returns. 

. s ” 
BACK FROM JOLIET 

Two years ago a Chicago local 
agency issued a policy to a man by 
the unusual name of Bernard Break- 
stone. It caused considerable commo- 


Reisch 


preparatory to | 


the Prussian National is on a _ Pacific 

Coast trip and will return about Christ- | 
mas 

Edward B. Whitfield has resigned as 

cashier in the western department of the | 
Providence Washington at Chicago to be- 

come cashier and office manager in the 

| home offices of the Millers Mutual Cas- 

ualty and Ben Franklin Mutual Casualty. 
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tion in the office when a transfer was 
secured last year to Joliet, Ill., and still 
more when just one year later the 
policy was transferred back to Chicago. 
Fire Insurance Commissioner Johnson 
of New York City please investigate. 
a * * 

GETS NORTHERN UNDERWEITERS 

The local agency of the Royal in 
Chicago has secured the Northern of 
England Underwriters. This is one 
of the few cases where a local branch 
office has taken the representation of 


another company. 
m * * 


AGENTS HEAR FROM WACO 
V. K. Bessonette & Co. of Waco, 
Texas, are writing local agents in va- 


rious states to the effect that they have | 


completed the organization of five in- 
terinsurance concerns, all of which are 
licensed by Texas, and they are now 
ready to plant agencies. 

The Western Reciprocal 
Association writes a general fire in- 
surance business. The Homestead In- 
surance Association writes dwellings, 
barns, churches, school houses, lodge 
rooms, etc., and their contents. The 
National Automobile Insurance 
ciation insures automobiles against 
fire, theft, collision and property dam- 
age. The Printers & Publishers In- 
surance Association insures printing 
and publishing organizations only. The 
Provident Insurance Association writes 
health and accident insurance. Thirty 
percent is paid on health and accident, 
also on brick dwellings and contents; 
15 percent on frame mercantiles and 
contents and 25 percent on _ other 
classes. 

This firm is organizing a stock fire 
insurance company, whose shares will 
be owned by local agents. 

os . * 


Insurance 


NONAFFILIATED CLASS 
The joint conference committee has 
ruled that all companies not members 
of the Western Union or the Western 
Insurance Bureau, regardless of their 
plan of organization, are to be classed 


as nonaffiliated. 
* . 


SOME LOCAL EVENTS 


Assistant Manager Geo. S. Valentine of 


George W. Blossom, head of Fred S. 


James & Co.'s eastern office, is spending 
several days in Chicago. 

a. + Maconachy, superintendent of 
agents of the Newark Fire, was in Chi- 
cago this week conferring with Special 
Agent A. S. Jacobs. He had Special Agent 
L. R. Dale of Omaha meet him and from 


Chicago he went to Detroit to meet Special 
Agent J. H. Macfarlane. 

George H. Batchelder, assistant man- 
ager of the Rochester German Underwrit- 
ers, was in Chicago this week on his way 
to Denver. 

H. B. Anthony, secretary of the Stand- 
ard Fire of Hartford, is here to appoint a 
successor to R. W. Hosmer & Co., re- 
signed, as Chicago agents. 

The daily report examiners connected 
with western departments in Chicago will 
hold their next meeting at noon Dec. 16. 
A meeting was to have been held next 
Tuesday evening, but it has been found 
best to postpone it for a week. 





Connecticut manufacturers 
ize a mutual company to 
selves under the provisions of the work- 
men’s compensation law, which becomes 
effective Jan. 1. A committee appointed 
at a recent informal meeting held at the 
Hartford club is investigating the prop- 
osition and will have a report to make 
within a month. 
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AS VIEWED PROM CHICAGO 


SITUATION In CHICAGO | 

The large cities committee of the | 
Western Union and Western Insurance | 
Bureau, met in Chicago Tuesday to 
further consider the situation and to 
review the copies of instructions com- 
panies have sent their Chicago agents. 
A number of the companies have noti- 
fied their agents of the coming change 
in Chicago as to commissions rt clas- 
sification to go into effect Jan. 

There is still a difference of oie 
as to what will be the outcome of the 
attempt to readjust commissions in 
Chicago, as there is a well defined ele- 
ment among the Chicago agents that | 
is threatening to make trouble. There 
are angles to the Chicago situation 
which are rather disturbing, and the 
sincerity of some of the companies is 
questioned. Unless the reform move- | 
ment is carried through in good faith, 
there is a prediction made that trouble 
will follow, as some of the companies 
that are back of the present movement 
state that unless all hands voluntarily 
get together and carry through the 
program, all bets will be off and chaos 
will probably reign. Some of the man- 
agers feel that if an injunction suit is 
started by any of the agents, it will 
open the way for retaliation, that will 
disrupt the local board. It is argued 
that the policy of give and take must 
be followed. 

No agreements for agents to sign not 
to represent companies paying a higher 
rate of commission than 20, 25 and 30 
percent have been sent out and the 
agents understand this will not be re- 
quired. 

Some of the managers say unless the 
Chicago plan is put into effect in good 
faith, the coéperating agreement in the 
entire west will be in danger. 











All contingent contracts with Chi- 
cago agents will be uniform. The prin- 
cipal features of such contracts were | 


discussed by the entire committee and 
then a subcommittee was appointed to | 
draft a model that will be used by all | 
companies. The purpose of a uniform | 
contract is of course to prevent viola- 
tion of the spirit of the agreement. | 
Contingent commissions are something 
that if figured one way will be one | 
thing and figured another will be an- 
other. It was thought that some com- 
panies might voluntarily or involun- | 
tarily grant contracts so liberal or so | 
loose that the contingent would in re- | 
sult be larger than that provided for 
in the agreement. 

The subcommittee on Louisville, of 
which C. R. Street of the Fidelity- | 
Phenix is chairman, reported. The | 
Louisville agents will send a commit- | 
tee to Chicago in the near future to | 
discuss the proposed program for that | 
city. 

Milwaukee was considered _infor- 
mally. Chairman E. G. Halle of the 
subcommittee handling this city is still 
ill and formal treatment of the pro- 
gram for Milwaukee is being deferred 
on that account. 

* * x 
HOLDS MANY CONFERENCES 

Officers of the National 
of Local Fire Insurance Agents and | 
the officers of five state associations | 
met at the Hotel La Salle, Chicago, 
Tuesday, to consider extension work. 
Conditions in Wisconsin, Illinois, In- 
diana, Michigan and Missouri were 
discussed by the representatives of 
these states and plans made for in- 
creasing the membership. The meet- 
ing began at ten in the morning and 
lasted till three in the afternoon, lunch- 
eon being part of the program. 

Besides the presidents and secretaries 
of the Illinois, Indiana and Wisconsin 
associations and representatives of the 
Michigan and Missouri associations 
there were present at the Chicago meet- 
ing President C. F. Hildreth of Free- 
port. Secretary H. H. Putnam of Bos- 
ton, E. C. Roth of Buffalo, chairman of 
the executive committee, C. H. Wood- 
worth of Buffalo, chairman of the joint 
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conference committee, J. K. Livingston 
chairman of the grievance 
committee, and A. W. Neale of Cleve- 
land, an ex-president. 

This is one of a series of conferences 
that Secretary H. H. Putnam of the 


National association is holding with 
officers of state bodies. At Rochester 
he conferred with the officers of the 
New York association and at Buffalo 


with the officers of the Pennsylvania 
association. Friday he will be in St. 
Paul to meet with the Minnesota offi- 
cers and Monday at Columbus to con- 
fer with the Ohio officers. 
xk * * 

COMMISSIONS ARE INCREASED 

The reinsurance bureau connected 
with the Eastern Union, which oper- 
ates throughout the west, has in- 
creased its commissions on reinsurance 
business to 30 percent. Heretofore it 
has paid 20 and 25 percent. On 25 per- 
cent business, therefore, a company 
made no profit on reinsurance. This 
has enabled the treaty reinsurance 
companies to get an advantage, as they 
pay 27% percent for reinsurance. Evi- 
dently the reinsurance bureau intends 


| to get into the game in a stronger way 


and endeavor to capture some of the 
good business. This will give a profit 
of 15 percent on the regular 15 percent 
business, and 10 and 5 percent on the 
20 and 25 percent business respectively. 
< * * 
SEEKS TO JOIN THE UNION 

Carroll L. DeWitt, vice-president of 
the Cleveland National Fire, has ap- 
plied for membership in the Western 
Union. 

The application of H. Thompson, 
secretary of the Bankers & Merchants 
Fire of Minneapolis, is being voted on. 
The membership heretofore -has been 
in the name of Lloyd Caldwell. 

, a * 
ARRANGEMENTS COMPLETED 
\rrangements for the first annual 


| banquet of the Fire Insurance Baseball 


League of Chicago, to be held at the 
Hotel La Salle Thursday evening of 
this week, have been completed. Pres- 
ident John A. Bell has borne the brunt 
of the work and the assured success 


of the affair will be largely due to his | 
generous | 


erergetic efforts. After a 
feed Vice-President George V. Colley 
will assume the duties of toastmaster. 
Managers T. FE. Gallagher of the 
Neal Bassett of the Fire- 


Smith, underwriting supervisor of the 
Royal, and H. T. Cartlidge, 
perintendent of the National, will make 
remarks. W. W. Mack of the Insur- 
ance Field will recite a baseball poem 
of his own composition. The trophies 
presented. The program 
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A stock company, incorporated under the laws of Iowa. 
It insures only Horses and Registered Cattle, its policy 
| covering against Death from Disease or Accident. 


r.diese” HOME OFFICE, Des Moines, lowa 











The Yorkshire Insurance Co... 


of York, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


|| FRANK & DuBOIS 


U. S. Managers ERNEST B. BOYD 


Und iting Manager 
O. E. LANE, Assistant Manager ee 
No. 80 ‘Maiden Lane, New York 


|| NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 











|| PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
‘| oN Harry & Bush, M boro, N. C. 
| 


ORTH & SOUTH CAROLINA DEPARTMENT, 
| UTHEASTERN DEPARTMENT, Dargan & Hopking, A Atlanta, Ga 
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will be considerably enlivened by vau- 
deville and music. 
* : . 

ARIZONA SEEKS MEMBERSHIP 

In the published list of companies 
last week the Arizona Fire was given 
as nonaffiliated. It is applying for 
membership in the Western Insurance 
Bureau. saa oi 


BACKING UP BIG CITY AGENTS 

The insurance world has been very 
much interested in the attitude of the 
National Local Agents Association 
toward the action of the companies in 
reducing commissions in the large 
cities of the west. The National asso- 
ciation has carefully avoided the topic 
of commissions at all times. It is a 
thing on which the membership would 
naturally be divided. The small 
town agents have always strenuously 
objected to having their large city 


brothers draw down larger commis- 
sions. Should the National associa- 


tion attempt to assist the large city. 
agents in any move to prevent the re- 
duction of commissions there would 
no doubt be a protest from the mem- 
bership not affected. It would object 
to having its association active along 
such lines. When approached on the 
subject Secretary H. H. Putnam would 
say little. He stated that the National 
association never has been a commis- 
sion organization and probably never 
will be. “As an association,” he said, 
“we are with all our members in all 
of their troubles, wherever it is pos- 
sible for us to be of assistance, and 
if we can lend any aid we will. We 
back up strongly the demands of the 
agents in various large cities for 
elimination of the incompetents and 
illegitimate commission grabbers by 
the same process that is cutting down 
their own income.” 
. . * 
SOUTHERN DIVIDENDS 

Question—Will you kindly advise the 
dates and amounts of dividends paid by 
defunct “Southern” of New Orleans? 

Answer—On June 28, 1911, 25 per- 
cent; June 13, 1912, 20 percent; July 31, 
1913, 10 percent. 


* . * 

TWO OFFICES CONSOLIDATED 

The offices of Douglas Bros. and the 
local and reinsurance department of 
the Central National of Chicago have 
now been consolidated in the offices of 
the latter in the Insurance Exchange, 
Chicago. The firm has been incorpo- 
rated with Frank M. Rice, secretary of 
the Central National, as president, and 
W. E. Smith, manager of Douglas 
Bros. agency, secretary. Both the lo- 
cal, reinsurance and surplus line busi- 
ness of the combined office will be 
pushed and it is agreed that the new 
deal will be of benefit on all sides. 

. * * 
WILL LOOK OVER FIELD TALENT 

Assistant Manager C. E. Porter of 
the Hand-in-Hand Underwriters ex- 
pects to be in Chicago next week to 
look over field talent preparatory to 
appointing a special agent to cover II- 
linois and Indiana. 

> . . 

MANY DRAMSHOP SUITS FILED 

Manager E. I. Wile of the Reisch 
Indemnity at Chicago, in speaking of 
litigation under the Illinois dramshop 
act, says: 

There are an unusually large number 
of dramshop suits being filed at this par- 
ticular time and attorneys who 
never before undertaken the 


of dramshop suits against owners and 
dramshop keepers are engaging in this 
class of litigation. All this emphasizes 


the fact that the public is wide awake to 
its rights under the provisions of the 
Illinois dramshop act. We are getting 
our share of these suits to defend for our 
clients and bondholders. 

We have the same complaint to make 
that other insurance companies are filing, 
namely, that collections are very slow. 
November for us was the biggest month 
we have had since the opening of the Chi- 
cago office, both in the way of percentage 
and actual returns. 

* 


. + 
BACK FROM JOLIET 
Two years ago a Chicago local 


agency issued a policy to a man by 
the unusual name of Bernard Break- 
stone. It caused considerable commo- 


have | 
prosecution | 








| successor to R. W. 











NOT HERE FOR A DAY 
BUT FOR ALL TIME 














THE WORLD’S GREATEST FIRE COMPANY 


Western Department - Royal Insurance Bidg., - Chicago 


NO OVERHEAD WRITING 


OYAL 


INSURANCE COMPANY, Limited 








A SUPER -DREADNAUGHT 
AMONG THE WORLD'S 
FIRE OFFICES 




















FIRE GEORGE W. LAW, Manager TORNADO 
LIGHTNING E. STANBERY P. W. CADMAN Assistant Managers AUTOMOBILE 
es : i M Wm. F. Rollo W. Dix Webster 
tion in the office when a transfer was 


secured last year to Joliet, Ill., and still | 
more when just one year later tite | 
policy was transferred back to Chicago. 
Fire Insurance Commissioner Johnson 
of New York City please investigate. | 
* * * 
GETS NORTHERN UNDERWRITERS 
The local agency of the Royal in | 
Chicago has secured the Northern of 
England Underwriters. This is one 
of the few cases where a local branch 
office has taken the representation of 
another company. 
* . * 


AGENTS HEAR FROM WACO 

V. K. Bessonette & Co. of Waco, 
Texas, are writing local agents in va- 
rious states to the effect that they have | 
completed the organization of five in- | 
terinsurance concerns, all of which are 
licensed by Texas, and they are now 
ready to plant agencies. 

The Western Reciprocal Insurance 
Association writes a general fire in- | 
surance business. The Homestead In- | 
surance Association writes dwellings, 
barns, churches, school houses, lodge 


rooms, etc., and their contents. The | 
National Automobile Insurance Asso- 
ciation insures automobiles against 


fire, theft, collision and property dam- 
age. “The Printers & Publishers In- 
surance Association insures printing 
and publishing organizations only. The 
Provident Insurance Association writes 
health and accident insurance. Thirty 
percent is paid on health and accident, 
also on brick dwellings and contents; 
15 percent on frame mercantiles and 
contents and 25 percent on other 
classes. 

This firm is organizing a stock fire 
insurance company, whose shares will 
be owned by local agents. 

” > * 


NONAFFILIATED CLASS | 

The joint conference committee has 

ruled that all companies not members 

of the Western Union or the Western 

Insurance Bureau, regardless of their 

plan of organization, are to be classed 
as nonaffiliated. 





* > . 
SOME LOCAL EVENTS | 
Assistant Manager Geo. S. Valentine of | 
the Prussian National is on a _ Pacific | 
Coast trip and will return about Christ- 
mas. i 
Edward B. Whitfield has resigned as 
cashier in the western department of the 
Providence Washington at Chicago to be- | 
come cashier and office manager in the 
home offices of the Millers Mutual Cas- 
ualty and Ben Franklin Mutual Casualty. 
George ’. Blossom, head of Fred S§. 
James & Co.’s eastern office, is spending 
several days in Chicago. 


J. G. Maconachy, superintendent of | 
agents of the Newark Fire, was in Chi- | 
cago this week conferring with Special | 

} 


Agent A. S. Jacobs. He had Special Agent 
L. R. Dale of Omaha meet him and from 
Chicago he went to Detroit to meet Special | 
Agent J. H. Macfarlane. | 

George H. Batchelder, assistant man- 
ager of the Rochester German Underwrit- | 
ers, was in Chicago this week on his way | 
to Denver. 

H. B. Anthony, secretary of the Stand- 
ard Fire of Hartford, is here to appoint a 
Hosmer & Co., re- 
signed, as Chicago agents. 

The daily report examiners connected 
with western departments in Chicago will 


hold their next meeting at noon Dec. 16. | ee $6,836,778.79 
A ’ ’ - 


meeting was to have been held next 
Tuesday evening, but it has been found 
best to postpone it for a week. 





Connecticut manufacturers may organ- 
ize a mutual company to protect them- | 
selves under the provisions of the work- 
men’s compensation law, which becomes 
effective Jan. 1. A committee appointed 
at a recent informal meeting held at the 
Hartford club is investigating the prop- 
osition and will have a report to make 
within a month. 


‘Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 





E.Rotlo & 
CHICAGO, 
, 2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 


The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 





i INSURANCE COMPANY 


OF THE 


STATE OF PENNSYLVANIA 


308-310 WALNUT ST., PHILADELPHIA, PA. CHARTERED A. D. 1794 


Policyholders Surplus $939,752.26 





Gustavus Remak, Jr., PREs. 
Waite BiIven, Vice-PrRes. 


Epwarp L. Gorr, SECRETARY 
Joun J. P. Ropcers, Treas. 


H. W. STEPHENSON, ViIcE-PrREs. Sam’. P. Ropcers, Asst. Sc, 





FrrE—T ORNADO—AUTOMOBILE—LIGHTNING—RENT 
RENTAL VALUE—PERPETUAL INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 











60th ANNUAL STATEMENT 


Capital - - - - - $ 600,v00.00 

Assets (to protect policy holders) - 4,189,617.18 

Swuwrauce Compamy Net Surplus to policy holders 2,180,005 25 
of Watertown. ¥! Net Surplus to stockholders - 7 1,680,005.25 


W, H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins. Exchange,Chicage 
H. F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent. Iowa, Nebraska and Minnesota, Omaha, Neb. 





NEVER SLIPPED A COG 


In the 121 years existence of the 


Insurance Company of North America 


It has been serving its patrons and agents without 
interruption. Itis bigger and stronger every year. 


Western Department, 76 W. Monroe St., Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 











| SURPLUS TO POLICYHOLDERS 


D. H. DUNHAM, President | CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN’S company or NEWARK.N.J. 


ORGANIZED 1855 


CAPITAL $1,000,000.00 NET SURPLUS $2,723,239.49 


hed ywdewenebeanwiene ds $3,723,239.49 


Western Department . . 137 S. La Salle Street 


"NEAL BASSETT, Manager. 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 


Nebraska, Ohio, Oklah ~T 





, Utah, Wi in, Wyoming, Province of Manitoba, Canada 
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OHIO AND WEST VIRGINIA 


FIELD MEN ELECT OFFICERS 








Annual Meetings of Ohio Association 
of Fire Underwriters and Fire 
Underwriters Field Club’ 


The Ohio Association of Fire Under- 
writers (Bureau) and the Fire Under- 
writers Field Club of Ohio (Union) 
held their annual meetings at Colum- 
bus on Tuesday. Only routine mat- 
ters came up. The Bureau organiza- 
tion elected officers as follows: | 

President—N. T. Julian, Agricultural | 
(reelected). 

Vice-President—I’. H. 
burgh Underwriters. 

Secretary—D. Clark Morsan, 
rennsylvania (reelected). 

Executive Committee—W. 


Westmeyer, Pitts- 


State of 


G. Shannon, 
Mil- 


American, chairman; H. E. Boning, : 
waukee Mechanics; W. T. Eaton, Ohio 


Farmers. r= | 
Conference Committee—George Diebold, 
National Union, chairman; George T. Wil- 
son, Teutonia of Dayton; H. M. Brooks, 
Germania. 

Clearance 
chairman; R. B. 
ray. 

The election in the field club resulted 
as follows: 

President— William 
Union. 

Vice-President—H. 
Citizens of Missouri. ; 

Secretary-Treasurer—Aar'n W. 
New Hampshire. 

President Sowards of the field club 
will appoint the committees later. 

Monday night the executive com- 
mittee of the Ohio State Fire Preven- 
tion Association held a routine meet- 


ing. 
| 


Committee—D. C. Morgan, 
Dunham, Bradford Mur- 


Sowards, Norwich 


M. Wardle, Detroit, 


Jones, 





FEATURES OF OHIO DECISION 


Did Not Involve Usual Conditions Per- 
taining to Solicitation of Expira- 
tions of Policies 


With reference to recent decision of 
the Ohio Supreme Court in the matter 
of control of agency expirations, there 
seems to have been some misunder- 
standing with regard to the facts in the 
case. 

It has been ascertained that the | 
O’Kane-Beeson Agency Company did | 
not, as alleged, sell to the Bryson-Bed- | 
well-Brubacher Company oi Columbus | 
the agency of the companies which the | 
O’Kane-Beeson Agency Company rep- | 
resented, and it was not until a number | 
of months after the companies in the 
O’Kane-Beeson Agency withdrew 
therefrom that Mr. O’Kane sold such 
good will as he had to the Bryson-Bed- 
well-Brubacher Company. 

It will be recalled that at 
the case was decided against the plain- 
tiffs in the lower court A. & J. H. 
Stoddart, general agents of the New 
York Underwriters, made the following 


| 

| 

time | 

| 

{ 

| 

| 

| 

statement: | 


the 


The practice of this office with regard 
to expirations and its traditional attitude | 
of respect for good will are too well 
known to need mention. So far as the 
New York Underwriters is concerned noth- 
ing has been done at Columbus to raise 
the question of expiration ownership other 
than to demur the allegations contained | 
in the Bryson-Bedwell-Brubacher Com- 
pany complaint. The facts are these: 

Sometime ago we took over the busi- 
ness of the Franklin of Columbus. The | 
contract which was executed provided for 
reinsurance of the company’s outstand- 
ing risks and the transfer of its office. | 
It was especially provided that all the 
Franklin’s good will was transferred 
same being an important part of the con- | 
sideration for reinsurance. | 

So much was made of this feature that 
the directors of the company, in their 
individual capacity, also signed an agree- 
ment to-continue their personal business 
with us. The secretary of the company 
was appointed as our agent, and all the 
business whose good will we had thus 
bought was continued through him. 

After a time we saw fit to change cur 
agent. Months after this change the ex- 








| own officials. 


| SITUATION 





AGENTS WANTED IN OHIO 


“NATIONA 


—— 


INSURANCE 
COMPANY 


or CINCINNAT 


ORGANIZED-1851- 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 














F. 


Ohio Farmers Ins. Co. 


Organized 1848 


H. HAWLEY, Pres. 


IS $3,106,171 


Net Surplus............ $1,128,599 
AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’! Agents 


Insurance Exchange, 


W. E. HAINES, Sec’y. 


LE ROY, OHIO 


Reserve for Emergencies. . $125,000 


CHICAGO, ILL. 








is averred, sold to a firm of 
such gooi will as he 
in the business he had 
under the circumstances 
Thereupon that firm 
us from soliciting re- 


agent, as 
Columbus agents 
claimed to have 
written for us 
above narrated. 
sought to restrain 
newals. 

It has been pointed out that this case 


| is not one of ordinary agency change 


and does not present the usual condi- 
tions pertaining to the solicitation of 
expirations. The New York Under- 
writers already had bought and paid for 


the good will concerned. If it could 
not properly solicit the renewal of 
| business thus acquired, then a pur- | 


chase of good will is worthless and no 
company reinsuring a company which 
retires would be entitled to solicit the 


local business written by the reinsured | 


company at its local office through its 
The highest Ohio court 
has now sustained the demurrer which 
was interposed to the suit which was 
brought by the Bryson-Bedwell-Bru- 
bacher Company, which latter claimed 
exclusive right to solicit the expirations 
involved. 


IS CLEARING UP 





Practically All Matters in Dispute Be- 
tween Heister, Huntington & Co. 
and Cincinnati Board Settled 
Recently an article appeared in Tui 
WESTERN UNDERWRITER in which it was 





| stated that Carl Kleve & Co. and Gun- | 


trum & Meyers at Cincinnati would 
resign the agencies of the Sun of Eng- 
land and Glens Falls respectively ii 
the agencies with the Heister-Hunting- 
ton Company, which has been sus- 
pended from membership in the club, 
were not taken up. 
on this point was erroneous. The 
time has not been reached when such 
action would be required of the agen- 
cies, and both declare that they have 
not made any such statement. As a 
matter of fact, such action will prob- 
ably never be necessary, as practically 
all the items in dispute between the 
Heister-Huntington Company and the 





If you want “service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 327 14041st Nat. Bank Bldg. 








The Ohio Mutual Automobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


Agents Wanted 


Operates in Ohio Only 
Address Howard Sloneker, Secy. 


The information | 





EDGAR J. HAYNES, President 


Assets ” 
Capital - . 





Responsible Agencies 
Solicite 





THOMAS L. FARQUHAR, Secretary 


NEWARK FIRE 


INSURANCE COMPANY 


Surplus to Policyholders a - . 


J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, Detroit 
A. 8. JACOBS, Illinois, Indiana and Wisconsin - - 19 
LOUIS R. DALE, Iowa, Minnesota, Nebraska and Missouri, P.O. Box 1058. Omaha 


JAMES G. MACONACHY, Agency Superintendent 


NEWARK, N. J. 


- = «= + «© §1,918,742.17 
600,000.00 
1,228,824.81 


. . 


WESTERN STATE AGENTS 
So. La Salle St., Chicago 














+ GEO. RB, DAVIES, Manager 


Allemannia Fire Insurance Co, 
National-Ben Franklin Insurance Co. 


UNDERWRITTEN BY. 


PITTSBURG UNDERWRITERS 


Commenwealth Bldg., Pittsburg, Pa. 


umboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


all of Pittsburg, Pa. 
Capital, $1,700,000. Assets, $7.862.840.35 _ Surplasto Policy Holders, $3,437,126.83 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
. P. Ockenga, Peoria, lll., General Agent for Illinois 


New Agents Solicited. 


Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 





German Fire Insurance Co. 


German American Insurance Co. 
All of Pittsburg, Pa. 


ROBERT L. MOUK 


Special Agent 
Dayton, Ohio 


Reliable Agents Wanted 
in Pa., Ohio, Ilineis and Wisconsin 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


Union Insurance Co. 
Western Insurance Co. 


3,172,275.00 
1,487,388.00 


HENRY WACHTER 


Manager 


218 Fourth Ave., Pittsburg 





INCORPORATED 1720 


LONDON, 


United States Branch 
92 William Street, New York 


Organized 1852 


ROYAL EXCHANGE ASSURANCE 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 
Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 


| 
| Assets, $4,985,658.99 
( 


ANNUAL STATEMENT, JAN. 1, 1913 
Liabilities, $4,074,066,91 
Western Department, 1105 Insurance Exchange, Chicago 
Hamilton, Ohio |C. W. HIGLEY, G eneral Agent 


Net Surplus, $911,592.08 


F. A. HUBBARD, Assistant General Agent 
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Fire Underwriters’ Club have been) tated by a number of newspapers F. R. Ormsby, Pres. I. S. Myers, Treas. Joseph Winum, | Secy. 
cleared up, and only one or two small 


matters remain to be adjusted. 

The determination on the part of the 
Phoenix to maintain the Connecticut 
as a separate entity also eliminates an- 
other problem in Cincinnati local 
agency affairs. The Connecticut has a 
sole agency in an agency which is not 
a member of the club, but its repre- 
sentation as a separate institution, al- 
though owned by a company repre- 
sented in the club, does not violate any 
of the rules. 


COMMENT FROM OHIO FIELD 





Interest In Insurance Circles as to 
the Forthcoming Report of In- 
vestigating Committee 





It has been finally decided that the 
final draft of the Ohio insurance inves- 
tigating committee’s report shall go to 
Governor Cox next Tuesday, or not 
later than Wednesday. It is authorita- 
tively stated that if the committee rec- 
ommends limitation of expenses it will 
be very moderate in scope, so as to 
give the smaller companies. some lati- 
tude in fixing agents’ commissions. As 
before stated supervision of rates, only 
on complaint, is to be recommended, 
rather than rate making or rate regula- 
tion. 

ae 

It is a fairly safe bet, also, that the 
commission will recommend moderate 
supervision, rather than rate regula- 
tion; something like the West Virginia 
law is expected, under which rates are 
subject to review only on complaint. 
Under this system the West Virginia 
Inspection Bureau, of which T. B. Sel- 
lers, manager of the Ohio bureau, is 
manager, has been operating with suc- 
cess and with very little friction. In 
fact, only one complaint has been filed 
against it under the law, and after a 
searching investigation the West Vir- 
ginia insurance superintendent found 
for the bureau. and—of course— 
against the complainants, the burden 
of whose grievance was that their town 
had been discriminated against in fix- 
ing the basis rate. If this form of su- 
pervision is inaugurated in Ohio there 


is no reason why it should not be 
satisfactory to all concerned. There 
seems little doubt that it will be 


recommended by the investigators, but 
what the legislature will do is another 
question. Most legislatures are like 
the Jumping Frog of Calaveras County 
—not so different from other frogs, 
and you can’t tell how far or in what 
direction they are going to jump. 


. . = 

If some such system as this is in- 
augurated it will mean closer co- 
operation among the bureaus and by 


the branches of the Ohio bureau. There 
is, of course, complete coordination of 
effort, harmony of methods and stand- 
ardization of results between the Ohio 
bureau and its branches, but the Ohio, 
Cleveland and Cincinnati bureaus do 
not always do things the same way, 
enforce the same requirements and at- 
tain the same results. For instance, 
the Ohio bureau does not recommend 
the writing of frame mercantile at two 
rates for three years; the other bureaus 
at least permit, it. Under state super- 
vision there would have to be uniform 
Practice in this regard, among others, 
or there would remain basis for com- 
plaints of discrimination. The natural 
results, therefore, will be to draw the 
various bureaus and their branches into 
much closer working relations than at 
present. 
7. 7 * 

The Prospect of drastic legislation 

against insurance interests is being agi- 


throughout the state, with an apparent 
coherence that seems to bespeak an 
identical inspiration or a _ concerted 
movement to force the hands of the 
lawmakers. Notwithstanding every 
public utterance of the Ohio insurance 
investigating committee and of its mem- 
bers has been to emphasize the neces- 
sity of maintaining the inspection bu- 
reaus, although perhaps under state 
supervision, and the tenor of the vari- 
ous hearings was such as to develop 
the same thought, most of the published 
utterances are so written as to indicate 
an intention to discredit the bureaus 
and if possible secure drastic legisla 
tion against them. There have been 
recent publications of this kind in Cin- 
cinnati, Columbus and Cleveland, and 
the “news” has been syndicated to 
hundreds of the smaller papers of the 
state; the burden of the latest article 
being that Governor Cox is to call a 
special session of the General Assembly 
to convene right after the first of Janu- 
ary, for the purpose of enacting rigor- 
ous regulative laws, including the eli- 
mination of the inspection bureaus, So 
far as present knowledge is concerned, 
there is nothing of the kind in sight, 
although undoubtedly there will be a 
session of the legislature at which the re 
port of the investigating committee will 
be presented. But there is no present 
indication that the report will be any- 
thing other than constructive—designed 
not to tear down the insurance fabric 
in the state, but to put it on a sounder 
basis. In short, there seems to be no 
ground for either alarmist articles in 
the press or alarm in the 


insurance 
world. 


CINCINNATI. 


Ohio Agency Appointments 


Ger. Amer., N. Y.—P. D. Griffith, Ashville; 
J. M. W endelken, Ada; Frederick Apel, Akron; 
II. J. Werst & Co., Dayton. 

German, W. Va. _Merts & Taber, Alliance. 

Germania—J. K. Havens, Rocky River: J. J. 
Rose, Middleford. ’ 5 7 

Ham - Brem.—J. F. Hanes, Martins Ferry: 
C. E. Waggoner, be way A. J. Savage, Blan- 
chester; R. B. McMullen, Hillsboro: Wilhelm 
Bros., Alliance; R. Clayland, Bridgeport; 
G. E. Dempsey, Mingo Junction. 


Hartford—S. E. Groty, Delphos; G. S. Crow, 
Loudenville; Baker-Herbig- Royer Co., Coshoc- 
ton; M. W. Shields, Columbus; J. R. Dillon 
Youngstown; J. H. Schooler, Frazeyburg; M. 
C. Clark, Portsmouth. 
Home—G. Fuller, Lima; W. W. Scott, 
Loudonville; Terrel & Bales, Wilmington; G. 
D. Borchers, Rockford; L. D. Hamilton, Jr., 
Marion. 


North Amer.—O. F. Leopold and J. C. Man- 
ternach, Cleveland; J. A. Hoopman & Son, Byes- 
ville. 

State of Pa—J. F. Runck, Cincinnati; D. 
C. Morgan, Columbus. 

Millers Natl.—J. P. McKinley, Lima. 

Minneapolis—J. W. Zuber, Columbus; Rein- 
hardt & Hering, Mansfield. 

Natl. Ben. Frank.—W. W. Watkins, Dayton; 


B. F. Wingard, Montpelier; Seymour & Wheeler 





Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER31, 1912 


NN os ents dadeendowend $1,304,011.64 
DID. 6 6-d6 é sein ee bem 698,090.69 
OS FR e e 350,000.00 
err 255,920.95 
Surplus toPolicyholders 605,920.95 
J. W. BECK, The ey Agent 
Ohio, M 


56 Richton Avenue, - DETROIT, MICH. 
H. W. CRANDALL, fiche Agent 


Minnesota, Wisconsin ichi 
MERRIAM PARK, - NESOTA 


W. P. RAY, pee, ie 
Illinois, Indiana, Missouri 
P. O. Box 366 - TERRE HAUTE, IND. 





Industrial Fire Insurance Co. 
AKRON, OHIO 


Cash Capital . $100,000 


An Ohio company writing business through Ohio 
agents. Farm Department. Why not represent 
an Ohio company? 

AGENTS WANTED 


W. E. LANDERS, General Manager 


Address, 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 


Incorporated 1850 
sidnbbentaee $2,371,785 
BUSINESS CONFINED TO OHIO 








TOTAL ASSETS 
H. R. SMITH, President 


R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 


Cash Assets—$598, | 20.70 
C. A. L, PURMORT, Secretary 


H. V. OLNEY, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $178,760.23 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H. H. GREER, Secretary 








Cash Surplus—$361,864.11 








ORGANIZED 1837 








In sixty- 

Business nine years 
confined of business 
to the this Com- 
pany has 

State of never con- 
Ohio tested a loss 


Dayton, O. 


Dayton Mutual Fire Columbiana County 
Insurance Co.,”ox10™ Mutual Fire Ins. Co. 


B. C. COLEMAN, Secy. Lisbon, O. 
Assets Jan. 1, 1913, $134,429.77 1837 


Wm. M. Hostetter, Sec. and Treas. 





Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 
fourths of a century and are still good. 





ORGANIZED 1876 


‘The Ohio Mutual TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


= 


| Fire Insurance Company 
SALEM, OHIO 


Assets - . - §$ 957,007.25 
Net Cash Assets - 147,188.25 INCORPORATED 1865 
Losses Paid - - 1,047,305.00 | 





J. R. VERNON, Pres. J. AMBLER, Sec’y | Cash Assets $958,459.76 


Net Surplus over capital ont all liabilities $569,109.54 
During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders. 





J.LINXWEILERJR., Pres. WM. PF. KRAMER, Sec, 
tL. f. CREAMER, Special Agent 


GERMAN FIRE Qincinnati Underwriters 
INSURANCE COMPANY 


OF WHEELING, W. VA. 





Ohio Business Only ‘Through Local al Agencies| 








121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. ins. Co. Security Ins. Co, 


Organized 1881 





Organized in 1867 








HOTEL HARTMEN 


COLUMBUS, OHIO 


THE OFFICIAL INSURANCE MEN’S HOTEL 


J. A. HADLEY 


Manager 


COMFORT ANDLUXURY 


European Plan, $1.50 and Upward 





| Organized 1864 


Cash Capital $200,000, Net Surplus$180,198.28 COMBINED STATEMENT 


WM. F. STIFEL, President Capital - - - - $250,000 
F. RIESTER, Secretary Assets - ° e ° - 720,044 
S. W. RICE, Supt. of Agencies Surplus to Policy Holders - 462,618 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland. Ohio | fF, A, ROTHIER, Prest. 
Special Agent for Ohio and Indians 











ADAM BENUS, Secy. 
| F.C. BARTON, Asst.Secy. R.B. HEATON,State Ags 
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and C. S. Huling, Cleveland; Ponger & Eggles- — 
ies el H. tavior “oan Ww. & | Ml IGH I GA N A N D I N D I A N A M = h o C 8 

math yee nme ob namny 'FLINT AGENTS JOINED ARMY icnl re] an OoOmmercli al 
P ee eee yy a Will Unite With the Forces Through- Insurance Company 


Baltimore. 
Niag.-Detroit Und.—J. P. Dillon, Youngstown; 
K. H. Dillon, Fremont; J. M. Carr, 
Northern, Eng.—S. N. 
Lybarger. Gambier. 
North River—lI. 
Cleveland; Green 
Van Wert; E. H. 


T. Quick and J. T. Shipley, 
Bros., Elyria; A. C. Sh 
Sauerbrun, Dayton; C. 


Columbus. 
Holland; O. M 


Jueen—E. L. . 
se Wendelken and 


Howser, Clarksburg; J. M. 
P. W. Kilcoyne, Portsmouth. ; 
Royal Exch.—J. H. Taylor, Lorain. 
Royal—P. W. Kilcoyne and J. M. 
ken, Portsmouth. 
St. Paul—L. A. 
Schweitzer, Ravenna. 
United States—T. 
Sauergrun, Newark. . ; 
Urbaine—Earls & Johansing, Cincinnati. 
Westchester—J. H. Taylor, Lorain, Winburgh 


Wendel- 
Black, Wellsville; K. F. 


W. Morgan, Lorain; E. H. 


City; N. J. Edward, Cincinnati; H. Sauerbrun, 
Dayton. 

Yorkshire—F. J. Rabyor and Mary B. Swartz, 
Columbus. 


Agricultural—Merts & Taber, Alliance, 


OHIO NOTES 


The Firemen’s Mutual of Providence, 
R. I., has been licensed in Ohio. 
The Commercial Union of New York 


has gone with Guntrum & Meyers at Cin- 
cinnati. 

The Dimic Company, Toledo, has been 
incorporated for $10,000 to conduct an in- 
surance and surety agency. 

The Federated Mutual Insurance Asso- 
ciation of Ohio will hold its annual meet- 
ing at the Southern hotel, Columbus, Ohio, 
Feb. 17-18. 

At Akron, Ohio, Nov. 26, fire destroyed 
the Woods block in the center of the busi- 
ness district, causing a loss of nearly half 
a million. The fire started in the 
ment of the Douglas shoe store and spread 
rapidly. 

Cyrus 
the Queen, 


agent of 
the 


Ohio 
W. 


state 
Jones of 


Woodbury, 
and Aaron 


New Hampshire, addressed the Smoke and | 


Cinder Club at its annual meeting re- 
cently. The club is composed of western 
Pennsylvania field men. 


WEST VIRGINIA NOTES 


Charles G. Hood, of Fairmont, W. Va., 
is planning to enter the insurance busi- 
ness on Jan. 1. 

A local agency with $5,000 capital has 
been incorporated at Huntington, W. Va., 
under the name of G. H. Parker & Co. 
made in the 


Another change has been 


Barberton. | 
Rucker, Peebles; U. S. | 


|} in Michigan. 


|} lgan 
| Chevrolet 


| making a 


base- | 


| age of 92. 





out Michigan In Fighting the 





Outside Brokers 
The local agents at Flint, Mich., 


are the latest to join in the state-wide 
agency campaign against the nonresi- 
dent brokers that are playing havoc 
President J. K. Livings- 
ton of the Michigan Local Agents As- 
sociation addressed the Flint agents 
the other evening. After considerable 
discussion of the broker situation, it 
was agreed that it is up to the Michi- 
gan agents to get busy. Burtis E. 
Woolfit was elected secretary of the 
Flint Local Agents Association, and 
it will be heard from. The publicity 
committee of the association has made 
the following statement: 

The local agents of Flint, Mich.. as well 
as those of Bay City and Cadillac, men- 
tioned in The Western Underwriter, are 
feeling the fine hand of outside brokers, 
having recently lost the lines of the Mich- 
i State Telephone Company and the 
Automobile Company plant 
No. 1. 

They do not intend to let this kind of 
thing continue, however, without at least 
desperate effort to stop it. 
They will start a movement to have every 
agent in the state resign the agency of 
any company which gives an outside 
broker a license to write business in Mich- 
igan. It will then be up to the companies 
to choose between their local agents who 
are on the job in every town, large or 
small, taking the bitter with the sweet, 
and a few large brokers who are invading 


their territory and skimming the cream 
off the business. 
Oldest Agent Dies 
James F. Bonner, local agent at 


Greensburg, Ind., died recently at the 
f He was the oldest agent in 
the state and died in harness, having 
written a $5,000 life policy the day be- 
fore his death. 





McCullough Made President 


At the annual meeting of the Indi- 
ana State Board held in Indianapolis 
Tuesday R. G. McCullough of the 
Firemen’s Fund was elected president; 
W. F. Watson of the Hartford, vice- 
president; O. E. Green, Providence- 
Washington, secretary and treasurer. 


Lansing, Michigan 





Automobile 
Tourist Baggage 
Fire and 

Tornado Insurance 


A Live Company 


for 


Live Agents 


Writing 











ee! 








FIDELITY SURETY ACCIDENT HEALTS 
SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla, 
Assets, $1,180,249.12 Capital, $542,525 Surplus and Profits, $418,596,2% 
GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 
LIABHLITY PLATE GLASS BURGLARY AUTOMOBILE 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters) 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 


in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CoO, 


Central Union Tel. Building, Indianapolis 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 








INCORPORATED 1840 


WESTERN 


Insurance Company 


of Pittsburgh Cash Capital, - - $1,000,000.00 
gee Ta Assets, - - - - $7,213,762.27 
FIRE AND TORNADO [Net Surplus, - - $2,613,814.88 
—amenere Surplus for Policy 
CA ° ; ‘ ,000. 
suaruuet0 POLICY woinena, pene Holders, - - - $3,613,814.88 


ASSETS - . 


s r 966,033.51 
LOSSES PAID TO DATE - 


HEAD OFFICE 











Bes 
Elk Insurance Agency at Charleston, W. | C. D. Lasher of the Home, D. P. Bar- - 5,400,000.00 Cor. William and Cedar Streets 
Va., by which N. S. Fitzhugh withdraws | rett of the Niagara and Carl Claussen - a eet 
and is succeeded by George Todd and|_—; eS - : 
George B. Laidlay. C. Pickens retains | 0! the London & Lancashire were 
his interest. | elected members of the executive 





committee, of which Gus M. Wise of 
the Sterling and W. M. Shaw of the 
Phoenix of Hartford are hold-over 
members. 


The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


P. J. Brapy, Vice-Pres. M.W. Wetsn, Secy. & Treas 


Cash Capital, $500,000 = Net Surplus, $225,000 


EDWARD BLIVEN, Managing Underwriter 


Salvage Corps Superintendent 

Indianapolis, Dec. 3.—(Special.)— 
William Curran of Cincinnati was ap- 
pointed superintendent of the Indi- 
anapolis Salvage Corps at the meeting 
of the board of trustees. He will take 
up his new duties Jan. 1. Mr. Curran 
has had eighteen years’ experience with 
the Cincinnati corps, beginning as a 
coverman and working up to captain. 





Many Gasolene Fires 
More than 175 fires have occurred in 
Indiana within the past six months as 
| a result of gasolene explosions, accord- 
ing to reports on fires from this source 
received at the state fire marshal’s of- 


Joun G. Ewrne, President 

















. : } fice. Reliable Agents Wanted 
President Duncan Dies | ¢ Df that number, 125 occurred in Michigan, Ohio, Pennsylvania, New York, New Jersey, Illinois, Indiana, Wisconsin, Iowa, Minneseta 
_Alfred E. Duncan, president of the dwelling houses, and were caused di- 
Franklin Fire of Philadelphia _ and | rectly by the gasolene stove. An ad- 
widely known in insurance circles | ditional fifty were reported as resulting 


throughout the country, died at Phila- 
delphia Wednesday. He was 49 years 
old. Mr. Duncan was vice-president of 
the Eastern Union and a member of 
the executive board of the Southeast- 
ern Underwriters Association. 


from gasolene explosions in garages, 
tailoring shops and places other than 
| dwellings. 

According to the fire marshal’s re- 
ports, in the majority of cases where 
explosions occurred, gasolene was al- 


THE MICHIGAN 


DETROIT, MICH. 


THE CONCORDIA FIRE) TE NIT 
INSURANCE COMPARY ORIENT 
| COMPANY 


OF HARTFORD CONN. 











Cash Capital - - $600,000.00 | 
Reinsurance Reserve - 1,102,260.34 
Reserve for all other Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70 
Total Assets - - - 2,413,247.41 


Fire and Marine Insurance Compaay 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 





STATE AGENTS: CHARLES E. DOX 





< JOHN DREIHS, Chicago, IIl., for Ill. 
EE eee $1,489,499.20 SARIS $400,000.00 } | F.C. SECOR, Detroit, Mich., for Mich. and Ind. crtemahsiaseaes 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
D. M. FERRY. JR. E. J. BOOTH H. E. EVERETT E. P. WEBB F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. WESTERN DEPARTMEMT 
* President ice-President Secretary Ase t Secretary A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. | 














E. G. FORD, Seattle, Wash, for Wash. and Ore. | 39 S. La Salle St. Chicago, Ill. 











2.27 
4.88 





‘hd 


Ill. 


*Grand Trunk Railway 





December 4, 1913. 
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jowed to escape from leaky pipes or 
bad connections. Rooms and buildings 
were soon filled with the vapors and a 
jighted match or spark completed the 
disaster. Severe burns almost always 
resulted from such explosions. 


GOING AFTER ‘OLD OFFENDERS 


Field Men Appoint Committees to 
Force a Show-down—Hastreiter’s 
Stirring Address 


The eature of the monthly meeting 

of the Michigan Underwriters Associ- 
ation (the union field club) at Detroit 
Monday was an address by George A. 
Hastreiter, special agent for southern 
Michigan of the Hartford Fire. 

The main theme was “tote fair” and 
observe good practices, but demand 
good practices of others. It took up 
the problems of the special agents in a 
way that brought them all out of the 
meeting more determined than ever to 
do the right things right, and right 
away. As a direct result, three special 
committees were appointed to go out 
in the state this week and force a show- 
down with some old offenders who 
have been humored much longer than 





they should have been. 

The other business was routine, in- 
cluding the discussions of agency sit- 
uations in many different cities. 

Blue Goose Social Meeting 

The Michigan pond of the Blue 
Goose held its annual social meeting 
Monday night, at the Log Cabin Inn, 
Detroit. White fish, out of the river 
Monday, and chicken, out of the coop 
Monday, formed the pieces de resist- 
ance of the bill of fare. About fifty 
members and their ladies partook of 
the good things. 

The only thing that resembled an 


address was the few words of welcome 
spoken by Most Loyal Gander Frank 
A. Vernor, in turning the destinies of 
the gathering over to the committee 
which arranged it. W. T. Benallack 
was chairman, assisted by M. M. 
Hawxhurst and Fred W. Andrews. The 
committee showed that it was on the 
job by producing an orchestra for the 
dancers and half a dozen packs of 
cards for the nondancers. The music 
lasted until about the time the theaters 
let out. 


Object to the Forms 

Bad household furniture 

bobbing up in Michigan. At Muskegon 

and Saginaw, agents have been report- 

ing the following, which companies 
object to: 


It is understood 


forms are 


and agreed that 
insurance shall cover family wearing 
parel, personal effects, vehicles or 
equipment, as above described, 
temporarily be undergoing repairs, reno- 
vating or cleaning at any location in the 
city or village where this policy is issued, 
provided that in the event of loss claim 
shall not exceed 5 percent of the amount 
insured under the item by which the 
article or articles are covered by this 
policy. 


this 
ap- 
horse 
which may 





DISGUSTED WITH POOR PROTECTION 

Because there was no water in the mains 
when a fire broke out in the shops of the 
at Port Huron last 
about a million and a 
half, heavily insured. The cause for the 
condition which resulted so disastrously 
is being investigated by the Michigan In- 
Spection Bureau, but no report is avail- 
able at present. Port Hurcen will suffer 
a penalty for the carelessness or ineffi- 
ciency of its officials through the loss of 
the industry represented by the shops, as 
the Grand Trunk officers have stated that 


week, the loss was 


they will not rebuild in a city affording 
such poor fire protection. They have inti- 
mated that Battle Creek is likely to be 


their choice for new shops. 


Indiana Agency Appointments 
Conecticut—Orville Apple, Orleans. 
Continental—Home Savings Ins. Agcy., Peru; 

atson, Gary; Carl Puckett, Winchester; 
C. Ai. Havens, Plainfield. 
Coml. Union, N. ¥Y.—C. H. Carver, Conners- 
ville; Sheridan Clyde, Elwood; L. M. Bryan, 
Lafayette; E. G. Lee, Terre Haute; Brown & 
oseman, Vincennes. 
Coml. Union, Eng.—H. J. 
Home Protection Service, 
Schroefer and F. P. 
Firemens—J. Briles, Fairmount; W. 
Summitville; E. K. White & Co., 
Pa. Fire—Bloomfield Trust Co., 


Adler, Evansville; 

Indianapolis; W. J. 

Rundell, Gary. 

Elaridge, 

Marion. 
Bloomfield; 








FIRE 


Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - = 
Union of Buffalo- - - - - - 





Assets 
$3,684,956.39 
2,476,951.86 
1,110,427.61 
1,482,343.38 
471,723.51 
327,455.35 


Surplus to 
Policyholders 


$1,266,393.72 
901,750.56 
690,472.05 
802,593.47 
341,635.94 
274,806.30 





CRUM & FORSTER 


Western Department 
FREEPORT, ILL. 


FRED M. GUND 


Manager 


THE CAPACITY OF THE ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 














Savings Loan & Trust Co., 
ust Co., Sullivan. 
Fid.-Phenix—S. R. Dull, 

dit, Wyatt. 

First Natl.—M. J 


gan City. 


Auburn; Citizens 
Bluffton; L. J. Ben- 


and J. P. Kenefiick, Michi 


German, Pa.—Preston & Strausma, Lafayette; 
\. N. Steele, Greenfield. 
Natl. Union—Lake County Sav. & Tr. Co., 


Hammond. 


Northern, Eng.—J. B. Bilderback, Oakland 


City. 

N. B. & M.—Genevieve H. Hanna, Muncie. 

Orient—Fowler & Son, Indiana Harbor. 

Palatine—Home Realty Bldg. Co., Cilton; 
Morsland & Wales, Alexandria. 

Union, Eng.—F. F. Cornelius & Son, Ander 
son; West Side Ins. & Real Est. Co., Evans 
ville; E. H,. Staley, Frankfort; J. H. Ransberg, 
Goshen. 

Westchester—E. Franz, Elkhart; C. Masena, 
Le ygansport; A. H. Gilliom and E. Meunnich, 

uth Bend. 

"F itchburg Mut.—Creed-Bishop Co., South 


Send 
Royal Exch.—A. W. 
U. &. 


Ro SS, 


Indianapolis. 
Lloyds—W: alter C 


rter, Tipton. 





Michigan Agency “Appointments 
\gricultural—W. T. Detroit; J. L. 


’elmear, 


Fletcher, Chelsea. 
Amer. Cent.—G. H. Engemann, Belding; Dr. 
J. Noeker, Detroit; R. J. Gillespie & Co., 
rza Emery, Arthur Calver and O. L. Brown, 
Flint; J. C. Ragsdale, Milwaukee, Wis. ; Canavan 
& Weber, St. Joseph. 
pe wae nian—C. G. Williams, Ludington, 
olumb, Natl.— R. W. Doyle, Merrill. 
‘Com, Union, N. Y ——s W. Oakes & Co., 


Grand Haven; H. A. Graham, Mt. 
M. Savers, Detroit; ar, rend = Elliott, 

Coml. Union, Eng. k & Gould, 
E. S. DeGarmo, Milf 

‘Concordia—E. H. 
Creek. 

Continental—G. C. Waldo, 
- ssure, Otisville; J. H. Hall, 
. Orvine, Detroit. 

Detroit, Natl—S. S. Brams, 
McCuen, Jackson; F. M. 
Lansing; J. Miller & Son, 
Lawrence. 


Pleasant; R. 
Romeo. 
Hastings; 
ay 
Forsyth Ins. Agency, Battle 
Detroit; D. H. 
Highland Park; 


Detroit; E. I 
Ackerman Agency, 
Detroit; L. A. Welch, 


INDIANA NOTES 


on the “Holland Plant” 
American Radiator Company at 
Ind., shows the Grinnell sprinkler 
as superior to excellent or 
cent credit; insurance, 

Report has been made on the plant of 
the Duncan Electric Manufacturing Com- 
pany at Lafayette, Ind. Risk has a Gar- 
rett 1913 wet and dry sprinkler equip- 
pronounced good to fair or worth 
5 percent protection credit. Insurance, 
$150,000, 


Report of 
Bremen, 

system 
worth 95 per- 
$250,000. 


Report has been made cen the plant 
of the Crow Motor Car Company at Elk- 
hart, Ind. Risk is equipped with Grinnell 
1913 wet pipe sprinkler system, classed 


superior to excellent or 
protection credit. 
$150,000. 

The Indiana 
made a building 


worth 95 percent 
Line of insurance, 


Inspection Bureau 
and contents rate o ° 
cents on the plant of the Lincoln Chair 
Company at Columbus, Ind. Plant is to 
be provided with a one-source sprinkler 
system and the estimate is to apply when 
the equipment is in service and has been 
approved by the bureau. 


MICHIGAN NOTES 

3entley & Yokom, for several years lo- 
cated at 81 Home Bank building, Detroit, 
have removed to larger and more commo- 
dious offices at 1008 to 1012 the new J. 
Henry Smith building, southwest corner 
State and Griswold streets. 

“Matches as mischief makers” 
ject dwelt upon in a 
Michigan insurance 
ords show 
the state 
the value 
$195,694, 


is a sub- 
recent report of the 
department. The rec- 
that since July 1, 
have been caused by matches, 
of the property involved being 
the insurance $14!,000 and the 
loss sustained $34,000. Sixty percent of 
these fires were caused by children and 
most of the remainder by mice or rats. 


The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: Booth Manufacturing Com- 
pany, Howard City: White Marble Lime 
Company, Manistique: The Pierce Wil- 
liams Company, South Haven: The Na- 
tional Standard Company, Niles: North- 
ern Cooperage & Lumber Company, Mc- 
Millan. New books of estimates have 
been published for Applegate, Brecken- 
ridge and Moseley. The bureau has 


printed map of Omer. 


the | 





has | 


132 fires in | 





Phoenix 
HEAD OFFICE 


FOR UNITED 


100 WILLIAM STREET 
NEW YORK 


THE CENTRAL UNION FIRE INS. C 


Surplus to Policyholders Jan. 1st, 1912 - - 


OF LONDON 


STATES 






WESTERN DEPT. 
175 WEST JACKSON BLVD 
CHICAGO 


ESTABLISHED 1782 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


$450,000.00 





JOHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
P. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





Assurance Co., Ltd. 


KANSAS CITY 
MISSOURI 


PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


Kentucky Live Stock Insurance Company 


Louisville, Kentucky 


J. W. 


Wants producing agents in the eight States in which it is now operating. 
mission to agents selling a liberal policy on horses, mules. jack stock and cattle. 
easy to sell live stock insurance in this Company. 


NEWMAN, - 


- President and General Manager. 


MORE THAN $200,000 ASSETS 
$100,000 DEPOSITED WITH THE STATE TREASURER OF KENTUCKY 





Address 


KENTUCKY LIVE STOCK INSURANCE COMPANY 
LOUISVILLE, KY. 





Every Room with Bath 


Che Brown 


Des Moines, 
$250,000 New Fireproof Hote} 


ERNEST W. 


| Hotel De Luxe 


Assets $1,153,949.82 


Iowa 


STRICTLY FIREPROOF © 


BREVOORT 


European | 


‘New 
Hotel 


| Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


BROWN, President 


The Popular Home for 
Transient Insurance Men 


Roof Garden 


ORGANIZED 1853 


On Madison St., near La Salle 


Liberal com- 
It is 


One minute from the Insurance District 


Is Solicited 


LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 





The Patronage of Insurance Men 


Surplus $589,603.10 


A. S. McCONKEY, Sec’y & Treas. 
AGENTS WANTED IN ILLINOIS 


FOR 





The Metropolitan Fire Insurance Co. 


OF CHICAGO 


Cash Capital $100,000 


Net Surplus $59,036.99 


Operates only in its home state, is non-union, adheres strictly to tariff rates 
and is free to make liberal commission arrangements to desirable agents 


JOHN NAGHTEN & CO., Gen’l Managers, 1705 Ins. Exch., Chicago 


(Established 1863) 


We also conduct 


a Surplus Line Department 








ie 


IN ILLINOIS AND WISCONSIN 


MEETINGS 





IN SPRINGFIELD 


Field Men Will Be 
Capital City Next 
Tuesday 


Illinois in the 





The Illinois Fire Prevention Associ- 
ation will hold its annual meeting in 
Springfield next Tuesday. President 
NV. E. Vandeventer will review the 
work of the year, which has been 
highly successful. Acting State Fire 
Marshal Morgaridge of [Illinois and 
Frank G. Snyder of Louisville, promi 
nent in fire prevention work in that 
state, will speak. 

There is considerable gossip as to the 
presidency of the Illinois association. 
A number of members feel that Presi- 
dent Vandeventer should be reelected, 
and carry on the work for another 
year as he has in the past. He states 
that the office should be passed on to 
someone else, but the members may in- 





sist that he assume the responsibilities 


again. 

President Vandeventer has followed 
the policy of training members of the 
executive committee for the presidency 
by allotting to them certain assign- 
ments, whereby they would be in 
charge of some of the town inspec- 
tions. 
cessful, and has brought out some ex- 
cellent talent. 

Frank H. Jones of the Hartford has 
been spoken of for the presidency, as 
has Raymond Waldron of the Roches- 
ter German Underwriters, but it is 
understood that neither one will accept 
the position. 

The Illinois State Board and Illinois 
Field Club will hold their semi-annual 
meetings in the afternoon and the IIli- 
nois Blue Goose will have its dinner in 
the evening, so the day will be well 
occupied. 


Holtfodt Begins New Work 
F. R. Holtfodt of Chicago, 
came Illinois state agent . the 
British & Mercantile, Dec. 1, is in New 
York this week visiting - head of- 
fice, and has already moved his office 
to the company’s local agency in the 
Insurance Exchange, Chicago. No 
successor has been appointed as yet to 
Mr. Holtfodt as state agent of the 
American Central. 


who be- 
North 


Good Work in Wisconsin 

The Wisconsin Local Agents Asso- 
ciation since September through the 
efforts of President A. H. Zimmerman 
of Wausau and Secretary George Y. 
Wilkinson of Milwaukee, has added 
128 new members to the list at an ex- 
pense of $110. This makes Wisconsin 
307 members: 


Municipalities’ Mutual Talked 
The proposed mutual to carry the 
fire and tornado insurance of city and 
village property in Wisconsin will not 
be organized immediately, if ever. At 
a meeting of the committee of the Wis- 
consin League of Municipalities last 
week H. E. Marquardt, city comptrol- 
ler of Wausau, was directed to send 
ut a “feeler.” He will ask cities and 
villages for an expression of their at- 
titude toward such a company and also 
if they would prefer to go into the state 
fund or continue carrying their insur- 
ance in stock companies. 
rte 4 Changes in Wisconsin 
George E. Thorpe of Monroe, Wis., 
has sold his agency to George W. Wil- 
kinson, but retains the representation 
and the business of the Home of New 
York. The St. Paul transferred to Mr. 
Wilkinson’s agency some time ago. 


The George C. Marlow agency at 
Lancaster, Wis., representing eight 
companies, has been sold to A. E. Bu- 
dahn, who is in the First National 
Bank. Leslie A. Clark, also in the 


bank, has the leading agency at Lan- 
caster and the deal gives the bank a 
mixed agency of nineteen leading com- 


This method has been very suc- | 
i to 
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CASH CAPITAL 


SURPLUS TO POLICY HOLDERS 


F.C. VAN DUSEN, Prest. 





NET SURPLUS OVER ALL LIABILITY 


Siannaneiia Fire and Marine 


Insurance Company 
CONDITION DEC. 31, 1912 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 









CASH NET 


SURPLUS 





$200,000|1911]$172,981 
$200,000|1912|$200,570 


JOHN D. McMILLAN, V.- Prest. ALFRED STINSON, Sec’y 














panies. The agency of Mrs. Beth B. 
Bowers has been sold to George V. 
Clanton, giving him an agency of eight 


stroug companies. 


FIELD MEN SEND OUT S§S. O. S. 
Many Asked to Secure Assistance of 
Managers in Getting Action on 

“Chronic” Troubles 
ted effort to clear 
blemishes on 


A concet 
the 


out some 
of 


the fire insurance 
map of Illinois is being made. There 
are some sore spots that are many 


years old and on which many kinds of 
“cures” have been used without avail. 
As a result field men have been asked 
take up with their companies each 
trouble and if possible get aid and as- 
sistance in straightening out affairs, 
companies, special agents, local agents 
and insurance buyers, who or which- 
ever may be at fault in each particular 
case. The field men have been strug- 
gling with these matters alone, 
they are seeking assistance from the 
men “higher up,” believing that is the 
only way. Among the things over 
which there is contention are the ma- 


| jority of sprinklered risks at Rockford, 





four lines at Bloomington that are 
written at cut rates by two agencies, 
an agency at Springfield that has been 
a thorn in the side of others for years, 
two lines at Danville that are written 
at cut rates by one agent, a broomcorn 
stock at Mattoon on which the tariff is 
not being secured and two agencies at 
Alton that do not report through the 
stamping secretary and accused of pro- 
miscuous slashing and cutting. 


Wisconsin Agency Appointments 


\etna—I. S. Parker, Tomahawk. 

Amer. Cent.—Andrew Williamson, Delavan 

Columb. Natl.—A. G. Dana, Fond du Lac 
Hugo Weifenlach, Kaukauna; John Kloeckner 
and A, H. Mehlmann, Oshkosh. 

Concordia—D, H. Hanselman, Dale. 

Continental—John Haka, Stevens Point. 


Equitable—J. W. Day and F. R. O’Neal, Be- 
loit. 

Franklin—W. J. Gravenor, Albany; Burr 
Sprague and Frank Jenks, Brodhead; 7, &. 
Roets, South Milwaukee; G. M. Kelly, White- 
water. 

Germania—J. D. Greene, Stanley. 

Ger. Amer., Pa,—T. C eyer, Wausau. 

Ham.-Brem.—R. c. Whitney, Oconto. 

Hanover—B. M. Backus, Cottage Grove; H. 
F. Peacock, South Milwaukee. 

Humboldt- — Downie, Merrill. 

North Amer.—C,. F. Roberts, Fox Lake. 

State of Pa.—V. H. Paradis, Rice Lake. 

L. & L. & G B. J. Davey, Platteville; L. M. 
Shearer, Fennimore. 

Lon. & Lanc.—W. B. Clubine, E. J. Aschen- 
brener - M. A. Drott, Park Falls. 

Mass. F. & M.—J. W. Krysiak, Milwaukee. 

Minne nate Ky —F. C. Schultz and J. D. Kut 


chera, Milwaukee; Alfred Mengel, Bangor 


Natl.-Ben Frank.—Joseph Downie, Merrill. 

Natl. Union—M. R. Lowry, Stoughton; A. G. 
Krause, Bruce; W. J. Oswald, Milwaukee. 

New Bruns—F. R. Brown and William Fehr: 
man, Jr., a 

New Jersey H. Bender, Milwaukee. 

N. B. & M se E. Sargent, Madison. 

N. W. Natl.—C. W. Atkinson, Stevens Point; 
Hugo Weifenlach, Kaukauna. 

Norw. Union—W. H. Bender, Milwauke 

Ohio Farmets—J. P. Joachim, Madison. 

Palatine—E. F. Krueger, Cambria. 

Peiican—J. J. Heppe, Hartford. 

Pa. Fire—W. L. Richards, Milwaukee. 

Prov. Wash.—C. W. Hamilton, ee TO. 

Scott. Union—R. C. Whitney, Ocon ; 
Kramer, Elkhart Lake. 

Security, Ia.—L. P. Moen, Stevens Point 

Security, Ct.—F. G. Roth and O. L. John: son 


La Crosse; R. P. Munger, 
Teutonia—Jose In Downie, Merrill. 
Union, Eng.—W. H. Webb, Superior; A. 
Laneei Oshkosh; W. A. Ackerman, Rice Lake 
Springfield—L. B. Thompson,  Ridgelan d; 
Knudt Espeseth, Dallas; F. F. Edmonds, 


Union, Eng.—D. J. 
Lake; E. C. Marshall, 
Ford, Mosinee; C. 


Ellsworth. 


Smith. 


W. 


Hills- | 


Hot hkiss, Fox 
“Mint 1esota Junction; J. P. | 
Kilbourn; Bf E. 





“A Centenarian” Established 1808 


Atlas Assurance Co., Ltd. 
London, Eng. 


U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 


WESTERN DEPARTMENT, CHICAGO, ILL, 


CONTINGENT COMMISSION 


I can insure fire insurance agents who have earned a contingent com- 





For Agency 
Apply to 





| mission or profit under their contracts with fire insurance companies 
against a partial or total reduction thereof between now and January Ist. 


but now | 





The Indiana and Ohio Live 


| 


SURPLUS LINES UNUSUAL FORMS RE-INSURANCES 


F. R. THOMPSON, Insurance Exchange, CHICACO 


Western Live Stock Insurance Company 


PHORIA, ILL-. 
CLIFFORD IRELAND, President. H. C. NAYLOR, General Manager. 











It issues policies that have an Appealing Force to Owners 
of Live Stock. 


EXPERIENCED PRCANAGEMENT SOUND METHODS 
AGENTS WANTED IN ILLINOIS 


Over $200,000 deposited with the insurance department of Illinois for the protection of 
all policy owners. 


The Cleveland National 


Fire Insurance Company 
PARK BUILDING :: CLEVELAND 
Organized May 19, 1913 
CARROLL L. DeWITT, -— - 











Vice-President and Managing Underwriter 





OVER 2,000 STOCKHOLDERS IN THE STATE OF OHIO 





Will be ready for business about March 1, 1914 Applications for Agencies desired 


HYMAN D. DAVIS, President JAMES E. MILLIKEN, General Manager 














Stock 
Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886. Cash Paid-up Capital $200,000 
Assets Almost a Half Million Dollars 





q Producing agents wanted in all unoccupied territory where the Company is writing 
business. It pays to sell Live Stock Insurance if you represent the “Indiana and Ohio.” 
Promptness and fair dealing make it popular with farmers and stockmen. Our system 
| of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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Pardeeville; R. T. Owen, Cambria; W. A 
A, Clark, Menomonie; Hugo Weifenlach, 
Ellis, Ashland. 


Ades, 
and C. 3 
Kaukauna; J. S. 


Illinois Agency Appointments 
Coml. Union, N. Y.—A. W. Shera, Charles- 
ton; E. B. ‘ pearton, Ottawa; Fred Woltman 
Rock Island; C. Gordon & Co., Galesburg. 
Coml. ae Eng.—Edward Riecks, Anchor; 
T. F. Payne, Momence; J. E. Moore, Chicago. 
Commonwealth—R. B. Hickman, Monmouth; 


N. E. Matter, Wheaton; G. F. Rushton, Wood- 
stock; N. A. Stiner, Walnut; J. M. Hurst, Jack- 
sonville. 

County—R. G. B. McKee & Co., Metropole. 


Columb. Natl.—F. Gehm, Chicago. 
Connecticut—O. B. Scott, 
Morton; C. H. 


Hameton, Hanson & Son, Chi 
cago. — 
ity of N. Y.—C. F. Turner, Pana. 
Fire Assn.—J. M. Ewalt, Yates City. 


Farmers—Shautz & Wilhelm, Wilmette. 
Fid.-Phenix—J. C. Whittaker, Bridgeport; C. 
R. Hight, Dalton City; W. H. Kirchhoff, Fran! 
jin Park; J. <incaid, Kincaid; D. Cc. Speel 
man, Metcalf; S. M. Whiting, Altona; John Pot- 
ter, Atterberry; W. S. Grant, Chana; H. J. 
Mosher, Deer Grove; Steven Griffith, Flagg 
Center; William Edwards, Kilbourne; J. F. 
Clennon, Minooka. 

Firemen’s Fund—George Frame, Newman. 
Firemens—Balsley Bros. Gen. Ins. Agency, 
Springfield. 

Forest City—E. B. Rea, Benton. 
Franklin—Safety Ins. Agency, Rock Island. 
Glens Falls—R. R. Meents, Ashkum; J. L. Le 


Claire, Kankakee. 

Globe & Rut.—George Herrman & Co., Chi- 
cago; A. S. Frost, Evanston. 

Germania—Price & Lindsey, Astoria; C. R. 


Dalton City; W. T. 


} as 


Huston, Blandinsville; Robinson Title Realty | 
Robinson. 
“Ham. -Brem.—Furman, Gustin & Cavender, 


Harrisburg; P. Hempstead & Son, St. ‘a7 
Hartford—N. L. Johnson, Batavia; M. Hall, 
felvidere; J. A. Rooney, Brocton; Lo ‘Ream, 

Peru; W. Galt & Co., Sterling. 

Home—W. J. Brady, Joliet; J. T. Brown Ins. 


Agcey., Cairo; Dutton & Becker, Sycamore; C. 
FE. Smith, Benton; Ernest Hipsley, Canton; O. | 
H. Barnes. Ernest & Hargrave, 


Lawrenceville; 
Nakomis; H. C. & J. T. Caer, Olney; W. A. Hol- 
land, Streator; D. O. Jones, West Frankfort; C 
H. Brown, Ashley; Lewis & Raymond Co., 
Dixon; Smith & Jones, Flora; T. M. Meek, 
Marissa; G. E. Blanchard, Mendota; Pollock Ins. 
Agency, Mt. Vernon; H. J. Ludens, Morrison; 
R. C. Smith, Tuscola; Kung & Strohm Ca. 
Decatur; R. Rumbold, Chatsworth; C. H. 
Hanson & Son, Chicago; W. H. Garland, Kirk- 
land; A. F. Snyder, Greenup; Johnson & Ritson, 
Farmington; J. E. Huston, Blandinsville; C. C. 
Curl, Mansfield; Hogan & Kelly, Kankakee. 
Humboldt—W. L. Frye, Dixon. 
Il. Mut. Fire Und.—R. W. Conzet, Greenup. 
North Amer.—C. C. Mason, Chicago; C. B. 
Wrigley, Lee; W. D. Fleming, Milford. 
L. & L. & G., N. Y.—L. W. Heine, Elgin; C. 
J. Christ, Roodhouse. 


IN THE GREAT NORTHWEST | 


'OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 











MAKE NO MORE INSPECTIONS 


Town Work Suspended Until January 
—Field Men Too Busy—Would 
Beat Mackintosh’s Record 


There will be no further inspections | 


by the lowa State Fire Prevention As- 
sociation until after the first of the 
year in all probability, so President A. 
M. Upham says. Field men are too 
busy with reports to make inspections 
now, he says. When the work is re- 
sumed, W. E. Page, former president 
of the state association, will be chair- 
man of the sixth district committee 
instead of H. V. Myers of Waterloo, 
who declined to serve. Several chair- 
men are preparing to break the record 
of seven town inspections in one week 
made by Chairman Ralph Mackin- 
tosh and the first district committee. 

The association will this week mail 
out the special town reports on the 
seven inspections made by the first dis- 
trict committee in charge of Ralph 
Mackintosh a fortnight ago. Mr. 
Mackintosh’ shattered all 
with his committee by 
of the five towns assigned to him and 
two more in addition. The towns re- 
ported upon are Hawarden, Rock Rap- 
ids, Sheldon, Akron, Alton, Cherokee 
and Storm Lake. 

The committee found defective wir- 
ing general in the seven towns visited 


and recommended drastic reforms in 
this line by ordinance and enforce- 
ment. In Hawarden, the electric wir- 
ing in the high school building was 


especially condemned. The committee 
also found carelessness in the matter 
of permitting rubbish to accumulate 
in basements and _ alleys. Ordi 
nances were recommended which will 
provide for the proper elimination of 


| this fire hazard via the bonfire route. 


Chairman Mackintosh suggests that 
this stuff should be collected and de- 
stroyed outside the city limits by per- 
sons who will be careful. The work 
of this committee has attracted wide- 


| spread comment. 


L. & L. & G., Eng.—Robinson Title & Realty 
Co., Robinson, 

London Assur.—L. E. Brewbaker, Bushnell; 
Cicero Realty Co., Cicero; Nellie C. Monroe, | 
Chicago. 

Lon. & Lanc.—Shautz & Wilhelm, Wilmette; | 
W. H. Lett & Co., Chicago. 

Lumbermens—W. H. Kirchhoff, Franklin | 
Park. 

Metropolitan—M. W. Fugit, Chicago. 


Milw. Mech.—J. H. Lindsey, 
Comer, Aurora; A. H. Otto, 
Dodson, Pocahontas. 

Natl.-Ben Franklin—W. L. Frye, Dixon. 

Natl. Union—R. L. Sherlock, Rochelle. 

Netherlands—O. M. Benson, La Salle. 

Newark—H. C. Schaffer, J] *, Murphy and 
N. A. Larson, Rock Island. 

New Hamp.—Robert Gelly and G. D. H. Gelly, 
Nokomis. 

Northern, Eng.—D. J. 


ILLINOIS NOTES 

Cc. H. Pingree, formerly a local agent in 
Bloomington, Lll., and who traveled for a 
while for the Fidelity Underwriters, is 
now a jobbers’ salesman for the National 
Pickle & Canning Co. 

The prosecution in the suit begun by the 
Ford Manufacturing Company of Vandalia, 
Ill., to recover over $600,000 from the fire 


Astoria; J. B. 
Danvers; H. L. 


Holmes, Rochelle. 


companies on trial for the past two weeks | 


at Troy, Mo., closed its case last week. 
The court took a recess until Dec. 4, when 
the companies will present their evidence, 


which will probably require two weeks 
more, 

Baker & Diefenbach, local agents at 
Dwight, Ill., have dissolved partnership, 
John W. Baker continuing at the old stand 
with the Scottish Union, Aetna, Queen, 
Hamburg-Bremen and Hanover. Mr. Dief- 


enbach opens a new Office with the Provi- 
dence Washington, Glens Falls and Con- 
necticut. He devotes considerable time to 
life insurance and writes a nice business 
every year. 


WISCONSIN NOTES 


_ The Graham Realty company, a newly 
incorporated Milwaukee agency, will 
handle fire and casualty insurance. Capi- 


tal is $24,000 and the incorporators H. R. 
Graham, H. J. Zottmann and W. 
man. 


Work has been started on a sprinkler 
equipment for the plant of the Automatic 
Cradle Manufacturing Company in Stev- 
ens Point, Wis. 
Company of Oshkosh, Wis., has the con- 
tract, which calls for a single-source dry- 
Pipe system of about 430 heads. The 
water supply is from the city mains, with 
excellent pressure. The installation work 
is being done by the Globe Automatic 
Sprinkler Company, and completion is ex- 
tio about Dec. 20. Line of insurance, 
25.00 


Will Develop District 

Eaton & Eaton of Fargo, N. D., have 
been given a district agency of the 
farm department of the North Amer- 
ica and will have a large part of the 
state. The agency will develop the 
territory and hopes to become one of 
the largest farm offices in the west. 


Gets Rid of Farm Business 

A portion of the farm, church 
school-house business of the Anchor 
Fire of Des Moines has been taken 
over by the Iowa Manufacturers of 
Waterloo, as of Dec. 1. This leaves the 
Anchor Fire with only mercantile busi- 


and 


| ness upon its books, the balance of its 


A. Korne- | 


The Barnes Construction | 





Hotel Dyckman 


Minneapolis, Minn. 


THE Each of its 300 n 17 iS 

is outside and has bath 

COMPLETE and circulating refrig- 
HOTEL erated artesian water. 


Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 

Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities. 


Exclusively European Plan—$1.50and upward 
WM. H. JONES, Manager 


formerly Kitchi-Gamma Club 








traditions | 
inspecting all | 








UNDERWRITER. 13 
Cc. K. BRADLEY CARL FISCHER H. H. HAND Cc. R. VERRY | 
iden. Vice-President Secretary and Gen'l Mgr Treasurer 


ane. 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 
SURPLUS TO POLICY HOLDERS 











_F.H. WILDER, Secretary 


OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 











SHC URITWY 


Fire Insurance Company of Davenport, Ia. 
Ss. EF. GILMAN, Pres’t M. Cc. HINSCH, Seo’y 
CASH CAPITAL $200,000 


This Company has had 28 pn ars of successful business experience, and is now doing 
business in Iowa, Illinois, isconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Addressthe Secretary. - 


Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR deen THREE OR FIVE YEARS 


Adopted as the Insurance Department of Merchants Association of North Dakota 
at Dickinson, n De yal July 1ith, 1912. 
J. T. NELSON, Pres dent W. W. KING, Secretary 


ABSOLUTELY FIRE PROOF Fifteen Years of Service 19138 


The Martin Hotel) Security Mutual 


190 Rooms With Bath Fire Ins. Co. 
50 Rooms Without Bath Chatfield, - - Minn, 


Center Insurance District 
The Patronage of Insurance Men ts | Insures Against Loss by Fire, 
Solicited | Lightning or Tornado 
W. B. NATION, Manager 


Sioux City, Iowa 





1898 














F, L. TESCA 
President 


One Hundred Thousand I Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 


Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


Merchants National Mutual Fire Ins. Co. 
FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
LARS CHRISTIANSON, President 


ee 





% 
OF SIOUX FALLS, SOUTH DAKOTA 











GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


A consoli 
of aes... Cash Capita $500,000 


Local Representatives Desired in Montana 





FIRE— LIGHTNING—TORNADO—HAIL— INSURANCE 
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business having bgen reinsured in the 
Farmers of Cedar Rapids last spring. 


KIENE & SON’S SCHEDULE 

The schedule of assets and liabilities 
filed in the bankruptcy court by Peter 
Kiene & Son of Dubuque, Iowa, shows 
liabilities of $251,254 and assets of $871,- 
86, consisting of real estate, $36,150; 
bills, promissory notes and _ securities, 
$245,531; due on open accounts, $570,115; 


stock and negotiatiable bonds, $19,665; 
cash, $524. A large part of the assets is 
of doubtful value and guesses at the 


amount creditors will receive run from 10 
to 75 cents on the dollar. 


ARRESTS ALLEGED FIREBUG 
Alva Cox has been arrested at Leon, 
Iowa, by Deputy State Fire Marshal J. A. 
Tracy on the charge that he set fire to a 
restaurant at Davis City Nov. 19. The 
place had been soaked with kerosene, but 
the popping of firecrackers which had 
been stored in the basement attracted the 
ettention of townspeople before the blaze 
got well under way. Tracks of a team 
which later was claimed to have been 

driven by Cox led to his apprehension. 


Minnesota Agency Appointments 

Minneapolis—H. R. Buettell, Dayton; R. E. 
Samspon and V. R. Prince, Crosby; Joseph 
Newman, Royalton. 

N. W. F. & M.—J. A. E. Johnson, Winthrop; 
Tt. H. Plummer, Pfiffner, Fair- 
mont; O. J. 

Minn. 
apolis. 

Security Mut., Minn.—F. W. Gehres, Badger. 

Minnesota—William Larkin, Luverne. 

3ank. & Merch.—C. J. Dodge, Moose Lake. 

Atlas—John Mettel, Wadena; G. H. Rustad, 
Moorhead; W. H. Grady and B. J. Taylor, Mer- 
riam Park; H. C. Lindgren, Winnebago; H. B. 


Fairmont; U. J. 
Lofthus, Beardsley. 
Impl. Dirs.— W. C. 


Richey, Minne- 


Tuttle, Fairmont. 
Hanover—Nels Quam, New London; U. J. 
Pfiffner, J. H. Plummer, Fairmont; E. T. Olssen, 


New York’ Mills. 
~ . ao 


Continental 
Shaken, Princeton; 
Center; M. J. 
Morris, Millville. 

Germania—B. E. Crowe and 
Crookston; E. J. Volland, Ada. 

Reliance—Daniel Shaw, Thief River Falls; W. 
W. Bane and J. A. Wilson, Brainerd. 

L. & L. & G.—John Engberg, Stanchfield; H. 
H. Dewall, Correll; J. M. Wanger, Campbell. 


Baer, Bemidji; J. J. 
. N. Rounseville, Dodge 4 
O’Loughlin, Lake City; T. J. 


H. W. Mismer, 





Pa. Fire—Joseph Budish, Westbrook; E. 
Olssen, New York Mills. 

Amer. Cent.—H. A. Shaw, Moose Lake. 

N. W. Natl.—H. B. Deterling, Gaylord. 

Concordia—J. F. Kennedy, Austin. 

Brit. Amer.—E. H. Long, Pine City. 


Western, Ont.—A. W. 
Security, Ct.—H. E. Boyle, Lake Benton. 
Phoenix, Ct.—W. J. Richter, Vernon Center. 
Prov., Wash.—Albert Berg, Minneapolis. 
Natl. Union—J. C. Effinger, North St. Paul. 


Austin, Echo. 


IOWA NOTES 

Fire Marshal Ole O. Roe announced 
that the work of his department has prac- 
tically put an end to the incendiarism 
which has reigned in Atlantic, Iowa. A 
few hours later the big canning factory 
of J. W. Cuykendall of that city was de- 
stroyed by fire with a loss of $150,000. 
The cause of the fire is not known and 
insurance men are at a loss to know 
whether the firebug who has started so 
many blazes in that city was responsible 
for this. 





NEBRASKA NOTES 


With that smile that usually comes 
only when you have turned in three times 
as much good business as usual, Earl H. 
Jorgensen, special agent of the St. Paul 
Fire & Marine at Omaha, is greeting his 
friends nowadays. It’s a girl this time, 
the first arrival in his young family. 

An original report has been made on the 
warehouse of the Jones Brothers Mfg. 
~ Company, northeast corner of Hampden 
avenue and Bradford street, St. Paul. The 
Niagara 1913 dry pip sprinkler system 
classes superior to excellent, or worth 95 
percent credit. Insurance, $200,000. 


The death is announced of H. J. Meidell, 
a prominent agent of Beresford, S. D., and 
cashier of the Beresford State Bank. 
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PROTEST ON SOLE AGENCIES 


St. Louis Men Fear They Will Be 
Forced Out If New Rule 
Goes Through 


A protest will be made by some St. 
Louis agents against the agreement 
of the committee of local agents with 
the large cities joint committee on re- 
duction of expense, 
posed “single agency” representation 
in the congested section of St. Louis. 
These agents consider it too radical 
a change for the best interests of the 
business and claim that may of them 
would be driven out of business. Some 
of the companies are opposed to the 
agreement on the theory that their in- 
terests would not receive proper at- 
tention if left to one agency. An ef- 
fort will be made to compromise on 
two agencies for each company in the 
congested section. 

This is said to be the only hitch in 
the agreement. Numerous changes in 
agencies are expected at the first of 
the year. 


UHRICH PEOPLE IN PROTEST 


Give Their Side of the Rate on Their 
Risk Promulgated by Kansas 
Department 


The Uhrich Planing Mill Company of 
Independence, Kans., has written this 
paper regarding the rate made by the 
Kansas department. The rate made by 
the Kansas_ Inspection Bureau was 
$3.48, which was decreased by the Kan- 
sas department to $1.50. 

The Uhrich Company claims that the 
bureau rate was excessive, and states 
that a number of efforts have been 
made by agents to get the business at 
the bureau rate, they carrying insurance 
on lumber sheds and stock adjacent to 
the planing mill. The planing mill is 
200x240, all concrete except the roof, 
is one story high and has no basement, 
line shaft, counter shaft or belting. Its 


being in conduit in the cement floor. 
It is equipped with a complete shaving 
The 
plant has a 12 hour watch service, 
with half hour trips, and uses the Beyer 
watchman clock. It has 2-inch hose 
outlets, each with 100 feet of hose, and 
also has a No. 18 Hale chemical en- 
gine, — 

The Uhrich people, therefore, contend 
that they are entitled to a lower rate. 


they claim that the Kansas department 
has no schedule on file covering a 
plant like this. and state that there is 
no other similar woodworking plant 
in Kansas, nor so far as they can dis- 
cover, there is none in the Western 
Union territory. The Uhrich people 
state that the high rate promulgated by 
the bureau is due to the application 
of the regular schedule for planing 


against the pro- | 





mills, which does not allow credits for 





construction and like 


mill. 


equipment this 





Revelle on the Commission 

Superintendent Charles G. Revelle 
will be one of the members of the 
insurance commission which will 
shortly be appointed by Governor Ma- 
jor of Missouri to revise the insurance 
laws of that state. The governor will 
announce the names of the other four 
members within a few days. 


RECORD HELD TO BE NOTICE 


| Company Bound to Know When Mort- 


gage Is Placed on File—Okla- 
homa Decisions 


On the ground that the wording of 
the statute had been incorrectly 
resented to the court by attorneys, the 
Oklahoma supreme court has recalled 
its opinion handed down _ several 
months ago in the case wherein S. E. 
Peck was given judgment for $543 
against the St. Paul Fire & Marine. 

The case turned primarily on a question 
of jurisdiction but the court also 
that where a policy provides that it may 
be declared void at the election of the 
company if the property insured is encum- 
bered without its consent, the company 
can not elect after a loss to declare it 
void when the property has been mort- 
gaged some time before and the mortgage 
placed on record, as the recording is held 
to give notice to the company. 

The decision is also against the com- 
pany in the case of the Commercial Union 
vs. C. Dale Wolfe, trustee, in which it is 
held that the question of substantial com- 
pliance with the iron safe and inventory 
clauses is properly one for a jury to de- 
cide; also that where the last inventory 
and books had been lost or stolen through 
no fault of the insured, it is not error to 
admit oral proof as to the value of the 
property. ; 

A judgment against the St. 
ease brought by G. W. 
however, 


rep- 


Paul in a 
3ragge is reversed, 
in an opinion which holds that 
when a policy provides that it shall be 
void if any other insurance is taken out 
without the consent of the secretary or 
general agent and the company’s answer 
alleges a violation of that clause, it is a 
zood defense, and a demurrer to it was 
improperly sustained. 


Bad Ratio in Arkansas 


The loss ratio in Arkansas this year 
will be the heaviest in many years. 


holds | 





Agencies are.estimating it already at | 


about 150 percent, with another month 
coming. The losses up to Sept. 1 were 
already over $1,500,000, and then came 
the Hot Springs fire with a loss of 
$2,000,000. There have been several 
rather heavy losses since that time. 
is stated that Little Rock has not paid 
its way for twelve years in fire insur- 
ance. 

A supplement to the National Board 
report on Little Rock shows an aver- 


age per capita loss of $7.88 yearly for | 


the last five years. The aggregate loss 
in the city in that period is given as 
$1,800,718. 





Heard Edward F. Goltra 


Edward F. Goltra, president of the 
Missouri Iron Company, addressed the 
Monday Lunch Club of St. Louis at 
the weekly meeting at the Planters’ 
hotel. He gave a history of the “Mis- 
souri Compromise,” under which the 
insurance companies were enabled to 
resume business, after the suspension 
last summer, which lasted about three 
months. Mr. Goltra interceded for the 


| Chanute. 


It | 





companies, with the state officers. He 
also spoke of the fact that he had been 
mentioned as a probable appointee to 
the proposed state commission to draft 
a new code of fire prevention and in- 
surance laws and said if he was ap- 
pointed he would try to see that a fair 
and impartial code was drafted. 


Tries to Shoot Fire Marshal 
Wichita, Kans., Dec. 1—(Special)— 
A. F. Seamans, 74 years old, tried to 
kill his wife and State Deputy Fire 
Marshal F,. H. Fowler today as the lat- 
ter was conducting the investigation on 
an attempted burning of Seamans’ 
house. Seamans shot his wife in the 
side, breaking a rib, and then turned 
his gun on Fowler. The cartridge 
failed to explode and Fowler disarmed 
him. Seamans is in jail. 


MISSOURI BROKERS LICENSED 

The following insurance brokers have 
been licensed by the Missouri department 
during the past week: G. R. Cabeen, E. T. 
Nugent and E. J. Blake, St. Louis; A. C. 
Benedict, New York City. 


CREDIT FOR WATER TOWER 
State 


Agent D. D. Thomas of the Na- 
tional of Hartford and the Mechanics & 
Traders, has notified representatives of 


his companies at Mound City, Holt county, 
Mo., to take advantage of the fact that a 
new water tower there is about complete, 
increasing the water pressure, to reduce 
insurance rates 25 percent. He is also 
promulgating the fact that a reduction of 
20 percent on automobiles and garages 
may be obtained by avoiding the use of 
gasolene in cleaning machines and parts 
of machines. Coal oil is said to be as 
good for cleaning purposes and compara- 
tively safe. 





Kansas Agency Appointments 

Queen—U. G. Charles, Hudson; S. J. and 
J. E. Lindholm, Kingman; R. W. Hagenmaster, 
Stafford; W. W. Frye and Gussie Rebsamen, 
Olathe. 

Firemens—Herbert Johnson, Chanute; W. W. 
Frye and Gussie Rebsamen, Olathe; J. E. Tress 
ler, Peabody. 

King, 


Aetna—B. J. Centralia; 








_A. Dicken 


son, Moran; C. H. Lyon, Greeley R. Grant, 
Kingman; Bert Walker, Kingman; Allburn, 
Neode 

Agric K. A. R. Larkin, 
Wichita 


Amer. Cent.—Miss M. M. Craig, Clearwater; 
W. S. Thompson, Hutchinson; H. F. Sutton, 
St. John; W. J. Lambe, Wellington. 

Citizens, Mo.—W. T. Coolidge, Topeka. 

Connecticut—A. H. Call and J. A. Ganett, 

Continental—R. 


Grant and Bert 


Anthony; E. R. 
Kingman. 
W. Sutherland, Neodesha; 


Walker, 
Detroit F. & M.—J 


R. Beam, 
W. C. Downs, Paola. 


i 
Fid.-Phenix—C. H. Lyon, Greeley; J. N 
Yates, Lansing. ; 
Fire Assn.—W. T. Coolidge, Topeka. 
Fireman’s Fund—Miss Fern Allburn, Neo 
desha. 
Franklin—B. J. King, Centralia. 
Ger, Alli—L. F. Roberson, Kingman; J. T 
Murphy, Hanover. 
Ger. Amer., N. Y.—N. P. Sondergard and L. 
L. Beck, Ramona; W. H. Haughton, Beloit; S 
| Baughman, Chanute. 


Glens Falls—James Ward, Scammon. 
Hartford—W. S. Anderson, Abilene; J. W 


Lobley, Frankfort; C. H. Lyon, Greeley; F. L. 
Bigelow, Havensville; J. D. and Mattie D. 
Bower, Mound City. 

Home—H. L. F. Roberson, S. J. and J. E. 
Lindholm, Kingman; R. J. Hill, Alma; G. 


Selig, Olivet; Albert Burchell, Clearwater; R. L. 
Funk, Powhattan; Ray Lau, Hill City; A. W. 
Swayze, Barnard; W. H. Slaughter, Straw. 

North Amer.—F. E. Turvey, Burlingame; 
Leander Merrick, Hill City; J. T. Bobbs, Kin- 
caid; J. R. Bunnell, Kingman; John Long, Mel- 
vern. 


. & L. & G., N. Y:—T. P. Mannion, El Do- 
rado; J. M. Kinkel, Hutchinson; E. S. McLain 
and R. H. Parris, Newton; P. K. Lewis, A. 


Larkins; J. W. Clendennin, E. W. Ingram, P. C. 


Yankey and H. D. Lester, Wichita; E. J. Hilkey, 
Lawrence; W. R. Cody, Ottawa; J. M. Lamer, 
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Iola; J. T. Swetlick, Emporia; Herbert Johnson 
and Parks Helmick, Chanute; J. L. and C. F. KE T AND THE S UTH 
Pettyjohn, Olathe; C. H. Rice and A. R. Daniel, 
Garnett; a. A. Zunenetaer, Aighioen: 3. - ¢ 
on, Independence; W. E. Tiffany and J. M. 
Sovell enema: > x —. ——_ D. ¥ SEVENTEEN QUIT KENTUCKY Fire, Tornado and Automobile Insurance 
Schock, ittsburg; A -_ snyder, arsons; J. P : 
G. Graham and J. V. Kelley, Leavenworth; | Retired During Past Year and a Half ° 
. §. Anderson, Parsons; N. Ragle and : im WwW 
Andy Curry, Coffeyville; L. C. and C. S. Bailey, on Account of Reinsurance erican oO e ar 
Topeka; Fitzpatrick, Salina; F. K. Fer- or Losses 
son, Paola; Sine oom citeahation: A. Chartered in 1846 
J Bremeyer, McPherson; C. G. orthington, : : , 
Galena; A. P. Trott, Junction City; A. C. Indicating that Kentucky has been Capital Stock ; $1,000,000.00 
Bangs, Winfield; F. A. Gould and A. i. Ful-| far from the profitable state which Liabilities : 5.431,072.05 
Arkansas City; W. G. Herrick, Wellington. 2 C i 2 ‘ 4 ee - 
ieee, OU B Cette wenneen-| many people connected with the state Special Reserve Fund - "300,000.00 
Mich. F. & M peas W. Sutherland, Neodesha; insurance epartment seem to e leve Net Surplus * . 3,135,102.52 
__C. Downs, Paola. : it is, the number of companies which Sate fame €2n.n0n. 1Tane 
eT Bower oie J. D. and | have retired from the commonwealth otal Assets - .866,174.57 
me *. ta Deen? during the past year and a half has 
tl-Ben Franklin—J. A. Ritchie and J. H. | GUTINg past y¢ L 4 P. L. HOADLEY. ". : _ 
A a Kansas City, te. been seventeen. Some of these have ee es EE ary 
New, _g oye Pohlman, Ellsworth; A.| left as a result of reinsurance, and wn - 
Voeers—-J. W. Sutherland, Neodesha; W. C.| Others in order to discontinue exces- es Sea Rochford, Ilineie 
Downs, Paola; W. W. Lyon, Augusta; J. A.| sive losses. The number is certainly CHARLES E. SHELDON, Manager 
gg ROR eg, Boe large enough, however, to show that Cuas. T. Sackett and Cuas. N. Gonna, Asst. Managers 
eee, Girard; E. H. Armstrong, Gypsum; the companies _are not enthusiastic 
Cc. H. Harvey, mg, aya . ge over the state from the standpoint of 
A. Mebus, Kansas City, Kan.; J. D. anc attie rofits. he figures > give 
D. Bower, Mound City; C. L. Squires, Neo- P “me it qT . Con Whe ‘le on the 
desha; F. H. Elsenraat, Walnut. authority of Clem Ef, 1eeler, man- 
Pelican—O. F. Hunter, Independence; H. L. | ager of the Kentucky Actuarial Bureau. - 
F. Roberson, Kingman; Richard McDaniel, Abi- —— tions in Memphis of other representatives | them his personal friends, asking him to 
lene. HEAVY CUTTING IN KENTUCKY 


Peoples Natl.—W. B. 
D. Stewart, St. John. 


Phoenix, Ct.—E. C. Hageman, Logan; H. C. 
Sweet, Stockton. 


Prov. Wash.—C. T. Wilson, Wakeeney. 

St. Paul—E. E. Lake, Medicine Lodge; W. 
H. Bibler, Isabel; R. W. Wohler, Sylvan Grove. 

Westchester—C. M. Weddle and F. M. Liston, 
Lindsborg; C. R. Caldwell, McPherson; C. H. 
Lippoldt, Kinsley. ; 

Com. Union, Eng.—Francis Henne, Gypsum. 


Ham.-Brem.—W. G. Dobson, Minneapolis. 


Lon. & Lane.—Amos Skinner, Independence. 
Nord-Deutsche—Albert Thompson, Hutchinson. 


Was Married in October 

N. P. McAllister, special agent for 
the Northwestern Underwriters, return- 
ing to Kansas City after an absence of 
more than a month, announced that 
his marriage to Miss Hazel Stewart of 
Denver, took place in October. Since 
the wedding, Mr. McAllister has been 
working in Colorado, combining his 
honeymoon with business. His regular 
territory has been Kansas and Missouri. 


Larabee, Wakeeney; J. 





OKLAHOMA NOTES 


E. F. Olinger, special agent for the 
Queen, with headquarters in Oklahoma 
City, is at the head of the committee 
which has charge of the World Campaign 
of Missionary Evangelism, to be held in 
Oklahoma City next week. 

An unusually heavy loss in Oklahoma 
was that on the plant of the Hale-Halsell 
Wholesale Grocery Company at Durant, 
which is estimated at $150,000, wholly 
covered by insurance. The fire is be- 
lieved to have been of incendiary origin. 

The fourteen fire insurance companies 
against whom Leon Fisman of Oklahoma 
City secured a judgment for $23,000 fora 
fire loss sustained by him last February, 
have filed supersedeas bonds preliminary 
to appealing the cases to the state su- 
preme court. Fisman sued originally for 


$30,000. 
MISSOURI NOTES 
Four special agents left Kansas City 


for Monett, Mo., recently for the purpose 
of holding a rather heated interview with 
a local agent at that point. The agent is 
charged with being extremely slow about 
settling up. 

Firing a church is the charge against 
Edwin E. Jones, arrested recently in Kan- 
sas City, at the instance of the Rev. 
James B. Peterman, pastor of the Church 
of God, which was destroyed by fire Dec. 
3, 1909. Jones is 26 years old. 

E. R. Durham, secretary and treasurer 
of the Central Union Fire of Kansas City, 
has resigned from the Kansas City Fire 
Underwriters Association. The executive 
committee decided that he was not eligi- 
ble because the company is not a mem- 
ber. 

Mrs. J. E. Samon last week pleaded 
guilty to a charge of setting fire to her 
dwelling and confessed to firing four oth- 
ers at Kansas City, Kan. She endeavored 
to have the prosecution of her son on the 
Same charge dropped, but when this was 
refused pleaded guilty anyhow. She was 
Sentenced to one year in prison. 


ARKANSAS NOTES 

The Citizens of Missouri retired from 
Arkansas Dec. 1 because of the continued 
high loss ratio and unfavorable prospects 
in that state. 

The Phoenix of London and the Pelican, 
which have operated in Arkansas through 
the general agency of L. B. Leigh & Co., 
will have their business reported direct to 
the home office in New York after Jan. 1. 


Louis Brockett has become a partner in 
the H. H. Hackney & Co. agency at Atchi- 
son, Kan., in place of his father-in-law, 
C. D. Walker, who retires. 





It is declared by those in a position to 


know that a record-breaking amount of 
rate cutting is now going on in Ken- 


tucky, the state insurance department ap- 
parently being powerless to prevent it. 
Rebaters are more active than they have 
been for years, and policies are being sold 
as low as 50 cents per $1,000, it is de- 
clared, while isolated cases where they 
have been given away have been reported. 
It is illegal to write business in the state 
at any but the established rates. 


WOULD INSURE TAXES 

Considerable interest has been shown 
in the request made by a number of whisky 
distillers of Kentucky for insurance on 
state and county taxes covering whisky be- 
longing to others, but kept in their ware- 
houses. The distillers desire to secure 
this insurance without subrogation by 
their customers. When a whisky loss oc- 
curs it is necessary to provide payment 
for the taxes, and the owners of the 
whisky which has been destroyed do not 
always take care of this obligation 
promptly. For this reason the distillers 
would like to be covered on this point. 
The underwriters have not determined 
whether the situation is one where insur- 
ance is available, nor whether the indem- 
nity required is really insurance. 


BOARD TOOK NO ACTION 

Rate conditions at Nashville, Tenn., are 
said to be very bad. The insurance de- 
partment has no jurisdiction over rates, 
but Commissioner Taylor, in response to 
numerous complaints, offered to pledge 
himself to revoke the license of any agent 
found guilty of rebating, if the Nashville 
local board would adopt a resolution de- 
claring against the practice. The board 
so far has not taken any action. 

The bad conditions are said to be due 
to the rapidly increasing number of agents 
in the city. 


RELEASES MANY EMPLOYES 

The Kentucky Actuarial Bureau, which 
organized a field force of nearly twenty 
for the purpose of rating dwellings in the 
state, has released seventeen of its em- 
ployes, as under the conditions no further 
work in the direction of dwelling rating 
can be done. 


HOME ON OUTSIDE STORES 

The Home of New York has written a 
letter to the Kentucky State Rating 
Board, giving notice of intended new 
rates on unprotected retail stores. The 
company states that its experience on this 
class has been unprofitable, and it pro- 
poses to advance the rates 50 percent 
Jan. 1. The Kentucky state board will 
have to pass on this proposal, and if it 
does not authorize the increxvse, the Home 
states that it will cease writing this class 
in Kentucky. 


TENNESSEE NOTES 
McCann Davis of the Tennessee Inspec- 
tion Bureau has gone with the James E. 
Caldwell & Son agency at Nashville. 
Figures of the Tennessee Inspection 


Bureau indicate that the Tennessee loss 
ratio this year will run about 70 per- 
cent. 


William L. Fress and John A. Campbell 
have purchased the agency of the late F. C. 
Hughes at Pittsburg, Tenn., and will con- 
duct it under the name of the F. C., 
Hughes Insurance Agency. 

The Tennessee Inspection Bureau has 
issued a pamphlet dealing with advisory 
rules, terms, privileges, riders and condi- 
tions pertaining to fire underwriting, com- 
piled in alphabetical order for the benefit 
of local agents. 

While in Memphis, last week, assisting 
in the prosecution of J. C. Shafer, who at 
the request of the Tennessee department 
was arrested a short time ago, charged 
with representing unauthorized companies 
ia that state, Deputy Commissioner Felk- 
ner secured evidence of wholesale opera- 





of unlicensed companies, which is. ex- 
pected to lead to several early arrests. 
Foreign companies in Tennessee must 
pat filing fees on the basis of authorized 
capital stock, instead of on the basis of 
American deposits, according to a ruling 
of the attorney-general. Secretary of 
State Sneed will not attempt to collect on 
the new basis for past years, however. 





(CONTINUED FROM PAGE 1) 
board has heretofore indicated that it 
would checkmate such a course by re- 
ducing the one-year rate. 


Norwich Union Pian 

The Norwich Union has decided to ac- 
cept business under restrictions, though it 
has not officially indicated whether the 
agents are to do the rating or not. 

In the absence of legal rates filed by 
the companies, agents can inspect prop- 
erty, apply the schedule and file the rate 
with the state board which will be legal 
if the board accepts it. 

The Norwich Union's circular to its 
agents states that it will continue to write 
dwelling business, but will decline to ac- 
cept dwellings on piers, those of mixed 
construction, those of light box or shack 
construction, or where exposed by more 
than one dwelling, where exposed by mer- 
cantile or special hazards or where ex- 
posed by barns or outhouses on one lot 
within fifty feet. 

Some of the companies have written to 
their agents telling them frankly that 
the situation is so chaotic that they are 
unable to advise them as to the proper 
course of procedure, and putting it up to 
them to use their best judgment in hand- 
ling the situation. 

Position of Home Companies 

Companies whose home offices are in 
Kentucky are still authorizing the Ken- 
tucky Actuarial Bureau to represent them, 
but inasmuch as the bureau is not apply- 
ing the new schedule, their position is not 
much different from that of others. It 
is likely, of course, that a home company 
will be more inclined to accept the situa- 
tion than a foreign underwriter. 

The fact that some 75 percent of the 
companies licensed to do business in Ken- 
tucky have withdrawn their authority 
from the actuarial bureau with regard to 
dwelling rates means that the expense of 


| state 


AWAIT)KENTUCKY ACTION | 





|} under it are 
| been filed with the state insurance board. 


applying the dwelling schedule would be | 
prohibitive if the total amount were to be | 


distributed among them. The companies 
which have withdrawn as to dwellings rep- 
resent 85 percent of the business. This 
puts it up to the state insurance board 
either to supply the rates itself or in- 
struct the companies accepting the new 
schedule to have their agents apply it. 
The latter course is the mere likely pro- 
cedure. 
Laffoon is Written 

Ruby Laffoon, chairman of the state 
insurance board, has reecived letters from 
local agents all over Kentucky, many of 
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get together with the compenies and re- 
lieve the agents of the necessity of sup- 
plying their customers witn an inferior 
quality of insurance. This seems to sug- 
gest also that in the event the refusal of 
the companies generally to write dwelling 
business, local agents will take care of 
their expirations by placing business with 
unadmitted companies. 

The agents are also suggesting to the 
rating authorities that their action 
on the tobacco schedule presents a more 
serious problem than in connection with 
dwellings, since several companies are 
needed to handle the average tobacco risk, 
and if the companies are forced out by 
an unfair schedule a great hardship will 
be worked on purchasers of insurance, as 
well as the local agents. 

Say Twenty-five Will Quit 

It is currently reported that twenty-five 
companies have decided not to write dwell- 
ing business in Kentucky if they are re- 
quired to use the new rates. The names 
of the companies which have taken this 
stand have not been given cut, however, 
and inasmuch as the state insurance board 
has not yet made it necessary to apply the 
new rates, they may not be required to 
cease writing for some time. 

Henry Clay Fire’s Position 

The Henry Clay Fire of Lexington has 
issued a circular to its agents advising 
them to write dwellings on the basis of 
the old rates which were in effect prior 
to May 1. This is going back of the state 
insurance board altogether and resorting 
to the rates which were applied before the 
actuarial bureau made up rate-books based 
on the schedule which has been displaced 
by the one just promulgated. Manager 
Cc. F. Snyder has advised his agents to 
place a rider on policies issued providing 
for adjustment of the premium under the 
rates to be issued effective November 1, 
1913. 

The company states in its circular that 
its best information from the insurance 
department at Frankfort is that the rates 
issued under the schedule anproved May 1 
are illegal, and that the old rates conse- 
quently are again effective. The general 
view, however, is that while the schedule 
of May 1 is displaced, the rates made 
legal until new rates have 





November Losses Computed 

A computation of fire losses in the 
United States reported during Novem- 
exhibits a total of $14,853,975. 
There was a noticeable diminution of 
spreading fires and an increase among 
fires affecting mercantile, warehouse 
and cotton risks. Numerous hotel loss- 
es were reported, among them being 
several summer hotels. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


HY the fire insurance men who 
were delegates to the National 
Conservation Congress at Wash- 


ington were unable to make much head- 
way in interesting the body in the fire 
prevention movement was explained by 
one of the Missouri delegates upon his 
return last week. He said: 

“Many members of the National Con- 
servation Congress are engaged in the 
lumber business. We, of course, would 
rather see other material than lumber 
or wood used for construction purposes. 
This view was not accepted with great 
warmth by the National Conservation 
Congress and probably never will be.” 


PLANS A MUNICIPAL BUREAU 


Consolidation of Ordinances and an 
Organization to Enforce Them 
Proposed at Des Moines 


A municipal fire prevention bureau, 
the first of its kind in lowa, is being 


fathered by Councilman F. T. Van 
Liew of the department of public 
safety in Des Moines. Councilman 


Van Liew proposes to take all of the 
fire prevention ordinances on the or- 
dinance books, revise and modernize 
them and lump them into one up-to- 
the-minute measure. The city bureau 
will then be expected to enforce it. 
The city fire marshal’s office will prob- 
ably be called upon to take charge of 


the work. In the past, insured build- 
ings have been inspected by under- 


writers, when inspected at all, and the 
new bureau will be expected to sup- 
plement that work and in addition take 
care of the small buildings which are 
not insured but which are a menace 
to other structures. 

Des Moines insurance men suspect 
that there is some little politics in 
the statement, inasmuch as election 
time is approaching. Insurance men 
in Des Moines have resented the ac- 
tion of the council in taking Fire Mar- 
shal McNutt off the job to become 
smoke inspector, thus neglecting the 
fire inspection work completely. It 
may be, they figure, that the council 
is now seeking to curry favor with the 
insurance men, but if it is a sincere 
movement, they are for it. 


Sends Out “Fire Protection” 

As a part of hts campaign for en- 
couraging the efforts of local com- 
munities in the direction of fire pre- 
vention, the Indiana state fire marshal 
has mailed to all the commercial clubs 
of Indiana cities a copy of “Fire Pro- 
tection,” the official organ of the Indi- 
ana State Fire Prevention Association, 
and a bulletin issued after an inspec- 
tion of one Indiana city by that body. 








Mass Meeting at Hot Springs, Ark. 

At a mass meeting of business men 
of Hot Springs, Ark., last week resolu- 
tions were adopted asking the city 
council to pass legislation embracing 
all the recommendations made in the 
recent report of the National Board, 
and calling on the board of public af- 
fairs to purchase immediately such fire 
apparatus as may be ordered by the 
city council. The resolutions declared 


that the recommendations of the Na- 
tional Board were reasonable. 
Will Sell Through Dealers 
The sale of the Pyrene fire extin 


guisher, which recently received strik- 
ing recognition in the allowance of a 
rate credit on automobile policies, will 





be pushed through an extensive adver- 
tising campaign in the general maga- 
zines. The extinguisher will also be 
placed on sale through dealers, as well 
as through branch offices. 

A campaign of education, via the 
movies as well as the national periodi- 
cals of general circulation, is being con- 
templated. It is thought that by these 
methods Pyrene can be put into homes. 


BREAK IMPROVEMENT RECORD 


Large Number of Kentucky Towns 
Putting in or Adding to 
Waterworks 


\ record-breaking number of towns 
in Kentucky are making improvement: 
in their fire protection facilities, no- 
tably in connection with their water- 
works. Madisonville is completing a 
system; Campbellsville is to have a pri- 
vately owned plant; Carlisle is to in- 
stall one: Danville is to make big im- 
provements; Marion has issued bonds 
and will build a system; Taylorville 
has issued bonds and will construct a 
water plant; a company is being 
formed at Munfordville for the pur- 
pose of putting in waterworks; Brom- 
ley has issued bonds to be used for the 
purpose of making improvements in its 
plant: Whitesburg is to have a plant, 
if the plans of a company now being 
formed are carried out, and a number 
of other cities are making similar prep- 
arations for improvements. The addi- 
tion of motor-driven fire trucks in a 
number of cities has also helped the 
situation materially, Louisville, Lexing- 
ten, Paducah, Bowling Green and 
Maysville being among the cities where 
motor-driven equipment is being used. 
The power plant of the Louisville 
Water Company is to be improved in 
the immediate future. 


INSPECT RACINE 


Wisconsin Fire Prevention Association 
Is Getting Results By Its 
System of Followups 


PLANS TO 





Members of the Wisconsin State Fire 
Prevention Association have plans un- 
der way for making an inspection of 
conditions in Racine, Wis., some time 
in January. While it is understood 
that the waterworks company has im- 
proved the service which it is offering, 
parties interested in better fire protec- 
tion facilities in Racine have been urg- 
ing the fire prevention association to 
make an inspection. 

President H. L. Dalton of the asso- 
ciation believes that one of the main 
reasons for the great success which the 
association has attained in its inspec- 
tion work is found in the thorough 
“follow up” system which it adheres 
to. State Fire Marshal Clem P. Host 
and some of his deputies are always 
members of the fire inspection parties 
which look into conditions in the vari- 
ous cities about the state and then the 
fire marshal’s department makes it a 
point to see that the disclosed defects 
are remedied. The fire prevention or- 
ganization, through its members scat- 
tered over the field and through its as- 
sistant secretary, Miss Gertrude M. 
Fielding, keeps in touch with property 
owner or tenant until ample assurance 


is given that the hazards have been 
remedied. 
Daily Record of Fires 

\n average of thirty-five fires have 
occurred daily in Indiana since June 
first, according to a statement just 
issued by the state fire marshal. 

The greatest number of fires occur- 


ring on any one day throughout that 


period was 116 on Aug. 21. An elec- 
trical storm swept over the whole 
state on that day, causing practically 


seventy-five fires from lightning. 
For October the 
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VAN DORN VERTICAL DIVISIONS 


Se you equip your of- 
fices or buy new filing 


cases, let us quote you on Van 
Dorn Metal Furniture. We 
make complete equipments for 
filing anything and everything. 


Catalogs, Designs and Estimates on Request 


ADDRESS 


The METALLIC FURNITURE DEPARTMENT of 


The Van Dorn Iron Works Co. 
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daily fires was fifteen, a decrease of 
almost sixty percent. On Sept. 16, 
four fires were reported, which is the 
smallest number occurring in the state 
on any one day. 


FINDS MUCH CARELESSNESS 
Indiana State Fire Marshal Calls At- 
tention to Hazard of the Usual 
Dwelling Stove 


Practically every stove fire that has 
occurred in Indiana within the past few 
months could have been prevented had 
the proper precautions been taken in 
putting up the stove. Such is the con- 
clusion arrived at by the state fire mar- 


shal after an investigation of all the 
stove fires occurring in Indiana since 
May 15. 


In his investigation, the fire marshal 
found that practically two percent of 
all dwelling house fires are caused di- 


rectly by overheated stoves. In _ al- 
most every instance the stove was so 
placed in the room that fire from it 
would sooner or later have been inev- 
itable. In some instances the stove 
was in a corner, very close to unpro- 
tected walls. Perhaps the legs had 


|at Springfield 





the fire marshal has recently issued a 
bulletin containing the results of his 
investigation. In addition to regula- 
tions given for the placing of a stove, 
rules are offered for the installation 
and construction of chimneys and fire- 
places, ar1 smoke and heater pipes. 


Conflict in Dates 
The meeting of the Missouri Fire 
Prevention Association set for Feb. 15 
may be set for some 


| other time and place because of a con- 


| discussed. 


flict in dates with the Springfield meet- 
ing under the auspices of the insurance 
department in January. The associa- 
tion will get in touch with the depart- 
ment had an adjustment of dates will 
be made. 

At a special meeting of the executive 
committee of the association at Kansas 
City plans for the coming year were 
The next meting of the as- 


; sociation will probably be held in Jan- 
| uary. 


Fire chiefs of St. Joseph and Spring- 
field, Mo., have written officers of the 


| association, asking for inspection forms. 


Inspections have been made in the past. 


| but the regular forms have not been 


been broken off and the stove allowed | 


very near 
to wood floors. 

Carelessness is considered by the fire 
marshal as one of the chief causes of 
ire from this source. Articles of fur- 
niture are left close to hot stoves. 
Damp wearing apparel is often spread 
over the upper part of the stove, to 
soon ignite and carry fire to nearby 
walls and curtains. 

In order that housekeepers may have 
definite instructions on the placing and 
construction of all heating apparatus, 


used. They will be forwarded at once. 


WARDEN INSPECTS LUDINGTON 
Fire Warden Gavin of Ludington, Mich., 
has completed an inspection of the busi- 


|} ness district of the city, as requested by 


; owners 


the city council, and his report on the 
whole shows that merchants and property 
are cooperating in the effort to 
reduce fire risks. Open and unscreened 
openings from sidewalks to basements, an 
invitation to lighted matches, cigars or 
cigarettes, and storage of refuse, consti- 
tuted leading hazards. 


PRIZES FOR SCHOOL CHILDREN 
In the endeavor to interest school chil- 
dren at Little Rock, Ark., in fire protec- 
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ene Is an Effective Extinguisher of All Kinds of Incipient Fires 
Is the Most Effective Extinguisher of Fires in Highly Inflammable Materials 


THE PYRENE EXTINGUISHER is the only device in ex- 


istence at the present time that will effectively extinguish fires of 


| 


il 





Pyrene Efficient on Cotton Fire 


3 
‘A; 


iy! snatched down a Pyrene Fire Extinguisher and quickly extinguished the fire. 


extensively used in the lighting of automobiles, motor boats and ¢ little machine was so effective in its work that | soon had the fire entirely 


‘ : : Savannah, Ga., Sept. 23, 1911 
vm gasoline, ether, paint removers, lacquers, varnishes, kerosene, alcohol, Mr. ‘ R. rr Special Agent, Pyrene Fire Extinguishers. 
ra - —— - + - : ; hae 
po Bg — all combinations of chemicals oman highly inflam The last of July, 1911, we had a Gre in our mattress factory in which a large 
| sam mable bases. opoune of —— 7 was involved pole comnts _ of ~ eg When 
, . , . . ‘ rst discovered the hre it made c erable headway, a rnin 
PYRENE is effective on fires in calcium carbide, which is now :, <6 Pagel ads mae + be 
— 
a 
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‘ h <= th calle out, and the loss was so small that it was not worth considering. 
jouses in the suburbs. we oy ie thing to ”~ out burning “regard ith 1~ - — and we 
wo ot thout it in ou e 1 u. ai 
. INCLUDED IN THE LISTS OF APPROVED FIRE colton fires obtainable, ane Freee ee ee 
APPLIANCES ISSUED BY THE NATIONAL BOARD OF oon wary 
Weight. 5 Ibs. filled M. ELBERT, Foreman, Solid B 
Lent, Winches FIRE UNDERWRITERS. “Savannah Mattress Co. Full ews Plates bat 
ameter, Sinches 
P Zi Atlanta, Baltimore, Boston, Buffalo, Chicago, Pessen, Denver, Louisville, Memphis 
yrene Manufacturing Company Norfolk, Oklahoma City, Pittsburgh, St. Louis, San Antonio, York, Neb.; 
: 1358 Broadway New York City Pacific Coast Distributors, the Gorham Engineering Company, 


San Francisco, Los Angeles, Seattle. 











tion, prizes were offered to grammar and | establishment of a waterworks system 

high school pupils for the best essays (in the village. Work is to start soon. 

on fire prevention subjects. Governor Rock Rapids, Iowa, will extend its water 

George W. Hays and State Auditor L. L. | mains to all parts of the city at an early | |, 4 
Ccffman were among the prominent men | gate. 


be awarded ata meetin: Friday hight. The | Scotts Bluff, Neb., has voted to issue PUT OUT SMALL FIRES =PREVENT BIG ONES 
contest was arranged by Miss Mary Mc- | Water bonds for extension of the water 


Cabe under the auspices of the Arkansas | main system. THE GLOBE AUTOMATIC SPRINKLER CO. 


























Fire Prevention Association. The village of Melvin, Mich., has bought 1618-1628 READING ROAD CINCINNATI, O. 
two chemical fire engines, also a fire bell snsnnabeaiernsennens cnc paecesietihamandsitimeteniienmaad inahennaipeeet 
rae a Pag to sound the alarm. , ’ ex ; 
INFRINGE SERVANT-GIRLS’ RIGHTS At Blair, Neb., improvements and ex- Kansas Agency Appointments rf are: E. W. Phillips & Son, Springfield; 
Louis F. Meyer, Wisconsin supervisor | tensions to the waterworks system are Northern, Eng.—G. ©. Cook and W. E. Fran N RB & M pe | —_ 
of inspectors of illuminating oils, in his | planned to cost $15,000. cis, Newton; C. L. Squires, Neodesha. i. ‘ M., Eng. ichar« inter, irks 
annual _Teport to Governor McGovern, . Great Falls, Mont., will employ an en- Phoenix, Eng.—C. L. Squires, Neodesha; A. C. i N. M.—J. W. Fairbanks, Spring 
sroneiy am om gy gg ROR Ts oe | gineer to prepare plans and specifications | Maxson, Ottawa; C. F. Pohlman, Ellsworth. field ee + ee ee 
shoves be prohibited by law. Mir. Mever for a waterworks system. ' J See S. Anderson, Abilene; E. Phoenix, Eng.—H. H. Jones, Memphis; C. C. 
is supported in his stand by Clem P. Host, |, At Sunburst, Mont., a reservoir will be * ,vourbeer, sarsons. | ~~. * « . Duke, Butler. 
state fire marshal, and others interested | built in the Black Hills west of town to Springfield—J. A. Neeley, Niles; F. S. Lig- Pruss. Natl.—Lawrence Ginter, Sedalia. 
in fire prevention. Mr. Meyer says that supply the town with water. een BR ag Dat Tensteten: FE Cotten Queen—J. C. Kerby, Jr., Morrisville; Miss E 
the use of kerosene and gasoline in kind- The Commercial club of Springfield, saralesd: J W. + Ma Peabody : ‘ ’| L. Smedley, Marceline. 
ling fires during the last year caused 141 | Mo., is planning for a special election to Fi aa - Mae tae o e* fides Springfield—A. W. Higmiton, Leonard: A. F. 
accidents, the loss of 30 lives, injury of | vote bonds for a municipal waterworks | ¢ te Cal ge " ¢ "Ga. d - City: Mis 1. a’ | Vaughan, Sandy Hook; E. J. Percy, lantha. 
95 persons and the destruction of $53,853 | system. pe tg RF. F. - Gc on Sy - Scott; Sun—L. L. Grigsby, Hamilton. : 
in property. | Fire Chief Coots of Indianapolis will | p, A. Moore, Hutchinson; D. W. and Carl W. Spot. Union—S. i —_ Feflereon City 
_—— | canara, ne the ont of the present Se Nellis, Topeka; S. M. Bell, Americus; J + mag - J. tower, Yolleseen Git 
wi 2 ~succeede y arre t. Sloan, | Culv ’ ; ‘Sk : _* 
FIRE PROTECTION NOTES pens } las pane elle a — Culver, Yates Center. Western, Pa.—Lawrence Ginter, Sedalia. 
Ralston, Neb., has awarded a contract | Tt +3 : : were 
mage Sa | ne Altoona, Wis., council has taken ° e . 
for waterworks. steps to build a municipal water system. Missouri Agency Appointments Ohio “Agency App Appointments 
Hardin, Mont., has awarded a contract | One proposition calls for connection by Amer. Cent.—G. F. Gordon, Waverly Commonwealth—A. C. Close, Sandusky; E. 
for waterworks. | pipe line with the ‘Eau Claire waterworks. | American—J. W. Dry, Mexico. M. Roberts, Ravenna. ie f “ 
ee Se has voted bonds for a ay coma ag my —" Clintonville, ee _~ Hanly, —- . : Er eyry, meanest, frenton; Ed 
waterworks system. fis., recently voted to purchase a twenty u om|l.—Peterson Bros. Ins. Agency, Kan- | war inker -0., Cincinnati. 
Atkinson, Neb., has issued $5,000 worth | horse power steam or oil engine to be | sas City. : Fireman’s—H. Neidig, Mariot. 
of waterworks bonds. added to the equipment of the water power —_ Cone arte. sr — Germania—Stone, Mills & Ohler, Union City; 
he ne eal acceali . | Station. Camden—J. G. Schneider, St. Joseph. O. P. Myers, Alliance; T. S. Hephinger, New 
a cee dae a ee oe 3eatrice, Neb., voted bonds for water- | .Coml. Union, Eng.—Henry Herfurth, Califor-| Philadelphia; S. A. Anderson, Creston. 
Mesaba, Mi ill install <¢ rater works improvements, to include two | ™4. — 7 w¥ » North Amer.—M. L. Neher, Osborn; Baugh- 
Bmore - —or a > eg a & water- | bumps from 1,000,000 to 1,500,000 gallons Coml. T nion, N. Y¥.—0O, R. Witte, St. Louis. man & Harter, Kenmore; J. M. Doan, Mari 
works system next spring. | per 24 hours, and two miles of 14 inch _ Equitable—W. C. Webb, Joplin; B. J. Morrow, | etta. 
At Volin, S. D., work has been started | pipe line. Neosho. _ ; Mich. Coml.—P. C, Langley, F. A. Kaercher, 
on the waterworks system. | The city council of Mt. Pleasant, Iowa, Farmers, an ®% grr —— Sedalia. Youngstown. , 
At Kirkland, Wash., bonds for $18,000 | voted to improve the waterworks, includ-| Fire Feel ag —- liberal: ur Milw. Mech.—F. L. Kerr, Painesville. 
have been voted for waterworks. ing construction of a 150,000-gallon con- Bg. aed a he N. B. & M.—L. E. McElroy, Ada 
Womble, Ark., has employed an engineer | Crete reservoir and installation of a steam | "(7 - , ; Schneide St Northern, Eng.—H. C. Fish, Pomeroy. | 
to locate a walergaciee system. pump of 1,000-gallon per minute capacity. Joseph. Amer., N. Y.—J. S. Schneider, St. N. W. Natl.—-E. H. Eyrich, Cincinnati. ; 
At Merrill, Neb., bonds were voted for | J.T. Highley, commissioner of public |“ Girard—H. W. Boeckmann, St. Louis. ee ee ee, epee ©. 
$15,000 for a waterworks system. re ye A - Oklahoma a “— has charge Ham.-Brem.—J. W. Holloway, Butler; G. W. “Ol Clone M. *y  Gcbderninanuse Steuben 
Tinfi a “wee . . o 1e fire department, is endeavoring to °) -— } 2 , Steuben- 
At Winfield, Iowa, an issue of $15,000 | devise a plan to meet the requirements of —— —n + Corder: JT. R. Syd- | Ville; Westerman Bros., Youngstown; Schieble 
waterworks bonds has been sold. the Oklahoma Inspection Bureau in regard | nor and W. H. Holmes, od Kenees Cites: &. t Bros., Dayton. 
The waterworks plant at Perry, lowa,|to the motorization of the department ence Sr Neosho: Henry Hallaner. Serine Palatine—F. D. Meeker, Greenville. 
will be rebuilt at a cost of $35,000. through the use of reconstructed automo- | field ph a = pine a Prov., Wash.—Max Levin, Sigmund, Cleve- 
At Mead, Neb., the issuing of $10,000 | biles to pull the present apparatus, instead North Amer.—T. W. Partin, Cameron; W. F. | land; A. Ujhaly and Geo. Croszy, Lorain; 
waterworks bonds has been authorized. | of buying new apparatus. Estes, Fair Play. "| P. J. Kranz Co. and C. E. Cristen, Toledo; 
At Anita, Iowa, the issuing of $15,000 |. C. N. Miller, deputy state fire marshal, L. & L. & G., Eng—C. E. Linville, Skid-| L. B. Burger, Youngstown; A. C. Jackson, 
waterworks bonds is being considered. has unearthed a fireproof town in Man- | more; W. S. Thomson, Craig; C. P. Hudson, | Dayton; W. E. Russells, Massillon. 
At Davis, 8. D.. no bids have been re- | 2@ttan, Kans. After looking that city | Hamilton. Sun—J. W. Parker, London. 
ceived for the $7,800 waterworks bonds. | Ve" Mr. Miller announced that it was Mich. Coml.—Ireland, Peterson & Co., Kan Svea—G, E. Kerker, Portsmouth 
_ 6 ingestion gd the most perfect, from a fire prevention | sas City. Teutonia, Pa.—Seymour & Wheeler, Cleve- 
Mount Ayr, Iowa, is getting bids for | viewpoint, that he had seen in the state. Natl. Union—J. K. Byers, Warrensburg. land; Conger & Eggleston, Toledo. 
the installation of a waterworks system. | Most of the buildings are of stone, and Palatine—A. C. Robards, Hannibal. Westchester—Burnett « Stone, Warren; L. 
Greenburg, Kan., recently disposed of | business men have kept their streets and Phoenix, Ct.—W. S. Thomson, Craig; G. T. | R. Reifsnider, Akron; S. E. Groty, Delphos; 
$30,000 worth of bonds to farmers for the | alleys clear of debris of all kinds. | Poige, Garrison; G. A. Henry, Milo; C. O. Min | W. A. Hochstein, Lorain. 
' | 
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That’s a good thing to bear in mind when buying new filing equipment. 
money. ALLSTEEL office furniture saves it 
300 sheets extra capacity each. 


Floor space costs 
and gives you more filing space per drawer— 


F iling Equipment Reg. U.S. Pat. Off. 


also protects records against fire, damp, 

rats, mice, dust and sneak-thieves. Has 
a durability which only the finest steel cam have. Be sutiful ly finished in oak, mahogany 
or olive green. We are the largest manufacturers of standard steel office equipment in 
the country. A complete line always ready for your every filing need. All described in our 
finely colored catalog, sent free with the name of our nearest dealer. Write for it. 


The General Fireproofing Co., 315 Logan Avenue, Youngstown,Ohio 
BRANCHES: New York and Chicago Agencies Brerywhere (5) 
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MUTUALIZED LLOYDS 


“INTERINSURERS’ associations 


are a 
mutualized form of Lloyds associa- 
tions,” says Epwarp A. KETCHAM, ex- 


aminer for the Wisconsin department. 
This statement appears in his report on 
institutions which he has examined prior 
to their admittance to Wisconsin under 
the law authorizing reciprocal insurance 
exchanges. His purpose in so terming 
them was no doubt descriptive. But it 
will not please the attorneys-in-fact or 
many of They 
been called “mutual Lloyds” 
and resented the term. They 
the description because the word 
tual” has an odious sound in the minds 
of some business men—odious partly 
because a lot of crooks and incompe- 
tents have taken advantage of the pres- 
ent lax mutual laws and laxer mutual 
laws of the past and perpetrated a lot 
of failures, and partly because the 
agents of the stock companies have 
tried to educate the general public to 
consider their indemnity the better. 
The word “Lloyds” has a similar odium 
attached for similar reasons. It is 
rather hard on the interinsurers to have 
to live down the sins of their fathers, 
but they are really mutual or cooperat- 


such concerns. have 
before 
dislike 


“mu- 


ive groups of underwriters and not 
companies. 
Interinsurance is not old enough 


either to have had a general testing out, 
such as mutual companies and Lloyds 
have had, nor have they been active 
enough in the general field to bring 
down upon their heads the wholesale 
wrath of those they take 
their business. The system is becoming 
better known now 
lax laws institutions 
in some states and the absence of laws 
governing them in the majority, there 
is pretty likely to be a mushroom crop 


from whom 
, and because of the 


governing these 


of them that will wither over night. 
The increased activity of such institu- 


tions is also breeding ‘a storm of 
knocks. In many cases these knocks 
are merited. 


Attorneys-in-fact for reciprocal ex- 
changes have generally been opposed to 
all efforts to have their institutions put 
under the supervision of insurance de- 
partments. They have even been guilty 
of having statutes adopted that pro- 
vide for their authorization but not for 
any adequate supervision. As a result 
many exchanges have been launched 
recently that will bring disgrace to the 
system and cause sorrow to those men 
who are partly responsible for the in- 
adequacy of the laws providing for the 

















organization 
changes. 


and operation of ex- 





CONTINGENT COMMISSIONS 

THERE is always considerable objection 
to the contingent commission plan in fire 
insurance, the principal ground being that, 


in case one company had a bad loss at the | 


beginning of the fiscal year, the agent | 


would naturally put his good business in 


the other companies in his agency, and put | 


his poor business in the company where 
his contingent had already been wiped out. 

A plan is suggested which seems prac- 
ticable, and at the same time gets away 
from this objection; that is, to base the 
contingent on the entire premium receipts 
of the agency. Thus, if the losses, basic 
commission and expense amounted to 70 


Personal Side of the 
Insurance Business 


Cyrus Drew puts some very tart 
comment in his “Insurance Report” 
once in a while and recently he com- 
mented on the action of the New York 
department in collecting examination 
fees from a company. The comment 
| was adverse criticism and so when 
Superintendent Emmet discovered 
while in Chicago this week that Mr. 
Drew was in the city, he asked him to 
come before him. Mr. Emmet couldn’t 
revoke any licenses for Mr. Drew nor 
limit the acquisition cost of insurance 


| journal advertising, so he advised Mr. 


percent of the premiums of an agency, the | 


contingent paid by all companies would 
be on the basis of a 30 percent under- 
writing profit. 


Drew that the comment was libelous. 
They talked things over and Mr. Em- 
met showed Mr. Drew just where he 
stood. Then Deputy Hoey rifted the 
clouds a bit by stating that he under- 


stood this odious item appeared in 
| the “joke” column. Grabbing at this 
straw Mr. Drew expatiated on this 


| department of his paper and its pur- 


Undoubtedly a practicable plan of con- | 


tingent commissions, if put in effect, would 
lead to a big advance in underwriting 
methods on the part of agents. It would 
be a more equitable method of compensa- 
tion, 
service to his companies would receive the 
greatest recompense. 
duction in the fire waste, 


siderable extent, and would correct most 
of the evils about which complaint is 
made. 

It would seem that the agent who year 
after year shows a good underwriting 
profit, even though on a moderate amount 
of business, is a better agent than the one 
who does twice the, business with a loss 
ratio which eliminates any underwriting 
profit. 


The contingent commission plan of 


since the agent who gave the best | 


It would mean a re- | 
would result in | 
“the elimination of the part timer to a con- 


compensation probably could not be put | 
in effect without state legislation requir- | 


ing it. 
would oppose it. Naturally, 
who have for years been showing an un- 
derwriting profit on their business would 
be pleased if their commissions were on 
this basis. Those who have not been so 
fortunate in their selection of risks would 
probably oppose the plan, unless they felt 
with the proper incentive they could bring 
their business to a — producing basis. 





A THOUSAND peuple were killed i in the 
United States last week who had piom- 
ised to let agents write their life insur- 
ance applications the “next day.” 





THE difference between a good man 
and a poor one can all be eliminated by 
persistent work. 





THERE is only one way an agent may 


insure himself against losing business 
—serving. 





Wuat profiteth it a man if he gain 
the whole world and then faileth to in- 
sure it? 





Don’t merely go with the current but 
do some rowing along with it. 





In the poor-house you will find many 
that once were knowallé, 





_______ —___ ——— 


THE man whe éctivers the 
have anything he wants. 


goods can 








WHEN trouble comes, you should 
have anticipated it. 


Many agents and many companies | 
the agents | 


pose. Then Mr. Emmet, he of judicial 
mien and serious mindedness, said: 
“if anybody should have read that 
item—.” Right there Mr. Drew broke 


in: “that statement is sufficient pun- 
ishment for any publisher, it’s as bad 


or worse than a libel case.” Every- 
body laughed and Mr. Emmet re- 
marked: “as I was saying, if anybody 


should have read that item they would 
have received a wrong impression.” 
Mr. Drew will not be tried on a libel 
charge, not as a result of this particu- 
lar item, anyway. 


Samuel V. Perrott, actuary of the In- 
diana department, will be chief of po- 
lice of Indianapolis under the new city 
administration which takes office on 
Jan. 1. This announcement has been 
made by Mayor-elect Joseph E. Bell. 


Eliot Callender, formerly a_ well 
known fire insurance man and promi- 
nent citizen of Peoria, Ill. died this 
week in Los Angeles. He started in 
the insurance business in Peoria in 
1868 in the firm of Robinson & Callen- 
der, which later was changed to Cal- 
lender & Co. He has not been a mem- 
ber of the firm for some years. 

His son, Joseph E. Callender, is 
general agent of the Ocean Accident 
in Chicago. Mr. Callender was 72 
years old, was a former bank presi- 
dent and prominent in G. A. R. circles. 


Charles G. Revelle, insurance super- 
intendent of Missouri, is being consid- 
ered as a Democratic candidate for 


| United States Senator, to succeed Wil- 


liam J. Stone, who is a candidate for 
reelection. Some of Revelle’s friends 
are active in placing him before the 
people. The move is predicated upon 
the theory Judge W. W. Graves of the 

Missouri supreme court will not be in 
the race. Mr. Revelle has expressed 
appreciation of the compliment but has 
declined to say whether or not he will 
make the race. It is understood, how- 
ever, that he has the backing of the 

state administration and that he will 
announce his candidacy early in the 
new year. 

Harry P. Brown, who was recently 
appointed manager of the Pacific Mu- 
tual Life’s office at Cincinnati, was 

| formerly a railroad man. He entered 
the work at the age of 17 and filled 
many important positions. He took 
up life insurance in 1909, going with 
| the Travelers. 

Bruce Dodson, interinsurance man 
and virtual owner of the Equity Fire, 
a stock company that writes participat- 
ing fire insurance, is going to build an 
office building for his own and other 
| interinsurance exchanges at Kansas 
City. It will be five stories high and be 
known as the Equity building, the 
southwest corner of Tenth and Locust 
streets having been secured for a site. 
Mr. Dodson’s building is going to have 
a frill, just as do new life or accident 
| insurance policies. It will have a 


| garage in the basement where men hay- 
ing offices in the building can store 
their machines during the day without 
extra charge. This little feature made 
it possible to rent out every bit of floor 
space in the structure before the work 
of building was started, as there is an 
ordinance in Kansas City prohibiting 
the leaving of machines on the street. 
THE PRIDE OF COLONEL DUNN 

(By C. O. Reed, Jr., Aberdeen, S. D.) 

[The following verses deal with the 
actual facts just as they occurred in con- 
nection with an a of loss in 
the western field.—C R.] 


A local agent, old and proud, 
Was Colonel Dexter Dunn; 
He had the fame, the weight, 
Well-known to everyone. 

He had a most portentous way, 
A most auspicious air; 

But when it came right down to facts 
The Colonel was not “there.’ 


the name, 


One luckless day a loss occurred, 
As they are wont to do; 

It smoked his only bar-room risk 
Straight skyward to the blue. 

Then he who's paid a license of 
Five hundred, more or less, 

Brought in his policies to Dunn 
With fear and nervousness. 


“Now, Colonel, you see 
And I depend on you 
To see that these yere policies 
Cough up the devil’ 's due! 
“Be calm, my friend,” old Dunn replied, 
And keep your trust in me; 
I'll telegraph the ‘boys’ at one, 
And they'll be here at three.” 


where I’m at, 


A week rolled by, the “boys” arrived, 
And, with “nonwaivers” signed, 
They asked to see the policies 
And made a startling find! 
The forms read right—but just beneatl 
A three-fourths value clause, 
A “coinsurance” rider rode 
With no regard for laws.* 


“We'll see you after luncheon,” 
Said the pale adjusters two, 
As with a bow to Colonel Dunn 
They gracefully withdrew. 
With wits that rivaled Solomon's 
They argued pro and con; 
Deciding then, to wait until 
“Friend's” list was figured on. 


When Colonel’s “friend” produced his list 
Of wet goods and of dry, 
The field men both cracked 

smiles, 
(He'd figured mighty high!) 
Yet, in a manner masterly, 
They overlooked all flaws, 
And “slipped one over on him” 
With the “coinsurance” clause! 


The 


lightweight 


Colonel’s 
raved, 
He stirred an awful stew 
When finally it dawned on him— 
His “loss” was sliced in two! 
In desperation, then, he turned 
To meet the Colonel's stare; 
“For Gawd’'s sake, Colonel, did you know 
The meaning of that snare?” 


friend then cursed and 


“Suh!” roared the Colonel, “do you mean 
To stand theah and infuh, 

That Aw don’t know muh business? 
It’s an insult to muh, suh!” 

But when the barkeep (badly crushed) 
Had fled the awful scene, 

Old flustered Colonel cried, ‘‘Well, 


boys, 
What does that d—n clause 


mean?” 


His client’s crooked play, 
Told “friend” to take what offered him 
And harbor no delay. 
So “friend” returned 
“proofs,” 
Took drafts, then went his way; 
While each adjuster’s hat-band swelled— 
Each thought he’d “saved the day.” 


and signed up 


‘Tis said that Colonel Dexter Dunn 
Still writes insurance there; 

Still wanders ’round that mundane burg 
With most auspicious air; 

But never will the “boys” forget 
(Nor could they if they tried) 

How good old Colonel Dexter Dunn 
Was leveled in his pride! 
+Poetic 


license (honest lawyer). 
*Under 


laws of state in which 
occurred the coinsurance clause 
at that time permitted. Also 
speed laws—i. e., “going some.” 

(Copyright reserved by C. O. 
1913.) 


incident 
was not 
refers to 


Reed, Jr., 





Fire Insurance Contract—‘‘The 
surance Contract, with Legal Decisions,” 
is the title of a convenient little book 
published by the Underwriters Report, 
San Francisco. It was written by T. 


Fire In- 


Williams, president of the Fire Under- 
writers Association of the Pacific, and 
covers the provisions of the standard 


policies of California, Oregon, 
ton and New York. 
cisions are cited 
the various lines 
price is $1.50 


Washing- 
Numerous legal de- 
to show the scope of 
of the policies. The 








A bill collector 
himself a 


for a local 
“settlement worker.’ 
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You want your clients to have the best— 
hence the 


| ACCIDENT AND HEALTH CONTRACTS 


of 


eAmerican Fidelity Company~ 


Montpelier, Vermont 




















DISCUSSED LOSSRESERVES | 


SEVERAL OFFER SUGGESTIONS 


Committee of Insurance Commission- 
ers Hears from Company Officers— 
Will Meet This Week 


The committee on reserves other 
than life of the National Convention of 
Insurance Commissioners held a ses- 
sion at the Hotel La Salle, Chicago, on 
Tuesday to hear’ sugestions for 
changes in the present requirements 
for liability loss reserves. The discus- 
sion was largely technical. Finally a 
subcommittee was named to meet at 
the Hotel Manhattan, New York, on 
Saturday morning, Dec. 13, to consider 
the points brought up at this meeting 
and any others to be submitted and 
endeavor to formulate a plan for pre- 
sentation to the full committee when it 
meets in New York the following Mon- 
day. This subcommittee consists of 
the commissioners of Connecticut, 
Masachusetts, Vermont, Michigan and 
Missouri. ; 

The group of company officials who 
were present at the hearing got to- 
gether later and appointed a commit- 
tee of five to appear before this sub- 
committee. This company committee 
consists of the Travelers, Fidelity & 
Casualty, Massachusetts Bonding, 
Royal Indemnity and Frankfort Gen- 
eral, 

Frank E. Law’s Views 

Frank E. Law, vice-president of the Fi- 
delity & Casualty, opposed the use of 
companies’ own loss ratios as a basis of 
reserves. <A fixed loss ratio should be 
assumed and all companies put on the 
same basis. He favored the present law 
for business written to Jan. 1, 1914, ex- 
cept for application of the suit test to 
business written the second year before 
the statement. Business written after 
Jan. 1 should be separated into work- 
men’s compensation and liability, with 
separate reserves. He favors assumption 
of a 60 percent loss ratio for liability and 
65 for workmen’s compensation, as a fair 
expense ratio must be allowed on account 
of installation of merit rating at this 
time. He holds that where the suit test 
is used in determining the reserve, com- 
panies should be credited with the amount 
already expended on outstanding suits. 

L. F. Butler’s Talk 


L. F. Butler, vice-president of the Tra- 
velers, spoke in favor of assuming the 
same loss ratio as Mr. Law named and 
not 65 and 70 percent, as has been sug- 
gested. Companies have considerable ex- 
pense, such as taxes and inspections for 


| 





the benefit of policyholders, 


come under the head of ac 
Mr. Butler pointed out 


serious and growing expense is that aris- 


ing from the demands by 


partments and industrial boards for in- 


formation. He urged com 
try to arrange for uniform 
These demands so interfere 


that the Travelers has twenty-five clerks 


at work making a duplicat 
records, so one set can be ut 
lar business while special i 
dug out of the other. Het 


the company 1 to 1% percent of gross 
liability premiums to furnish this in- | 


formation. 


that do not 
‘quisition. 
that another 


insurance de- 


missioners to 
1 information. 
with business 


e copy of its 
ised for regu- | 
nformation is 
hinks it costs 


Consideration of young companies was | 


urged by J. T. Falvey, pre 
Massachusetts Bonding, 
Dowell, president of the 
Casualty, and Charles I. 


sident of the 





SALESMEN WANTED 


Good Agency Openings In Ceniral States Policies comply with Standard Provisions Lat 


$5,000 Policy $9.00 A Year 


With $25 Weekly for 200 Weeks 


Health Polic $10.00 A Year 


Pays $26 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 
Interstate Business Men’s Accident Associatios 


DES MOINES, 3 a 1OWA 


cowin’ me; The Sign of Good Casualty Insurance 


Brooks, vice- 


president of the Southwestern Surety. 


A. Duncan Reid, general mz 


Globe Indemnity, and Charles H. Hol- 


land, general manager of 
Indemnity, spoke in favor of treat- 
ing all companies alike in the ,| HEALTH 


alike in 
reserves. 


GENERAL IN NEW YORE CITY : 
is announced COMPENSATION 


The General Accident hi: 


the organization of its new 


department, which will suc 


eral agency of the John A. Kelly Com- 
pany Jan. 1. Joachim L. Maut- 


ner will leave the Amer 
Dee. 15 to become man 
General's liability depar 


liam Pierz, formerly with Sewall & 
John A. Kelly 
Company will remain in e¢ 
personal accident and health department 


Alden, and lately with the 


and Russel A. Bliss will 


charge of the burglary busi 


unager of the | LIABILITY 


BURGLARY 
the Royal | ACCIDENT CREDIT 
> matter of BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 


metropolitan 
ceed the gen- 


tment. Wil- 


harge of the 


continue’ in 


GEN’L. LIABILITY 





ESTABLISHED 1869 


vce eels | London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


siness. The * 
Metropolitan office will be located at 111 CONEIENG, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chic: 





ap . RED L. GRAY COMPANY - Northwestern Managers, inneapoli 
William street. RAYMOND & RAYMOOD - ° - - - - General Agents, ichigan Detroit 
_ art gh yore, SON ~ - - - 3 Mey Soom, est Ly om Wheeli 
R adi - CLARK & - - eneral Agents, Northeastern Ohio, Clevelan 
cane, Racific Coast Casualty has cen | DIGGS-FERRIS INSURANCE AGENCY - - — General Agents, Southern Ohio, Cincinnati 


reau of the Detroit Confere 





oe KING, McCUNE & McKENZIE - - Res. Agts., N. W. Ohio, Lima 
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SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
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New York Order to be Modified 





Superintendent Emmet So Announces After Company Officers, Agents 
and Brokers Agree Upon a Scale of Acquisition Cost for V ari- 
ous Classes of Liability and Workmen’s Compensation 
Insurance 





limiting the expense of acquisi- 

tion of liability and workmen’s 
compensation business will be modified 
in accord with the recommendation of 
the casualty company officers, agents 
and brokers who met in Chicago this 
week. Superintendent Emmet made 
this declaration as soon as the confer- 
ence had adopted the report of the 
committee that had considered the 
question for hours. The statement was 
greeted with cheers. 

It was towards the end of the sec- 
ond day of the Chicago conference on 
casualty expense. All day Monday two 
hundred men and more had listened to 
the advocates of various modifications 
of the New York order reducing com- 
missions on workmen’s compensation 
and liability business. Only two or 
three company officials had spoken in 
favor of the instructions of Superin- 
tendent Emmet as issued. The agents 
wanted one modification, the company 
officials wanted others. The prospects 
of agreement were not bright. 

Committee Wrestles with Subject 


T ie New York department order 


Finally on Monday afternoon a com- / 


mittee of five from each of the three 
elements, except commissioners, rep- 
resented in the conference was appoint- 
ed to meet Monday night and try to 
formulate some definite recommenda- 
tions to the commissioners. The com- 
mittee met at 9 o’clock and worked till 
midnight. It could not reach an agree- 
ment. At Tuesday morning’s session 
John T. Stone, president of the Mary- 
land Casualty, chairman of the com- 
mittee, offered a minority report. On 
principle he was opposed to any mod- 
ification of the Emmet ruling, but in 
the interest of harmony he was willing 
to recommend that acquisition cost on 
workmen’s compensation and employ- 
ers’ liability in compensation states be 


made 17% per cent on employers’ lia- 


bility in noncompensation states and | 


on general liability on large risks in all 
states be made 20 percent, and on the 
small lines of public liability, such as 
automobile, physicians’, druggists’, hos- 
pital and residence liability, be made 25 
percent. 

Other Reports Offered 

. H. Thom, general superintendent 
of the Standard Accident, reported for 
the majority of the executive officers 
on the committee, in favor of 17% per- 
cent on compensation and employers’ 
liability in compensation states; 20 per- 
cent on employers’ liability in non- 
compensation states, and 25 percent in 
all states on the lines other than em- 
ployers’ liability and workmen’s com- 
pensation. 

C. H. Hood of Minneapolis, for the 
agents and brokers, reported that they 
stood for the terms set forth in their 
brief, viz., 17% percent on workmen’s 
compensation and employers’ liability 
in compensation states and restoration 
of their old commissions on other 
lines. 

Appear to Be Deadlocked 

It looked like a deadlock. Courteous- 
ly, but firmly, each element had con- 
tended for what it believed in and 
none appeared able to concede enough 
to reach unanimity in recommendation. 
It can readily be seen that the points of 





WANTED: Employer's Liability Man 


An opening of an Executive nature with 
future, for a young, aggressive, resourceful 
man, experienced with Employer's Liability 
and Workmen’s Compensation Insurance, 
who can afford to accept a moderate salary 
to start. Address 64-R, care The Wes- 
tern Underwriter. 





difference were chiefly on the commis- 
sion to be paid for employers’ liability 
in noncompensation states, although 
Mr. Stone wanted lower commissions 
than the rest on general liability on 
large risks and some of the agents 
wanted more than 25 percent on some 
of the minor lines, particularly physic- 
ians’ liability. 
Bro Smith Urges Agreement 

William Bro Smith, general counsel 
of the Travelers, took the floor. He 
said these fifteen men were so close 
together that it would be a great pity 
for them to fail to agree. He there- 
fore moved that the committee be re- 
quested to retire again and endeavor to 
reach a unanimous conclusion. The 
committee retired and was out for a 
couple of hours. At the afternoon ses- 
sion Mr. Stone presented for the com- 
mittee the report published in another 
column, which was unanimously adopted 
by the convention. 

Statement by Emmet 

Then Mr. Emmet, the chairman, rose 
and spoke in substance as follows: 

“The result is one in which we may 
all take satisfaction. It may not meet 
with the full approval of every in- 
dividual, but it represents as common 
ground as possible. The objections to 
fixing limitations on commissions by 
departmental ruling are not well taken. 
I have never said that I favored it. 
The other commissioners are not in fa- 
vor of it as against legislation. I felt 
that a special problem existed that 
could be cured by such a method as we 
have adopted here. It required action 
by some department to bring the mat- 
ter to a head and bring about such a 
gathering. The New York order will 
be modified accordingly. 

Best Meeting Ever Held 

“IT see a prospect of considerable 
benefit to a large business in years to 
come through similar gatherings whose 
deliberations will be taken as_ final. 
The business of insurance never had 
such an enthusiastic and high-class 
meeting. It is the best insurance meet- 
ing that has ever been held in this 
country. I regard it a very great 
privilege to preside over such a gather- 


ing. I congratulate you with all my 
heart.” 
Then W. A. Alexander, the veteran 


Fidelity & Casualty general agent of 
Chicago, in a speech complimentary to 
the agents’ association, Mr. Emmet and 
the other commissioners, moved a vote 
of thanks to Mr. Emmet, the other com- 
missioners and the company officials, 
“who have seen the light of day.” It 
went through with a whoop. 
x * * 


MEETING WAS REMARKABLE IN 

MANY WAYS 

It was a glorious meeting. As- 
sembled at the Hotel La Salle were 
more than a hundred general agents 
and brokers doing casualty business 
running into the millions in premiums 
every year, from fifty to sixty officers 


of companies doing various forms of 
casualty and surety business and the 
representatives of insurance depart- 


ments of more than twenty states, be- 
fore whom these representatives of the 
casualty business had come to state 
their reasons for and against the modi- 
fication of the New York department 
ruling which, on Oct. 1, resulted in the 
reduction of cost of acquisition of lia- 
bility insurance to 20 percent and of 
workmen’s compensation insurance to 
17% percent. 
Called at Agents’ Request 

The conference had been called by 

Superintendent Emmet of New York in 
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Compensation, General 


GENERAL 


Parker & Davis, 1134 Majestic Bldg. - 
John F. Dunphy, 701 Majestic Bldg. - 


Dunning & Dunning, Alworth Bldg. - 
J. Quincy Haas&Co. - - - - - 





Mrudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liabilty, 
Elevator, Workmen’s Collective, Workmen’s 


Liability 


Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 


Childs, Young & Wood, 1545 Insurance Exchange - - - - - 
F. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - 


Pohlman Agency, 1201 First Nat'l Bank Bldg. - - - - 
Jones-Davis Agency, 236 McKnight Bldg. - - - - - 


Baird & Huselton, Junction Bldg. - - - - - - - - 


Public, Teams, 


Liability, Physician’s 


AGENTS 


Chicago, Ill. 
- St. Louis, Mo. 
Detroit, Mich. 

- Milwaukee, Wis. 
- Cincinnati, Ohio 
Minneapolis, Minn. 
Duluth, Minn. 
Kansas City, Mo. 
St. Paul, Minn. 











response to the request of the executive 
committee of the National Association 
of Casualty & Surety Agents, presented 
at the New York hearing on Nov. 7. 

It was a meeting of big men and on 
its outcome hinged matters of very 
great importance. It meant thousands 
of dollars to some. To others it meant 
ability to earn a livelihood in the busi- 
ness in which they have worked for 
years. That the men were in deadly 
earnest goes without saying. That 
some tilts should occur was inevitable. 
Yet throughout there was a fine cour- 
tesy and self-restraint that prevented 
unnecessary ruffling’ of feelings and 
held back the sharp retort which at 
times was on many a tongue. How- 
ever wide the differences of opinion, 
each gave each other credit for honesty 
and good faith. 

Association’s Great Work 

Probably never before in the insur- 
ance business was the power of organ- 
ization more clearly exhibited. Not 
two months have passed since the Na- 
tional Association of Casualty & Surety 
Agents came into being. Yet within 
one month it had secured a hearing 
before the New York superintendent 
and he had consented to call a confer- 
ence. In less than four weeks more 
the conference had been held, the 
agents’ side had been presented, a com- 
promise with the companies very favor- 
able to the agents had been reached 
and the New York superintendent had 
promised to modify his ruling accord- 
ing to the recommendation of the men 
in the business. It was no wonder that 
after the conference adjourned the 
members of the association met and 
took action to express their apprecia- 
tion of the magnificent work done by 
President Wade Fetzer and Secretary 
John A. Morrison. They had borne 
the great burden. They had directed 
the splendid preparations. Had an ef- 
fort been made to recognize the army 
that helped; every man would have had 
to vote a tribute to everybody else. 

* ok +r 
GREAT CASUALTY CONFER- 

ENCE GETS UNDER WAY 

Last Saturday a large number of mem- 
bers of the National Association of Cas- 
valty & Surety Agents gathered in Chicago 
and held a preliminary meeting. On Sun- 
day night they held another long session 
and agreed unanimously upon the brief, 
which is published in full in another col- 
umn, 

More than two hundred men were pres- 
ent when Commissioner Willard Done of 
Utah called the meeting to order on Mon- 
day morning. On the rostrum sat the 
insurance commissioners. In the audience 
were general agents, representatives of 
the New York and Chicago brokers, com- 
pany officials and a large number of Chi- 
cago casualty men holding various posi- 
tions. Representatives of the National 
Association of Local Insurance Agents 
were also present. Mr. Done nominated 





——___—_——___. 


Superintendent Emmet of -New York for 
permanent chairman and it was announced 
that the agents would be heard in the 
morning and the company officers in the 
afternoon, 

Wade Fetzer, president of the National 
association made a few preliminary re- 
marks and then read the agents’ brief 
Following him, Thomas F. Daly of Den. 
ver read his paper, published in part else- 
where, on the subject of liability 
reserves. : 

Edson 8S. Lott’s Speech 

_ Then Edson S. Lott, president of the 
United States Casualty, took the floor. He 
started in to make fun as usual, told 
the agents they appeared ready to concede 
everything provided everything was done 
as they wanted it, and expressed regret 
that Mr. Emmet had not gone further and 
limited acquisition cost on all lines of 
casualty business. He said the commis- 
sioner had only done what the companies 
had tried for years to do. He urged that 
all talk the matter over reasonably. He 
congratulated the agents upon their or- 
ganization and told them that with it be- 
hind them the companies could set up 
effective opposition to state insurance and 
could get good legislation. If the com- 
panies years ago had formed such an 
organization as the agents nave, he said. 
there would have been no occasion for 
such a meeting as this. He charged the 
agents, however, that they had not played 
fair, that they had urge! their com- 
panies to go into a bureau and then each 
had urged his company to vet out if the 
others would only stay in. To this the 
agents dissented with cries of “No.” 

Petzer Answers Lott 

Mr. Fetzer said that enjoyable as Mr. 
Lott’s remarks were, he could not let 
them pass without answer. Many of the 
general agents can live whatever com- 
missions are fixed, but they represent 
hundreds of subagents and solicitors not 
so situated. He offered to forfeit $100 or 
$1,000 if Mr. Lott or any other insurance 
man could go out as a solicitor and clear 
$3,000 the first year. In his own office 
Mr. Fetzer said they had thirty solicitors. 
Some of them specialized on physicians’ 
liability. Some of these had worked up 
an income of $3,000 a year. Superintend- 
ent Emmet’s order cut this in two. It 
meant bringing home the boy that is in 


loss 


college, moving into a cheaper flat and 
changing their mode of living. It was 
for men so situated the general agents 


have to make a fight. 
Emmet Suggests Subterfuge 

Mr. Emmet stated that while the agents 
agreed to the rate of commission on 
workmen’s compensation they wanted the 
embargo taken off other lines and asked 
whether this would not open the way to 
raise commissions on the miscellaneous 
liability lines enough to more than make 
up for any saving made on workmen’s 
compensation. Could the agents’ asso- 
ciation be relied upon to prevent a de- 
mand such as he had outlined? Mr. 
Fetzer said all the agents asked was res- 
toration of their old contracts on the lines 
other than workmen’s compensation. They 
favored reducing the commission on em- 
ployers’ liability in compensation states 
from the 20 percent, allowed by the Em- 
met ruling, to 17% percent, the same as 
compensation, as it was not right that 
agents should be given an excuse for try- 
ing to keep their assured from accept- 
ing the workmen’s compensation laws 

Compensation Commissions 

Mr. Lott wanted to know if any com- 
pany had paid more than 17% percent 
for workmen’s compensation, and A. Dun- 
ean Reid, general manager of the Globe 
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Indemnity, reminded him that at one 
time companies paid any figure they de- 
sired in New Jersey, even up to 25 per- 
cent. 

: Mr. Hoey of New York wanted to know 
how the solvency of companies was to be 
maintained if the limit on commissions 
was taken off, and Mr. Daly told him it 
was up to the department to make the 
companies put up reserves based on ex- 
perience. Mr. Daly spoke for a settle- 
ment that would be fair to part of the 
country and told of the long distances and 
great expense of getting business in the 
Rocky Mountain district. Answering Mr. 
Lott, Mr. Daly said he had been receiv- 
ing 25 percent. Mr. Lott wanted to know 
if he was satisfied with that figure, but 
Mr. Daly was too sharp to fall into the 
trap by answering affirmatively, which 
would have been an admission by him 
that he thought a lower commission was 
sufficient in some other parts of the coun- 
try. Charles I. Brooks, vice-president of 
the Southwestern Surety, wanted to know 
who paid for the special agents’ services 
in Colorado and Mr. Daly answered, “I 


do, and it is not paid back to me. I get 
nothing but my commission.” 
Must Be Good Salesmen 
Ww. A. Alexander of Chicago made a 


good speech praising the association and 
crediting Mr. Emmet with acting in the 
most businesslike way he had “ever known 
a lawyer to act.” He said people will not 
buy insurance unless men go out and 
sell it and the men who can sell insur- 
ance successfully are the highest class of 
salesmen in business. They could de- 
mand good pay from any mercantile estab- 
lishment. 

Commissioner Ekern of Wisconsin said 
it was auspicious that this organization 
had taken high ground in asking that 
commissions on employers’ liability in 
compensation states be made no higher 
than those on workmen’s compensation. 

A. Duncan Reid was called upon and 
said that the agents had given the com- 
panies an object lesson by forming this 
organization. They had acted unselfish- 
ly, while in this business there had been 
too much seeking for individual advan- 
tage. He urged the organization of strong 
local associations. He said that if the 
limitation on commissions was made only 
as the agents desired, there might as well 
be no limit, for companies would 


soon 
be listening to pleas from agents and 
brokers for special advantages. He fa- 


yored limitation all along 
also on total expense. 
. * . 


COMPANY OFFICERS EXPRESS 

THEIR VIEWS 

At the afternoon session Julian Lucas, 
Jr.. of New York, representing the brok- 
ers, spoke very briefly. Then J. H. Thom, 
general superintendent of the Standard 
Accident, took the floor. He said all qhat 
had saved the companies from loss on 
liability insurance was the small business 
and this was going to die a natural death 
if the commissions were cut to the point 
named in the Emmet order. In Ohio his 
company finds it is losing its public lia- 
bility along with its employers’ liabil- 
ity. To fix a limit on acquisition cost 
applicable to each individual risk is going 
to work a hardship on the home office peo- 
ple as well as the field men. If a limit 
is to be set, set it on the total expense. 
Where the Standard has branch offices 
the expense runs above the limit placed by 
the Emmet ruling and the company will 
have to abandon them, though it wants 
the right to spend money to develop its 
business. Require adequate reserves, Mr. 
Thom said, and the expense question will 
take care of itself. The best expense a 
company can have is inspection expense, 
and a company can advantageously in- 
crease that expense. 

Stone Approves Emmet Order 

John T. Stone, president of the Mary- 
land Casualty, made the most extended 
remarks of the afternoon. He said that 
thirty days before the issue of the Em- 
met order he had cut commissions of his 
general agents to about the same point 
as that named by Mr. Emmet. He denied 
that he was in any wise instrumental in 
bringing about the Emmet order. He 
said those present could talk till the 
crack of doom, but they must adjust 
themselves to the new conditions. Up to 
the end of 1912 the companies in ten 
years had made a profit of less than 
1 percent _on $230,000,000 of liability pre- 
miums, During 1913 loss ratios in some 
states already exceed 100 percent. Ad- 
vance in rates became absolutely neces- 
Sary. This caused protest from assured, 
who demanded reduction in cost of acqui- 
sition of the business. This demand gave 
impetus to the demand for state insur- 
ance. If the companies do not meet this 
demand for lower expense they will be 
overwhelmed. He asserted that at the 
lower commissions the advanced rates 
made the earnings of the agent as high 
as the higher commissions on lower rates. 

Public Liability Unprofitable 

_Mr. Stone took up the public liability 
lines one by one. Physicians’ liability ex- 
perience has been so bad in one state 
that the line had to be prohibited. In 
another rates had to be advanced. In- 
jured workmen, not getting as much for 
compensation as they sometimes did as 
damages, now turn on the doctors who 
treat them; and shyster lawyers, deprived 
of their personal injury cases, are turn- 
ing to bringing suits for alleged mal- 
practice. In one state where the Mary- 


the line and 





land Casualty had three physicians’ lia- 
bility cases last year it had thirty this 
year, and the defendants are all reputa- 
ble graduates of reputable medical col- 
leges. 

Modifications of statutes, Mr. Stone said, 
have increased suits for damages under 
public liability policies. Workmen who 
receive compensation for work accidents 
look for compensation for other acci- 
dents. Up to the end of 1910 the com- 
pany made money on general liability on 
tenement houses. This business has 
grown worse until in 1913 it is alarming. 
Claims under automobile liability policies 
are constantly increasing. Juries regard 
owners of cars as rich and the victims of 
accidents as poor. 

Stone Praises Organization 

Mr. Stone opposed Mr. Daly’s proposi- 
tion for a differential in favor of sparsely 
settled territory. He said every general 
agent claims his territory is peculiar. 
On the whole they will size up about 
equal in advantages and disadvantages, 
he said. While the speaker does not like 
departmental control of his business he 
still was glad when the Emmet order was 
issued. He said the agents’ brief left a 
lcophole. To regulate commissions in 
compensation states, but not in others, 
but permit the taking of advantage by 
advancing other commissions. 

President Stone delivered a eulogy on 
the organization among the agents, tell- 
ing them they could not make it too 
strong, as it would prove a bulwark 





1911, 23.3 in 1912, 21.2 in 1913. After pay- 
ing brokerage and subagency commissions, 
the margin left in 1913 was 6.5 percent 


on a premium income of about $1,000,000 | 


for the year. It cost about 6 percent to 
run the office. This would appear to 
leave about $5,000 profits. The point was 
not brought out plainly, however, that 
members of the firm get their commis- 
sions on their individual business. 

Mr. Webb pointed out that in Illinois 
the general agents had been ahead of the 
companies in working for the general 
good of the business. State insurance 
had scarcely been talked of in the state 
because the general agents had done so 
much work to enlighten the policyholders 
on this subject. It takes big men to do 
this work among big employers, and they 
must get good pay. 

Edson S. Lott took up the state insur- 
ance danger, as it appeared in New York, 
and gave Mr. 
ing the state from 
plan last spring. A. Duncan Reid spoke 
in favor of supervision of rates as in 
Massachusetts. 

Robert J. Hillas, president of the Fi- 
delity & Casualty, who previously had 
admitted that he was willing to concede 
higher commissions on the miscellaneous 
casualty lines because of the greater la- 


embarking on that 


bor required to get the business, asked 
if the agents recognize that the under- 


writing profit has practically disappeared 
from personal accident, burglary and plate 
glass insurance. Losses caused by auto- 





unanimously adopted: 


be modified as follows: 


departmental rulings. 


penses of the company.” 





Convention’s Recommendation 


The following is the report which the committee of fifteen 
presented to the convention of insurance commissioners and cas- 
ualty and surety executives, agents and brokers and which was 


“Your special. committee of fifteen respectfully recommend 
that the acquisition expense direction of Commissioner Emmet 


“In workmen’s compensation states the acquisition expense 
on workmen’s compensation and employers’ liability business 
shall not be more than 1714 percent; 
quisition expense on employers’ liability business shall be not 
more than 20 percent; in all states the acquisition expense on 
all liability business other than workmen’s compensation and 
employers’ liability shall be not more than 25 percent; except 
that on employers’ liability business in the Rocky Mountain 
zone, embracing the states of Montana, Wyoming, Colorado, 
New Mexico, Arizona, Utah and Idaho an acquisition expense 
of not more than 25 percent may be permitted. 

“We also respectfully submit to the careful consideration 
of all concerned the serious and fundamental objections which 
may well be urged against the fixing of acquisition expeiise by 


“This report is unanimously offered, except that one mem- 
ber of the committee adheres without modification to the report 
made by a minority of the committee of five company execu- 
tives, and that another member desires to protest unqualifiedly 
against any departmental intervention in the fixing of the ex- 


Superintendent Emmet said: 
“The New York order will be modified accordingly.” 


in other states the ac- 











against the state insurance agitation. He 
urged them to fight state insurance and 


antitrust laws as applicable to insurance 
rating, but not to fight expense reduction. 
Epsteen Asks a Question 

Mr. Fetzer called attention to the fact 
that while Mr. Stone had spoken of rate 
svdvances compensating for lower percent- 
aves of commissions, public liability rates 
were not increased but commissions were 
cut. 

At this point Commissioner Epsteen of 
Colorado asked Mr. Stone if his company 
last year did not pay stockholders 18 
percent dividends in spite of the very 
small underwriting profits he had men- 
tioned. Mr. Stone said it had, but it had 
never paid its stockholders a penny from 
funds received from policyholders, all div- 
idends being paid from investment earn- 
ings. George D. Webb of Chicago called 
attention to the fact that the 18 percent 
dividend was paid on $1,000,000 capital, of 
which $250,000 was created by a stock 
dividend, but Mr. Stone parried by stating 
that the stockholders had paid in $550,000 
surplus and this $250,000 transferred to 
capital was only part of that. 

Webb Makes a Good Talk 


Mr. Webb made a very effective speech, 
backed by figures. In twenty years his 
agency has taken in over $1,000,000 in pre- 
miums on the miscellaneous liability lines 
and he gave home office figures to show 
how profitable this business had been. It 
was the employers’ liability on which the 
losses occurred. On all casualty lines— 
boiler, burglary, etc., included—the agen- 
cy’s commissions for the past four years 
had averaged 26.7 percent in 1910, 25.6 in 





mobile consume 1144 percent of 
cident premiums his company receives. 
The automobile causes neariy 24 percent 
of all the company’s accident losses. He 
called attention to the fact that, while 
the Fidelity & Casualty had as well se- 
lected securities for assets as any com- 
peny, these securities have depreciated in 
market value in the past four years to 
the extent of $999,000. 
men to be moderate in their demands. 


the 


Then Commissioner Epsteen asked if 
the F. & C. last year did not pay a 20 


percent dividend, which was equivalent to 
80 percent on the capital actually paid 
in by the stockholders. Mr. Hillas ad- 
mitted that such was the case, but in- 
formed the commissioner that it was a 
rule of the company never to pay out 
more than one-half of its interest earn- 
ings as dividends to stockholders. 
Committee of Fifteen Named 
Commissioner Preus of Minnesota 
moved that company officials, agents and 
brokers each select a committee of five, 
these fifteen men to get together in the 
evening and endeavor to agree upon a 
recommendation to be offered to the com- 
missioners on Tuesday morning. 
was agreed to and the committees were 
named as follows: 
Agents—Charles H. Hood, Minneapolis; 


Thomas F. Daly, Denver: W. G. Wilson, 
Cleveland; William Gilmour, Boston; 
Wade Fetzer, Chicago. 

Brokers—John A. Eckert, A. C. Hege- 


man and Julian Lucas, 
George M. Eddy 
blith, Chicago. 
Company Officers—John T. Stone, presi- 
dent Maryland Casualty; R. . Hillas, 


Jr., New York; 
and Howard G. Korn- 


| company 


Emmet credit for prevent- | 


ac- | 


He urged the field | 
| topics of 


This | 


president Fidelity & Casualty; Edson 8. 
Lott, president United States Casualty; 
Henry C. Wilcox, vice-president Ameri- 
can Surety; J. H. Thom, general superin- 
tendent Standard Accident. 
Holland Outlines Real Plan 

Charles H. Holland, general manager 
f the Royal Indemnity, being called upon, 
spoke as highly of the agents’ organiza- 
tion as had previous speakers among the 
officers. He said he would ad- 
vise all his company’s agents to affiliate 


with it. Expressing his approval of ex- 
pense limitation, Mr. Holland put for- 
ward a plan which really proved to be 
the basis on which agreement was 
reached later, although it was somewhat 
modified, viz.: The limit named by the 
agents on workmen’s compensation and 
employers’ liability in workmen's com- 
pensation states, a limitation of 20 per- 


cent on employers’ liability in noncom- 
pensation states, and a limitation of 25 
percent on other liability lines. 

All Strong in Their Opinions 

The earnestness of everybody was evi- 
dent from the tenacity to which he held 
to his own position. On Tuesday morn 
ing Mr. Stone made a minority report for 
himself. He insisted that public liability 
insurance was usually written on large 
risks in connection with employers’ lia- 
bility or workmen’s compensation, that 
this business was not desirable and that 
20 percent commission was enough for the 
public liability of this kind. 

J. H. Thom, speaking for the 
company officers, was willing to 
concede that 25 percent on every large 
public and general liability risk, as the 
companies need the public liability to 
sweeten the employers’ liability, but he 
was not willing to concede anything on 
employers’ liability. 

The agents and brokers in the commit- 
tee considered Mr. Holland’s plan as a 
tentative proposition, but at the Monday 
night meeting rejected it. On Tuesday, 
however, when the real danger of a dead- 
lock became evident, everybody conceded 
something. 

A sad feature of the meeting was the 
receipt of a telegram on Tuesday noon by 
J. H. Thom, announcing the death of his 
mother. The first action taken at the 
afternoon session was the adoption of a 
rising vote of sympathy. 


majority 
of the 





Appoint Chicago Agents 

A. F. Shaw & Co. have been ap- 
pointed Cook county agents of the 
Kentucky Live Stock. The firm will 
manage the entire business of the com- 
pany in the territory and expects to 
work up a large business. The live 
stock business 1s now pretty much in 
the hands of insurance men, practically 
all companies having given up their 
idea of writing this line through veter- 
inarians. It is a line that brokers are 
giving more and more attention to all 


the time. 
To Have Surety Banquet. 
R. H. Towner, of the Towner rat- 
ing bureau and Vice-President Dem- 


ming, of the American Surety, will ad- 
dress the annual meeting of the Michi- 
gan Surety Underwriters Association, 
which will be held in Detroit the eve- 
ning of Dec. 13. Half a dozen other 
prominent surety men also will speak, 
but their acceptances have not been 
definitely made, so their names are 
withheld. 


Meeting of Salesmen. 


\ meeting of the salesmen of the 


| Equitable Bank Depositors Guarantee 


of Columbus, Ohio, was held in Chi- 
cago, Nov. 29. The morning session 
was devoted to discussion of various 
interest, there being about 
thirty-five men present. The after- 
noon was spent in personal conference 
in and about the offices of the com- 
pany and a matinee party for all those 


who cared to attend. -During the eve- 
ning a banquet was given in the ban- 
quet room of the Hamilton Club. 


Many interesting addresses were heard, 
the one of greatest interest being that 
of Judge N. G. Hunter, president of 
the Wabash County Loan & Trust 
Company of Wabash, Ind., on the sub- 
ject of bank deposit guaranty. The 
meeting was well attended, and every 
one expressed his delight at having 
been present and claimed to have de- 
rived a great deal of good therefrom. 

President John L. Hamilton was 
unable to be present, but the company 
was represented from the home office 
by W. B. Hopkins, chief examiner, L. 
W. Winchester, general counsel, and 
Scott Morris, secretary. 
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BRIEF OF THE AGENTS 
PROPOSES NEW LIMITATIONS 


Separate Scales of Commissions for 
Compensation and Noncompen- 
sation States Are Suggested 


The National Association of Casualty 
& Surety Agents on Monday presented 
to the insurance commissioners at the 
meeting in Chicago a new brief on lim- 
itation of acquisition expense of lia- 
bility and workmen’s compensation in- 
surance. President Wade Fetzer read 
it before the conference. The sub- 
stance of its recommendations was that 
Superintendent Emmet’s ruling be 
withdrawn and that, if the insurance 
commissioners regarded a limitation 
as advisable, a new ruling be made lim- 
iting acquisition cost of both work- 
men’s compensation and employers’ li- 
ability insurance to 17% percent in 
compensation states, and that no limit 
be placed on expense of the public lia- 
bility lines nor on employers’ liability 
in states not having workmen’s com- 
pensation laws. The agents also rec- 
ommended that the companies be per- 
mitted and urged to give profit-sharing 
contracts, the agents’ profits under 
which should not be regarded as part 
of the acquisition cost. 

Copy of the Brief 

The brief in full was as follows: 

In the brief of the National Association 
of the Casualty & Surety Agents, sub- 
mitted to you at our meeting of Nov. -7, 
the following was one of the three recom- 
mendations made: 

“We recommend that a committee rep- 
resenting the companies, and a committee 
representing our association, be invited 
to confer with you and, or, a committee 
of the commissioners, to cooperate toward 
the practical and satisfactory solution of 
the problem.” 

We wish to express our grateful appre- 
ciation of your prompt and courteous 
adoption of our recommendation in bring- 
ing about this meeting today. 

Interests Linked Together 


As set forth in the introduction of our 
brief, ‘““‘We, as agents, are not only vitally 
interested as respects your present ruling, 
but in the business of casuxnity insurance 
now and hereafter by reason of which our 
interests are inseparably un.ted with the 
interests of the companies themselves and 
the business as such.” To this insepar- 
able chain should be linked the public. 
Any action that would injure one of these 
interested parties will inevitably injure 
the others. 

We wish to cooperate with you and the 
other commissioners and the companies in 


working out the best plan along proper 
lines, fair and equitable to each of the 


foregoing parties. With this end in view, 

we submit the following suggestions and 

recommendations for your consideration: 
. . . 


WORKMEN’S COMPENSATION 
EMPLOYERS LIABILITY 
We respectfully submit that the 
ualty and surety business divides itself, 
economically speaking; into two classes: 
lst. Workmen’s compensation and em- 
ployers liability in compensation states. 


AND 


cas- 


2d. Casualty and surety lines other 
than workmen’s compensation, and em- 


ployers liability in compensation states. 
States Have Right to Interpose 

The lines of workmen’s compensation 
and employers liability in compensation 
states involve economic principles’ in 
which all citizens are so materially in- 
terested that the state governments have 
a right to interpose. The passage of 
workmen’s compensation acts makes it al- 
most compulsory for a majority of em- 
ployers to avail themselves of insurance. 
Unless such insurance is fairly and eco- 
nomically administered, the writing of 
such insurance by stock companies would 
not continue. A majority of the insur- 
ance commissioners and of the people are 
unalterably opposed to state insurance, 
but state insurance is the alternative un- 
less workmen’s compensation insurance by 


stock companies is fairly and economi- 
cally administered. A sober realization 
of these facts led the Illinois 


agents of the casualty companies at the | than any other class of insurance. 
its workmen’s | agent must do more for the company and 


time of the inception of 


of the first enacted in this country) to 


recommend a reduction of the general 
agents’ compensation to 17% percent, 
which has been the basis of commission 


paid by the strong, conservative com- 
panies to general agents for such insur- 
ance written under all subsequent com- 
pensation acts of the various states. Un- 
der existing conditions, this commission 
seems to be fair. 
Conditions Due to Rate Cutters 

Any plan which requires the agent to 
render his services for an inadequate 
compensation is improper. The unsatis- 
factory conditions obtaining which you 
found as “necessitating immediate ac- 
tion” have been caused by those com- 
panies which have practiced ruinous rate 
curtailment and payment of excessive ac- 
quisition and 


costs, are today the ones 
whose condition you state is “bordering 
upon insolvency.” The companies and 
agents who have not practiced such 
methods and thereby oftentimes lost 


their business to these rate cutting com- 
panies, are now being made to suffer for 
the acts of such offenders. The plan for 
the future should be based upon the con- 
ditions revealed by the well managed 
companies and not upon the conditions 
reflected by those companies which have 
brought about the present unsatisfactory 
situation. In this matter the mere limita- 
tion of acquisition cost will avail little 
unless adequate rates prevail. Had the 
well managed companies been free from 
the influence of cut rate competition, 
these conditions would not exist. 

In states where there are no compensa- 
tion laws the employers liability line is 
by far the most extensive, the writing of 
which should be permitted at an acquisi- 
tion cost proportionate to the labor and 
expense necessary. This will also have 
to be taken into consideration respecting 
workmen’s compensation laws now effec- 
tive and which may become effective in 
the sparsely settled states. You will ap- 
preciate that in such states the expense 
and labor necessary for a given return 
is much greater than in the more densely 
populated sections. 

Profit-Sharing Contracts Advocated 

The making of profit-sharing contracts 
with the agents should be permitted, in- 
dependently of any limitation. The agent 
who can conduct his company’s business 
on a profitable basis, by a careful scru- 
tiny thereof, and a rightful supervision 
of that which he accepts, should be en- 
couraged and rewarded in so doing, rather 
than be made to suffer because of his 
honesty and fidelity. It is to the interest 
of the public, as well as of the com- 
panies, that the lowest possible loss ratio 
be secured. 

* - * 

LINES OTHER THAN WORKMEN’S 
COMPENSATION AND EMPLOYERS 
LIABILITY IN COMPENSATION 
STATES 
You have expressed the opinion in one 

of your recent public addresses that you 

favor the smallest amount of state super- 








vision by insurance commissioners. 
All insurance commissioners are agreed 
that the public interest demands more 
insurance and not less insurance. 

Considering first the interest 
public, we believe it would be a great 
mistake to undertake to place any ac- 
quisition or expense limitation on lines 
other than workmen's compensation and 
employers liability in compensation 
states. They are lines of private contract 
only, the only interest in which, from 
an insurance commissioner's standpoint, 
should be that they are written at rates 
fair to the public and guaranteeing sol- 
vency to the companies., The premiums 
covering these miscellaneous lines are, on 
the average, small. It is a class of in- 
surance which is rarely sought by the 
purchaser, but, on the contrary, requires 
earnest solicitation by men cf experience 
and ability. If it were not for that phase 
of the business which gives the agent 
a commission on renewals no one could 
afford to follow, as a vocation, the solici- 
tation of insurance in these lines. There 
would be no able men in the business and 
without such able men it would be of 
little or no consequence. 

Small Remuneration in First Years 

The first few years of an agent’s work 


of the 


on a commission basis, are made up of 
many trials and discouragements and for 
small remuneration. This class of busi- 


agents. It is 
The necessity 


ness has to be created by 
always sold, never bought. 
for it must be made manifest. Few men 
buy insurance of this kind unsolicited. 
The efficient agent must of necessity be a 
specialist in these lines. He must have 
long experience and training to properly 
serve all parties interested. The very 
nature of this business requires more 


general | from an agent after the policy is written 


The 


compensation law (such law being one|the assured than in other lines. The 
i 





SERVIC 


As a single line Company writing exclusively 
MONTHLY PAYMENT Accident and Health 


business, we are prepared to render the aid so 


COUNTS 


necessary to an agent’s success. Write right now 
for an agency and MAKE MONEY WITH US. 


FEDERAL CASUALTY CO. 


Capital $200,000.00 


Detroit, Mich. 


TE PLAGLASS 
PERSONAL ACCIDENT 
AND HEALTH 


The METROPOLITAN CASUALTY — 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 


POLICIES 


EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 
S. WILLIAM BURTON, Secre 





the Most Approved Forms 


Capital, $350,000.00 
LIFE, ACCIDENT AND 


ALONZO G. BROOKS, Ass’t Sec’y 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 


REINHOLD R, KOCH, President 


Premium Income, 1912, $420,000.09 
HEALTH INSURANCE 


INSURES MEN, WOMEN AND CHILDREN 








CHAS. J. SCHMELZER, Pres. 
CAPITAL $250,000.00. SURPLUS TO 


A clean and ably managed Company. 
New and attractive policies. 








KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 


Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
Employer’s, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 


Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington, Colorado, Louisiana, Minnesota and other states. 


ADDRESS AGENCY DEPARTMENT, Kansas City 


DENNIS HUDSON, Sec’y and Manager 
POLICYHOLDERS OVER $350,000.00 

















J ust What You Want.  weatesndReckient Pole 





proposition you have been lookin 
co-operation. Most liberal contract. 


on the market, we have the 
g for. Honest treatment. Hearty 
Write or see 


THE AMICABLE ACCIDENT ASSOCIATION 


Eleventh Floor, Westminster Building, Chicago 





JOHN L. HAMILTON, President. 





Securities Salesmen— Attention 
The stock that is selling NOW 


The Equitable Bank Depositors Guarantee Co. 
**DEPOSIT GUARANTEE” 


726 First National Bank Bldg., CHICAGO 








The fairest agency contracts, the 
the most liberal policy contracts 


ippi, Texas, Colorado, Washington, 





MIDLAND CASUALTY COMPANY 
“SQUARE DEALING” OUR MOTTO 


backed by a deposit of over $100,000 with the Illinois department 
and capital and surplus of over $200,000. 


Licensed in Illinois, Indiana, Michigan, West Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 
ennessee, California, New Jersey, Missouri, and South Dakota, 
he only Company organized and doing business under the Casualty laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 





highest possible commissions and 
, both commercial and industrial, 











pot) SECURITY 






A Company up to the minute 
only stock company confinin 


CAPITAL 
Insurance. 


$125,000 


CASUALTY CO. 


\ j INDIANAPOLIS 
/ W. Morton HARRIOTT PRESIDENT 


E. E. GRiFFITH MANAGEE 


in its methods, ideas afd policies. The 
g itself to Industrial Health and Acciden 


This means service to the agent and policyholder, 





We write Bank Burglary 
“Fidelity 

Depository 

“Deposit 


JOHN L. HAMILTON, President Agents wanted in Ohio and Indiana 


THE AMERICAN GUARANTY CO, 


COLUMBUS, OHIO 


Bonds Automobile 

** State, County, Township, City 
Administrators, Executors, Guardians 
Employes 


SCOTT MORRIS, Secretary 








The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSU 


RANCE ONLY 





416 Locust St., ST. LOUIS, MO. 


J. F. HALLWEGEN, General Agent, 





BE. M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss 
Insolvency of Customers. We can always use a few high-class solicitors. 


OFFICES IN ALL PRINCIPAL CITIES 


302 Broadway JNEW YORE 


1140 Marquette Bldg., CHICAGO 
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essential that they receive a fair com- 
pensation. If such men are driven from 
the field, public interests as well as that 
of the companies, will not be properly 
protected. A reduction, theiefore, in the 
compensation paid to agents will not only 
reduce the grade of men but will un- 
favorably affect both the assured and the 
companies. 

Serious Harm to Insuring Public 

It is our earnest opinion that a limita- 


tion of acquisition or expense cost in 
these departments would be of serious 
harm to the insuring public. The result 


would be that the host of insurance 
agents devoting their entire time to this 
pusiness would have to take up other 
lines and casualty business would not be 
handled by experienced specialists but by 


general insurance brokers, merely as a 
side line. At a matter of fact, that sec- 


tion of the country which today is in need 
of insurance more than any other is that 
of the country away from the large cities 
and the reason for this is that the’ busi- 
ness in such sections, being not of suffi- 
cient magnitude to warrant agents taking 
it up as a specialty line, must be worked 
by traveling experts and the expense of 
this class of solicitation, based on the 
present basis of commission, is such as 
makes it impossible for the agent or gen- 
eral agent to make a profit commensurate 
with the work and ability required. We 
repeat, therefore, that the result of any 
reduction in expense of these lines would 
rapidly reduce the amount of such insur- 
ance protection through the country—a 
situation which would be not only detri- 
mental to the companies and the agents 
but much more so to the people and the 
state. To use a homely illustration: Sup- 
posing we determined that the cost of 
farm produce should be lowered and the 
state would say: “We will bring this 
about first by ruling that farmers shall 
not pay in excess of $10 a month and 
beard, hereafter, in the employment of 
farm laborers.” The result would be that 
if the seed were not planted there would 





be a very small acreage sown or, if the 
seed were planted, the crops would rot 
in the ground. The result would be, 


therefore, a very material increase in the 
cest of the produce and the very purpose 


of the ruling defeated. The axiom “The 
laborer is worthy of his hire’ must al- 


ways be remembered. Merit will make its 


just demands and receive them. Indi- 
viduality, skill and genius should forever 


be encouraged. 
Service is Part of Cost 
Again, in many of these lines, among 
which are fidelity and surety bonds, steam 
boiler, fly wheel, elevator and_ similar 
lines, much of the premium paid by the 
assured he pays for the service to be 
secured in preventing loss, which pri- 
marily is his object. The company which 
succeeds in having the lowest loss ratio 
on this class of business, which only can 
be secured by a higher cost ratio, is ren- 
dering the greatest service to all 


parties 
concerned. To 


limit the cost ratio in 
such classes of business would mean an 
increase of defalcations, increased hor- 
rible disasters by boiler and fly wheel 


explosions, and increased loss of life and 
limb. From every standpoint any limita- 
tion on the lines other than workmen's 
compensation and employers liability in 
compensation states would be decidedly 
against the best interest of the people. 
Since this be true, it is also fortunately 
true that from the standpoint of the busi- 
ness itself there is no cause for interfer- 
ence or limitation 


upon the part of the 
states for the reason there is no reason- 
able complaint upon the part of anyone 


as to the rates charged by the companies 
for such insurance, and the companies 
themselves are making a fair profit in the 
transaction of said business. Consequently 
the two requirements of interest to the 
commissioners, viz., that the business be 
conducted on a basis fair to the insuring 
public and guaranteeing solvency to the 
companies, are fully complied with. 
R endati Summarized 

We therefore recommend: 

Ist. That your ruling effective 
be withdrawn. 

2d. That if in the judgment 
commissioners it is determined 
place any limitation, said limitation be 
made to apply only to workmen's com- 
pensation and employers liability in com- 
pensation states. 

3d. That in the interest of the public, 
the companies and the agents, it is against 
the best interest of all said parties con- 
cerned to place any limitation upon any 
of the other lines. 

4th. That the companies be permitted 
and urged to make profit-sharing con- 
tracts with their agents, which shall not 
be considered as part of the acquisition 
cost, thus encouraging the agents to exer- 
cise the greatest possible skill in the un- 
derwriting of the business and in secur- 
ing the lowest possible loss ratio, to the 
end that rates may be reduced propor- 


ey and all concerned equally bene- 
ited. 





Oct. 1 


of the 
wise to 


President T. J. Falvey of the Massa- 
chusetts Bonding has reappointed Fred 
B. Potwin as manager for surety lines 
for western Washington, with headquar- 
ters at Seattle. Mr. Potwin recently re- 


signed to go with the Title Guaranty & 
Surety. 





Denver Man Favors State-Approved 
Rates for Reserve Purposes With- 
out Making Them Mandatory 


At the conference on casualty ex- 
pense in Chicago this week Thomas F. 
Daly, general agent of the London 
Guarantee at Denver, read a paper on 
reserves for liability companies. In the 
opinion of several of the commissioners 
this whole question of expense must 
necessarily be solved mainly by getting 
the business on a net premium basis for 
reserve purposes. Mr. Daly’s sugges- 
tions may not prove workable, but 
these commissioners regarded his paper 
as one of the most important contribu- 
tions to the discussion. Professor 
Whitney of the New York department 
said Mr. Daly had taken ground very 
similar to that held by himself in a bill 
he drafted in California. Commissioner 
Done of Utah is a firm believer in re- 
serves based on net rates. Commis- 
sioner Ekern has strong leanings that 
way, but thinks the consummation is 
yet too far distant. 


Summary of Recommendations 

Mr. Daly summed up his suggestions 
as follows: 

“My suggestion is that reserves be 
calculated upon a fixed uniform per- 
centage of standard, approved rates to 
be ascertained by the commissioners 
from experience of the companies in 
the different states. These rates are 
not to be regarded as mandatory upon 
the company, but merely as furnishing 
a uniform basis for the determination of 
reserves. 

“The merits of the suggestion may be 
stated as follows: 

“1. It provides by a simple and flex- 
ible plan, adaptable to the varied condi- 
tions of the different states for the es- 
tablishment of adequate reserves for 
the protection of both the insuring pub- 
lic and the companies, without preju- 
dice to the companies. 

“2. It leaves the principle of compe- 
tition in free operation, and is not open 
to the objection that the commissioners 
or the states engage in making rates for 
the companies. 

“3. It at once encourages the great- 
est economy on the part of the compa- 
nies. 

“4. It has the advantage of providing 
a uniform basis in each state for the 
calculation of reserves applicable to all 
companies, without discrimination, and 
easily understood by the public.” 

The following is a 
discussion: 

Approved Rates for Reserve Purposes 
_ Suppose standard rates approved by the 
insurance commissioner of a state as the 
basis on which reserves are to be com- 
puted. Suppose that the reserve is 50 
percent of the premiums at these 
proved rates. Company A writes at 
rates and has 50 percent of the premium 
for expense and profits. Company B 
writes at 25 percent off from the ap- 
proved rate; it has only 25 percent of the 
full premiums for expenses and profits, 
as 50 percent is required for reserve. It 


summary of his 


cannot get out on such a small margin 
for expenses and therefore must get the 


full published rate or nearly so. 
The old notice and suit reserve 
proved inadequate. The advantage 
reserve against rates is that it 
require the companies to get a 
ficient to maintain the reserve. In this 
they would be backed up and reinforced 
by the insurance departments of the dif- 
ferent states. Since it is not a mathe- 
matical impossibility to figure out the 
pure premium required to carry any given 
classification known to our business, and 
as nearly all the trade classifications have 
been fully demonstrated, the future suc- 
cess of casualty underwriting depends on 
adequate rates and competent reserves. 
Reserves for Each State 
reserve is calculated upon 
premiums in the different states, meas- 
ured by the liability under the laws of 
those states, and the companies are com- 
pelled to reserve the amount specified in 
the premium, in the opinion of the writer 
it would go a long way toward eliminat- 
ing unholy competition ard other de- 


plan 
of a 
would 
rate suf- 


If the the 





structive methods of underwriting. 


Of course, the diversified conditions of 


make this plan operate with uniform jus- 
tice to the companies, the agents and 
public, it would be necessary, of 
course, to differentiate in favor of states 
where conditions are not so burdensome 





to the companies. 
This thought brings to mind 


the ques- | 
tion of compensation to the agent for 
services rendered. As the laws vary in 
different states, so likewise do the con- 
ditions surrounding the procuring of 
business of diverse character, and this 
strengthens the opinion of the writer 
more in the contention that the adjust- 
ment of rates and the expense of getting 


the business must be considered, from the 
standpoint of effect of the laws and con- 


| 


the contingencies in each of the several 
states. 
Making a World’s Record 
The Time Insurance Company ot 


Milwaukee operates in Wisconsin only 


and will probably make a_ world’s 
record this year for business written 
in one state. From Jan. 1 to Nov. 25 


11,500 policies were issued. Two-thirds 
of the business was written in classes 
A, B and C. The company licensed 
seventeen new agents in November 





Accidental death . . 
Loss of both feet, hands 


Loss of one foot, hand or eye 


A. W. RADER, Sec’y-Treas. 





Accident Insurance for Traveling Men 
AT ACTUAL COST 


or eyes 


Weekly indemnity (104 weeks) 
Weekly indemnity (partial disability) 





Double Death Benefit in connection with Passenger Trains 
Annual Cost Never Exceeded $9.00 


Oldest Traveling Men’s Accident Ass'n in the World 
Nearly a Quarter Million Cash Assets 


TWO DOLLARS will give 
PROTECTION to MAY 


lowa State Traveling Men’s Ass'n 





$5,000.00—$10,000.00 
. . « «5,000.00 
1,250.00 
25.00 
12.50 


ou FULL 
, 1914 


DES MOINES, IOWA 








STOCK SALESMEN 


Capital 
$1,000,000 


The Only Million Dollar Casualty Company in Ohio 


Officers and Directors are Prominent State Officials, Bankers and Business Men. 
Territory opened, letters of introduction and leads furnished salesmen. 
Special Contract and territory ready for five high grade producers. 


THE REPUBLIC CASUALTY COMPANY 
1507-1511 Rockefeller Bldg., Cleveland, Ohio 


Surplus 
$1,000,000 





Organized 
1890 


Austria, France, Germany, 
Hawaii, Philippine Islands. 








EDWIN WARFIELD, President 


idelity »« Deposit Compan 


or MARYLAND 





Capital - - $3,000,000.00 


rotat assets *1] 525 023.01 


Surplus to Policyholders - - $6,149,951.37 


Field of operation throughout the United States, Great Britain, 
Holland, 


Home Office 
Baltimore 
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DREW BIG ATTENDANCE 


GREAT CONCLAVE AT CHICAGO 





Expense Bearing Brings Out Large 
Representation of Departments, 
Companies and Agency Forces 


The great interest felt on all sides 
in the expense reduction order of Com- 
missioner Emmet of New York on lia- 
bility and compensation business was 
manifested by the large attendance of 
state; department officials, company 
men pet agents at the hearing granted 
the National Association of Casualty & 
Surety Agents at Chicago on Monday 
and Tuesday of this week. 
is a list of those present: 

STATE OFFICIALS 

Colorado—Saul Epsteen, 

Connecticut—H. Pierson 
tuary. 

Illinois—Rufus M. Potts, 
ent; J. C. Fairlie, actuary. 

Indiana—Samuel V. Perrott, 

Iowa—John A. McKellar, 


commissione) 
Hammond, ac- 


superintend- 


actuary 
actuary. 


Kansas—lIke S. Lewis, superintendent 
John Dawson, attorney-general. 
Kentucky—C. B. Bullock, actuary. 


Massachusetts—F rank H. 





Hardison 


commissioner. 

_Michigan—John T. Winship, commis- 
sioner. 

Minnesota—J. A. O. Preus, commis 
sioner. 

Missouri—Charles G. Revelle, superin- 
tendent; Means Ray. 


Nebraska—L. G. 





Brian, commissione: 
New York—wW. T. Emmet, superintend 
ent; John J. Hoey, deputy superintendent 
A. W. Whitney, associate actuary; Arthur 
Saxton, casualty company examiner. 


_ North Dakota—W. C. Taylor, commiss 
sioner. 
Oklahoma—A. L. Welch, commissioner. 


Pennsylvania—S. W. 
commissioner. 

Utah—Willard Done, commissioner. 

Vermont—E. H. Deavitt, commissione: 

Virginia—Joseph Button, commissioner. 

West Virginia—J. S. Darst, state aud- 
itor. 

Wisconsin—H. L. Ekern, commissione: 

COMPANY OFFICIALS 

H. G. B. Alexander, president Continen- 
tal Casualty. 

J. C. Adderly, 
Mutual Casualty. 

Frank 8S. Batterson, 


McColloch, deputy 





general manager Millers 


agency superintend- 


ent, London & Lancashire. 
Thomas Bloomfield, general manage! 


Prudential Casualty. 


H. Boyer, manager casualty depart- 
ment National Life, U. S. 
Charles I. Brooks, vice-president South- 
western Surety. 
William Bro Smith, general counsel 
Travelers. 
L. F. Butler, vice-president Travelers. 


V. D. Cliff, president Federal Casualty 


A. W. Collins, assistant general man- 
ager Zurich. 

W. G. Curtis, president National Cas- 
ualty. 

W. E. P. Duvall, assistant secretary I'i- 
delity & Deposit. 

T. J. Falvey, president Massachusetts 
Bonding. 

Louis H. Fibel, president Great East- | 


ern Casualty. 
Cc. J. Fletcher, 


. Massachu- 
setts Bonding. 


comptroller 


B. D. Flynn, secretary Travelers 

A. E. Forrest, vice-president North | 
American Accident. ' 

R. R. Gilkey, secretary Surety Associa- 
tion of America. : 

Isaac Miller Hamilton, president Fed- 
eral Life. ve 

J. S. Heaton, secretary Standard Acci- | 
dent. é , - | 

Robert J. Hillas, president Fidelity & 


Casualty. 
Cc. H. Holland, 
Indemnity. _ 
A. J. Hopkins, 
E. O. Howell, 
Ac angen. 
Huckleberry, vice-president South- 
~. lh 
Oscar Ising, 


general manager Royal 


president [llinois Surety. 
liability manager General 


general manager Ocean. 











A. P. Knapp, vice-president U. S. Fidel- 
ity & Guaranty. 

Frank E. Law, 
& mg 

° Lawson, general manager London 

asenes & Accident. | 

Edson §S. Lott, president United States 
Casualty. 

Corwin McDowell, 
land Casualty. 

John McGinley, Jr., 

G. Leonard McNeil, 
chusetts Accident. 

William T. Moore, 


vice-president Fidelity 


president New Eng- 


Travelers. 
president Massa- 


president New Am- | 


| sterdam Casualty. | 


Following | 


|} Indemnity. 


Harry C. Mitchell, Commer- 
cial Casualty. 

John J. Murray, general 
ent Employers Liability. 

J. Arthur Nelson, vice-president New 
Amsterdam. 

Cc. A. Palmer, president Inter-State Fire. | 


manager 


superintend- | 


J. B. Pitcher, president U. S. Health & | 
Accident. 

W. C. Potter, secretary Preferred Ac- 
——~. 


R. Randall, 
( mat, 
A. Duncan Reid, 


assistant secretary Union 
general manager Globe | 


R. Perry Shorts, vice-president U. S. | 
Health & Accident. | 


John M. Smith, secretary Frankfort | 
General. | 
John T. Stone, president Maryland Cas- 
ualty 

3 J. Taussig, president Equitable | 
Surety 

George T. Taylor, secretary New Am- 


terdam Casualty. 

J. H. Thom, gene 
Standard Accident. 

E. 


superintendent 


M. Treat, president American Credit 
I :\demnity. 
Henry C. Wilcox, vice-president Ameri- 


an Surety. 
William S. Wilson, 
ty & Deposit. 
. M. Johnson, 


special agent Fidel- | 


Life, 


president National 





secretary | 


mes V. Barry, assistant 
Me etropolite in Life. 
O. B. Ryon, general counsel National | 


Board of Fire Underwriters. 
R. H. Towner, manager Towner Rating 
Henry H. Putnam, secretary National 
\ssociation of Local Insurance Agents. 


AGENCY REPRESENTATIVES 





Cc. Lee Abell, Buffalo, N. Y. 

Cc. G. Alexander, Chice igo. 

H. E. Alexander, 
W. A. Alexander, | 
O. P. Alford, Chicago. 

A. T. Armstrong, Syracuse, N. Y. 

W. B. Athey, Baltimore, Md. 

L. L. Atwood, St. Louis, Mo 

R.-J. Badgerow, Chicago. 

L. C. Bailey, Topeka. 

J. C. Barrows, St. Louis, Mo. 

W. E. Barton, Indianapolis, Ind. 

W. E. Batterson, Chicago. 

D. F. Beach, Chicago. 

George W. Beck, Denver, Colo. 

Charles D. Bennett, Detroit. 


W. F. Blew, Chicago. 

Charles L. Bliss, Chicago. 

Moisant, Brosseau & Co., 

Harry S. Byrne, Omaha, 

W. M. Byrne, St. Louis, 

D. F. Carpenter, Chicago. 

E. B. Case, Chicago. 

%. E. Claypool, Chicago. 

George W. Childs, Chicago. 

Fred Y. Coffin, Chicago. 

B. H. Conkling, Chicago. 

Byron Conklin, representing 
New Jersey. 

Guy H. Cramer, Omaha, Neb. 

Thomas F. Daly, Denver, Colo. 

H. F. David, St. Louis, Mo. 

William E. Dickey, Chicago. 

John W. Doriss, Philadelphia. 

Hardly & Dour, Ypsilanti, Mich. 

tobert J. Dunkle, Boston, Mass. 

R. L. Dutton, St. Louis. 

John A. Eckert, New York City. 

George M. Eddy, Chicago. 

J. M. Eisenberg, Chicago. 

John E. Eldred, Jr., Milwaukee, Wis. 

Charles H. Eldredge, Chicago. 

Joseph W. Essick, Reading, Pa. 

George M. Farnsworth, Des Moines, Ia. 

Hugh Farrell, Nashville, Tenn. | 

J. G. Fay, Chicago. 

Wade Fetzer, Chicago. 

W. W. Flanegin, Pittsburgh, 

P. W. Flicker, Cleveland, O. 

Cc. A. Flowers, Indianapolis, 


Kankakee, III. 


Neb. 
Mo. 


agents of 


Pa 
Ind. 


Gaedke & Miller, Milwaukee. 
George Gannon, Chicago. 


ORGANIZED 1886 


North AMERICAN ACCIDENT INSURANCE Co: 


THE ROOKERY 





CHICAGO | 


AGENCY OPEN/NGS IN 
STATES 


James H. Garnsey, Kansas City, Mo. 
Charles H. Garrison, Detroit, Mich. 
George A. Gilbert, Chicago. 

J. A. Giberson, Alton, Il. 

William Gilmour, Boston, Mass. 
Fred L. Gray, Minneapolis, Minn. 
Howard E. Gray, Joplin, Mo. 
Edward Griffith, New York. 

M. J. Grogan, Chicago. 

R. L. Gueydan, Chicago. 

L. M. Haarvig, Chicago. 

F. A. Hancock, Chicago. 

J. M. Haines, Chicago. 

H. C. Hall, Chicago. 

W. H. Hansman, Chicago. 

3. B. Haskins, Detroit, Mich. 

H. M. Hayden, Toledo, O. 

A. C. Hegeman, New York City. 
= H. Herpst, Chicago. 


. F. Hildreth, Freeport, I11. 
.. M. Hoffman, Chicago. 
E A, Hoffman, St. Louis, Mo. 


R. A. Hogsett, Milwaukee, 
George E. Hoppe, Memphis, 
Cc. H. Hood, Minneapolis, 
G. Arthur Howell ,Atlanta, Ga. 
Cc. T. Jaycox, Chicago. 

Cliff B. Jones, Kansas City, Mo. 
Leonard C. Jones, Denver, Colo 
John Kavanagh, Rochester, N. Y 
Julius H. Kiel, Milwaukee, Wis. 
K. D. King, Chicago. 

Howard G. Kornblith, Chicago. 
W. G. Kress, Chicago. 


Wis. 
Tenn. 
Minn. 


G. W. Kerdolff, Kansas City, Mo 
Thomas A. Layan, Racine, Wis. 
T. F. Laubender, Chicago. 

W. M. Lawson, Chicago. 

J. K. Livingston, Detroit, Mich. 


J. Lucas, Jr., 
Harry M. 


New York City. 
McConnell, Chicago. 





T. J. Magner, Chicago. 

J. R. Millikan, Cincinnati, O. 
Charles L. Moore, Jr., St. Louis, Mo 
John J. Moore, Chicago. 

E. H. Morrill, Chicago. 

J. A. Morrison, Chicago. 

E. E. Mueller, New York City 
A. W. Neale, Cleveland, O. 
James M. Newburger, Chicago. 
W. A. O’Connor, St. Louis, Mo. 
F. B. Owen, Cleveland, O. 

A L.. Patterson, Pittsburgh, Pa. 
H. D. Plimpton, Milwaukee, Wis 
Cc. J. Porter, Chicago. 

W. C.. Powell, Chicago. 

Philip S. Powers, Richmond, Va 
Frederic A. Price, Chicago. 
Edward F. Prideaux, Elgin, Ill 
Edward R. Randall, Philadelphia 
R. R. Rawle, Chicago. 

Charles L. Raymond, Detroit, Mich 


Wallace M. Reid, Pittsburgh, Pa. 
Christian C. Right, Chicago. 

W. H. Rockwood, Chicago. 
Rodgers-Hart-Gibson Co., 
Edward C. Roth, 
Joseph H. Rush, 
William H. Ryan, 
V 


Portland, Ore 
Buffalo, N. Y. 
Kansas City, 

Buffalo, N. Y. 


Mo. 


V. S. Serven, St. Louis, Mo. 

H. R. Shollenburger, Chicago. 
F. L. Shove, Chicago. 

V. B. P. Shriver, Pittsburgh, Pa 


Charles G. Smith, Toledo, O 


John Smith, Escanaba, Mich. 

N. C. Spencer, Buffalo, N. Y. 

Lyle A. Stephenson, Kansas City, Mo. 
Charles S. Stone, Indianapolis, Ind. 
Cc. W. Tennant, Chicago. 

H. W. Thayer, Chicago. 

Earl C. Thompson, St. Louis, Mo. 

E. V. Thompson, St. Louis, Mo. 


J. M. Timmons, Chicago. 

George Tramel, Chicago. 

Newton E. Turgeon, Buffalo, N. Y. 
V. H. Turner, Kansas City, Mo. 
H. V. Upington, Detroit, Mich. 
John R. Van Houten, Chicago. 

L. B. Vastine, Chicago. 

J. Wachenheimer, Peoria, I11. 
John T. Wagner, Chicago. 
Edward H. Walters, Chicago. 
David Wangersheim, Chicago. 
Edward H. Warner, Buffalo, N. Y. 
Ben F. Webb, Chicago. 

George D. Webb, Chicago 

Lew H. Webb, Chicago. 

Percy Webb, Sioux City, Ia 

N. J. Westerhold, Chicago 


es 
————— 


W. G. Wilson, Cleveland, O. 
. Woodworth, Buffalo, N. Y. 
Wilkinson, Milwaukee. 
A. H. Zimmerman, Wausau, Wis. 


ARRANGE MIDWINTER MEETING 


| American Association of Accident Un. 


derwriters to Convene in 
Chicago Feb. 23-24 





Feb. 23-24 were set as dates for the 
midwinter meeting of the American 
Association of Accident Underwriters 
at a session of the executive commit- 
tee in Chicago. The convention will 
be held at the Hotel La Salle, Chicago, 

General supervision will come in for 
much attention. It was discussed at 
length by the executive committee. 
Data on the subject is being gathered 
by Louis R. Stebbins of the National 
Life, U. S. A., and this will be printed 
in pamphlet form at the expense of the 
association. The committee on this 
subject, headed by Judge McKenzie 
Cleland of the Midland Casualty, jis 
preparing a bill .that the association 
will have presented to congress with 
the idea of making federal supervision 
possible. 

A number of insurance commissioners 
will be present at the meeting and some 
will speak. They have taken a deep 


‘interest in the educational work wl hich 
| the 


organization proposes to do and 
their contribution to the program will 
be along this line. 

3y the time of the meeting the com- 
mittee on classification and manual 
will probably have completed a new 


classification and compiled a new man- 
ual that can be used by all companies 


with the insertion of each company’s 
special instructions and own rates. 
The executive committee has made an 


appropriation to defray clerical ex- 
| pense. 

Rupert F. Fry of the Old Line Life 
has been elected a member of the 
| executive committee to succeed R. B. 
Palmer, who is no longer connected 
| with a company writing health and 
| accident business. W. A. Orr, secre- 





tary and general manager of the Inter- 
Ocean Casualty, has been elected to 
membership in the association. 

The committee on physicians reported 
that it would soon complete a list of phy- 
sicians competent to hand!e insurance 
cases and thoroughly trustworthy. Each 
company in the organization is cooperat- 
ne with the committee in perfecting this 
ist. 

C. H. Boyer was chosen to represent the 
association before the insurance commis- 
sioners convention committees, the ap- 
pointment holding until the next meeting. 
He was also chosen representative of the 
assocaition in the council of the world’s 
congress to be held at San Francisco in 
1915. 


In Connecticut, the Aetna Life has en- 
gaged Professor Willard C. Fisher of Mid- 
dletown, Conn., to give a series of lec- 
tures in the _ principal manufacturing 
cities on the operation of the new work- 
men’s compensation law which becomes 
effective Jan. 1. 


“WE ISSUE SURETY BONDS” 


Be a “BOND MAN”. 


proposition, if you are the right man. 


You can increase your income by soliciting surety bonds. 
| want able representatives in all uncovered territory and will make you a desirable 


We 


Write for Our Prospectus 


THE TITLE GUARANTY & SURETY COMPANY 


Home Office: Scranton, Pennsylvania 
Capital and Surplus Over One and One-Half Millions 








Cash Capital $150,000 


55000 Death | by Accident 
ures Men or 





INCOME INSURANCE 
“Something New’’ 

Aimee Accident-Health Policy “cc's,” 

MIDLAND CASUALT) COMPANY, NY, Chicago, ‘ii. 


$25 Wostty 0 Income for ,\orsio” 


per year. 
Ln occupations —ages 16 to > _at the same low cost per year. 


Accidents or Sickness 
$2000 Death by Accident 


is WwW as Li 
4 IM Sa os only 


per year. 








{ No Medical mination juired. beral C 
‘| Write for sample polioy and full particulars. 
CHAS. A. WHITE, Mgr. Registration Dept., Ins. Exchange, Chicago 


i Contract. 
we. are now appointing agents. 
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United States Casualty has a good busi- 
N ws About Com anies ness in Cincinnati, and Mr. Wright is 
e a young man of ability who will be . 
P 9 gen PS — Personal Accident and Health 
able to show results. ew n an 
NG Mutual Benefit Health & Accident,| AGENT SIGNED HIS OWN BOND ye Fidelity and Surety Bonds 
ee en ee oo and 
sas shortly er the first o e year. m ong . ‘ 
Jn- i Splications are coming in better this | Representative of Citizens at Louis- Workmen’s Compensation 
AP 
fall i fl cto and ville Purchased Home and At- asua y O. 
s 4 e. : . rh . 
- . 6 * tempted to Bind Company Liability and Automobile 
Missouri Fidelity & Casualty—The ex- ‘ rs . . 
th amination of the company will soon be An interesting suit has been filed Boston Mass 
aa completed | by Missouri, ae and | at Louisville, Ky., by the Citizens’ 9 . Burglary and Plate Glass 
ers ag I dae ‘Suspended pending a report | Trust & Guaranty of West Virginia in a” 
nit- ae the special examiners who have been | which it seeks to be relieved of liability 
vill examining the real estate which secures on a bond executed by be F. Gauvreau . 
go Pepeny wT Taylor, president cf the | its “missing” general agent there, to Capital $1,000,000 
. c y. . ie , es . . 2 . 
for company, has requested that the exam-| secure his own debt. In its petition 
pr iners’ report also include a report upon} the company alleges that Gauvreau Surp us to Policyholders $1,312,437 
the company’s investments. e ssouri h d h t commiasioncs’s 
ree, . C ite ’ st of its | Purchased a home at a cc ssione , ' 
red recente in real estate mortgages. Its | sale in the settlement of two estates, Place your Casualty and Surety business in One Company 
ords to date show an investment profit | and gave two purchase money bonds, ; TT 
a of over $2,000. While many companies in. cennantion 4 Leah tiie ko eanesend that furnishes the Best Indemnity and the 
vesting in onds show a shrinkage o “ big “ ry me 
the several thousand dollars, the Missouri had | for himself as principal and also for Most Perfect Service. 
his not a dollar of delinquent interest on its | the company as surety. It alleges that 
zie pee saat nee ‘ he fraudulently concealed the fact that 
is Pioneer, Lincoln, Web.—J. F. Kinney, | he had executed this bond on behalf | P M. McCONNELL 
ion vice-president of the Pioneer Insurance | of the company, and that it had no RAL 
ith Company, ry my eae a —— actual knowledge of the fact until it ee a —- 
ion See to to district itp home otate along | Was notified through an attorney. Illinois—Southern Wisconsin—Northern Indiana 
the state senatorial lines and put a dis- Although the bonds remained unpaid, 
ers trict ge ge th Ey Ae _—. and aa the first one was seven 29 South La Salle Street, - CHICAGO 
me A, ap winning cuaeutiiies dasten months overdue the commissioner AGENTS WANTED IN UNCOVERED TERRITORY 
ep the winter and early spring campaign. _ deeded the property to Gauvreau,-,re- 
ich eB A wer apvicies in | taining liens for the unpaid purchase 
ind ones code and is rapidly removing all re- | money. pia the aege | bond be- 
vill strictions from its industrial policies, | came due, on June 15, 1913, the executor B H. ( : lt ( ‘ 
— the necessary increase in pre-| of one of the estates secured a rule CN = ur asua y ompany 
m- ° os 2s against Gauvreau and the Citizens’ as WF 
ual —— reo nee Fe gael . surety to show cause why ae CRA ORDSVILLE, INDIANA 
ew stockholders meeting Dec. 20, at which | should not be made. The company al- , ‘ . —— eee . 
an- timfed by. the officers to be noted door iw | leges that it never learned of the award- Licensed in Indiana, Illinois, Michigan, Ohio, 
ies the stockholders. C. S. Cobb, president, | ing of the rule until Oct. 4. The rule Kentucky and Tennessee 
y’s said that one of the propose measures, if was served upon Gauvreau. a: Sosa a —— 1, 
es. Mee Suasenas ie Ma seeghen cad chtte The company does not deny Gau- 
an he had no doubt about the measures being | vreau’s authority “ a hy on court J mass oe 
>x- adopted, he would no scuss them at| honds, but claims he had no power W I d + 4 
present. He also Torused to discuss the | to bind it on bonds on which he was estern indemnity Com Ppany Texas 
ife for a merger with the Southwestern | the principal. It also claims construct- H. M. BRYAN, Secretary THOMAS B. LOVE, President E. R. LONG. Auditor 
he Surety of Denison, Tex., which was re-| ive fraud in permitting the rule to be 
RB jected last week by the board of directors. . red 1 Gauvreau as agent 
>. He said that he expected no further ne- | S€TVed upon & es agent. ‘ 
ed gotiations with the Southwestern, for a Accident and Health, Plate Glass, Burglary 
nd oT tee eat |GENERAL GETS $300,000 MORE 
Charles I. Brooks, vice-president of the ’ c : : one 
re- southwestern, was in'St presic nse week | — ne jana Automobile Liability Insurance, and 
er- and it is expected that the company will | United States Branc xpects to ow : . 
arrange for an agency there. It is under- | © aes 4a 
" stood that the stockholders propose now | $450,000 Surplus After Receiving Fidelity and Surety Bond 
- to reduce the capital stock of, the South- Large Sum S " Pp li h id 470 1 56 22 
ern Surety from 000 to $500, » re- 
ly- n 
Se fhe Be ranted ack gig 2d | F. Norie-Miller, general manager of || SUFPlus to Policyholders, $470,156. 
ch The company will then have a capital of the General Accident, who has been in 
nis $500,000 and a surplus of something over | this country for several weeks, has an- 
$250,000. a nounced that about Dec. 15 the ay l 2 ROARS RA RE ee 
he United Business Men’s Accident, Minne- ration will send over $300,000 to the ] -O .; 
a apolis—A n examination of this associa- United States branch. It is expected nter cean asua ty N k 
1g. op hed efit of $6998. "Teo aaaete that this will enable the United States C | ort ern 
4 =e. $5,570 while Habilities aggregated branch to show about $450,000 surplus ompany t 
. $9.346 and reserve $3,222. he income jn its annual statement. C | C 
in since the first of the year was $10,526 wa - > re ¢ r ° —_. asua om an 
and the disbursements amounted to $9,744 The contract of John A. Kelly as Springfield, Illinois y Pp y 
| general agent for the New York me A. J. SCHUNK, President 
n= Goes With Earls & Johansin trict will expire on Dec. 31, at whic - . : 
-* Preston Y. Wright Fa for a te. time the company will ie - —— Good Territory and Liberal Writes Surety 2nd Fidelity Bonds, 
: ‘ 3 ght, é z . its olitan busi- M 
ne ber of years has been with the In-| Office to handle its metropolitan Pusi- | Contracts for Accident Agents Burglary, Plate Glass 
ta surance Field, traveling in the south-| .~°y pegs ag ly ; f Accident and Health Insurance 
26 in charge of the burglary department o h P d Add 
west and on the Pacific coast, has gone the company, will take charge of the who arefr rodaucers. ress 
with Earls & Johansing of Cincinnati, | ;~ : . : Home Office: 
where he will specialize on the acci-| tan“branch ofce, "Walter Schnaring,| WW. A. NORTHCOTT |] Aberdeen, South Dak 
dent and liability business, Earls | cement at tie personal acai te. e ° erdeen, Sout akota 
Ne ey Re emer om *erhe sree partment of the company, will take su- PRESIDENT __ = - 
ile has been looking for a man who pave! pervision of its burglary business also. 
a mé “ar ir rf 
give the casualty end of the business | Nett New York liability man to take || Co D. STOWELL & GO., General Agents 
eat. bantet, | the management of the liability depart- * 
angen p Ang we ane oe oo | ment for the metropolitan district. NEW ENGLAND CASUALTY co. 
Y the fire end of ‘the benlneeee The | The company has been having a very Correspondence solicited from lve agents in Kansas and Missouri. 
sah The satisfactory year. It is stated that its]] VICTOR BUILDING, KANSAS CITY, MO. 
| commercial accident premium income 
Four Dollars per Thousand.—| shows an increase ~ sen a 
— assur om | and its industrial disability business has 
Many ed have become ee made great growth. It has been slow- 
tomed to pay $5 per $1,000 for acci- | ing down on liability underwriting. It 
d sa : | has recently cancelled thousands of 
nig The American Bankers | dollars in premiums written by the 
msurance Co., capital $325,000, is| Kelly general agency. It has shut H ¢ B Al d 
now issuing full coverage with al] | down materially on acceptances in -U.D. exander, Pres. 
ee es . qv 
modern provisions at $4 per $1,000. | WANTED: Claim Attorney General Offices 
This is an opportunity for local agents | Young man of some legal training, ex- Chicago 
to secure a company that gives the perienced in handling and settling Em- aj 
best . | ployer’s Liability and Workmen’s Compen- ] 
t indemnity at the lowest cost. | sation Claims, for a position with mair 
Home office Cass and Ohio Streets, | office of Insurance Company. Moderate 
Chi ' . | salary to start. Address 67-U, care The 
cago. Western Underwriter. 
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some unprofitable parts of the country. 
While it is said to have been writing 
liability business at the rate of $6,000,- 
000 premiums annually early in the 
year, it has slowed down to the extent 
that the premiums written for the year 
will probably be about $4,500,000. 


ROWE ON CASUALTY EXPENSE 


Vice-President of Aetna Favors Ade- 
quate Reserves as Cure for Too 
Free Expenditures 


J. S. Rowe, vice-president of the 
Aetna Life, being unable to attend the 
Chicago conference on casualty com- 
pany expense, wrote a letter to Super- 
intendent Emmet of New York on the 





subject, from which the following is 
taken: 

“We feel it our duty to enter a most 
strenuous protest against any action by 
your department, or the insurance de- 
partment of any other state, which has 
for its object the limiting by law or by 


departmental ruling of the percentage of 


a company’s premiums which it may be 
permitted to use for expenses or for any 
other specific purposes. 

“We suggest that the proper amend- 
ment of the present liability loss reserve 
laws so as to require all companies, re- 
wardless of the length of time they may 
have been in business, to set aside at 


least 60 percent of all liability premiums 
and at least 66% percent or 70 percent of 
all workmen’s compensation premiums to 
protect its obligations for future losses, 
will automatically and of necessity en- 
force a reasonable limitation of all under- 


writing expenses. 

“Since there is only 100 cents in a dol- 
lar and if all companies are required to 
set aside say 65 cents of that dollar as 
a loss reserve, which loss reserve is to 
be maintained for at least five years, it 
must be true that the companies will 
then have left only 35 cents from each 


dollar out of which to pay taxes, the cost 
of inspections, commissions and all other 
acquisition and underwriting expenses. 
“Under the circumstances we respect- 
fully submit that a proper amendment of 


the present Liability Loss Reserve Law, 
which we understand is now being con- 
sidered by a committee appointed at the 


last Convention of Insurance Commis- 
sioners, will effectively enforce a reason- 
able limitation of expenses, and that there 
is no occasion or warrant for an expense 
limitation based on a percentage of pre- 
miums being fixed by law or departmental 
ruling. 

“We furthermore 
that all important requirements of state 
supervision will have been fully met if 

“a. Allcompanies are obliged to comply 
with all legal requirements as tothe main- 
tenance of adequate capital free from im- 
pairment. 

“7 


respectfully submit 


b All companies are required to 
charge adequate rates, such rates to be 
based upon all available experience. 

“ce. <All companies engaged in this or 
any other class of insurance are required 
tv set aside and maintain ample reserves 
for the protection of their obligations to 


policyholders. 
“d. The principle 
petition is n 


of fair 
laintained.” 


and open com- 


Surprised at the Action 
Detroit, Dec. 3 
of the Michigan 


(Special)—Members 
Plate \ssocia- 
tion were much surprised and disap- 
pointed at the action taken by the 
bureau at a meeting in New York last 


Glass 


week, in voting to remove Michigan 
outside of Wayne county from the 
jurisdiction of the bureau \ special 
meeting of the association was called 
for Tuesday to discuss the matter and 
perhaps take action on it, but as presi- 
dent Upington was suddenly called 
away from the city, nothing but in- 
formal discussion took place. 

From the trend of this, it seems 
likely that the instructions issued from 
New York to “meet competition in 
Detroit,” which virtually means to 
throw the town wide open, will be dis- 
regarded. The association believes 
that its organization and influence is 
such that it can maintain rates, and 
there is a strong aversion to “meeting 
competition,” just for the sake of get- 
ting business whether or not there is 
any profit in it. 


WILL MODIFY BURGLARY RULE 


Owing to the determined stand taken by 


the Aetna Accident & Liability against 
the proposed increases on residence bur- 
glary insurance rates above the initial 
$1,000, the Burglary Insurance Under- 
writers Association is to modify its 
former action The Aetna has recon- 
sidered its resigning from the association 
in view of this modification 








NEWS OF COMPENSATION 
WANTS TO CHANGE OHIO LAW 


Equity Association Getting Petitions 
Signed for Measure Permitting In- 
surance in Casualty Companies 


The Ohio Equity Association, with 
headquarters at Cleveland, is circulat- 
ing petitions in the country districts for 
an amended workmen’s compensation 
law, similar to the one it advocated in 
the petitions which were thrown out 
by Secretary of State Graves. Already, 
it is said, several thousand names have 
been secured to the petitions and they 
will be ready for the attention of the 
special session of the legislature which 
Governor Cox will probably call some 
time this winter. 


If the legislature does not act upon 


the measure, the association has 
planned to add a sufficient number of 
names to make it a law anyway. It is | 


believed that Governor Cox’s opposi- 
tion to the referendum has reduced his 
influence to such an extent that it will 
not be a difficult matter to secure the 
enactment of the law in this way. 

The special features of the bill are 
that employers can not be forced to 
contribute to the state fund and may 
protect their employes by insurance in 
liability companies. 

Get Ready for Rush in Ohio 

It is not thought that the liability in- 
terests will let the Green workmen’s com- 
pensation law go into effect in Ohio Jan. 


1, without a fight. <A referendum case 
irvolving the law is still in the Ohio 


supreme court, and it would not be sur- 
prising if suit was entered in the federal 
court. This would be to stop the opera- 
tion of the law. 

Twenty thousand employers and a mil- 
lion employes will be subject to the Green 
workmen’s compensation act that becomes 
effective in Ohio Jan. 1. Fearing a rush 
that will swamp the industrial commis- 
sion, Chairman Wallace D. Yaple has is- 
sued a circular letter to all employers 
who intend to take out industrial insur- 
ance to get their applications in as soon 
as possible. The vast amount of rating 
and other work will test the powers of 
the commission. 

The Ohio industrial commission will re- 
quire that those who desire to carry their 
own insurance shall file application for 
classification and rating in the same man- 
ner as employers who contribute to the 
state fund. These applications will be 
ziven preference to those filed prior to 
Jan. 1. The board will also require that 
the class mentioned “shall establish the 
fact that they possess financial ability, 
and shall furnish sufficient evidence to 
render certain the payment of such com- 
pensation” i. e., death, medical attend- 
ance, burial, ete. If the applicant is 
found able to carry his own insurance, 
there is still a requirement that 10 per- 
cent of the premium under the rating be 
paid into the commission's reserve fund. 


Call for Indiana Hearing 

The Indiana commission @n workmen’s 
compensation has called an open confer- 
ence at the house of representatives, state 
house, Indianapolis, Dec. 4-5. The open- 
ing meeting will be addressed by repre- 
sentatives of the labor unions and of 
various classes of employers. At the Fri- 
day morning session the casualty com- 
panies will be heard. In the afternoon 
there will be a general conference on ac- 
cident prevention. One of the speakers 
at this conference will be David Ross, 
the liability department of the Aetna 


y night 
compensation 
Adderly, secre 


methods 


of workmen's 
will be e Cc 


discussed by J. 
ary of the Millers Mutual 
Casualty of Chicago; W. A. Hungerford, 
Indianapolis representative of the Tra- 
velers; Charles W. Howell, Kansas City, 
of the interinsurance interests; Thomas 
J. Duffy. of the Ohio industrial commis- 
sion, and others. The commission is com- 
posed of Henry W. Bullock, labor attor- 
ney, chairman; William A. Greene, sec- 
retary of Typographical Union No. 1, In- 
dianapolis; Charles Fox, Terre Haute, sec- 
retary of district 11, United Mine Work- 
ers of America, and Alfred M. Ogle, Terre 
Haute, president of the Vandalia Coal 
Company. 


NEW POLICY FOR OREGON 
The special committee the Work- 


men’s Compensation Service Bureau, ap- 
pointed to deal with the Oregon situation, 


of 


has decided to authorize the immediate 
issue of a new policy form in that state 
which provides protection for those em- 
ployers who elect not to go under the 
act. The policy will allow the assured 
to pay employes compensation on the 
Same terms as provided in the compensa- 
tion act and will in addition cover his 
legal liability 

Doubt as to whether the Oregon com- 
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pensation law, adopted recently by popu- 
lar vote, took immediate effect or will 
not go into effect until June 30 next has 
led to the filing of a test suit at Salem, 
Ore., to compel Secretary of State Olcott 
to audit claims of wards cf the Salem 
hospital. 


COMPENSATION NOTES 
Because the rates for the employers 


liability insurance carried by Duluth 
would be increased 50 percent under the 
new compensation law, the council at a 


special meeting decided that hereafter the 
city will carry its own liability insurance, 
and save $3,000 a year in premiums. The 
premiums paid in the past by the city for 
employers’ liability insurance have aggre- 
gated $2,000 a year. 

The commission appointed in Louisiana 
to draft a compensation law began hold- 
public hearings last week, at which 
representatives of employers and labor 
unions presented their views. 

The industrial accident board of Texas 

investigating charges that employers 
are soliciting funds from their employes 
compensation insurance premiums. 
zarded as an evasion of the law 
and the board will endeavor to put a stop 
to it. 

Carr P. Collins has assumed his duties 
as secretary of the Texas Employers In- 
svrance Association and is succeeded as 
secretary of the Texas industrial acci- 
dent board by Walter L. Hartung. 

It is reported that the rates filed by the 
Texas Employers Insurance Association 
will be found to be about 50 percent of 
the figures charged by the liability com- 
panies now operating under the law. As 
the rates, if approved by the insurance 
commissioner, will represent the maxi- 
mum which the liability companies may 
legally charge, a vigorous protest is ex- 
pected. 

Dinner to Lott 

In honor of President Edson S. Lott, 
Charles H. Eldredge, Chicago manager 
of the United States Casualty, gave a 
dinner at the Tiptop Inn on Tuesday 
evening, the other guests being mem- 
bers of the office force. several brokers 
and Dr. David H. Keller, the indepen- 
dent adjuster who handles a number of 
the company’s accident claims. Nineteen 
were present all told. Mr. Lott spoke 
very entertainingly. Dr. Keller read a 
paper on medical expense in workmen’s 
compensation. Every one of the 
euests was called upon for remarks and 
each responded well. 


BIG JUDGMENT SET ASIDE 
A judgment in the circuit court at 
Louisville against the United States Fi- 


delity & Guaranty in favor of the Tra- 
velers Insurance Machine Company of 
Louisville, for $100,000 growing out of 
claims against the Noyes Manufac- 
turing Company, on which the United 
States Fidelity & Guaranty was 
surety, has been set aside by the 
court, following the explanation § that 
the defendant had failed to contest the 


suit through a misunderstanding with its 
principal, the Noyes Manufacturing Com- 
pany, each believing that the other would 
look after preparation of the case. 


CASUALTY APPOINTMENTS 
Tllinois 

Indem.—Carlisie & Son, Geneva; Stim 

Busse. Washington; H. S. Hibbard, C. 

and E. A. Adey, Jr., Chicago. 

D. Tyler, Danville; W. 
——* Sheridan; M. Haines, 
Cente Ww. Woods, Louis, Mo.; 
Krueger and H. B. Lawrence, Chicago. 

. & Ace.—L. T Jones, Byron; S. M. 
Chadwick; E. H. Henderson, Teutopolis. 
Cas.—C. B. Sibley, Chicago. 
Howes & Fahnestock, Peoria; 
Agency, Alt Bennett & Shade, 


Michigan 
& Liab.—R. G. Tetro, Stephenson. 
Sur.—E. G. Davids, Charlotte; P. G. 
Schaible, Chelsea; John Fenine, Dowagiac; Peter 
White & Co., Marquette. 
Equit. Sur.—J. R. Stepher 
Genl. <Acci } Christie, Wayne; F. E. 
Gordon, Detroit; B. R. Tubbs, Pontiac. 
Globe Indem.—]. H. and J. R. Meyerling, 
troit. 

Maryland Cas Fe 
G. Williams, Ludington. 
Midland Cas.—FE. E. 
Lansing; W. M. and 
Dewar, C. E. Putman 


Trav. 
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V. Tewell 
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Freemire, Vermontsville; H. L. Spooner, Esca- 
naba; J. H. Abrams, Wixom; George Bilbrough, 
Remus; H. N. Otton, Ypsilanti; R. M. Smith’ 
Morenci; A. F. Noyes, Saranac. 
rav. It ’. J. Newton, Marysville; Ejj, 
M. Johnson, Ovid; A. H. Steadman, Elsie. 
Union Liab.—C. H. Watkins, Detroit; F, p 
Cruvin, Cassopolis. } 
U. S. H. & Acci.—C. F. Gering and W. fF 
Jeiskell, Detroit; M. W. Perinier, Big Rapids: 
Forest Booker, Millbrook. : 
Zurich—D. H. Crosser, Detroit. 


Income Guar.—Frank Vincent, 

J. Francisco, Wallen. 

Interstate Bus. Men’s—J. P. 
kegon; C. E. Daugherty, Caro. 

Kn. Temp. & Mas. Aid—C, A. 
W. R. Hollister, Detroit. 

Mich. Cas.—James Lilley, Big Beaver; C. 
Dexter, Detroit; Fred Groombridge, Port Huro; 

Union Acci. & Ben.—Cornelius DeKoster, Zee 
land; M. S. Osborn, Dowagiac. 

Indiana 

Amer. Gur.—J. M. Miller, Bloomington, [1],- 
E. H. Lyons and H. B. Loveless, Chicago, II], 

Detroit Cas.—J. V. Layman, Frankfort. 

Lon. & Lane. Guar. & Acci.—Griffin & Mauzy. 


/ Benzonia: 


Topping, Mus 


Brown, Jr., and 


. Cas.—C. O. Mollenhour, Tippecanoe 

Peerless Cas.—T. J. Stanton, Gary. 

Grt. East. Cas.—J. P. Campbell, Marion; C, F 
Lambert, Rockville; J. C. Stephens, Williams. 
port. 

Trav. Indem.—H. C. 
Perry, Indianapolis. 

Travelers—H. C. 

U. S. H. & Acci. 


McClung, Auburn; A, J 


Auburn. 
Hicks, Cloverdale 


McClung, 
—Q. N. 
Ohio 
Liab.—M. J. 


Cleveland; 


Aetna Acci. 
ville; L. F. 
Cambridge. 

mer. Liab.—J. C. 
C. R. Adams, Marion. 

Cas. Co. of Amer.—J. W. Snyder, Portsmouth 

Cont. Cas—A. T. Fey, McGuffey; C. J 
Hallett, Toledo; F. W. Ohirich, Weston " 
& Cas.—P. W. Kridler, Fremont. 
. Acci—M. F. Harness, Lima; 
Kale, Chillicothe. 

Globe Indem.—Realty 

Lloyds Pl. Gl.—E. T. 

Maryland Cas.—L. 

Natl. Sur.—S. E. 
Horton, Pomeroy. 

N. A. Acci.—T. J. Shannon, Newcomerstown, 

Pac. Coast Cas.—D. R. Mooney, Lima; J, 
W. White, hee 4 

Union Li . 

U. S. Cas.—W. 
Morton, Cincinnati. 

U. S. H. & Acci.—W. 
Joseph Draper, Cincinnati; 
Westerville. 


« 


London. 
Boomer, 


Wolf, 
I Wilson, 


L. 
Ww. 


Coppess, Greenville 


P. 
Benefit Agency, 
Purvis, Bremen. 
B. Grandstaff, Sycamore 
Moore, Cambridge; H. 


Akron, 


M 





Marion. 


R. Cummings and K. R 
H. Stremmel, 
Ernest 


Osborn; 
Snouffer, 


Wisconsin 

Aetna Acci. & Liab.—E. R. a 
ocqua; A. M. Wagner, West Bend; M. Barry, 
Montello; A. L. Devos, Neillsville; M. A Hab- 
ermanna, Cassville; F. E. Lawson, Walworth; 
L. E. and Meany, New London; §. §. 
Miller, Rhinelander; E. L. Ormsby, Black River 
Falls; Naffz & Pi es Merrill. 

Aetna Life—C, J. Ragatz, Potosi; M. H. 
ermann, Casevilles L. F. and T. A. Meany, 
london; Naffs & Runke, Merrill; W. E. 

. Hartford; F. E. W ormwood, Lake 
C. W. Andre, Kewaunee; E. J. Perkins, 
W. C. Tufts, Withee. 

Bankers Acci.—E. eo 
Madison. 

Natl. Cas.—Miss A. L. Robertson, 

N. A. Acci.—G. B. Carter, Eau Claire; Louis 
Coney, Cadott; P. Drakos and Ivan Marchnic 
Milwaukee; W. A. Huntsman, Stanley. 

Ocean—C, G. Kuney, Three Lakes. 

Old Line—W. H. Rueh!, Beaver Dam; C. 
Boag, Beloit; G. L. Bretl, Antigo; ie 
on, North Kaukauna; E. W. Wiese, 

{. Bolton, Racine; C. H. 


Min- 


Hab- 
New 
Sauer 
Geneva; 
Bowler; 


Kissam and H. T. Park, 


Superior. 


W 

Wheat- 
Random 
Severson 


Stoughton. 

Standard Acci.—C. G. 
Time—G. L. McIntosh, Superior; 
Juneau; Richard Kiel, Kiel; F. E. 

comb; N. G. Hartberg, Marinette. 
U. S. H. & Acci.—John De Hart, 


Minnesota 
Men’s Acci.—R. 
ud Anne M. 


Milwaukee. 
G. E. Morse 
Just, 


Angevine, 


Long Lake 


United Bus. 
: Fitcher an 
apolis. 

Coml. 
London. 

Jankers 


M. Jennings, D 
Butner, Minne 


Acci., Minn.—A. W. Erickson, New 


Mut. Cas.—W. J. Sullivan, Minne 


Sanquist, J. A. 
Minnez ipolis; Jacob 


Cas.—Peter 
Jacobsen, Dols 
Tenstrike; W. K 


lar Paul Haluptzck, 
Sawyer, Annandale 


ensndrin: G. G. 

> Aune, Glenwood 
H. M. Holmes, 

hants | & Cas a 

McHenry and R. J 
, 


Princeton. 
=. Wayne, 
Marsh, 


LeRoy 
Minne 





Whit- 


Lobatt and 





DAVID H. KELLER, M. D. 


731 Insurance Exchange 
Chicago, III. 


Accident, Health and 


Life Insurance 


Investigations, Medical Examinations 
and Adjustments made. 


Medico-legal cases a specialty. 
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: ? met ammond; lliam Was! .. . , , : 

‘ lis J P. Wagner, Hamm : William Wa all forms read alike, word for word. posed to be chosen by the subscriber 
Paul. ager , ae 
St. a. a OIN I ERS ot This is the only absolutely sure meth- | or policyholders. The a ! 
or sec “elves from 15 to 4 nercent of 1 
CASUALTY NOTES FOR L ) 1 of securing concurrency. recel from 10 perce all 

Dieincy Haas & Co. take the general 8) OCAL AGENTS. [To say which form is most liberal | premiums for his services and f ‘i 
ney of the Prudential Casualty at St. would be difficult. Both are very lib- ust defray certain expenses 
paul, Minn. “Pointers for Local Agents" is a book of 256 pages, eral and one might be more favorable In an exe ea licyhol 

Mare Hubbert, manager cf the Rocky ——— all the a. that has appeared in this than the other, depending on the na- insur¢ vell as a ike 

l ic f » Tith ruar- ‘ s, th yughly classi- re ’ cate 4 : ¢ ‘3 es 
Mountain district for the itl Guat! column for more than six years, thoroug la ture of the : > sugge . = o : . me : 
a & Surety, has gone with the Ameri- | fied and indexed for mer reference. It is supple- 1 of the risk. We suggest the fol mis | . _— man :, by : 
pany Surety mented with other valuable data, and is bound in 1iOwing: icyholders’ risk, or t put it tl . 
The John A. Kelly Company has been na flexible leather, the c U peng 8.08 — The word “contents” used in this con- | way around ¢ ach poli cy 15S ¢ 
,ppointed New York Metropolitan depart- oy See wae ee Eee. tract is hereby declared to include all | dividually by all embers = the 
managers of the London Guarantee property belonging to the assured as now Berne, ee sat aaa : ‘ 
Ehecident personal accident and healt O pr ae ‘ ; or aay ereafter be onstituted, or in rdinary mut al each policy i I 
* partment. Juestion—Herewith are two forms. | whi e assured has or may have an | jointly by all other policyhold 

“phe Richardt Realty Co. of Evansville, im your opinion are they nonconcur- ar; terest, or held in wa tag oa afl pee see oF " in interinsurance exchat l 

i. recently placed a $200,000 bond for rent and if nonconcurrent will you sion or sold but not removed, or for icyl older hold rk pa : | : : 
mae Lauenstein, county and city treas- | design: hicl ripe ‘ A which the assured may be liable, including | '° noIGS a POHcy OF an 
ae in the American Surety ; vi designate which one you consider the assured's interest in betterments and im- | its face value if any subscriber is in 
rer, ; ; ae ’ most liberal? provements to the buildings, all while | solve vecause other subscribers in 

Nelson Manny, connected with the St. The word “contents” used in this tained in, on or attached to above de- 7 snl] : ; 
Louis office of the United States Fidelity tract is hereby declared to include ail =e aalieadl buildings, and on and under side- no ve called upon to pay the irtior 
& Guaranty a hi eS ey — with the | property belonging to said assured as | Walks and platforms, and in _ yards, | of * loss which w uld De pport 
Fidelity & eposit in at city now or may hereafter be constituted, or Streets, alleys and areaways pe rtaining tioned » the ere ay subscri ra 

A bond approximating $900,000 has been | in which assured has or may have an in- | tO the same, or in or on vehicles of all Few uch -haneg ar 
written by the National Surety covering | terest, or held in trust wr on commission, | descriptions adjacent thereto; and _ liabil- ohh, rg ak . ting AM 
the section secretary's office employes, | sold but not removed, or for which the | ity on all property on which liability is ae — or woe anes © 
eficers and subordinates of the Knights | assured may be liable, including such bet- reduired to be specifically assumed under |} states where they wr yusine 
of Pythias. terments and improvements to the build- | conditions of this policy is hereby as- | , use of di oo 1 

Harold Widrig, district ent for the | ing as may have been made by the as- | Sumed but accounts, bills, currency, “ Mies cr a 5S 
National Casualty in Mt. Clemens, Mich., sured (lessee) and recognized by the | deeds, evidences of debt, money, notes or | Necessary > in the ome s 
died Sunday night, after a long illness. lessor as being property of the assured, | Securities are not insured under this pol- | possibly vould be necessa a 
He was active in Michigan politics and all = —on in, On or attached to | !©3 all of the subscribers scattered all 
fraternal societies. the above «¢ escribed buildings, and on an if My tae Set ny 
= M. Reynolds has taken charge of the | 224 under sidewalks, platforms and areas Question—Property is insured in the Ge ne wae CaCEeRgS OP 
= } eo oy “oe oni cere at pertaining to same, or in or on vehicles ~ A a ne a I B erates. Right there is possibly the bes 
plate glass % irglary 1! i - | adjacent thereto name of A, a guardia or B, a mino Ps so ‘upline * . ‘ 

, f the W. A. O'Connor agency 7 se seen 6 — - ‘ reason why a property owner s 
a Lovie He oe emma main with the | ¢ oy yes is ovata ey assumed with loss payable to a loan association ¥ ery care oe si Fneurin : 
en ga prea A pA es ey =a or loss to awnings, bullion, casts, curiosi- : . Sit nnn ‘ —_ Tha » | oe 2s ; ——— . 
United States Fidelity & Guaranty. ties, drawings, dies, implements, jewels, | “5 its imterest may app¢ — rhe loan | nstituti 

The Philadelphia branch —. of the | manuscripts, medals, models, patterns, Was not satisfied in accordance with its You vrite e insu , 

Title Guaranty & Surety wi ye mMain- | pictures, scientific apparatus, signs, store we sewer area anti ter + ates : : : 

tained by the American Surety with the | and office furniture and fixtures, si ulpture terms and the property w er sold oy Mme | pa I ) our own s ea ) 
same organization Harris J. Latta, resi- | tools and property held on storage or for Master in chance ry at pu slic auction. | state in which each concern i Oo 
dent manager of — a becomes a / repairs, it being expressly understood and \ had a private claim against the prop- ‘iled t ormation regardi1 eacl 
resident vice-president of the American. agreed that this policy does not cover - hu ’ o- : ‘ sak | 7" | riemen , ; 

G. R. Griffin & Co. of Bostcn, New Eng- | accounts, bills, currency, deeds, evidences erty, DEC NO mOrtgage, and to protect iw Phe department will probably be 

7 are : , \ > Guar: , | of deb 2V otes, or sect 2S iis interest he purchased the property. laDie to give you muc n 
bial general agents of the Title Guaranty f debt, money, notes, or securities I ] I 1 I pert) l , h i 
& Surety, have been appointed general The word “contents” used in this con- He will not secure deed until B’s right | showine that policyholders of the 
agents of the American Surety for Massa- | tract is hereby declared to include all f redemption expires fiftee nonths | chang > not get the bene 
chusetts, thode Island, Maine, New | property belonging to assured, or in which % le ption mn ire ’ pecans n month _ AF ST d ” 5‘ art en 
Hampshire and Vermont. This does not | assured has or may have an interest, or ence. A now wants insurance drawn | same kind of supe rvision that is 

nterfere in any way. with the American's | held in trust or on commission, or sold | to protect his interest. How should t to regular companies 
regular organization in the territory. gh! delivered, or for which they may poli cy be drawn? tse 

rs , , yj | be liable in the event of loss or damage a ‘ . 

> . : ‘Ss se ‘ed by E. ~ - ~ 4 & : . ct — 1t 11 . - 4 
de wry ee ‘City, in pith. Mos by fire, including assured’s interest in im- Answer—Th« question was put up to Que stion—W ill the ordinary company 
& oe she Gill Construction Company's provements and betterments to the build- | a very good authority on such matters, | doing business in Kansas write insur 
surety bond for the erection of the new | jM&S. all pt eee yf meer tar buildin o1 mw" and suggests that the proper way to] ance to cover builder’s risk fr the 
: . r effers Cc y M ache Oo above A esc re ) ( £s, ant aor Ae Se eee +: : -. : : ‘ mgt * ae 
ny er oe oem ee ety hapete on and under sidewalks and platforms, Write tne policy in question 1S in the | time the material is first on the und 
a tae I ‘idelity & Deposit The bond | 2nd in yards, streets, alleys and areaways | name of A as holder of the property | \nswer—Most companies will write 
an “taining - . » - ¢ 9 > > ‘ - ~ 
‘ pertaining to same, or in or On Wagons by sale -ertificate f he macte aos . . 1 ‘ngee ed 

1s 2 > um running over : i y ales certiicate ol thie naster in | n insurar ma bt s Ss is « 
was ada the premium in ove adjacent thereto; and liability on all prop- ai Foe ucsnwlingelen abl . A ate 7 a wuilder rT! ka yn 
$13,00 = Mn ee erty on which liability is required to be lancery, with loss payable clause to as the material tor the building is on 

paoner Wied mag ot Rpm en a specifically assumed under conditions of B, as his interest may appear. the round In some plac es policies 
led that policemen’s bonds required un- this policy is hereby assumed: but ac- e Cas dm melee _— } 4 _ co , e dees i ee , 
der the new charter of the city of Nash- | eounts bills, currenc deeds, evidences | - It is unu ual for a guardian to — are issu l as soon as excavating v ork 
ville are “official” bonds, which can only of debt. money. notes or securities are not | 1% Property of his ward to protect his] 1s begun, pr vided, of course, the as 
be signed by companies having a = ee insured under this policy own private claim. and companies is- | sured can be induced to t: out insur 
deposit in that state, or $200,000 deposi a » ° ‘ ; ‘ + > ae thes auites 
insome other state. This shuts out some Answer—The two forms might or | S¥ing a policy would want to know the | an iat early 
of the companies licensed for surety busi- | might not be concurrent, depending | full particulars of the case and also | ae 
ness in the state. on the risk which they cover For have a very full report on the guardian] ; , ed 

= —— Se gg we darn saat instance, one covers on “contents” of | himself. | how l would } f he 
pany, 1 gener: es se re ’ se ° pe ie: a a —_ eh te 
Ky. has brought suit there against the | yards If the assured has no yard ' 
Title Guaranty & Surety for $100,000, | the two forms would of course be con- Question—A client of ours is con- | ~ 
alleged ra sack — ve sage current in this respect: if he did have sidering the proposition of several in- DIRECTORY OF 
of a contracting firm, Jones sros., se ; : : : ° - é 
comply with its contract in the construc- a yard, one would cover on contengs_ terinsurance exchanges and it looks as 
tion of an extension of the railroad. The | of the yard and the other might not. | if he might give them a portion of his | d d ° 
Title Guaranty & Surety was on the bond | One also covers property on wagons) line. Can you supply us with some | ANQepen ent djusters 
of Jones Bros. while the other uses the word vehicles. general information about such con- 
The Equitable Surety last week wrote We believe : mat is a] » dr: aor nd > aroumen . ight , 
a bond on behalf of the W. M Sutherland e beheve a wagon 1S a 10TSE€ arawn erns ane some arguime nts we might 3 WU ae ae 
Building & Contracting Company for the | or tractor drawn vehicle, while a ve- | present against them? H. TAYLOR 
ant of a satel Ge the Bicedes hicle might be either of those, a motor Answer—An interinsurance exchange 1868 Insurance Exchange, Chicago 
estate, oO ye oce vie ) > t => 7 rt ‘“ ° re . ne sh § 
Dry Goods Company, at St. Louis, and to truck, “dummy” railway car and even | is a mutual concern, not amenable to ADJUSTER: OF FIRE 1 OSSES 
cost about $300,000. Also signed a bond | a box or flat car on sidings. One form the laws governing mutual companies | — 
on behalf of the William R. Compton | a}. = » ant } .. Rip as me - +f 7 ~ a y > 
Ruta. cunrantecing deposit of $20,600, also covers on goods sold but not de and operating in some ways very dif-| JLLINOIS MISSOURI IOWA 
running ‘to the Jefferson County, Ark., | livered while the other covers on goods ferently than mutuals. For instances Quincy Adjustment 
bridge district sold but not removed. There is a_ these concerns are seldom incorporated & @er ise Bureau 
——— es — legal distinction between the words Usually the y are managed by an attor G EORG Git Mons 
delivered and removed. ney-in-fact and in some cases an ad 
~ tnsurance Attorneys While the nature of the risk might visory board has some authority over | INDIANA 
AVERILL & TURNER make these two forms concurrent we thi manager and in some cases only I. H. ODELLTL 
. : : enn ‘lieve it would be advisable ‘to make rent authorit This board is suy 110 Upper Second St., Evansvill 
Suite 204 American Central Life Building believe it would a te \ ard is sup ppe , e 


Indianapolis, Ind. 
____ INSURANCE LAW _ 
Henry W. Bullock 
ATTORNEY-AT-LAW 
Suites 415-416 Law Bldg., Indianapolis, Ind. 


Corporation and Insurance Law, L -. sig, Ete. 
ice in all state and Federal C 
Reman —Fitdity Trust Co. 
W. H. O'Brien, Auditor of State, Indianapolis. 


NORRIS,McPHERSON & HARRINGTON 
Attorneys and Counsellors 
721-729 Mich. Trust Bldg., Grand Rapids, Mich. 
__ Special / Attention to Fire Insurance Litigation. 








M. C. TIFFT 
Insurance Law a Specialty 
901-2 91-2 ANDRUS BLDG., MINNEAPOLIS, MINN. 


William Otis Badger, Jr. 


Insurance 








Atty. for Best’s Ins. 


Losses Reporting Agency 


NEW YORK 





Are Youa 


Service Giver ? 
Every broker in Chic 


business. 
has. 


‘“*‘The Agency with 


Insurance Exchange 





go must demonstrat 
If not, some one else who renders proper service 
The engineering service of 
the disposal of every broker that does business with the office. 
broker himself may not have the facilities, but the 
It offers it to the brokers who appreciate 

modern treatment of fire insurance, 


his worth to his clients. 
will corral the 
James & Co. is at 
The 
James agency 
specialized and 
organization. 


FRED S. 


its entire 


a Service Program’’ 


FRED S. JAMES & CO. 


CHICAGO 








Adjuster of Fire and Inland Marine Losses 
IOWA 
GEO. C. NEWMAN 


616 Citizens Nat. Bank Bidg., Des Moines 
____ADJUSTER OF FIRE | LOSSES 


KANSAS 
ume,  * md Henar sy, 


McP 
INDEPENDENT ADJUSTER 
Inspections Made. 17 Years Experience. 


MIC HCA - N 
« WRIGHT 
10 *: Harlow Block, -- acces 
Telephone 70 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 


O. 








Cc. Kermp 
Greenville 
ADJUSTER OF FIRE LOSSES 
_Automobile losses a specialty 
MINNESOTA 
CHARLES E. BRADEN 
419 Northwestern Bank Bidg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 





NEBRASKA 
ms, J- BALDWIN 
F. & M. Building, Lincoln 
Adjuster Insurance Lossee—Inspections—Ageney Accounts 
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Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited | 








The Bankers Guarantee and Casualty Co. jg 


Rockefeller Building CLEVELAND, O. 


(Now Organizing) 


If your antecedents will bear inspection we can interest you | 








Good territory open for live local agentsin parts of Kentucky, Indiana and | 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 


nl Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


We Pay You $25.00 a Week 








E. N. CANADA, Ge 


As long as you live and are totally disabled 
My) Either $5,000 or $10,000 for Accidental Death 


Se ” Costs Business Men $3.00 quarterly Over $300,000 in Benefits Paid Members 
For an agency in Missouri, Oklahoma, Kansas or Colorado write W. T. GRANT, Secretary 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


KEITH & PERRY BLDG., KANSAS CITY, MISSOURI 





SEES 











OOD, LIVE, WIDE-AWAKE MEN, who will 
Hustle when the Dollars are in Sight, write 
AMERICAN LIABILITY COMPANY, CINCIN- 
NATI, OHIO, for their Direct General Agency 
Proposition for Convenient Premium Payment Acci- 
dent and Health Insurance. 
Ohio—Indiana—Pennsylvania and 'Kentucky 


(1) 











Insurance Companies Protected 


Our new bond covers loss by any act of Fraud, Dishonesty, 
Forgery, Theft, Embezzlement, Wrongful Abstraction or Mis- 
applicaiation on the part of the bonded employee, either 
directly or through connivance with others. It contains 
many new and advantageous features. Write for a copy and 
our special proposition for Insurance Companies. 

Address nearest Agency or 

Soliciting Division 


AMERICAN SURETY COMPANY 


of New York 
100 Broadway New York 

















American Automobile Insurance Com 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire. Theft, Collision, Property Damage 
and Liability 


= Get The Agency 


pay 


















fg“ \ NATIONAL 
¥ NATIONAL F FIDELITY & CASUALTY 
FIDELITY & Hy COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means ‘‘The best of everything for both 
Agents and Assured” 





Accident and Health oo and Surety Bonds 


Plate 
urglary : Liability Clam 


— 





Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 
Chicago Bonding & Surety Co, 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr, 
29 South La Salle Street, Chicago 


Workingmen’s » Association 


Home Office, Bentom Harbor, Mich, 




















Mutual 
rotective 


The largest MUTUAL company in Michigan 
doing a Casualty business. 


Our POLICIES are what the people want. 
$1000.00 traveling indemnity in ‘all classes. 


Our policies pay NATURAL as well as ACCI 
DENTAL death benefits. 


Our AGENTS make money. 
There is:a reason. 





For further information write E. C. BOWLBY, General Manager 
Some territory still open in INDIANA, MICHIGAN and PENNSYLVANIA 


4 Agents and Brokers within the State of Illinois 


should at once correspond with E. P. Fatch & Com 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 

PACIFIC SURETY COMPANY 


Over 28 years old 
Admitted assets : over $747,000.00 








Something New 
Mr. Industrial Man:— : . 
Our new “Gilt Edge” Accident Policy for fac- 
tory employes, etc., is a “first interview’’ seller— 


provides full coverage—average cost is less than 
EightyCents monthly. Better write today for full particulars. 


UNION LIABILITY COMPANY 


Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 





It’s a Good Company—and a good one to 
represent. 








Home Office, 19 So. La SalleSt. CHICAGO, ILLINOIS 

















VANIA 


| inois 
Om: | 


1icago, 
olicies 


o talk 
invite 




















Will Pay 1 Them Well 


CHICAGO 


JAMES W. STEVENS, biiiiatin 


Wants Good Men TLTINOIS LIFE INSURANCE COMPANY 






GREATEST 
ILLINOIS 
COMPANY 


The Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Iilinots, under Act of March 3, 1879) 








SEVENTEENTH YEAR No. 49 gap ™ 


CHICAGO AND CINCINNATI, THURSDAY, DECEMBER 4, 1913 - 


Part Two 








HOW TO SAVE RENEWALS 


THOUGHTS FROM HOME OFFICE 





Officials Give Views on Causes and 
Remedies of Lapsation of Life 
Insurance Policies 





How to save the business, how to 
keep the business on the books, what 
course to pursue when the renewals 
come around are all vital questions in 
life insurance. The following are 
some suggestions made to THE WEst- 
ERN UNDERWRITER by company officials: 

* * - 

New World Life, R. C. Burton, Actu- 
ary—I shall consider only the ab- 
normal lapse rate which it seems to me 
arises from three causes: 


First. Ignorance of the value of in- 
surance. ; 
Second. An idea on the part of the 


insured that if the policy once lapses 
it is lost and that the company is not 
ready to make concessions or arrange- 
ments for its restoration. 

Third. High pressure business and 
policies containing so-called frills. 

In connection with policies contain- 
ing frills, I might point out the fact 
that it is known to all home office 
insurance men, that the lapse ratio 
is in direct proportion to the number 
of frills contained in the policy. 

Erroneous Idea Dispelled 

In connection with the second cause 
outlined above, I am inclined to be- 
lieve that ignorance touching this mat- 
ter arises to a great extent from the 
old idea that lapse is a source of profit 
to the life company. Happily, this idea 
is disappearing, and once it does dis- 
appear, the insured will be in a better 
position to understand that the com- 
pany stands ready and anxious to do 
what it can to effect a restoration of 
the contract. 

In connection with lapse, I believe 
that the only reason for a normal 
lapse rate arises from sheer inability to 
carry the insurance. I do not believe 
that a reason based upon no need for 
the insurance will hold. Too many 
cases come to our attention where 
men of means have claimed they had 
no need for the insurance, and later 
have left their families in straightened 

(CONTINUED ON PAGE 18) 


INDEX TO LIFE SECTION 


How to conserve renewals........... 
Cleveland agents meet............... 
Indianapolis Life meeting....... 

Lincoln National dividends..... Miata 
National Progressive reinsures....... 
Tries to reopen Union Central case.... 
Detroit life men meet...... 
Life presidents’ meeting............. 6 
ROE GOUMOOMIOO. ooo noc cis cccccoene 
Columbia Life in monthly field....... 
ENE oc cccc eacacdvescs 
Old Colony Life rumpus.............. 
Field educational department......... 10 
CS OO 
Review of Medico-Actuarial volume... 
Fidelity Mutual dividends ........... 
Equitable of New York dividends. 
Humanism in life insurance.......... 
Union Life goes to Rockford.......... 


ole coh ioe 


@-I-3-1 


Pe et et 
CARMAN 





United States Annuity and 
Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office : - - - - - McCormick Building 


Liberal policies, 














Total Abstainers Policy 


means a direct money advantage to the 
insured and a wonderfully big advantage to 
the agent over his competitors. Ask us. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











—. s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 

cated at the center of the insurance 
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district it is the most convenient stop- 
ping place for the busy man. 


RATES; 
ONE PERSON 
Room with detached bath - - = $2 to $3 per day 
Room with private bath - - = §3 to $6 per day 
TWO PERSONS 
Room with detached bath - - - = §3 to $5 per day 
Rooms with ‘private bath - - - = $6 to $8 per day 
Connecting rooms and suites as desired 


= 
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All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 

















RUSSELL AT CLEVELAND 


GIVES TALK ON EFFICIENCY 





Phoenix Mutual Man Addresses Life 
Underwriters at Monthly Meeting— 
Other Speakers Are Heard 





Winslow Russell, agency manager of 
the Phoenix Mutual Life, was greeted 
by 150 life men when he spoke at the 
regular monthly meeting of the Cleve- 
land Association of Life Underwriters 
at the Hotel Statler last Tuesday even- 
ing. Mr. Russell’s talk was on “Effi- 
ciency,” the subject that is arousing so 
much interest just now in every line of 
industry and endeavor. While a num- 
ber of Cleveland agents have marked 
out plans by which they are meeting 
with exceptional success, Mr. Russell’s 
ideas will permit of general adoption 
without working through a mass of de- 
tail to reach the desired end. 

Need to Study Methods 

“We are all very much alike,” said 
Mr. Russell, “whether in the home of- 
fice or in the field, and we need to 
study our methods, our business and 
ourselves in order to bring out the best 
there is in us.” He asserted that a new 


era in the life business is at hand 
whether we realize it or not. Life in- 
surance men and companies now un- 
derstand the great importance of free 
interchange of information. A _ few 
years ago this could not be said, but 


jealousy is rapidly disappearing and its 
place is being taken by a genuine de- 


sire to raise the standard of the busi 
ness and its representatives. Any- 
thing done for the good of one agent 
or company is a benefit to all. The 


reverse of this is also true. 

By means of the charts used in his 
addresses Mr. Russell outlined the re- 
sults of adopting efficient methods in 
the solicitation of business. In this 
work, as in all other lines, the adoption 
of a plan and adherence to it will work 
miracles in the increase of business. 
Even with the poorest agent, there will 
be a great improvement in his produc- 
tion. 

Eliminate Small Producers 

In connection with the explanation 
of his charts showing the plans for do 
ing efficient work, Mr. Russell brought 
out several very interesting points. He 
advocated the elimination of agents 
who produce but a very small amount 
of business and said he would be in 
favor of doing away altogether with 
part-time men, if it were not for the 
fact that some very excellent agents are 
recruited from their ranks. He paid 
his respects to those men who happen 
to know of a man occasionally who is 
ready for insurance and notifies some 
agent who closes him and hands over 
the greater part of the commission 
This is taking bread out of the mouth 
of the agent who really prepared the 
prospect and had him ready to write. 

Mr. Russell said that 100,000 agents 

(CONTINUED ON PAGE 18) 











OTTAWA, ILLINOIS || 


$9,430,751 of business in force. 
Organized 1907. 


CENTRAL LIFE INSURANCE CO. OF ILLINOIS 


Net increase first six months 1913, $1,105,500. 
Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri. * 
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ENTHUSIASM RAN HIGH 


INDIANAPOLIS LIFE’S RALLY 





Annual Agency Meeting Was Most 
Successful—Company Will Enter 
Ohio and Michigan 





The annual meeting of the agency 
force of the Indianapolis Life at the 
home office last Friday and Saturday 
was the most successful yet held, both 
in point of reports made by the agents 
and by the renewed enthusiasm with 
which they go into next year’s work. 
The general enthusiasm was more 
marked than ever before. It had a 
good start when Charles A. Bookwal- 
ter, twice mayor of Indianapolis and 
talked-of candidate for governor of the 
state, made the opening address to the 





| ability. 


agents at the banquet at the Hotel 
Severin Friday evening. Mr. Book- 
walter is a rare orator. His subject 
was: _ The Company—Its Develop- 
ment.” He knew what he was talking | 
about, as he is a charter member of | 


the company and has seen it grow in 
eight years until it has now 4,500 pol- 
icyholders and will close the year with 
$7,000,000 of business. 

Manly on Service 


| 1 he stands second. C. E. 


————— 





W. O. JOHNSON, President. 





WE HAVE FOUND THE IDEAL 


You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


SECURITY LIFE INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 





and C. H. Pickard of Minonk to go to | 


| 


Peoria. 
One reason that Mr. Manly has such | 
an influence with his agency staff is 


that he gets out and meets and over- | 


difficulties that confront 
the field men. He is a producer of 
In the October contest he 
stood second and for the year, to Nov. 
Ferrell led 
Huston leads 


comes all the 


him in October and H. H. 
him in the year’s contest. 





LINCOLN NATIONAL REFUNDS 
The Lincoln National Life has issued 
the following schedule of dividends for 
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THIS IS DIFFERENT 


Organized as a non-participating company with non-par rates, we 
have changed to a participating company without increasing our 
rates. We will let you work for us if you think you can sell as good 
a proposition as this. 





The Preferred Life Insurance Company 


GRAND RAPIDS, MICHIGAN 
W. A. WATTS, Secretary and General Manager. 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 


If you purpose buying or selling Life Insurance 
it will pay you to investigate. 


Ohio only 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 
COLUMBUS, OHIO 


The Intermediate Life Assurance Co. 


Evansville, Indiana 





We can offer you a general agency con- 
tract direct with the Home Office in 
either Indiana or Illinois with top notch 
commissions. Get our proposition. 
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1886 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 
THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary 


Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


In all that is good, lowa affords the best 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 
COMPLETE PROTECTION 


AGENCY CONTRACTS 


POLICIES 











On agency matters, address: 


CHARLES F. COFFIN, Vice-President 








TAKES OVER BUSINESS 


WESTERN & SOUTHERN DEAL 





National Progressive Life of Cincin- 
nati Reinsures and Its Agency 
Plant Is Absorbed 


A reinsurance agreement 
tered into last Saturday by which the 
National Progressive Life of Cuincin- 
nati, writing both industrial and ordi- 
nary, but chiefly the former, was taken 
over by the Western & Southern of the 
same city. The National Progressive 
was organized in 1908 as the Ohio 
Burial Insurance Company, with a cap- 
ital of $100,000, and on the first of Jan- 
uary had assets of $155,272 and sur- 
plus of $23,509. The company has been 
conducted conservatively and with con- 
siderable skill by John J. Radel, pres- 
ident, and John F. Ruehlmann, secre- 
tary and treasurer. Among its direct- 
ors was former Mayor Edward J. 
Dempsey. 

Gets Nice Block of Business 

The Western & Southern, 
takes it over, adds to its 
debit nearly $2,500 in 
tions and about a half million of or- 
dinary business. The company has 
forged ahead rapidly and is becoming 
recognized as one of the leading in- 
surance institutions of the west. Since 
W. J. Williams became its president it 
has made especially satisfactory prog- 
ress. The reinsurance of the National 
Progressive will add to its strength in 
a number of Ohio eities, where it is al- 
ready well established. The entire 
field and office force of the National 
Progressive will be absorbed by the 
Western & Southern organization 

Go to Western & Southern 

The home city district 
personal charge of Secretary 
mann, who will go with the home of- 
fice of the Western & Southern in 
some capacity not yet determined. His 
brother, Peter G. Ruehlmann, who has 
been chief clerk at the home office, to- 
gether with a number of clerks, will 
also be given positions. Frank E. 
Bolger, superintendent at Toledo, Ross 
H. Barnes, superintetndent at Piqua, 
and John D. Huff of Dayton, with their 
staffs, will become a part of the West- 
ern & Southern organization in their 
respective cities. Some 60 agents in 
all will be transferred. 

The hearing on the reinsurance will 
be held at the Ohio department on Dec. 
20. The National Progressive will 
maintain its present headquarters in the 
Odd Fellows Temple for the next 60 
or 90 days and removal will then be 
made to the home office building of 
the Western & Southern in the other 
end of town, at the corner of Fourth 
and Broadway. 

May Erect Home Office Building 

The Western & Southern is consid- 
ering the erection of a suitable home 
office structure. new home office 
will shortly become a necessity, as the 


Was en- 


which 
industrial 
weekly collec- 


Ruehl- 


has been in | 





mpany’s rapidly growing business 
has caused the already large space oc- 
cupied to become badly crowded. It | 


is understood that the company favors 
building on its present site. It has had 
plans for all kinds of buildings sub 
mitted to it but it will in all likelihood 
erect a plain business structure which 
will be well suited for general business 
purposes. This will give Cine innati 
two life insurance company home 
ice buildings, the splendid Union Cen 
tral building having been completed 
only a few months ago. 
The reinsurance of the 
gressive is only one evidence of the 
Western & Southern’s growth and vi- 
tality. President Williams has gath 
ered about him a number of men of 
conspicuous executive ability and 
sound and conservative ideas, among 
these his brother, Vice-President Chas. 
F. Williams, and Secretary H. W. 
Wannenwetsch. The company does no 
preliminary term business and its or- 
dinary department is growing rapidly, 


National Pro- 





being wholly on the nonparticipating 
plan. 
Excellent Work in Texas 

Life insurance men in Texas, both 
through the Texas Life Convention 
and the Texas Association of Life Un- 
derwriters, feel that they are doing 
much to correct abuses in that state. 


In Texas there are the 
rebating, twisting, 
and excessive commission, but the or- 
ganizations hope to develop enough 
sentiment to minimize these. The as- 
sociation of agents is rapidly growing, 
ard the Texas Life Convention is a 
very strong home office organization, 
which has accomplished much along 
reform lines. 


usual evils of 
misrepresentation 





Foresters in Litigation 

\ suit has been instituted in New 
York state against the Foresters that 
will, if won by the plaintiff, put the or- 
der out of that state. A policyholder 
who has had two increases in assess- 
ment is attempting to enjoin the fra- 
ternal from enforcing its latest rate, 
calling the action of the 
voting the increase a “ 


gross and iniqui- 
tous fraud.” It is 


charged that 


fraternal in | 


the | 


present scale will not put the associa- | 


tion on a sound actuarial basis but sim- 
ply provide funds that may be used for 
personal ends. The plaintiff asks for 
an accounting and prays that the order 
in the state be declared insolvent and a 
receiver appointed. 


High Tide Before it Started 

We imagine that Wisconsin’s st: ite 
insurance plan reached the high tide of 
its prosperity before it started. It is 
an axiom among insurance men that 
human nature is so prone to neglect 
that solicitation is a necessary part of 
the insurance business. The insurance 
that will seek state policies in Wis- 
consin is likely to be made up of risks 
which the old companies will not take. 
Now watch it—Sioux Falls, S. D., 
Argus. 





Bankers Life Company~ 
DES MOINES, IOWA 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 
of Mortality. | Economy of Management. 


Prompt Payment of Claims. 


Admitted Assets Over $19,500,000.00 


WABASH LIFE 
DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 


There’s a reason! It will pay to investigate 





The Conservative Life Insurance Company 


Wheeling, West Va. 
Otto Schenk, President Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. Ask for details. 





The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is SO necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 
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TRIES TO REOPEN CASE 
POLICYHOLDER BELL PERSISTS 


Merits of the Controversy Brought 
About by the Union Central 
Life Stock Increase 


The fact that James G. Bell of Cleve- 
land is endeavoring to reopen the $400,- 
000 capital stock increase case of the 
Union Central, which has been decided 
by the supreme court of Ohio, has 
brought some inquiries as to its merits, 

In January, 1911, James G. Bell, a 
policyholder, residing in Cleveland, 
commenced an action there in the 
court of common pleas against the 
Union Central Life to test the validity 
of its $400,000 stock issue of 1908, 
which was made by way of dividend 
and distributed to the old stockholders 
prorata. There was then pending in 
the supreme court of Ohio an action 
brought by the attorney-general in the 
name of the state, raising the same 
question, and in April, three months 
after Bell commenced his action, the 
supreme court decided in favor of the 
company. 

Company Wins in Highest Court 

Thereupon the company filed an an- 
swer in Bell’s case setting up the pro- 
ceedings and judgment of the supreme 
court as a bar to Bell’s action. The 


ACTUARIES 


H W. BUTTOLPH 
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CONSULTING 
ACTUARY 


Hume Building 





| a F. CAMPBELL 


CONSULTING 
ACTUARY 


304 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL, 


OHN W. CROOKS 
INSURANCE EXAMINER AND 
COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 





AC- 


Four Years Company Experience 


COLUMBUS, OHIO 


wo sna 
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CONSULTING 
ACTUARY 


New First National Bank Building 
COLUMBUS, OHIO 
a J. HAIGHT 





Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ £Ex-Insurance Commissioner of Oklahoma 


ATTORNEY AND COUNSELOR 
ACTUARY 


Colcord Bldg. : 
OKLAHOMA CITY 


The Law of Insurance a Specialty 


m | H. NITCHIE 
2 








Actuary 


Telephone 1219 Association Building 
Central 739 19 S. Lae Salle St., CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Bldg. 
CHICAGO 











common pleas court decided this ques- 
tion in favor of the defendant. The 
circuit court on appeal decided in favor 
of Bell, and the supreme court on a 
petition in error brought by the com- 
pany, entered a judgment vacating the 
judgment of the circuit court and find- 
ing in favor of the company and against 
Bell. That decision of the supreme 
court was rendered Oct. 29, 1912. 
New Action Is Begun 

When the mandate was sent down to 
the court of common pleas, Bell 
Nov. 15 commenced a new action 
against the county clerk and the in- 
surance company, seeking to enjoin 
them from recognizing or taking ad- 
vantage of the mandate. It seems that 
when the supreme court rendered its 
judgment in Bell’s case, two of 
judges declined to sit in the case, being 
themselves policyholders in the com- 
pany, and that of the four remaining 
judges who heard the case three con- 
curred in the decision and the fourth 
dissented. It was Bell’s contention in 
this new suit that the concurrence of 
three judges was not sufficient to 
authorize a judgment of reversal, and 
for this reason he claimed that the 
judgment was a nullity and might be 
disregarded. 

Loses the Case Again 

This case also was decided against 
Bell both in the common pleas and 
circuit courts. There he dropped it and 
after waiting nearly a year he filed 
motion in the supreme court in his 
first case asking that court to set aside 
its own judgment upon the grounds al- 
leged in his second suit; that is to 
say, that a judgment of reversal could 
not be entered upon a vote of only 
three judges out of the six. It was 
this motion which was argued and 
submitted to the court, Nov. 18, 1913. 
If the court denies the motion, that 
terminates all of the litigation. If the 
court should grant the motion, the re- 
sult would be probably a rehearing of 
Bell’s first suit upon the question as to 
whether or not the decision of the su- 
preme court in the action brought by 
the state of Ohio against the company 
would constitute a bar to his action. 
If on that issue the court should later 
on decide that Bell had a right of ac- 
tion, notwithstanding the former suit, 
none of the ultimate rights of the par- 
ties would be determined by such a de- 
cision, but the case would then have to 
go back to the common pleas court 
at Cleveland for a trial upon the merits. 
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May Return to Insurance 





Governor Cox of Ohio has appointed | 


a “Progressive” on the board of review 


at Columbus, Ohio, which is largely a | 


political scheme aimed at the Republi- 
can party. 

This action will retire Henry Bohl, 
who has served on the board very effi 
ciently for a number of years and is 
now its president. His term will expire 
April 1. It is likely that Mr. Bohl 
will reembark in life insurance in some 
capacity, and no doubt will be able to 
make an excellent connection as an 
agency manager. He was 
superintendent of agents of the West- 
ern & Southern Life of Ohio, and for 
a number of years was agency super- 
visor of the Prudential in Ohio and 
Indiana. Mr. Bohl has been prominent 
in Ohio for a number of years, having 
served in the legislature and also at 
one time was United States marshal. 


A. R. and R. L. Smith With National | 
Arthur R. Smith, formerly manager | 
of the health and accident department | 


formerly | 


of the Ohio National Life, has become | 
state agent of the National Life, U. S. | 


A., for Ohio, with headquarters at 228 
Columbus Savings & Trust building, 
Columbus, and will give his attention 
to the life and commercial accident de- 
partments. R. L. Smith, who was as- 
sociated with Arthur R. Smith in 
Ohio National, but who is not related 
to him, takes the Ohio state agency 
for the health and accident department 
of the National and will have his office 
at the same location. 


the | 
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Capital - $442,340 





‘THE only Company in the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables them 
to lose no time when they work for 


THE 


CINCINNATI 


Strongest Company in Ohio 


hio National Life 


Net Surplus - $229,584.34 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSIN 


ESS 
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BEACON LIFE. INSURANCE CO. 


INDIANAPOLIS, IND. 


NOW BEING ORGANIZED 


HOLLIDAY BUILDING 





CAPITAL, $100,000.00 
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yPublic Savings 
Te ee ae ers STRENGTH 


THe MATION 


H. THOS. HEAD, Pres. 


Standard Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


O. P WOODRUFF, President 


YOU MAY BE 











Satisfied to go on where you are, but that is because 
you are not in touch with Public Savings progress. Your 
future will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF AMERICA 
HOME OFFICE: Indianapolis, Ind. 





This Company has caught the spirit 


ot the times. 
an appealing force to the public. 


It issues policies that have 


It is under the management of careful, ex- 
perienced men who appreciate a good agency 


force, and cooperate with them. 


Writ FRANK A. WESLEY 


(Vice President and Director of Agencies) 


for agent's contract in Pennsylvania West Virginio 


or California 





GREAT 
NoRTHER® 


LIFE 


INSURANCE COMPANY 
WAUSAU WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connection for desirable agents 


to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 











INTER-SOUTHERN LIFE 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 














3rd National Bank Buildi 
po mig 


—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 


Home Office, Louisville, Kentucky 


Georgia 
Insurance Exchange Building 
Chicago, iilznois 


Hume-Mansur Building 
Indianapolis, Indiana 
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ASSOCIATION ACTIVITIES 
DETROIT LIFE MEN’S RALLY 


A. C. Utter of the New England Mu- 
tual Made a Strong Address on 
Soliciting Business 


The December meeting of the De- 
troit Life Underwriters Association, 
held Monday night, was one of the 
best and most productive of results 
in the history of the association. Per- 
haps the most important action taken 
was the appointment of a committee 
of five to bring about active coopera- 
tion between the Detroit Board of 
Commerce and the life insurance in- 
terests of the city. 

About sixty members of the Detroit 
Life Underwriters Association are 
members of the Board of Commerce 
also. The Board of Commerce gets 
about what it wants from the daily 
newspapers of Detroit while the in- 
surance interests get nothing. That, 
in a nutshell, explains the move. The 
Board of Commerce plays no favorites. 
It will take up and boost along any 
sound proposition put forward by any 
class of its members. So it appears 
that at last an avenue is open through 
which life insurance educational work 
can be brought before the public of 
Detroit. 

Donald Clark Is Chairman 

Donald Clark, of the Mutual Benefit, 
is chairman of the committee. His 
associates are A. C. Utter, of the New 
England Mutual, Thatcher W. Root, 
of the Mutual Benefit, W. T. Gage, of 
the Northwestern Mutual, and A. A. 
Higginson, of the State Mutual. The 
first move of the committee will be to 
make arrangements with the Board 
of Commerce to have some nationally 
known life insurance official address 
that body. 

Another important announcement 
was that the life insurance lectures in 
the Detroit high schools, which were 
inaugurated last spring, will be re- 
sumed next week. On Dec. 11, Frank- 
lin B. Mead, secretary and actuary of 
the Lincoln National Life, will 
address the senior class of the eastern 
high school along educational lines. 

Good Addresses Were Mace 

Sixty-three (paid for) members were 
present at the meeting. Several good 
addresses were made, one by A. C. 
Utter, of the New England Mutual, 
eliciting replies of commendation from 
two or three other speakers. Mr. Ut- 
ter’s topic was “Efficiency in Solicit- 
ing,” and was intensely practical. He 
spoke for the good of the business as 
a whole, handling his subject as though 
he were addressing an agency conven- 
tion, and several of the general agents 
stated that it 


was magnanimous of 
him to hand out the results of his 
years of experience and organization 


effort to his competitors. 

Sigmund Rothschild, of the North- 
western, M. H. Zacharias, of the Con- 
necticut Mutual; H. W. Spence, of 
the Mutual Life; M. E. O’Brien. presi- 


dent of the Detroit Life, and C. Lei- 
dich, of the well known steamship 
agency bearing his name, were the 


other speakers. President O’Brien is 
a new member of the association. 
New Members Elected 

Five new members were eiected, several 
of whom are residents of upstate cities. 
The men gathered in were: James D. 
Baty, secretary of the Detroit Life: W. 
Hal Marshall of Adrian, of the Northern 
Assurance; Charles Van Keuren of Lan- 
sing, of the Northern Assurance; Meyer 
Stone of the Phoenix Mutual: Griffin S. 
More of the Northern Assurance; J. Carl 
Billingham of the Northern Assurance: 
Franklin J. Davidson of Ann Arbor, of 
the Northern Assurance: Verne L. Tick- 
ner, actuary of the Northern Assurance, 
and George E Leonard, auditor of the 
Northern Assurance. 
_ Mr. Utter prefaced his remarks by say- 
ing that he did not intend to advance any 
revolutionary theories regarding ef- 
ficiency, but simply to emphasize a few 


old-fashioned principles which, though 
Perhaps known by all life insurance 
agents, perhaps were neglected. Then he 


called attention to what is acknowledged 





ts be one of the weaknesses of most in- 


surance agents in soliciting business— 
they do not like to approach strangers, 


and especially important strangers. 

Strangers Are Best Prospects 
Strangers, he pointed out, vre a life in- 
surance solicitor’s best prospects, for if 
he has been in the business very long he 


already has approached all his friends and | 


acquaintances. And important strangers 
are the most fertile field of all, for most 
of them are and always have been so 


busily engaged with their own affairs that 
they have not been solicited by any life 
insurance agent whatever. 
“What would you think of 
salesman who avoided dealers with whom 


he was not personally acquainted?” he 
propounded. “Or of the bond salesman 
who avoided a prosperous man in 


his 
neighborhood with money for investment, 


simply because he had not been intro- 
duced or recommended? And what is 
your candid opinion of life insurance 


salesmen who avoid strangers, who pass 
by hundreds of insurable men within 
easy reach, to go to a distant part of the 
city to call upon a single prospect—an: 
then return without having made the ac- 
quaintance of a single other man in that 
vicinity? Or of the men who spend their 


time working upon threadbare cases be- 


a traveling | 


cause they lack a fresh list of prospects? | 


Pollow a Beaten Path 

“Yet it is a fact that hundreds of life 
agents do not regularly cultivate strang- 
ers. They want to be introduced by some 
friend or policyholder. Consequently they 
follow a beaten path, lined by friendly 
policyholders and wornout prospects, while 
within a stone’s throw virgin soil and new 
prospects abound, ‘ 

“Do not be discouraged when you call 
upon an important man and are informed 
that he is too busy to see you. Just walk 
into his office a second time, a third time 
—eventually you will get a personal inter- 


view, and probably find him a good fel- 
low, after all. You will have accom- 
plished the all-important first step. The 
men hardest to see are the best pros- 
pects, for most salesmen fear to com- 
mand a hearing. We must zo after busi- 


ness with a courage that knows no fear.” 
Talks on Agency Organization 

Mr. Utter also took up the matter of 
agency organization. He emphasized the 
necessity of constantly building up. “Not 
by putting on a lot of new men of doubt- 
ful ability every year, keeping them a 
little while and letting them vo, but by 
making a careful selection, guaranteeing 
them $50 to $75 a month, and encouraging 
them, with a view to adding at least one 
or two good men each year, permanently 
to the agency force. Efforts to add new 
men should be regular and systematic, 
not spasmodic, as is too often the case. 
It is a good plan to call the attention of 
prospective solicitors to the fact that life 
insurance has been doubling every decade 
for the last forty years, and that there- 
fore it must be a desirable business for 
an industrious young man to enter.” 

Read Weekly Articles 

Mr. Utter paid a compliment to the 
insurance press of the country. “Weekly 
meetings of the agency force are desira- 
ble, even though only a few can be got- 
ten together,” he said. “Such meetings 
vitalize the insurance atmosphere of the 
office and distract attention from the pet- 


ty annoyances of the day. Pick out the 
best articles from the insurance jour- 
nals, carefully read them at these meet- 





ings, and then discuss the points involved. 
‘ew men read the insurance journals with 
care, and so miss a great deal of inspira- 
tion and many modern ideas.” 

Another point made by the speaker was 
the advisability of each solicitor, after 
returning to the office in the evening, 
mapping out a full program for the mor- 
row, in order that there should be no 
wasted time or effort. 

Mr. Liedich furnished a stereopticon en- 
tertainment, his subject being his travels 
in Europe last summer. His pictures of 
the Balkans and his talks thereon were 
especially interesting. 

It was announced that John T. Winship, 
insurance commissioner of Michigan, 
would make an address at January 
meeting of the association. 


TRICKESTERS ARE CONDEMNED 


Canadian Association Takes Action to 
Protect Members’ Reputation 


the 





The tactics of peripatetic solicitors 


have raised such a prejudice against | 
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Insurance in force, $33,608,115.00 
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International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 


J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 








GENUINE 
Opportunities 


this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
If you are such a man and need a broader field for 
your abilities, we should be glad to hear from you—we may have an 


JOSEPH C. BEHAN, Superintendent of Agencies. 
Massachusetts Mutual 


ering producers.” 


opening. 


L ife Insurance Company 


During the last twelve months we 
have made contracts with several 
general agents in new territory and 
in old territory. For a long time 
their eyes had been turned toward 


SPRINGFIELD, MASS. 


Incorporated 1851 

















N. A. NELSON, Pres. 


An agent does not have to discuss the permanency or the financial standing of the 
Scandia Life, no apologies have to be given. 
To the man in the field good agency contracts and good territory open in Illinois, 
Minnesota, North and South Dakota. 


CHICAGO 


SCANDIA LIFE INSURANCE CO. 


C. H. BOMAN, Secy. 


It gives momentum to the man in the field. 
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life agents in the Canadian northwest 
that the Life Underwriters Association 
of Saskatoon, Sask., recently adopted 
resolutions condemning misrepresenta- 
tion and declaring itself not responsible 
for the conduct of agents not members 
of the association. It also took space 
in the local newspapers in which to 
publish the names of members, with 
the companies they represented, in or- 
der to help the public to distinguish be- 
tween reputable and doubtful agents. 
One of the indignant members char- 
acterized the interlopers as follows: 
“Nefarious tricksters who, like starved 
rats in time of famine, drag their pesti- 
lential influences our borders 
and threaten our freedom and good re- 
pute. They come by sc s to our 


cities; they infest the prairies like army 


across 


worms, and all along the trail they 
travel their slime and stench attaches 
to our business.” 


Ladies’ Night at Columbus 
The Columbus Life Underwriters 
sociation will have an extra event 
the program this month, to be known 
as Ladies’ Night. The session will be 
held on Dec. 15 and both Governor Cox 
and State Superintendent E. H. Moore 
will be asked to be present and make 
addresses. 
ner attendance 

drawn. 
sociation 


A s- 


on 


of the year will be 


will hold its annual meeting 


and elect officers for the ensuing year. | 


WILL HOLD FOUR SESSIONS 
Final Arrangements Made for the An- 
nual Meeting of the Life In- 
surance Presidents 


The final program for the seventh 
annual meeting of the Association of 
Life Insurance Presidents at the Hotel 


Astor, New York, Dec. 11-12, shows 
that four sessions will be held. The 
morning meetings will begin at 10 


o’clock, and those in the afternoon at 
2:30 o’clock. 
Time has been 


aside at the 


set ses- 
sion on Friday morning, Dec. 12, for 
an informal discussion, under the ten 


minute rule, of the various topics that 
will have been previously considered 
in formal papers under the general 
theme, “Response of Life Insurance to 
Present-Day Economic Needs.” All 
those present will be invited to par- 
ticipate in this discussion. “It is hoped.” 
states the program, “that a free and 
frank exchange of opinions may show, 
not only how life insurance is respond- 
ing to present-day economic needs, but 
will point the way to a further better- 
ment of the service it is rendering to 
the public.” 


H. G. Austin Opens Office 
H. G. Austin, until recently presi- 
dent of the Old Colony Life Chi- 
cago, has opened an office at 944 First 


of 


National Bank building, and on _ his 
stationery appears the designation, 
“Insurance Specialist.” Mr. Austin 
will devote his time to merger and 


consolidation work among small west- 
ern and southern companies. He has 
a number of clients already and ex- 


pects to handle a number of such deals 
for various concerns. He will act 
intermediary and alse assist consol- 
idated concerns in getting in shape for 
increased activity. 


as 


Choate Made a Trustee 


Joseph H. Choate, the eminent at- 
torney of New York and former am- 
bassador to Great Britain, has been 


elected one of the voting trustees rep- 
resenting the controlling interest in 
the Equitable Life of New York, owned 





It is expected that the ban- | 


In January, the Columbus as- | 
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TWO SPECIALS 





INSURANCE COMPANY 
PHILADELPHIA 
These are legitimate high grade contracts, issued on the 
Ordinary Life and 20 Payment Life Plans. 


Excellent opening for a few high-class men as GENERAL AGENTS for exclusive 
territory. Only good personal producers, with executive ability to create an Agency 
Organization, need apply. 


GIRARD LIFE | 














LOUIS LINZMEYER 


(Mr. Linzmeyer will shortly become 
vice-president and actuary of the South- 
land Life of Dallas, Tex. He has been 
connected with the Manhattan Life for 
twenty-one years, now being its vice- 


president 1 actuary. He 1s highly re- 


for his 





garded ibility and life insurance 
initiative.) 

by J. P. Morgan. Mr. Choate succeeds 
George W. Perkins, who recently re- 
signed. The other trustees are Mor- 
gan J. O’Brien and Lewis Cass Led- 
yard. 

Daly Denies the Report 
Thomas F. Daly, president of 

Capitol Life of Denver, states that 


no change in that com- 
He says 


there is to be 
pany and it is not for sale. 
that this 1s its most prosperous year 
and that it will show net gain in in 
surance in force of not less than $3,000, 
000, 


Mutual Life Men to Meet 








\re adsense) acwbiannetc. 


Insurance Business 


No matter how well you are doing now, you wish to do 
better. 

LIBERAL LIFE is a rapidly growing, solid, attractive com- 
pany. 

It writes a better policy. 


It has splendid Southern and Middle Western Territorial 
openings right now. 

LIBERAL LIFE offers live, aggressive agents a broader 
chance for success. 

Get in touch with us at once. 


Liberal Life Assurance Company 
of Indiana 
W.H.HINTON,Sec. & Actuary ARTHUR H. JONES, Pres. & General Counsel 
Anderson, Indiana 
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The Mutual Life managers and gen- | 
eral agents of the central division will | 


hold their annual meeting at the hom« 
office Dec. 10. Darby A. Day of Chi- 
cago is president of the association 


American National Building 
The fine new skyscraper home office 
uilding of the American National 
Life at Galveston, Tex., is slowly near- 


ing completion, the firm of contractors 
erecting it having failed, with their 
books showing a loss to date of $56,000 


on the work. The bond on the contract 
written by one of the Texas 
panies, which is now completing 
Much of the development 

in Galveston for many years past has 
been put into the building of its won- 
derful sea wall and now that the town 
has made itself safe in that way, down- 
will doubtless go for- 


was “Om 
the 


iob. worl 





One of thefoldest and largest general agencies in Chicago has an opening 


for an Assistant General Agent. 
to having ability to handle men. 
Underwriter. 


Must be a personal producer in addition 
Address: 59-M, care The Western 











The Guaranty Life Insurance Co, 








DAVENPORT, IOWA 


Life, Health, Accident 5P¢<ial Coupon—20-payment ang 


20-year End. policies. 
GOOD AGENTS WANTED _ 











& Pena Mutual Premium, less a Penn Mutual 
Dividend, pur a Pesan Mutual Policy, 
containing Penn Mutual Values, s an Insur- 
ence Propesition which in the sum of all its 
Benefits, is unsurpassed for net low cost and care | 

est of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


Warm Personal Interest 


That describes the happy relation 
existing between the Pidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


Walter Le Mar Talbot, Vice President. 
} 


The Fidelity Mutual Life 


INSURANCE COMPANY 
L. G. FOUSE. President. PHILADELPHIA, PA. 


_ Desirable openings in good territory for the 
right men. 














You Better Anchor—— 





Here is the haven par excellence for live 
life men. 


Splendid opportunity. Home office co- 
operative methods that really help. 


One man “Anchorized” seventy-five 
thousand in September. 








———— The Anchor Life Insurance Company 
Indianapolis, Indiana 
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ee 
ward The American National building INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 


5 the starting point in that direction 
* bids fair to be a splendid invest- 
ment for the company. 


70 REENTER MONTHLY FIELD 


Columbia Life of Cincinnati Decides to 
Open a Department in Charge of 
Frank M. Peters 


The Columbia Life of Cincinnati has 
decided to reengage in the monthly 
payment life business on the same plan 
on which it operated some years ago 
and on which it still has some business 
in force. Frank M. Peters, formerly 
manager the monthly payment de- 
partment of the Ohio National Life of 
Cincinnati will be in charge and will 
also act as field superintendent of the 
monthly payment health and accident 
department, of which W. A. Wedding 
js manager at the home office. 

Considerable interest has been shown 
in the last year or two in the subject 
of monthly payment life insurance and 
the Equitable of New York has done 
considerable experimenting along this 
line. To make the experiment it em- 
ployed W. C. Culkins, formerly vice- 
president of the C olumbia, who is now 
aietary of the Cincinnati Chamber of 
Commerce. The problem of compensa- 
tion to agents and their supervision is 
recognized as the chief stumbling 
block to the success of the plan. The 
Columbia will proceed cautiously, using 
no high pressure methods, and paying 
agents on the straight commission 
basis. 


ol 


LIVELY COMPETITOR IN SOUTHWEST 

The Praetorians, a fraternal, furnishes 
considerable competition for the old line 
life companies in Texas and other nearby 
states. Its rates are based on a 5 percent 
reserve basis and on the Fraternal Con- 
gress mortality table, which equals 80 
percent of the American experience 
table. The management of the concern 
states that it is increasing its reserves 
materially above the requirements of this 
plan and believes that so long as it is 
able to earn present Texas rates of inter- 
est on investments it will never be obliged 
to take advantage of the assessment 
clause in its policies. 

This fraternal put up the first office 
building skyscraper in Dallas some three 
or four years ago and several of its per- 
manent tenants are life insurance com- 
panies and general agents. Since other 
tall buildings have been erected in Dallas 
to keep company with the Praetorian 14- 
stery structure, all securing a splendid 


record of tenancy and good space rates. 
The Southwestern Life building is one 
of the newer buildings. It has 16 stories. 


BECOMES AGENCY SUPERINTENDENT 

Rousseau & Hubbard, of Louisville, 
general agents for the Union Central Life 
in Kentucky, have appointed Will J. Tur- 
pin, a member of Turpin Bros., district 
managers for the Mutual Life of New 
York at Bowling Green, Ky., superinten- 
dent of agents for the state, and Mr. Tur- 
pin has taken hold of the position. Per- 
rin S. Turpin, the other member of the 
firm, has formed a partnership with his 
father, John A. Turpin, under the name of 
John A. Turpin & Son, and this firm will 
continue to represent the Mutual Life in 
the Bowling Green territory as district 
managers. 


SENDS NOTICE OF MERGER 

The Merchants Reserve Life of Chicago 
has just sent out to policyholders of the 
Commonwealth Life of Crawfordsville, 
Ind., notice of the consolidation of the 
two companies. The reinsurance of the 
latter by the former was arranged last 
spring but had not been consummated. 
Approval of the merger is awaiting the 
examination of both companies by the In- 
diana department. Both are on the as- 
sessment plan. 


3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 








Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE, J. A. MeVOY, 
President Secretary 








News About Companies 











Midwest Life, Lincoln, Neb.—This com- 


pany now has only one agency contract. 
The initial commission is based upon the 


volume of insurance 
and 


written in each year 
renewal commissions are based upon 
the amount of premium paying insurance 
an agent has in force. President Snell 
reports that the agents are well pleased 
with the idea of just one contract for 
everybody. 
. * * 
Southern States Life, 
Va.—The directors are considering a rec- 
ommendation to the stockholders of the 
company to change its name, owing to 
the fact that “Southern” is the emphatic 
word in the names of so many companies 
now engaged in the insurance business. 
As the company contemplates 
its field of operations, the directors deem 
it advisable to eliminate any suggestion 
of territorial restriction. If the change 
is approved by the stockholders it will 
become effective sometime next year 
* . . 


FParmers & Bankers Life, Wichita, Kans. 
—This company will gain between a mil- 
lion and a half and a million and three- 


Charleston, W. 


quarters in business in force this year. 
At the beginning of the year the amount 
at risk was $5,702,520, while already the 


mark of $7,150,820 has been reached. 
* 7 > 


Northern States Life, Hammond, Ind.— 
It is applying for admission to Illinois. 
The company has amended its charter, 
eliminating the authorization to insure 
against accidental death. 


Union Life & Casualty, Hammond, Ind. 
—The Commonwealth Securities Company 


of Crawfordsville, Ind., which brought 
about the pending merger of the Com- 
monwealth Life of that city with the 
Merchants Reserve Life of Chicago, now 
has the control of the Union Life of 
Madison, Ind., and will put the business 


on a stock basis. The new company will 
be known as the Union Life & Casualty 
and the home office will be at Hammond, 
Ind. The capital of $100,000 has already 
been subscribed at a figure to furnish a 
surplus of $50,000. 
30th industrial and 
business will be written. 
the old Union Life, which 
trial, will not be reinsured, but the poli- 
cies will be transferred individually. It 
was all written on an adequate premium 
basis, although the company operated on 
the assessment plan. The new company 
will be authorized to write health and 
accident business and will write industrial 
disability on both the weekly and monthly 


plans. 

At a recent meeting W. G. Paxton of 
the Paxton Lumber Company, Hammond, 
Ind., was elected president and A. B. 
te gl president of the Common- 

ealth Securities Company, was elected 
he era -preside nt and general manager. A. E. 
Herris of Crawfordsville was elected sec- 
retary. 


monthly premium 
The business of 
is all indus- 


* o > 

United States Insurance, Memphis— 
This company has been incorporatec with 
an authorized capital of $200.000 and stock 
will soon be put on the market. W. R. 
Luke, well known as an insurance man 
and promoter, is the inspiration of the 
project and is slated to be vice-president 


and general manager. He was formerly 
general agent of the Equitable Life of 
New York at Nashville, then superin- 


the Cleveland Life, 
with Julius 


tendent of agents of 
_ a short time associated 

Bohm in a concern which proposed to 
buy up and operate small western life | 
companies, and later associated with Wil- 
bur Wynant in the operation of the To- 
ledo Life, having there the title of vice- 
president. 

The United States company is to write 
industrial life, health and accident on the 
weekly premium plan. To finance this 
business prospect shareholders will be 
asked to pay two for one for their stock. 
Provisional officers of the concern are: 
President, John O. Floutt, John O. Floutt 
Carriage Company: vice-president, James 
Alexander, Alexander Construction Com- 
pany; secretary, John Marshall, Memphis 
Abstract Company; treasurer, Henry J. 
Lenow, cashier of the State National 
Bank; counsel, John Brown, Maiden, 
Brown & Maiden, attorneys. 

_ > 


Surety Fund Life, Minneapolis—An ex- 
amination of this company by the Minne- 


sota department showed that on Aug. 30 | 
it had total admitted gece of $251,085, 
total liabilities of $24,253, reserve fund of 


25,000 and surplus or “unassigned funds 
of $201,832. The income from Jan. 1 to} 
date of examination was $110,785 and dis- 


bursements $77,780. 


Fraternals to Fight “Dictation” 

The executive committee of the Na- 
tional Fraternal Congress of America 
at its meeting in Chicago last week, 
adopted resolutions condemning “in- 
terference” by insurance commissioners 
with the “internal affairs” of fraternal 
orders. This action was prompted by 
the troubles of the Foresters in Wis- 
consin and Minnesota and is said by 
members of the committee to be the 


extending | 





| 
| 
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Capital Stock 8326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms s of non-participating | life policies issued 











A General Agency 


Address 98-Y 


is open 
in the 


For one of the best Old Line Companies in America 


State of Illinois 


Care the Western Underwriter 











No Iong sermon 
is needed 


business day. 





to prove the salability of our Policies. 


More than two million of them in 
force—hundreds more written every 


INSURANCE COMPANY 
OF BOSTON MASSACHYSEITS 
J. C. CAMPBELL 


State Agent for Ohie and West Virginla 
So. West Cor. State and Third Streets, COLUMBUS, OFI0 











Where Il you be 
in 1914? 


Things are lookin’ pretty 
good in Wisconsin, and 
you might look good to 






nsuranceLompany 
Home Office, Madison, Wis. 


Wisconsin is the State 
with 25 points of strength 





INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 

Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 

List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 
Our Market Letter Will Keep You Post- 

ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. Ground Floor 
CHICAGO 





nt National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


| | Can Use Stock Salesmen Who Can Furnish Good Referenses 


‘E. W. ZINSER, General Manager, 


PEOPLES GAS BUILDING 
CHICAGO 





THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


The Young Man’s Company 


Young Men with some general insurance experience, 
Sub-agents who want to progress, 


| Why notinvestigate the possibilities of a General Agency contract with this young company? 


EXCLUSIVE TERRITORY 
Desirable territory tn O! 


GUARANTEED RENEWALS 
and Michig 


Indi 








MR. AGENT :— 





Are you satisfied where you are? 

Are your commissions high enough? 

We have had a phenomenal growth—because— 
We pay the highest commissions, and 

We furnish leads from Home Office. 


The Northwestern Life—Aberdeen, S. D. 


Address R. VAN WIE, Supt. 
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beginning of a determined fight against 
the dictation of the state officials. 


TO STRAIGHTEN OUT TANGLE 


Old Colony Life Directors Expect to 
Create Harmony In Ranks at 
Next Meeting 


While there are internal dissensions 
in the Old Colony Life, it is expected 
that at the meeting of the board next 
week the troubles will be ironed out. 
Following the retirement of President 
H. G. Austin some weeks ago and the 
installation of B. R. Neuske, the well 
known independent actuary, as general 
manager, there has been more or less 
trouble due to others that desired to 
be put in command. Two letters have 
recently gone to Old Colony stock- 
holders, one from H. K. Cole, presi- 
dent of the Consolidated Moving 
Picture Corporation, offering to ex- 
change its stock for Old Colony stock. 
The moving picture people are also 
allied with the Majestic Life of In- 
dianapolis. Later Vice-President Har- 
old Dyrenforth of the Old Colony 
sent out a letter, criticizing Henry 
Krause, chairman of the board, and Mr. 
Neuske. He stated that he could re- 
vive some $12,000,000 of lapsed busi- 
ness and consolidate the company 
with another. Mr. Krause sent out a 
letter with a severe stricture on Mr. 
Dyrenforth. The directors have jointly 
issued a reassuring letter advising 
stockholders that the letters sent out by 
officers were due to a misunderstand- 
ing that has been practically settled 
and will immediately be fixed up. 

It is possible that a resignation or two 
may be presented at the directors’ meeting 
and relieve the directors of the duty of 
ousting parties on at least one side of 


the fence. 

The Old Colony is in excellent shape 
financially and needs only peace among 
the officers and directors. While the mo- 
tion picture promoters place the value of 
the stock at $12 a share and Mr. Dyren- 
forth uses the same figure as the book 
value, it would seem that the real value 
is between $19 and $24. Mr. Neuske 


roughly estimates the value at $23. He 
puts the business in force in at $12 a 
thousand. His figure is backed up in a 
way by the fact that a considerable block 


of stock recently changed hands at a price 
of $20 cash. 

It is thought that everything can be 
straightened out at the next week’s meet- 
ing of the directors and the company once 
more started on a successful course. The 
company now has $116,000 of capital and 
approximately $50,000 of surplus, a good 
increase since the first of the year. 
The new business of 1913 has not been 
as large as was the new business of 1912, 
but the renewal premiums have shown a 
most excellent increase. Income has held 
about even and disbursements have 
dropped materially. 


Makes Big Gains 

The Missouri State Life 
273,707 of insurance from 
to November 25. 


secured $2,- 
November 1 
In the corresponding 
period of 1912, it secured $801,000, 
showing an increase of 184 percent. 
The business in Missouri for the same 
time amounted to $452,885, an increase 
of 95 percent over the corresponding 
period of last year. 


Closes Its Chicago Office 
The Philadelphia Life has closed its 
Chicago office and Manager D. W. 
Wilkie has become connected with the 
Reliance Life in Chicago. Mr. Wilkie 
has made a good record in life insur- 
ance work, having entered the business 


in Philadelphia. He is a son of John 
E. Wilkie, former head of the secret 
service of the United States and now 


connected with Chicago traction inter- 
ests. 


Foresters Can’t Withdraw 

Commissioner Ekern of Wisconsin 
addressed a letter Tuesday to Elliott 
G. Stevenson, S. C. R. of the Indepen- 
dent Order of Foresters, Toronto, Can., 
stating that the society’s recent at- 
tempted withdrawal from that state will 
not be accepted. The commissioner 
stated that “no valid reason or proper 
purpose” for leaving the state had been 
assigned. 


“A recognition of your attempted 











91% 
Renewals 





LIFE Sica 


91% of all policies in force Jan. ist, 


1912, renewed during the year. Think 
what this means to an agent receiving 
continuous nonforfeitable renewale 
such as are paid by The Lincoln Life. 





THE LINCOLN NATIONAL LIFE rorr wayne, inviana 


Year 


1908 
1909 


1910 
1911 


1912 293,596 855,944 8,600,000 323,293 





Comparative Record of Growth for Five Years Ending Dec. 31, 1912 
Premium Income Asseta Insurance in Force 


# $ 
116,453 295,742 3,520,000 
154,080 381.215 4,700,000 


183, 429 492,991 5,400,000 
225,642 638,211 6,500,000 


Cy 
— 


186,200 
198,500 
220,340 


260,975 


“THE peal YOUNG Prettiest THE recut ste TELLS ABOUT”’ 








Sa LE 


withdrawal while under examination 
seems contrary to public policy and to 
the interests of the members,” said the 
commissioner in his letter. The society 
has upwards of 5,000 members in Wis- 
consin. 


No Prospect of Consolidation 

Recent reports that plans for a 
merger of the Inter-Southern Life, of 
Louisville, and the Citizens’ National 
Life, of Anchorage, Ky., have been 
taken up, have been met by statements 
from officers of both companies that 
while the subject has been considered, 
there is no prospect of a consolidation 
of the two companies. 


Equitable, N. Y., Dividends 

The Equitable Life of New York an- 
nounces that it will continue its pres- 
ent scale of dividends during the year 
1914. As the rates on endowment 
forms were changed in 1909 the fifth 
dividends on all endowment policies of 
course differ from the fifth 
paid in 1913. 


LIFE APPOINTMENTS 


Indiana 

Amer. Cent.—W. E. Marsh, Indianapolis. 

But. Benefit—O. E. Baldwin, Washington. 

Mich. Mut.—M. J. and J. P. Kenefick, Michi- 
gan City; W. K. Huddle, Indianapolis; W. W. 
Roof, Fort Myers. 

ations al, la. C. B. Kirshner, Warren. 

‘atl—F. K. She: arer, Auburn; H. 

pia ike, TE eg 

Pacific Mut.—C. A. Youngberg, Warsaw. 
Prov. L, & T.—J. Boyle, Brazil; T. C. Dough- 
erty, Gary. } 
Philadelphia—L. C. Fletcher and J. E. Horn- 
beck, Indianapolis. 

Scranton—W. _S. Mitchell, Hammond; Estelle 
Haynes and O. D. Brady, Indianapolis. 

Western Reserve—A. Seely and G. H. 
Gilbert, Angola; M. H. Hascall, Indiana 
or. 

National U. S. A.—E. L. Lautzenhiser, North | 


Manchester. 








Minnesota 
_ Minn. Mutual—J. B. Bargert, Browerville; J. 
S. Tensen,. Foxhome P. M. Crawford, Beaver 
Cree Thurston Woodworth, St. Paul. 
Mut. Benef IL. L. Larson, Borup; Alice R. 
P 1, Delhi; I m M. Sepp, H. A. White 
1 Ali 4. N van, Minneapolis; M. E. 
h, Coledonia 
State Mut., Mas I. C. Balkins, Nelson Mell- 
strum, Lawrence Anderson and E. T. Hulbert, 
neapolis 
scandia—R. W. Heed, Minneapolis; O. I. | 
Hertsgaard, Fergus Falls; C. V. Linsten, Cokato; 
W. D. Hunte ‘ kson 
Travelers : Westrom, Grasston; J. A. 
Madden, Minneapolis. , 
ee i. Is Nelso yn, Borup 
) Mut I insor 
, Mut.—] : 
Equitable, Ta. sal, 
N. W. Mutual—c McMul onal 
\etn R. E. Pease, St. Paul 
Phoenix Mut.—H. F. Ma I beth. 
New Yo J. A. Kose B c ge. 
Michigan 


N. W. Mutual—D. W. Fogarty, 


Murdock; 
Ps - McVicar, Grand Rapids. 


Pacific Mut.—O. H. P. Bawden and J. F, 
Williams, Minneapolis. : 

Conn. Mutual—C. A. Noona, Blue Earth; 
G. M. Marnie, Minneapolis. 

Equitable, N. Y.—N. T. Austinson, Rush- 
ford; Margaret Hunter, Minneapolis. 

National, U. S. A—D Davidson and P. 
H. Ley, Alexandria. 

Security ,Mut., N. Y.—H. L. Rouzer, Minne- 
apolis. 

Pioneer, N. D.—Henry Sherlock, Worthing- 
ton. 


Travelers—H. S. Johnson, St. Paul. 


State Mut., Mass.—E. E. Sutton, St. Paul. 
Mut. Benefit—John Stanley and R. Harley, 
St. Paul. 


Surety Fund—E. V. Much, Eagle Bend; L. H. 
Wilson, Ihlen; T. H. Smith, Thief River Falls; 
F. E. Busse, Stewart. 

N. W. Natl.—J. B. Bergeson, E. H. Branden- 
burg and T. J. Horton, Minneapolis; H. A 
Soliah, Fergus Falls. 

New York—H. S. Johnson, Litchfield; N. 
Jurgens, T. F. McCreedy, Clarence O’Gordon, 


dividends | 


Har-| 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1912 


536 per day in Number of Claims Paid. 6,765 per day in Number of Policies issued and revived fo5 
$1,605,814 per day in New Insurance issued and revived. $256,199.07 per day in payments to Poliey. 
holders and addition to Reserve. $148,616.61 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY oow, 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open a direct contracts 
will be made with first-class men. Addr 


CHARLES BLANKE, Secretary, Burlington, lows 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co, 


INDIANAPOLIS 





























| Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 







72 Secretarpe 


Forest City Life Insurance Company 


Capital Stock $100,000 





ROCKFORD, IL LIN OTS 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 


Non-forfeitable Renewals 





Attractive Policies 


Aegis Life Insurance Company 
DENVER, COLO. 


A clean Western Company with over 1500 satisfied stockholders in Colorado, 
Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 
Company succeed. They are lending every aid to its producers. This is 
backing worth while. 


Addresses H. L.. SEARS, General Manager 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON 


In addition to having exceptionally attractive option policies, we have the lowest premiumed 
non-participating policy on the market. les our men to meet all competitors success- 
fully. For Indiana, Kansas or Kentucky territory address 


‘TheCOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 
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—— — a — -— —- - - 
Minn. Page “ag “_ Bean, Deer Creek; | 
G. Nehring, St. Pau ‘ . P . 
Peein City—H. M. Peterson, Hopkins; R. E. THERE ARE The Company is on a Sound Financial Basis; 


Moulton, Fergus Falls; E. H. Ulm, Red Wing; 

R. Kluczny, Ivanhoe. 

‘Central, Ia—L. L. Schwartz, Minneapolis. 
J, P. O'Reilly, F. W. Kent and J. B. Galvin, 
Minneapolis; A. J. Zimmerman, Arlington; O. | 
K. Berget, Crookston. | 
Aetna—Southworth 

row, Stephenson. 
Pe ashin Louis Danto, 


& Son, Hudson; R. G. 
Detroit. 
leveland . W.. Rothfuss, Sylvania, O. 
Conn. Genl.—W. S. Dowler, Detroit; S. M. | 
t 





Simons and Arthur Bergeron, Detroit; Frederic 
Detroi 1.enry Cardi Gladstone; E. C. 
Cooley, Ishpeming; L. H. Carlisle, Port Huron; 
F. S. Currie, C E. Doyle, G. D. Titcomb, Arthur 
Proudlove nd Joseph Garin, Detroit; F. W. 
dieck, Utica 

Germania—Alexander Weigert, Jackson; L. R. | 
Heuman, Jackson: Welzehen & Scl . Saginaw. | 
Great 'North.- F. B. Feifrick, Marinette; H. F. 
Gorton, Ypsilanti. 

Lafayette—H. W. Smith, Port Hope 

Mass. Mutu2l—G. E. Moore 





*, Kal: 





Mich. Mutual—L. J. Gir 


dan \ Gr : 

Grosse Pointe; F \. Max son, 

Leighton, Millbrook; L. S. C nk! in, 

Albert Verhmillyear, Ponti A. #. Shelp 
Plainwell; I. J. Applebee, Saginaw. 


Minn. Mutul—lL. P. Mott, 
Mo. St ~~ F. G. 


Battle Creek. 


Schlagel, Saginaw. 


Mutu Y.—E. J. DeGayner, Iron Moun 
tain: FE ie Ni ansing, Brighton. 

Mut. Benefit—F. J. Hammond, 

New York—C. R. Warner, Albion. 


| 
| 
Pontiac | 
} 





N. W. Mutual—cC. J. Dahlberg, Muskegon; G. 
F. Hale, Detroit. 

Pacific Mut.—J. W. Blakely, Alma; Franl 
Wheeler, Detroit. | 

Peninsular—Verhey-Hass Realty Co., Grand | 
Rapids. | 

Penn Mut.—G. Beach, Lyla S. Roberts and | 
Helen M. —- , roit; S. E srace vagreed 
Alpha; T. J. Hopper, Alpen a. 

Preferre: T. W. Lappala, Ironwood: T. R. | 
Hutson, Niles; Arthur Rhodes, Rudyard. 

Prov. L. & T.—W. L. Wood, Ann Arbor: W. | 
BR. Sloat. Bad Axe; Eugene Moak, Port ia 
E. L. Me Tpton Works. 

Reliance. “FE. K. LeRese, Essexville. | 

Roman Standard—J. nderson, Manistee. | 

Travelers— Andrew Sie 1dman, Elsie; aeaid | 
Mackie, W. S. Dowler, E. H. Conway and G. 
W. Carter, Detroit. 

Ohio 

Aetna—J. W. Pannell, Columbus; M. J. Wolf, 

Londonville; F. Boomer, Cleveland; L. H. Wil- 


son, Cambridge; S. T. Roth, 
Ponkers, Neb = 

: Akron. 
‘Berkshire—W. A. 
Canada—F. C 

Cedarville; H. 


Cincinnati. 
Reynolds, Bethesda; 
Clarke, 
. Manning, 
Lieurance, 


Toledo. 
Bethel; D. Sterrett, 
Jamestown; Emerich 


Wallen, Cleveland. 

Equitable, N ’—Leonard Fosdick and J. 
L. Bethune, Cleveland. 

Equitable, Ia Ivy B. Drukenbrod, Canton. 
Home—Fry & Botkin, Ada. 


Manufacturers—F. C. Wise. New Berlin. 
Mo. State—P. S. Lazaru s, Cleveland. 
Mutual, N. Y. Bol uss, Portsmouth; 


J. O. Arnold, Locust "Gr ove; H. W. Hammond, 
Columbiana. 

National, Vt F. E. Culbertson, New Lon 
don; J. M. Fife, Canton. 

New York—George O’Neal, New Richmond. 

N. W. Mutual—O. J. Ray, Mt. Sterling: B. 


E. Koonce, Put 
Wert. 


-in-Bay; C. M. Purmort, Van 


Pacific Mut.—J. H. Waterman, Toledo. 
Philadelphi J. S. Milliron, Athens: Jacob 
Weber, Cincinnati; W. W. West, Columbus. 
Pitts. L. & T.—E. C. Eikenberry, Camden 
Reliance—W. L. Wolcott, Columbus; 3 


Roof, Niles; H. S. Weber, 


New Philadelphia. 
Travelers—C. W. 


Burbank, Cincinnati. 


Wisconsin 
Aetna—L. C. St ~~ Ladysmith; La Vern 
Pelton, Birnamwe od; A. Klingbell, Westfield 
Guardian—L, M Ri »wley, M idison; A. W. 
Hurst, Shetek; F. W. Suszycki, Ripon. 
N. W. Mutual—L. O. Lewis, Albany: J. R 
Allen, Milwaukee. ae 


_Old Colon F. H. Peterson, Green Bay 
Simon Meyer, Marinette. . 

Old Line—Martin Bretl Algoma; B. F. 
Strong, Manawa. 

Wisc. Life—J. L. Wright, Lancaster; Henry 
Windt, Maribel. P 

Wisc. Natl—Clarence Lockwood, Markesan: 
Dick Slater, Colby; W. H. and H. M. Koehler, 
Medford. 

Illinois 

Merchants, Ia.—W. H. Bicker, Nauvoo. 

N State—H. V. Rooney, Chicago; D. A. 
Mich iael, Taylorville. j 

Mutu N. Y.—B. G. Graff, Tacksonville: H. 
= Davis, Waltonville; I. a Smith, Urbana; 
. B. Grafton 


Janes ville . 


Leah Danits, Thor 


B. ira 
Plaines; mas aa H. D. W. 


Snyder, D. F. Beach and A. E. Parks, Chicago 

Mut. Benefit Miner, Decatur; F. W. 
Burlingham, H. I. Carlson and G. M. Glasner, 
Chicago; Logan Perry, Bl ooming gton. 

New York—Joseph Deutsch, Jacob Gladsti me 
R. Lee. Orias Sch: apiro, F. G. Wrede. J. ‘ 
Heller Benjamin Spira and Be njamin M:; in 
Chicago; J. W. Sain, Peoria: 3rush, Whit- 
ing, Ind.; Severin Schulte, St, Louis, Mo. 

New Eng. Mut.—F. E. Stemm, Kenosha, Wis. 

Old Line—Florence La Mar, Grayville: Tolie 
Toleson, Rockford; George Bryant, DeKalb. 





enn. — F. Willoughby, Chicago. 

Pitts. L. & , Thomas and L. D. Con 
ger, Elgin; Ries. Craig, Robinson. 

Reliance—D. .V¥. Wilkie, W. F. Wiles and 
W. P. Hubertz, Chicago. 

N. W. mag oe G. Morey’, Waukesha, Wis.; 
A. P. Owens, Bradford: C. G. Sparks, Mack- 
inaw; J. M. Snyder, Canton W. J. Scattergood, 
Rockford; R. R. Barnhart, Cisco; Herman Du: 


vall, New York City; Herman Lauterjung, Chi- 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 
No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. | 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 








OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 














cago; \. : Hesse, Evanston; J. L. Brock, 
Bethany; F. E. Edg n, Berwick; W. P. Van 
tena, Milw: oy Wis. 
St: ate Mut., Mass.—W. C. Arthur, Chicago 
Travelers—G. L. Truitt and S. R. Plattenburg, 
Chicago; A. F. Diers, Dayton, Ohio; J. ( 
Hoenk, Peotone 
Union Mut.—M. J. Levy and N. J. Tonlinson, 
| Chicago; G. W. Francis, Camp Point 
Missouri 
\etna—A. L. Akers, Kansas City. 
Amer. Bankers, I1l—F. C. Burgderfer and J. 
M. Derrick, Kar ee City. 
Gallatin; A. J. 


tankers, Neb . W. Graham, 
by, Holt. 
Central, Ill. 
White, Palmyra. 
Conn. Mutual—H. J. Cannon, St. 
Franklin—M. W. Ellis, Brandsville. 
Girard—E,. M. Houston, Archie. 
Home—E. C. Bloodworth and J. K. 


Irwin Bros., Breen City; J. T. 


Louis. 


Brown, 


. 5. 
Mut. Benefit 


Hadley Tatum, Joplin. 
Merchants, Ia.—Short & Temme, St. Louis; 
J. H. Welborn, Kennett. 
Mass. as —D. S. U nger, Chicago. 
Mo & Acci.—W. E. Leake and H. M. 
Miller, Hannibal; F. M. Daniel, St. Louis. 


. James, Carrollton; O. F. 
>; William Slattery, St. 
York—C. E. Best, Kansas City. 
North Amer.—O. R. Roberts, Kansas City. 
Nati onal, U. S. A.—L. E. Beckam and W. T. 
Kansas City. 
St. Joseph—D. L. 
Thompson, St. —- 
Reliance—G. A. Collard, St. 
Kinkead, Cape Girardeau. 
Western L. & Acci—A. D. 


Sprecher, G. L. Hunt and 


Louis; R. B 


Hubbard, Jackson. 
REINSURES STANDARD LIFE 

The Philadelphia Life has consummated 
an agreement to reinsure the outstanding 
risks of the Standard Life of Camden, 
N. J. The latter company has about $800,- 
000 of insurance outstanding, and under 
the law of New Jersey the consent of 70 
percent of the policyholders must be ob- 
tained to make the reinsurance binding. 


THE “I WILL” MAN 
The successful man in life is the 
“T Will” man—the man who really pur- 
poses to succeed. No man ever accom- 
plished anything worth while unless he 


worked and sweated in his work. Phi- 
losophers and historians attribute the 
large commercial successes of the Jew- 


and perse- 
salesman is 


ish race to their will power 
verance. The successful 


the man who wills to be successful—he 
first conquers himself and his inclina- 
tion to procrastinate. The National 
Cash Register Company puts good 
health as the first requirement of suc- 
cessful salesmanship. I put will. 1 
know many men of achievement in all 
lines: of endeavor who have not good 
health. A few days ago I assisted a 
blind man into a bus at a small town 
depot. He was selling a specialty to 
grocers; he was 55 years of age; lost 
a fortune and his sight at 50, but was as 
cheerful as a youth in the first flush of 
successful life. When we alighted at 
the hotel before he registered he said 
to the clerk, “Get me a boy to take me 
to every grocery store in town.” The 
clerk told him there would be a boy 


to sit down 


around in half an hour, and 
wait. “No, I want a boy at once,” an- 
swered the blind man, and he got him 


and went to work. He is a Fale 


bred. Fortune swept away when many 
men figure on taking things easy; de- 
prived of his sight he was cheerful still. 
and has a heart for any fate, for he has 
mastered himself. He is an “Tl Will 
Man.” 

The moral is obvious to you, Mr. In- 
surance Man. If you haven’t achieved 
the success you are capable of, take 
stock now—this minute. Become an 


“T Will” man today and tomorrow you 
will have arrived.—Willard E. King. 





AGENTS WHO REPRESENT 


The New World 


Life Insurance Company 


are assured of prompt promotion in 
the ranks if they make good. It be- 
lieves in advancement on the merits 
of the man. A chance exists for men of strong producing ability 
and good habits to win positions of state manager, 
traveling agent, special inspection agent and so on. 
the company. Write for full particulars to 


JOHN E. FINNEY, Manager, Central States Department 
McCormick Building, CHICAGO 


CATHOLIC 
Old Line Life 
Company 


Authorized Capitalization - 


$2,000,000 


distric t manager, general 
This is but one feature of 

















TheEquitable Lite 


Insurance Company 
OF IOWA 


Has good openings for general agencies in desirable loca- 
tions for experienced and successful men. 
Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA. 











THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 
care THE WESTERN UNDERWRITER. 


(STATE MUTUAL 


LIFE INSURANCE COMPANY 
Rome, Georgia 


1z=-Q, 




















Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably 
known and where your success will be measured by your work. 


If interested, take the matter up with 


A. B. UTTER, Agency Manager, dead Oitice, Rome, Georgia 

















10 THE WESTERN UNDERWRITER. December 4, 1913, 


—_———_. 
—_—$—<—$<—<—<—— 


Dece 

















CONDUCTED BY 


i JOHN R. McFEE 











Field €ducational Department 
aa 


Devoted to Suggestions and Experi- 
iences that will make the Life Insurance 
Man More Efficient in His Work. 

















N OUR last study we effected an 
| approach and found a prospect. A 

possible applicant has now become 
a probable applicant and we have ad- 
vertised our business to a man who 
will probably pass favorably the medi- 
cal examination, who is able to pay the 
premium on the policy he may apply 
for and who is at least passively open 
to persuasion and conviction. We have 
used our first interview merely to in- 
troduce ourselves and our business. In 
the interval between this first intro- 
ductory call and our second visit we 
must plan a campaign. 

We now have need of an equipment 
of knowledge and power of presenta- 


tion. Many of the most successful un- 
derwriters spend the larger propor- 
tion of their labors in preparing the 


campaign. 
* * 


illustrati 
fortunately not be 


nare the fully. It 
read and its danger 
is that it may steer you to a net cost 
argument at the critical interview. You 
desire that least of all, because net cost 
arguments are effective only in 
trast with the results which a competi- 
tor may present. 


11 Care 





may | 


con- | 


You are ever anxious 


to head off competition, you never | 
court it. 
Every preparation, every movement in 


the campaign, should be directed to an 
effect to make the first subject-dis- 
cussing interview produce the applica- 
tion. You will never be as strong as 
then. Your winning traits 


and your 
powers of presentation will then be 
new and therefore specially effective. 


| Your opposition will be also new and 


| unprepared and 


It is well to learn the important facts | 


in the life of the prospect. His per- 
sonal characteristics we have classified, 
tc us he is now an individual expres- 
sion of a certain type. We obtain now, 
if we have it not already, some general 
knowledge of his family life, 
therefrom his hopes, his desire to edu- 
cate children and to make declining 
years safe. A very little investigation 
will tell us enough. If the informa- 
tion is difficult of procurement, trust 
to a general intent which men of his 
type usually have. 

We get a general idea of his business 
importance and with it his probable 
surplus earnings. We keep ever in 
mind that he is likely to wish that his 
standard of living shall not be lowered 
by a curtailment of expenditures for 
the purpose of producing a premium at 
the sacrifice of present comfort. 
We realize that we are to win to a 
yearly expenditure of a premium for 
life or for a long period and that this 
expenditure is to be made as a business 
outlay by a man trained to the busi- 
ness habit of profit in dollars. We have 
an offering of profit in the present in 
a return measured rather in duty per- 
formed and personal earnings con- 
served than in an immediate money re- 
turn. 

* os ok 

We aim to create a relationship be- 

tween the prospect and ourselves which 
will exalt us to the power and influence 
of a counselor. Human nature looks 
peevishly on gratuitous counsel always 
and never more so when ventured upon 
in the intimate affairs of our individ- 
ual lives. We keep in mind ever that 
he is to choose and that a choice is not 
to be helped often by forceful meas- 
ures. The reason he hesitates is not 
apt to be because of a willful avoidance 
of a duty to make proper provision for 
his family, although the type which 
selfishly so acts is common enough. 
_ I find oftenest that men take less life 
insurance than they know they need 
because already they have a budget of 
expenditure which leaves little room 
tur a new fixed charge on their yearly 
income. So we must offer a value in 
excess of that obtained by an equiva- 
lent expenditure for an immediate need 
or desire. 

Perhaps now we may realize the im- 
portance of the function we called artis- 
tic rather than logical. 

* * x 


Our difficulties are not great in the 
preparing of our campaign. We select 
the plan of policy and learn its prob- 
able advantage to the type of prospect, 
whether ordinary life, limited payment 
life or endowment. If we have made 
a point in our introductory interview of 
desiring a record of the prospect’s age 
that we may send an illustration, pre- 


deducing: 





therefore weakest. 


* +. * 

When you have made your own the 
individual features of the case as pre- 
sented from the personal side of the 
prospect, you must spar for a favorable 
time for the critical interview. This 
may mean frequent calls and frequent 
disappointments. But you are ever 
happy in your appearance, never in a 
hurry, never in need of that applica- 
tion to outward seeming, always doing 
business enough to your prospect’s eye 
and the eye of his office to make that 
special business never a matter of ne- 
cessity. The beggar usually gets a pit- 
tance and scant courtesy. The more 
need you show, the least likely you 
are to convince of the merit of your 
offering. 

So better a dozen 
sistent inopportune 
you find 
suggest 


calls than an in 
discussion. When 
the circumstances unfavorable, 
another call and ever state that 


you never importune. 
*k * * 
We are not to blame for a wide- 


spread belief that an insurance solicitor 
worries prospects to an application. 
That criticism of our calling is due to 
false methods in the past of our pre- 
decessors with the rate book. The 
evolution of the business is sweeping 
it away but the rudimentary idea still 
functions. , 
Impress ever the fact that you are 
busy by not waiting long and by never 
loitering. Your engagements appear to 


be many, as befits a man like you pos- 
sessing and dispensing a knowledge 


and a power of succinct, 
elucidation. 

Order-takers loiter, 
negotiators never. Try to get an ap- 
pointment; if you succeed, keep it 
whether in business ‘hours or after 
business hours, at office or home. Some 
men will lunch with you, some will ask 
you to their homes. You always are 
ready to serve and always confident of 
the value of your service. 

Doing business with you is ever free 
from fear of annoyance and surrounded 
with the pleasing attributes of 
personality, making ever a 
a duty. 


time-saving 


counselors and 


holiday of 


your | 


‘PHILADELPHIA LIFE INSURANCE CO. 


| Northeast Cor. Broad and Sansom Streets 





50 Union Square, - 


The 
NEW POLICY CONTRACTS 


issued by 


GERMANIA LIFE 


INSURANCE COMPANY OF NEW YORK 


typify 


POLICY PERFECTION 


and combined with 


LIBERAL AGENCY CONTRACTS 


offer to Life Underwriters of proven ability and integ- 
rity unexcelled opportunities for General Agencies. 


Address Home Office 


New York City 








The Provident Life 
and Trust Company 


OF PHILADELPHIA 








J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 





“TI confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
li — al 

S IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


How much income will the face value of your 
insurance bring to your beneficiary after your 
death ? 

Write for information as to Income Policies. 














SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 


Write Home Office for particulars. 


German National Life tain Co. 
501 Ashland Block, 


JOSEPH STOUT, President. 


Chicago, Ill. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 





LIFE 


ACCIDENT 


DISTRICT AGENTS WANTED 





Throughout Illiaois. 


Address 


HEALTH 


PHILADELPHIA, PENNA. 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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in the psychology of soliciting. As- 
sembling the methods used by success- 
ful men in business, selecting the chief 
factors that have brought them to the 
goal, agency men have developed cer- 
tain standards of soliciting and agency 
supervision that are now acknowledged 
as the final word for the time being. 

These are generally followed by the 
general agents and field men the coun- 
try over. 

The old haphazard hit or miss plans 
of agency work and canvassing have 
been set aside and the machinery is 
now running according to well set 
regulations. 

One of the life men illustrated the 
old system by a story which he told, 
bringing in a man who visited a negro 
cabin in one of the southern states. 


On the wall hung a clock which evi- | 
so far | 


dently had been out of business, 
as giving the correct time was con- 
cerned, for many years. The visitor 
inquired of Uncle Remus how ft was 
he could teil the time of day by a 


clock of this kind. Uncle Remus re- 
plied: 

“Only Aunt Hannah and I can tell 
the time by this clock. When the 
hands point to twenty minutes after 


eleven and the clock strikes twelve we 





know that it is sixteen minutes after 
nine.” 

In the same way in the past life 
insurance men had methods of their 
own and were independent in _ their 
plans. No other man could go into 
an office and take up the work and 
follow the same method because they 
were all different. The general agent, 
like Uncle Remus, was the only one 
who could read his own timepiece. 
Now the agency clocks are largely of 
one pattern, keep the same time and 
can be read by all alike. 

SOCIAL SIGNIFICANCE 
The views of men who are broad 


thinkers, who are not directly connected 
with life insurance, but who see the 
importance of the business from the 
social and economic standpoint are of 
deep interest. Life insurance more and 


more is being analyzed by those who| 
have had to deal with social science. | 
One of the more recent centribu- 


tions is from President George Vin- 
cent of the University of Minnesota, 
long regarded as one of the best stu- 
dents of sociology. In speaking at a 
Northwestern National Life meeting, he 
said among other things: 

The life insurance movement has helped 
to give precision to the social sciences. 
The mortality tables which the actuaries 
have formulated revealed in striking ways 


certain uniformity in human life and 
death. The old idea that civilization was 
merely fortuitous, that it was an_ unpre- 
dictable chaos of free wills, providential 
interposition, natural accidents and the 
like, has gradually yielded to the belief 
that human behavior conforms to laws, 
and that many of these laws may be dis- 
covered and stated with accuracy. Poli- 


tical economy, for example, has been able 
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NORTHWESTERN NATIONAL) 
LIFE INSURANCE COMPANY 








———= Minneapolis, Minnesota 


DISTINCTIVELY Westem Mutual Old 
Line Company. 


Has openings for live general agents, under direct 


—in South Dakota, North Dakota and Montana. | 
Policy contracts are liberal and up-to-date. 


Real producers can build up a business on a perma- 
nent basis and will be given an unlimited opportunity 
and the strongest backing and co-operation possible. 


Paid to policyholders and beneficiaries since organi- 
zation, over $14,500,000.00. Has $30,000,000.00 insur- 


ance in force and increasing. 


| Exceptionally strong financially, officially and 
directorally. 


JOHN T. BAXTER 


President 








E. W. HILLWEG’ 
Agency Director | 
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and its bearing 


a 





health of the nation, 
| national efficiency. We are realizing that 
| our greatest natural resource is in the 
physical vitality and the mental energy of 


upon 


| 

be rendered. It is a good idea to send 
him now and then a piece of literature 
gotten out by the company with some 





. Py | 

the whole people. Slowly we are realiz- | special passage marked. A number of 
ing that only upon the basis of a whole- a 6 . ¢ ; : 
cae, Vinetene paeeiens fle con & strenn, | SOTUte follow the plan of sending a 


advancing civilization be built up. The | word of congratulation at birthday an 


insurance companies have contributed in| niversary time or during the holiday 
important ways to this movement for —— . “ 
health observation. Even though the season. _ . , , 
original motive was self-protective rather All this counts for something and it 
than altruistic, the results have been of | keeps an agent in communication with 
public service. his policvholders. so that he yor 

Life insurance has made the public fa- Rage wi | ds — "} —— kn it OPI she 
miliar with the insurance principle. The | tune time they can be solicited tor more 


| 
| extension of this idea 
lot life and 

dents, to 


from 
property to 
theft, to a 


the insurance | insurance. 
industrial acci- 


multiplicity of con- 


tingencies, is one of the striking features QUESTION OF LAPSES 
= Perk ge ow life. eriki ni os Undoubtedly every company man 
erhaps the most striking thing that | ....., on 7 ‘ted ‘- 
|the insurance movement has brought | 28¢™ment spe nds much time over the 


| about is this—it has preached vividly and | lapse question. A certain amount of 


| 
| 
| 
| emphatically the doctrine of social soli- | business will go off the books for good 
darity. Insurance cannot base itself a aiid _ pee ~ 
| solely or chiefly upon individual fear and and sufficient reasons. The great pre b- 
self-protection. It cannot be understood |lem is to prevent undue waste. This 
merely on the basis of regard for one’s phase of life insurance received much 
family. It has a larger meaning. It in- |. cated ; a >. ee . ; 
| sists that the common life is a sharing | attention at the ? t. Paul meeting ol the 
| of opportunity, of responsibility, and of American Life Convention. Figures 
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would not be sold. We believe that 
the agents of the well managed younger 
companies will equal those of any com 
pany group. Attend an agency conven 
tion of one of these companies and 
the innocent onlooker will be impressed 
with the seriousness and 
these men. 

The companies must pay 
tention to the question of 
The thought of the 
should not be 


ability of 


more at 
renewals 
agency department 
concentrated entirely on 


new business. The old risks must be 
attended to, and agency contracts 
should be made in a way that will cause 
the salesman to feel that it is to his 
interest to see that renewals are paid 
lle should not be paid his full commis 
sion on the first round. A company 
might well reduce the first year’s per 
centage and spread it over the first 
few years of the life of the policy 
There should be more personal culti 


vation of 

established 

gendered 
It behooves 


closer relations 
confidence en 


the assured, 
and greater 
every company to find 
out why people lapse, to get first hand 
information as to causes and then try 
to apply the remedy. It would pay any 
company to have a form letter and send 


it out to every lapsed policyholder 
with a return stamped envelope and 
have him give reasons for his failure 


to renew. 
terial for a 


This would be excellent ma 
home office to work on 


HEAD Ol 
are some 
walk with the 
with the crowd. 
on the scene 


THE CROWD 
agents who always 
They keep 
When the rest arrive 
they are with them 
Other men keep ahead of the proces- 
sion. They are ready when trouble or 
difficulty presents itself. They have 
anticipated it. They have looked ahead 
and 


here 


procession. 


are prepared. They are prophets 
When changes have to be made they 
are equipped to do the work The 
crowd simply lags behind and when 
the emergency arrives it does the best 
it can to meet it. But there has been 
no forethought, no working out of 
plans that will be needed when the 
emergency does come. The tendency 
of the crowd is to complain, to pro 
test, to knock. The man in advance 
who sees the signs, adapts himself t 
the new order. He is ready to go 
aliead on a new basis. 


\n abandoned policy is about as un- 
pleasant a legacy as a widow can 
have—for the story which it shows of 
an unfulfilled promise, of faltering duty 
and neglected affection, is as unsatis- 
fying as anything well can be. The 
casting aside of policies is always an 
injudicious act. 





Doing 
way 


something constantly in the 
of comfort—doing much finally in 
the form of ready cash—that is genuine 
| life insurance. 
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Occupational Mortality Studied 





Review of Volume III of the Medico-Actuarial Investigation, Showing 
the Influence of Working Conditions on the Death-Rate in 
Various Industries—Definite Figures Given on Many 
Classes Known or Believed to be Hazardous 


BY FRANKLIN B. MEAD 


Secretary and Actuary of 


HILE the Medico-Actuarial In- 

vestigation was being planned 

and arranged for during the 
winter of 1909-10, a call was issued to 
the actuaries and medical directors of 
all companies represented for lists of 
occupations which they desired to have 
considered. The responses included six 
hundred occupations, some of which 
were suggested by many companies, 
others by a few companies and still 
others by only one company. Every 
suggestion was carefully considered. 
Eventually many occupations were 
eliminated for various reasons, of which 
the more important ones were that 
some of them seemed to appeal to 
only one or two companies or that it 
was deemed that the existing statistics 
were insufficient to give reliable or 
satisfactory results. As a result of 
this elimination, the committee having 
in charge the investigation prepared 
a list of 68 


occupations which were 
called “required” occupations and an- 
other list of 100 which were called 
“optional” occupations. The latter 


group embraced those for which there 
was not so strong a demand, or for 
which the committee thought there 
might not be sufficient data existing at 
the present time, although such data 
might be accumulated at some time in 
the future. 

Data Small in Some Occupations 

The publication of the results of the 
investigation of the foregoing occupa- 
tions has just been completed and these 
comprise Volume III of the investiga- 
tion. Of the 68 “required” occupations, 
four were omitted from the report en- 
tirely on account of the paucitv of the 
data. These consisted of foremen and 
journeymen employed in distilleries 
pottery glazers, saw filers in sawmills 
not using automatic machinery, and 
actresses. There were a few other 
groups upon which the data were very 
small, notably the three groups in the 
automobile industry: first, proprietors 
and salesmen; second, repairmen and 
machinists, and third, nonracing chauf- 
feurs, which together furnished only 
twenty-four deaths as against which the 
expected deaths were about twenty-two. 








Thus the actual deaths were only 
slightly in excess of the expected. The 
amount of the data, however, is too 
small on which to base any reliable 
conclusion, which is greatly to be re- 
gretted, owing to the growing import- 
ance of this industry. Of the twenty- 
four deaths, four were due to accidental 
causes. The number of entrants in the | 
three automobile groups was 2,183, but | 
the average exposure was only a little | 
over two years as compared with that 
of nearly years for all the 
cupational groups investigated. The 
short exposure of the omagenny in the | 
automobile business is due to the fact | 
that they were for the most part taken 
out but a short time before the end of 
the period covered by the investigation. | 
“Optional” and “Required” Occupations 

Of the 100 “optional” occupations, it | 
was found that 33 afforded twenty-five | 
or more actual deaths and detailed ta- 
bles are given for these occupations, 
since the committee deemed that they 
thus afforded sufficient material for 
present study. 

In general, the 


seven oc- | 


“required” occupa- 
tions showed a heavier mortality than 
the “optional” occupations, as might 
have been expected for the reason that 
the “optional” occupations were those 
for which there was less call for in- 
formation because an extra mortality 
was not so generally apprehended. Of 
the “required” occupations showing 





the Lincoln National Life 
practically standard mortality or less 
than the standard, may be mentioned 
bakers, some of the more favorable 
groups in the electrical industry, those 
of the life saving corps, distillery pro- 
prietors and managers, trained female 
nurses and pottery employes not 
moulding or glazing. Some of the 
groups among the “required” occupa- 


tions which showed a high mortality 
were cooks and chefs in hotels, many 
of the groups in the liquor business 


waiters in hotels, restaurants and clubs 
where liquor is sold, miners, railway 
locomotive engineers and firemen, and 
structural iron workers. 

Only Slightly Above Normal 


Of the 32 “optional” occupations 


concerning which data is furnished, 
fully two-thirds showed a mortality 
only slightly higher than normal, or 


less than normal. Those of the “op- 
tional” occupations showing the high- 
est mortality were proprietors of 
groceries with bar, stone cutters and 
officers and engineers on ocean steam- 
ers and in the coastwise trade. Among 
those showing a favorable mortality 
were barbers, bricklayers, blacksmiths, 
cigarmakers, in-shore fishermen, jew- 
elers, oil field employes, plumbers and 
steam fitters, railway mail clerks, ex- 
press messengers, tailors, tanners, un- 
dertakers and veterinary surgeons, 
some of these being less than standard 
and others less than 10 percent in 
excess of the standard. 

In judging of the mortality results 
relating to the occupations studied, it 
must be borne in mind throughout that 
unusual care was exerted in selection 
for most of the occupations embraced 
were suspected of involving extra 
hazard and, therefore, if only ordinary 
selection were employed a higher mor- 
tality would result than shown by the 
present investigation. 

* *k * 
HIGH RATE AMONG ARMY AND 

NAVY OFFICERS 


The group embracing commissioned 
officers in the 


army was quite a 
large one, as there were 324 deaths, 
furnishing a ratio of actual to the expect- 


ed of 131 percent. Under the policies 
issued prior to 1900 the mortality was 
135 percent as compared to 112 per- 
cent for the policies issued subsequent 
to that date, the issues of the former 
years being undoubtedly affected by 
the Spanish-American war. 

Several years ago Arthur Hunter of 


the New York Life made the state- 
ment that it might be expected with 
confidence that the mortality among 


army officers during time of peace is at 
least 15 percent in excess of that for 
standard lives, which is closely con 
firmed by the foregoing. The mor- 
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tality, according to the Specialized In- 
vestigation of 1903 for army officers 
was 116 percent of the expected, but 
the standard employed in that investi- 
gation was not so severe as the one 
used in the present investigation, other- 
wise the percentage would have been 
much higher. The mortality for the 
first policy year in the present investi- 
gation was very heavy, as it was 254 
percent of the standard. The mortality 
from accident, suicide and other violent 
causes was very high, as was that due 
to typhoid and dysentery. The 


mor- 
tality for the younger ages at entry 
was much heavier than for the older 


ages, it being 165 percent for ages at 
entry under 30. 

A much greater mortality was ex- 
perienced among commissioned officers 
in the navy. Here the ratio of the 
actual to the expected was 152 percent. 
It was 136% percent in the Specialized 
Investigation of 1903, although again it 
must be remembered that the stand- 
ard of measurement was not so severe 
as in the case of the Medico-Actuarial 
investigation. There was also a much 


heavier mortality in the case of navy 
officers for issues prior to 1900 than 
for those issued subsequently, the 
ratios being respectively 167 percent 


and 113 percent. The mortality from 
suicide and accident was heavy. 

The mortality of bakers was only 98 
percent, although the mortality for the 
older entrants was considerably higher 
than the standard, for it was 123 per- 
cent for entrants between the ages of 
50 and 59 and 119 percent for ages 40 
to 49. The general favorable mortal- 
ity for the class as a whole was prob- 
ably due to unusual care in selection 
and the results point out that un- 


usual care must be employed in the 
selection of applicants above middle 
age. 


* * * 


HIGH MORTALITY IN LIQUOR 

BUSINESS 

There were investigated quite a 
number of groups related to the liquor 
business, thirteen in all, and these in 
general showed a heavy mortality, as 
was anticipated from previous inves- 
tigations in connection with risks of 
this class. 

The mortality among hotel proprie- 
tors and managers who do not attend 
bar was 135 percent as compared with 
178 percent among those who attend 
bar either occasionally or regularly. 
The mortality of the latter group is 
practically the same as that of saloon- 
keepers and shows the same general 
characteristics. The mortality for 
saloon proprietors and managers who 
do not attend bar was 182 percent and 
that for those who attend bar occa- 
sionally or regularly 173 percent. The 
mortality w as lighter in the last named 
group than in the case of the preceding 
group on account of the more rigid 
selection. Degenerative diseases play 


havoc among risks of this sort and thes« 
account for the most part for the extra 
mortality. A large part of the deaths 1s 
due to cirrhosis of the liver, diabetes, 
cerebral hemorrhage, apoplexy, heart dis- 


ease, Bright’s disease and the like, and the 
mortality from pneumonia is also 
heavy. For instance, among the 


prietors or managers of hotels attend- 


pro- 
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ing bar, the death rate from cirrhosis 
of the liver was six times the standard, 

Among the “optional” occupations a 
similar class was investigated, namely, 
proprietors of groceries with bar where 
the mortality experienced was 164 per- 
cent. 

Three Groups in Brewery Industry 

Three ee of occupations in con- 
nection with the brewery industry were 
investigated. Proprietors = man- 
agers of breweries afforded a mortality 
of 135 percent, whereas the mortality 
among brewery clerks was 130 percent. 
A striking feature of the mortality of 
these two classes was that in the case 
of the proprietors and managers the 
mortality for ages under thirty was much 
heavier relatively than for ages at entry 
at thirty and above, as it was 197 per- 
cent in the former case as compared to 

33 percent in the latter. On the other 
hand, in the case of clerks, the mortality 
for ages below thirty was only 90 per- 
cent and for ages at entry above thirty 
176 percent. Qne might venture to 
suggest that the mortality for the 
young proprietors was due to the afflu- 
ence in which they found themselves 
together with the surrounding tempta- 
tions of a life of more or less dissipa- 
tion, whereas the older proprietors 
comparatively were more staid and set- 
tled in their habits. On the other hand, 
the mortality among clerks both ac- 
cording to duration and age at entry, 
gives evidence of more careful life in 
the earlier years and that the selection 
which eliminated the more unfavorable 
of the class of clerks was overcome as 
years advanced by the influence of the 
occupational environment and_ that 
these influences cause subsequently a 
heavy death rate from degenerative 
diseases, as is generally the case in con- 
nection with those employed in the 
liquor traffic. 

Distillery Experience Favorable 

The mortality among distillery em- 
ployes and managers was extremely 
favorable, being only 85 percent of the 
expected. This was undoubtedly due 
to very careful selection and also to the 
fact that so engaged are usually 
well situated financially and frequently 
have the advantage of the best busi- 
ness and social environment. The 
group of traveling salesmen and col- 
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lectors for distilleries, breweries and 
wholesale liquor houses showed a mor- 
tality much less than might have been 
expected, especially in view of the fact 
that those who had always been total 
abstainers were excluded from the in- 
vestigation. The mortality was 128 
percent of the expected and the com- 
mittee points out that it was probably 
made up chiefly of the best grade of 
traveling salesmen for distilleries and 
wholesale liquor houses. 
Wholesale Liquor Houses 

The group of proprietors and man- 
agers of wholesale liquor houses af- 
forded a mortality of 122 percent as 
compared with 112 percent for clerks in 
the same occupation. The clerks as 
arule are of very good grade and those 
entering into the experience were prob- 
ably very carefully selected. Among 
the class of proprietors and managers, 
which, as the committee points out as 
probably not homogeneous, may be 
some who come in contact with the 
financial side of the business only and 
whose mortality may not be approxi- 
mately any higher than standard, 
whereas, on the other hand, there are 
probably some who personally solicit 
orders in saloons and make their own 
collections. It may reasonably be ex- 
pected that the mortality among the 
latter would be very much higher than 
that experienced by the class of pro- 
prietors and managers as a whole. In 
this class, the mortality was distinctly 
high for many of the degenerative dis- 
eases previously enumerated. 

Restaurants and Hotels 

The mortality for proprietors and 
managers of restaurants with bar, but 
who do not attend bar, was 152 percent. 
The mortality is very similar to that 
of saloonkeepers who do not attend 
bar and is due to the large death rate 
from degenerative diseases. The mor- 
tality for waiters in hotels, restau- 
rants and clubs where liquor is served 
was very high, 177 percent of the ex- 
pected. 

As a general comment upon the mor- 
tality experienced among those en- 
gaged in the liquor industry as a whole, 
the committee points out that the mor- 
tality would probably have been very 
much higher had not the less thrifty 
men in the business been eliminated by 
limiting the issues to endowment poli- 
cies. 

The mortality for cooks and chefs in 
hotels and restaurants was very similar 
to those engaged in the liquor indus- 


try. It was 152 percent of the expected 
and the mortality from pneumonia, 
tuberculosis and some of the degen- 


erative diseases, particularly cirrhosis 
of the liver and Bright’s disease, was 
higher than the standard. The relative 
mortality as compared with the stand- 
ard is very much heavier at the older 
ages at entry than at the younger. 

: . 7 


RESULTS FOUND IN VARIOUS 

CLASSES 
_ As for the electrical industry, super- 
intendents, managers and chief en- 
gineers connected with light and power 
systems, afforded a favorable mortality 
of only 93 percent of the standard, and 
the mortality of electrical engineers 
who handle live wires was likewise 
favorable, 105 percent. It may, how- 
ever, be noted that among the engineers 
the deaths from accident were twice 
the standard. 

The stationary engineers and firemen 
connected with electric light and power 
Systems gave an astonishingly low 
mortality. In this latter group there 
were 78 actual deaths as compared with 
85 expected, a mortality of 92 percent. 
The deaths from accident, however, 
were fully three times as high as the 
standard. In view of the abnormal 
death rate from accident, it would not 
be wise, in the opinion of the writer, 
to issue life policies to this group with- 
out an extra premium charge. 

few years ago a large company 
published its experience for engineers 
who handle a voltage of 110 and above, 
and dynamo tenders and linemen, and 
the resulting mortality was 148 percent 





of the expected. As the expected was 
computed according to a standard 
showing a much heavier mortality than 
the Medico-Actuarial, if the latter 
standard had been employed a much 
heavier ratio would have resulted. 
Accident Mortality Is High 

In the present investigation the 
group of linemen and arc light trim- 
mers presented a mortality of 142 per- 


cent. Here the death rate from acci- 
dent was five times the standard and 
the extra mortality was particularly 


heavy at the lower ages at entry. 

The results among those engaged | 
in city fire departments evidence that 
the companies have been correct in| 
charging extra premiums on this class. 
Lieutenants, captains, chiefs and assist- 
ant chiefs presented a mortality of 121 
percent; drivers, engineers, stokers and 
truckmen, 124 percent, and firemen, 
laddermen, pipemen and hosemen, 148 
percent. The death rate from acci- 
dent among officers as well as firemen 
was fully five times the normal, whereas 
that among the drivers, engineers, etc., 
was only twice normal. 

In the glass industry, glass blowers 
not using machinery gave 121 percent. 
Among this group there is evidence of 
heavy mortality from tuberculosis of 
the lungs and cirrhosis of the liver. 
The mortality was 146 percent for bev- 
elers, grinders and cutters of glass. 
Here, too, the mortality from tubercu- 
losis was unusually high. 

Another group which showed a high 
mortality was that of hatters, exclud- 
ing straw hatters, among whom the 
mortality was 134 percent. The com- 
mittee calls attention to the fact that 
this mortality was sustained in spite of 
the fact that only the better grade of 
workmen were probably included in the 
experience. The heavy mortality among 
this class of risks is due in large part 
to tuberculosis and respiratory diseases. 

* * * 


HIGH MORTALITY IN MINING 

INDUSTRY 

A class of occupations that has in- 
variably shown a high mortality in the 
past is that of the mining industry. Here 
even mining engineers, superintendents 
and managers, who occasionally go under 
ground (excluding coal mines), show 
a mortality of 135 percent. Among 
these the mortality from accident was 
four times the standard and the sta-| 
tistics give evidence of some extra mor- 
tality due to tuberculosis of the lungs | 
and pneumonia. 

A few years ago a prominent com- | 
pany published its mortality experience | 





: and with them the ratio 
was 168 percent, which would have 
been higher had the Medico-Actuarial 


table been employed as a standard of 
comparison. Still another company 
has indicated that its mortality for 
superintendents and others in a super- | 
visory capacity who occasionally go 
under ground has been fully as high. 
An astonishing feature of the inves- 
tigation in this connection is that super- | 
intendents and managers of coal mines 
who occasionally go under ground 
afford a mortality of only 106 percent, 
but this was evidently due to very 
careful selection as to the individuals 
and possibly as to the mines and locali- 
ties where they were engaged, so that 
doubtless this group embraced a very 
superior grade of men, since it is a| 
well established fact that the intrinsic 
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mortality in the coal mines is much 
heavier than in any other kind. 

Surface and Underground Compared 

The mortality of foremen and bosses 
and working miners was analyzed sep- 
arately with regard to the class of 
mines: surface mines, underground 
mines other than coal, anthracite coal 
mines and bituminous coal mines. 

Foremen and bosses employed in 
surface mines, that is, placer, drift, 
hydraulic, etc., present a mortality of 
160 percent of the expected, whereas 
the working miners in the same class 
of mines give a mortality of 208 per- 
cent. Among these working miners 
the death rate from accident was seven 
times the standard and that from pneu- 
mgnia three times the standard, while 
at the younger ages the death rate from 
tuberculosis of the lungs was normal, 
but for ages at entry over thirty, it was 
five times the standard. 

The mortality for foremen and 
bosses in underground mines other than 
coal was 168 percent, but little more than 
that for surface mines, and that of work- 
ing miners in this same class of mines 
was 226 percent, only 18 percent higher 
than that for working surface miners. 
Here, too, by a remarkable coincidence, 
the death rate from accident was seven 
times the standard, just as it was in 
the case of surface mines, and the rate 
of accident was fully as high on fore- 
men as among working miners. The 
excess of mortality for working miners 
over that for foremen and bosses is 
therefore due to health conditions. 
Pneumonia and tuberculosis were heavy 
factors in the extra death rate. 

Results of Selection 

The telling effects of selection on the 
part of companies also appears in the 
case of working coal miners. Those 
employed in anthracite mines give a 
mortality of 191 percent as compared 
with 226 percent for working miners in 
underground mines other than coal, and 
agqin, the mortality of working miners 
in bituminous mines was 132 percent, 
when we might reasonably have ex- 
pected a heavier mortality than for 
anthracite mines or underground mines 
other than coal. The committee points 
out as an evidence of careful and 
stringent selection the fact that of the 
general population, three-fourths of the 
miners are coal miners, whereas of the 
working miners accepted, only one- 
sixth were coal miners. The mortality 
from accident for working anthracite 
coal miners was six times the standard 
and that for bituminous coal miners 
more than five times the standard, not 
enough less to account for the much 
lower mortality experienced among 
working coal miners as compared with 
other working miners, which again 
evidences the careful physical selection 





of the coal miners in order to account 
for the reduced mortality among them. 
x * * 


MISCELLANEOUS OCCUPATIONS 

REVIEWED 

The ratio of mortality experienced 
among trained male nurses was 122 per- 
cent, while with trained female nurses it 
was 81 percent, exactly the same as that 
found among spinsters as a class shown in 
Volume II. This demonstrates that the 
health conditions were apparently not un- 
favorable. It is apparent that the mor- 
tality for trained male nurses was due 
to the fact that the grade of risks se- 
cured was not individually as good as 
that of the usual male applicant for 
life insurance, although it should be 
pointed out that the group of male 
nurses was not large, as there were 
only 27 deaths among 738 entrants. 

The mortality among city policemen 
was 139 percent, showing that for 
them an increased rating should un- 
questionably ‘be charged. The group 
was quite large, for there were over 
10,000 entrants. Marshals, sheriffs and 
constables afforded a mortality of 134 
percent, while that of jailers, wardens 
and prison guards was 129 percent. 
The death rate from accident was 
higher among marshals and _ sheriffs 
and constables than among city police- 
men and jailers. It was three times 
the normal in the former instance as 
compared with twice the normal in the 
latter. 

Results in Pottery Industry 


In the pottery industry the workmen 


“who mold articles from potter’s clay 


showed a very high mortality, 170 percent 
of the expected, although among other 
working employes the mortality was 
only 93 percent. The mortality in the 
former group of pottery employes 
demonstrates that they should be 
charged a considerable extra premium 
and that the tendency of later years 
to issue policies at standard rates is 
unwarranted. Among molding em- 
ployes there was a high death rate 
from consumption and as the commit- 
tee points out it was probable that 
among the other employes there were 
few exposed to hazard from occupa- 
tion. 

Five classes of risks among railway 
employes were investigated. In con- 
nection with those employed in the 
train service, all issued prior to 1890 
were excluded. 

Passenger Trainmen Ratios 

The mortality among passenger 
trainmen other than conductors was 
137 percent of the standard. The death 
rate from accident was very high, 
being six times the normal. The mor- 
tality among locomotive engineers was 
160 percent of the standard and there 
was eight times the normal death rate 


from accident. The death rate from 
pneumonia and tuberculosis was in ex- 
cess of the normal. While the commit- 
tee makes no comment regarding it, the 
writer has been informed on various 
occasions by accident companies that 


into the yard, produced a mortality of 
141 percent with four times the normal 
rate of accidents. Track supervisors 
and section foremen presented a mor- 
tality of 126 percent with a death rate 
from accident of three times the stand 


there is a large amount of kidney dis- | ard. 

ease developed among locomotive en- | Teamsters and Theatrical People 
gineers and firemen. The mortality There was a large group of team- 
fer locomotive firemen was 190 per-| sters, excluding those engaged in the 
cent of the standard. With them the | liquor trade. The entrants were over 


death rate from 
times the normal. 

Check clerks, freight inspectors, car 
inspectors, car sealers, yard clerks and 
yard masters, the work of all of which 
necessarily takes them more or less 


accident was nine | 35,000 with 1,207 deaths and the mor- 
tality 116 percent of the standard. The 
teamsters had a mortality from acci 
dent and pneumonia 50 percent greater 
| than the standard. 

| In the theatrical 


profession thre« 
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groups were investigated, but one of 
these groups, consisting of actresses, 
was so small that dependable results 
were unfortunately not obtained. Actors, 
including vaudeville performers but ex- 
cluding acrobats and circus performers, 
gave a mortality of 145 percent, the 
extra percentage being highest for the 
middle ages at entry as was likewise 
the case with proprietors, managers and 
treasurers of theaters, music halls, etc., 


who produced a mortality of 136 per- | 


‘ent. With both the foregoing groups 
the extra mortality increased with the 
duration of the insurance, which is due 
o the fact that the causes producing the 
extra mortality were for the most part 
degenerative diseases such as cirrhosis 
of the liver and diseases the nerv- 
ous system as well. The mortality 
from tuberculosis of the lungs and 
pneumonia was also higher than the 
standard. 


ot 


* 7 * 


MORTALITY FAVORABLE IN 
“OPTIONAL” CLASSES 
\mong the “optional” occupations 
was the group of blacksmiths, which 
showed a ratio of actual to the ex- 
pected of only 81 percent. As the com- 


mittee points out, there are two factors 
causing a favorable mortality in this 
class, namely, that only strong, robust | 


men can undertake the work, and, too, | 


it is conducted in airy shops 
of doors. 

Male cotton factory operatives pre- 
sented a mortality of 108 percent, but 
it must be remembered that the com- 
panies were careful in selecting the best 
type of risks of this class. 

The mortality of domestic 
servants was 127 percent of the stand- 
ard as compared with 104 percent f 
all classes of women, as shown by the 
experience published in Volume II of 
the investigation. 

The mortality among stationary fire- 
nen who are not connected with min 


or 


out | 


women 


for | 


ing or hazardous pursuits was 110 per- | 


cent, 

Proprietors of livery stables showed 
a mortality of 126 percent with twice 
the normal rate of accident. This evi- 
dences that an increased premium 
should be charged for this class of risk. 

Lumbermen and Millers 

Lumbermen as_ well millers 
showed a mortality of 106 percent. In 
both of these groups the mortality 
from accident was twice the normal. 
but it is surprising that there was only 
a normal mortality from consumption 
and pneumonia among the millers. 


as 


Also somewhat surprising were the 
results in the case of motormen on 


street electric lines with a mortality of 
131 percent of the expected. Twelve 
out of the twenty-eight deaths em- 
braced in the experience were due to 
tuberculosis of the lungs. This occu- 
pation is recruited in large part by 
young men from the country and it 
may be that many 
less hardy. 

In the printing 
were investigated 


pations. 


as “optional” occu- 


Compositors afforded a mor- 


of them are of the 


trade, two classes | 


THE WESTERN 


tality of 102 percent as compared with 
i17 percent tor pressmen. The mor- 
tality from tuberculosis in both of these 
classes was 50 percent above the nor- 
mal, 


Railway mail clerks and _ express 
messengers presented a mortality of 
85 percent, although the death rate 


from accident was twice the normal. 
A very heavy death rate was expe- 
rienced in the case of stonecutters. It 
was 214 percent of the expected and the 
mortality from tuberculosis was very 


high, six times the normal. There was 
a small group of cutters, carvers and 
tracers in marble works, too small to 
give reliable results, but of the thirteen 
deaths in this group seven were from 


consumption. The death rates for the 
stone cutters from pneumonia and ac 
cident were twice the standard. 
Death Rate of Stone Cutters 
\mong the marine occupations there 
were three “optional” groups which 
gave sufficient statistics to indicate the 


trend of mortality Officers and en 
gineers in coastwise trade, excluding 
those traveling in the tropics, gave a 


mortality of 138 percent, whereas offi 


cers and engineers on ocean steamers 
presented a mortality of 156 percent 
Officers on steamers on rivers, lakes, 
sounds and harbors, excluding the 
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Great Lakes, gave a mortality of only 
107 percent, although the death rate NAME . 
for the latter from accident was three 
times the normal. The death rate ADDRESS .. 
fro < ~cide for hose e gaged oO1 
ao ane peg: Si” aca the W. S. WELD STATE EXPERIENCE 
normal and those engaged on coastwise Supt. of 
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the normal Agencies REFERENCES... 
r 
s 
| 
The Northwestern Mutual Life Insurance Co. | | 
PURELY MUTUAL MILWAUKEE, WIS. CHARTERED 1857 
GEO. C. MARKHAM, President 
INSURANCE IN FORCE, $1,229,377,814 
| SATISFIED POLICYHOLDERS to the number of 13,634 applied for $61,353,000 of 
additional insurance in the Northwestern last year. 
| SATISFIED AGENTS earn the largest incomes because Northwestern policies are 
easiest to sell and stay longest in force. 
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You must sell your proposition to yourself 





before you can sell it to your prospects 





You must have absolute faith in it, in the company back of it, and 
in the price at which you offer it, or your strongest arguments will lack 


Che Union 


With utter confidence they invite closest 


that power of conviction necessary to make them winners. 
The exceptional success of Union Central 
agents everywhere is largely due to their 
faith in the Union Central proposition. 


scrutiny of contract and company—and 
especially of ‘‘net cost.”’ 

Perhaps you are not so/d on your present 
proposition. Then write us. Desirable 
opportunities are open for desirable men. 


For open territory address Jesse R. Clark, 
Pres., or Allan Waters, Supt of Agents. 


Central Life Insurance Co. 


OF CINCINNATI 


“* Net Premium Rate Lowest of All ’’ 
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HUMANISM THE DEMAND 


SHOULD BE THE NEED AND 
CREED OF SOLICITING 


Life Insurance Salesmanship Calls For 
the Qualities That Sympathize 
With the People 


*BY JOHN BR. McFEE 

The need of him who has a boon 
like life insurance to thrust on society 
and the individual is a study of indi- 
vidual type. The justification in our 
calling is the irrefutable value of our 
panacea for the ills of poverty and de- 
pendence. No man, we can demon- 
strate, is without need of our offering, 
and therefore a justification exists 
even for over persuasion. 

We must know human types. Jf you 
search the depths of philosophical 
propaganda you will find the efficacy 
more in variegated and varying men- 
tal types and individual emotional 
moods than in the innate reasonable- 
ness of the doctrine. Some men are 
naturally scientific, some mystic, some 
men intensely utilitarian, some ideal- 
istic, some adherents of community 
welfare, some ruthless pursuers of in- 
dividual development, some natural 
ascetics, some natural hedonists. 

Kindliness and Tolerance 

The different religions of the world 
win devotees to their hostile tenets 
because they appeal to diversified and 
differing souls attuned to different har- 


monies, to those who are soothed by 
harmonics or swayed by discords. 
Kindliness and tolerance are easily 


understood and easily attained abstract 
attainments, and yet in them lie nearly 
ali the law and the prophets. Justice 
and mercy and a point of view built, 
not on our own creeds or needs, but 
on our brothers’. See things as others 
see them, try to mount to the conning 
tower of our brother’s outlook. It is 
every man’s inviolate right to be 
judged by the motives and the human 
emotions peculiar to him. Generaliza- 
tions are valuable to the scientific type, 
concrete pictures to the artistic and we 
all have more artistic than logical 
force. None of us can prove much, 
but we can perceive much and the 
task of the keenest reasoner on human 
affairs is to express understandingly 
the subconscious knowing of humble 
minds. 
Men Love to Be Judges 

Men love to be judges, laymen not 
a whit less than lawyers, and when 
you win an application you have won 


a judge’s ruling. Causes are oftenest 
won, not wrenched away from the 
matrix of their support. Take your 


prospect’s point of view, extol it, show 
the reason in it which lies deeper per- 
haps than you know, suggest a new 
point of view, never thrust it forward. 
Many a foolish ruling, many a silly ar- 
gument will be advanced; try gently 
to suggest something which the pros- 
pect will have the convincing light of 
discovering. Socrates taught so. Could 
you be transported down the ages to 
a day in Athens in his time, you would 
find him surrounded by a crowd in 
the street, asking questions and per- 
sisting in answers. Often he would 
show the weakness of the answer, but 
as the crowd began to laugh, his 
methods changed, and from an appar- 
ently foolish answer, twisted and 
turned about, he showed beauties hid- 
den and logical foundations unrevealed, 
and when he finished, he had reared a 
structure of truth and beauty, point- 
ing heavenward its pinnacles, a verit- 
able structure to the gods. He called 
it an obstetric method. 
Learn to Be an Accoucheur 

Learn to be an accoucheur, aiding a 
birth of a living thing struggling for 
the sunshine. Assist at a birth, never 
lofficiate at a grave. Be a bridegroom 
‘breathing hope and clad in sunshine, 


*Mr. McFee is one of the leading agents 
of the Massachusetts Mutual in Chicago. 
He conducts the “Field Educational De- 
partment” of The Western Underwriter. 
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phy an undertaker mourning a loss. 

Life insurance would be impossible but 
for the persistence of life. Death is 
the incident whose hideous uncertainty 


tends to produce evils which you have | 


the greatest discovered agency to ame- 
liorate. Every ordinary life policy is 
an endowment, 
and yielding matured values of satis- 
faction of duty fully performed. 
Function of the Educator 

The function of the educator at bot- 
tom seems interpretive when applied 
to sociological truths. When the im- 
agination is most potently creative it 
is in reaction on the mass on the 
“crowd” rather than as an individual 
expression. This appears very clear in 
the study of the growth of a language. 
The human outlook is the crowd per- 
ception. Humanism is the center of 
the outlook to the individual com- 
ponent of the mass, is a judgment from 
a human point of view. Humanity is 
a mass of contradictory elements, a 


maturing on delivery | 


junction of saints and sinners, a con- 
flict of joys and woes, with the joy 
beckoning onward and the woe ever 
retarding. Human foibles are the re- 
sult and as we look at the struggling 
mass we see our individual selves and 
see, too, the star of a hope pointing an 
advance. 

Human Understanding and Sympathy 

Hence as we approach an individual 
with a message of human good we 
must wear the raiment of human un- 
derstanding and human sy mpathy. In 
a life within the infinite, if it is ever 


reached, there can be no room for a 
criticism and based thereon a judg- 
ment. Where perfection reigns, a 
standard of performance is absorbed. 
| The essential wisdom of the indi- 
vidual is the ability to generalize the 
Wise as an aggregate of the times, 


and it is interpreted in the terms of 
the human need of the times. Art, 
therefore, is the great method, a vision 








universal feeling. The weapons of cre. 
ative advance are emotions, and they 
are most potent when applied to a hu- 
man need and become thereby a hy- 
man creed. 
Human Point of View 

We hear much talk of the human 
point of view. This is it. Not the 
classical expression through the ma- 
chinery of myths and heroes—not the 
romantic through idealistic, spurious 
attainments of the individual, but the 
work-a-day struggles and victories and 
defeats of the everyday man, the in- 
dividual weaver of the mystical web 
of a world realization and a world 
thought. We work always, when we 
labor, more wisely than we foresee. 
We win in our very failures—assets 
expressed in an experience which will 
engender a success. We may not 
know much, we may be able to dem- 
onstrate but a modicum of our knowl- 
edge, but we can learn if we appreci- 





of a coincidence, an episode depicting a ate the great truth, every man who 
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1.04 11.85 12.6 21 14.90 15.76 16.64 17.52 18.36 19.22 20.10 21.00 21.92 22.5 
1.38 12.20 13. 58 15.29 16.16 17.05 17.95 18.79 19.67 20.53 21.44 22.38 2 
1.76 12.59 13. 99 15.72 16.60 17.49 18.40 19.24 0.10 20.99 21.90 22.85 25 
AR ENDOWMENT . 
1d — Se 
3 4 5 Prem, 6 7 s 11 12 14 15 
6.84 $7.77 $8.74 $68. 40$11. 99$13.02 $14.07 17.44 $18.57 $18. 74 #30. 95 $22.00 
7.32 8.27 9.24 -82 12.16 13.19 14.25 17.63 18.77 
8.03 8.98 9.96 12.42 13.46 14.53 17.93 19.08 
8.84 9.80 10.79 12.78 13.82 14.90 18.33 19.48 
71, 9.79 10.77 11.78 13.26 14.32 15.41 18.88 20.04 
74, ; -95 10.92 11.92 12.95 13.96 15.04 16.14 19.65 20.82 
0 79.00 10. 29 11.2 12.29 13.31 14.36 14.98 16.07 17.20 20.78 21.97 
55 85.98 11.88 12°91 13.96 15.03 16.12 16.47 17.60 18.76 22.43 23.64 
60 96.94 13.94 15.04 16.15 17.28 18.42 18.71 19.89 21.09 24.89 26.15 30.00 
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heeds may learn, a very few axioms 
fruitful enough to win success, cogent 
enough to place a brick in the mighty 
structure of human achievement. 
Equipment Underlies Efficiency 
Equipment underlies efficiency and 
the output is greater by-far than the 
equipment. Given but a needle and a 





thread, a fabric of beauty may result. | 


The ignorance of a nomadic race in 
all that makes for culture nevertheless 
deters not from the glorious weavings 
of the Persian rug maker. 

Humanism Is “Viewpoint” 

We then see that humanism is the 
viewpoint of life’s actual experience. 
The pity of it all as contrasted with 
the possibility of theoretical execution, 
of logical bodying forth of academic 
doctrine, is the basis of human interest. 
Mistakes are the foundations of artis- 
tic masterpieces rather 
tion. Don Quixote we love because of 
the pity of his mad worship of the 
romantic appeals of chivalry. Cer- 
vantes, winning our interest through 
our pitying sympathy, brings to our 
mental grasp the folly of the institu- 
tion he has not dared attempt to argue 
away, and laughs it from the world. 
King Lear’s awful overestimate of filial 
love, Hamlet’s pitiful killing of Polo- 
nius, Dean Swift’s caricatures of big 
and little men, quickly win interest 
where a perfect demonstration wearies. 

Lessons from Concrete Picture 

The artistic perception ever over- 
whelms the logical equipmeht of most 
of us. Dickens could have used a 
faultless argument to prove the wrongs 


of the debtor’s prison, but the story 
of its working showed the _ horror. 
The impressive lessons. that life 


teaches are the lessons generalized, not- 
by an instructor, but by ourselves from 
a concrete picture. We weep with 
Lear and we laugh with Falstaff, we 
pity our kind in both as we condemn 
ingratitude with Lear and despise ras- 
cality in Falstaff. Why has the story 
of Oedipus, the king, following re- 
lentless fate, himself unknowingly 
working out the riddle of the sphinx, 
won immortality if it is not the pity 
of it? The sphinx sits eternal on the 
highways of life propounding the per- 
petual riddle. We fail when we argue 
it over, but we catch glimpses of the 
truth in a vision of the actual experi- 
ences of life. 
Must Perceive and Conceive 

We must not only perceive, but con- 
ceive, and then bring forth our truth. 
The matchless doctrines of the Christ 
might have won merely a classifica- 
tion with the philosophies, were it not 
for the artistic weighing of a doctrine 
exhibited in a life. Human interest 
mounts to a climax, paradoxical often 
in manifestation. Read the master 
story of De Maupassant'’s, “The Dia- 
mond Necklace.” All the features of 
the unhappy struggle are recapitulated 
with triple force as the last sentence 
tells the jewels were mere paste. Home 
strikes the argument, the woe was born 
of escapable folly. And so we resolve 
tu be wise. 

Pollies Have Concealed Penalties 

Not for our sins so much as for our 
follies do we commiserate. Flagrant 
infraction of a law human or divine 
brings a known penalty, but our follies 
have concealed penalties. So our little 
lives are rounded in follies and many 
a man feels the flush of shame for a 
blunder more than for a crime. The 
chase for happiness is ever a failure. If 
we think of it at all, happiness shines 
forth a by-product of life’s factory out- 
put. The real duty is achievement, re- 
flected not in an award but in a value. 

Struggles for a Beginning 

What the world struggles for is a 
beginning rather than a _ conclusion. 
We struggle not so much to know as 
to do. The scientific method is a 
study of phenomena, an_ inductive 
niounting to a generalization. We care 
little in our human affairs for classifi- 
cation except as a storehouse from 
which to draft needed wares of up- 
building. We need our office files as 
repositories but the man behind the file 


than perfec- | 


| 
| 
| 
| 





/ standing, 





is the doer. An encyclopedia is not a 
creator necessarily of efficiency. To 
know where to find a tool is not the 
equivalent of a tool at hand. 
Eliminate the Superfluous 

We must eliminate what we cannot 
use here and now and win an equip- 
ment to enable us to do some part 
well. The man who polishes the as- 
trcnomer’s lens after all does as well 
as the astronomer can, an essential 
part of studying the mystery of the 
heavens. He may not be able to meas- 
ure and weigh a star, but he performs 
a step and as he grows he, too, may 
become the master. The master has 
ali the attributes of the beginner, but 
the beginner one attribute of the mas- 
ter’s efficiency. 

EKnowledge That Is Vital Part 

There is a vast difference between 
knowledge which has become part of 
mental tissue, which has assumed a 
basis from which independent thought 
may grow to a new structure, and en- 
cyclopedic knowledge, the ability to 
turn to the repository of information. 
The idea of a publication of grouped 
knowledge in encyclopedic form, be- 
came a craze of the period of Louis 
XVI. Marie Antoinette, who is ap- 
preciated now principally for a friv- 
olity which gives charm to a real char- 
acter of queenly attributes, had the 
habit of saying foolish things with a 
tinge of wit bespeaking an uncompre- 
hended depth of thought. Many of us 
epitomize our appreciation of the un- 
appreciated point of view of the Rous- 
seau protagonists of human rights, by 
recalling the French queen’s comment 


.on the cry of the people for bread: 


“They have no bread? Why don’t they 
eat cake?” A childlike niaiveté in- 
tended to suggest a real misunder- 
i rather than a _ sarcasm. 
Bread to her was no generic term. Its 
absence meant to the surfeited coffers 
of her ménage the advisability of using 
the equally plentiful cake. So Marie 
Antoinette commented on the encyclo- 
pedists’ labor by saying, “Now we shall 
all be philosophers.” 
File Cabinet in the Mind 

In these days we have a perfection 
of filing systems. An office organiza- 
tion is incomplete without indexed 
files making every business information 
available and instantly produceable. 
sut a man who owns an encyclopedia 
or an office file is not thereby made 
a master of the real knowledge it con- 
tains. Learn to make a file cabinet 
in your own mind and the information 
it contains will leap to serve you. Bet- 
ter a rudimentary understood knowl- 
edge than a _ congressional library 


-housed at Washington. We must learn 


principles and keep them trained to a 
habit-appearing facility. And the joy 


of it all is that we may so do without 


mastering principles. 


THE AGED WOMAN 

One of the strongest arguments for 
the monthly income policy is to pro- 
vide for a woman in her old age. A 
man can shift for himself if he has to 
but an old woman is a pitiable object, 
thrust here and there among relatives if 
she has no means of support. This ap- 
peals to a man with dependents. His 
own wife, daughter or rhother may be 
placed in just such a position. 

The Union Central has been doing 
some effective advertising along this 
line in Chicago. One of the “ads” 
reads: 

EVERYONE 





LOVES GRANDMA— 


She’s a Dear Old Lady 
Yes, but— 
Did you ever hear a conversation like 
tl is? ?— 
“Who is going to take care of Grand- 
ma this year? 


‘Will had her last 
had her the year before. 
to me. If she only 
to help out.” 

Human nature is very odd, 

Your wife, daughter, sister, will be old 
some day. You can’t help that. 

But you can save her the pain and 
humiliation of being dependent in her old 
age—even on her relatives. 

A life income guaranteed by the Union 
Central—$100, $50, $25 every month— 
will make her welcome wherever she 
goes, 


year and Mary 
I guess it’s up 
had a little income 


isn’t it? 























All Reference 
Books in One 


Mr. Life-Man, you don’t have to buy and carry 
around several books, including chart, dividend book and 
book of policy forms, rates, tables, etc., if you buy 


Webb’s Policyholders Digest 


The Western Undermriter: Company’s new publication 
for the life-man, just out, corrected up to date of Oct. 15. 


This book is so complete in all departments that it is 
not absolutely necessary that you carry even your own 
company’s rate book. 


It’s convenient for the pocket, not so big that you have 
to keep it in the office, and yet not in the class of the so- 
called ‘‘vest pocket”’ publications. 


By its unique system of condensation, which amounts 
to an invention, it shows in less than 600 pages the infor- 
mation which by the methods employed in other publica- 
tions would require over 2,000 pages to present. 


This represents the years of study and accumulated 
ideas of what the life-man’s field book ought to be of both 
the men in The Western Underwriter organization and of 
Mr. Webb, whose ‘‘Comparisons Simplified”’ is well known 
and which comprises one of the six departments of the new 


Policyholders Digest 


It is everything its name implies; represents the steady 
work of Mr. Webb and a corps of assistants for the past 
six months. 


Six Books in One as Follows: 
I—THE COMPANY — Covering Financial and 
Business Statistics. 39 Pages. 


Part II—THE POLICY—Showing Policy Conditions, 
Covering Over Seventeen Thousand Answers 
to Questions. 80 Pages. 


Part III—THE COST — Giving over Four Thousand 
Eight Hundred Illustrations of Net Cost. 
200 Pages. 


Part IV—POLICY FORMS—Over Ten Thousand Poli- 
cies Listed. With Premium Rates at Three 
Ages, 25, 35 and 45. 200 Pages. 


V—RETROACTIVE PRINCIPLES IN PRACTICE 
—With Five Thousand Answers by the Home 
Office Officials. 14 Pages. 


Part VI—VALUABLE TABLES — To Be Used in the 
Daily Canvass. 50 Pages. 


TWO IMPORTANT FEATURES 


Not Treated In Any Other Publication 


Part 


Part 


Listing of 
POLICY FORMS ISSUED —WITH PREMIUM RATES 
and 
RETROACTIVE PRINCIPLES IN PRACTICE 
Price, Bound in Leather, TWO-FIFTY 


Address All Orders to 


The Western Underwriter Company 


CINCINNATI CHICAGO NEW YORK 
403-4 Lincoln Inn Court. 1362 Ins. Ex. 100 William Street 
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RUSSELL AT CLEVELAND 
(CONTINUED FROM PAGE 1) 
rightly trained will take care of the 
public in a proper manner. The worst 
competition an agent has is to undo 
the harm that some scalawag salesman 
has wrought. Poorly trained men are 
doing much harm to the business all 
over the country. He believes in the 
higher training and better service to 

the strong men. 
Opportunity to Get Acquainted 

Kk. R,. Putnam, former president of 
the Pittsburgh Association of Life Un- 
derwriters, said that the Pittsburgh as- 
sociation has a formidable rival in the 
Cleveland association. Notwithstand- 
ing this, he was one of the most enthu- 
siastic men present in getting thirteen 
new applications presented at the meet- 
ing. Mr. Putnam suggested that the 
men should not be seated in company 
groups at these luncheons, but that 
they should ‘be scattered through the 
room and given an opportunity to get 
better acquainted with each other. 

Henry Farmer, one of the former 
presidents of the Detroit association, 
said that associations have done away 
with many of the barnacles that had 
fastened themselves to the business, 
such as twisting, rebating, abstracting 
and some other evils. He paid his re- 
spects to the abstracting concern that 
invaded Detroit, but found that none 
of the offices would accept the busi- 
ness recommended to them. 

Influenced Legislation 

Mr. Farmer said that the legislative 
committee of the Detroit association 
had defeated some very objectionable 
legislation, secured the modification of 
other bills and aided in the passage of 
those that were favorable to the busi- 
ness in a general sense. 

Will A. Waite, for three years secre- 
tary of the National association, made 
a few brief remarks and asked the as- 
sociation to bring the cup that he had 
presented to the organization back 
from the east. It is now held. by the 
women’s association of New England. 

Miss Whitney entertained the mem- 
bers with two recitations, excellently 
rendered. 

Applications for Membership 

Applications for membership were 
made by the following: 


Isadore Adler, Metropolitan; J. J. Sher- 


rock, Prudential; E. VanHorn, New 
England; Wayne Glenn, Roy C. Davie, 
Charles Frankel and Floyd D. Shook, 


Penn Mutual; C, Leuty, Mutual Life; Clar- 
ence N. Davis, Aetna; G. C. Richardson, 
National of Vermont; Leonard Fosdick 
and Max Colinsky, Equitable of New 
York; and M. Beavermann, Cenada Life. 
V. U. Dulittle of Erie, Pa., noted as 
the man who produced at least one ap- 
plication per week for 254 consecutive 
weeks, was a visitor at the meeting. 
W. H. Whitney, chairman of the ex- 
ecutive committee, reported the belief 
of the committee that a bill exempting 
insurance premiums from _ taxation 
might meet with favor, but that the 
present time is inopportune because of 
the material reduction in taxes due to 
such a large number of saloons going 
out of business under a law passed by 
the last legislature 
Getting Newspaper Publicity 
Herman Moss, chairman of the pu- 
blicity committee, stated that the news- 
papers are beginning to use articles of 
an educational nature on life insurance 
and that two of the local papers are 
using daily news items along this line. 
He advised the use of articles regard- 
ing insurance and its results as found 
by those who are on the firing line, ar- 
ticles which the National association 
prepares, and news items. He also rec- 
ommended the use of display adver- 
tisement in these papers, to be gen- 
eral in nature and mention neither the 
names of the agents nor companies. 
A resolution was adopted asking for 
subscriptions to a fund to promote this 
publicity. The committee was in- 
structed to receive such subscriptions. 
Secretary T. M. Norris continued his 
good work in securing applications for 
new members and the results achieved 


on this occasion were largely due to his 
enthusiasm at the meeting. 


HOW TO SAVE RENEWALS 
(CONTINUED FROM PAGE 1) 
circumstances, where a proper amount 
of insurance would have saved them 

from this situation. 

As to remedies, I think it will be 
readily admitted that for a normal 
lapse rate, provided it arises only from 
the above indicated source, there can 
be no remedy other than improvement 
of the circumstances of the insured. 

Campaign of Education 

For an abnormal lapse rate, I think 
it will readily be admitted that a cam- 
paign of education will be a remedy 
for that cause noted as ignorance of 
the value of the insurance. The work- 
ing of this remedy must be gradual, 
and must be aided by all companies, 
irrespective of their conflicting inter- 
ests. So much has been done along 
this line by insurance organizations 
generally, that I believe the situation 
is more hopeful now than it has ever 
-been before. 

Should Show Real Facts 

As to a remedy for the second cause 
of abnormal lapse, it seems scarcely 
necessary to point out that a campaign 
on the part of the company to show 
the true facts would be beneficial. Any 
insurance company has plenty of facts 
at its disposal showing the restorations 
which result merely from correspond- 
ence. 

A great many insured are quite sur- 
prised to find a disposition on the part 
of the company to help them to renew 
the insurance, and when a way is 
pointed out to them and means are 
considered, a restoration of the policy 
will often result. 

As to a remedy for the third cause 
of abnormal lapse, I would suggest 
the elimination of frills to as large an 
extent as possible and the writing of 
contracts which are free from techni- 
calities and misleading statements. If 
a policy is honestly placed and is fully 
understood by the insured upon its 
delivery, a large step has been taken 
toward the securing of a stable con- 
tract. If the desire for the insurance 
has been over stimulated and if it is 
artificial, and if the contract has been 
placed through misrepresentations, 
lapse must surely be expected. 

Evil of Artificial Stimulant 

The organization of insurance com- 
panies and the attitude of prospects 
generally demand that our wares be 
piaced through an agency system. This 
agency system immediately presup- 
poses the necessity for stimulating the 
|demand for the insurance. A certain 
‘portion of this stimulation, however, 








is natural and desirable, but when 
artificial elements are introduced, the 
staying power of the insurance is im- 
mediately weakened. 

* a a 


Lincoln National, F. B. Mead, Sec- 
retary—In our opinion, the best man- 
ner in which to reduce lapses is to 
properly write the business in the first 
place. That is undoubtedly the biggest 
element in the problem. A favorable 
rate of renewal is present only when 
high pressure methods are eliminated 
and the business is secured at a mod- 
erate expense. Our aim in this con- 
nection is one of the propositions ad- 
vanced by Emory ? cClintock in a re- 
markable communication which he 
made to the board of trustees of his 
company three years ago. In this com- 
munication he made the statement that 
if his company had in the past been 
miore conservative in its field methods 
and had secured its business at less 
cost, it would have written less busi- 
ness, but the insurance in force at the 
time of the communication would have 
been greater in amount than it actually 
was, its death losses less and its divi- 
dends to policyholders greater. In 
that statement Mr. McClintock epitom- 
ized the chief secret as to how to re- 
duce lapses. 

Look After First Renewal 

The next important feature is, of 
course, in carefully looking after the 
first renewal. In addition to the usual 
premium notice, toward the end of 
each month we forward to our agents, 
reminder notices of all the business 
written by them upon which the days 
of grace expire during the succeeding 
month and upon which the premiums 
have not yet been paid. Just prior to 
the expiration of the days of grace, 
we send a reminder notice to the in- 
sured and should the premium not be 
paid when due, we send a special form 
letter to the insured; but the main 
feature is getting the agents to care- 
fully look after the delinquents. 

The correspondence and supervision 
of this renewal work is in charge of a 
very capable and conscientious man, 
who follows up any leads resulting 
from the form letter sent out solicit- 
ing reinstatement, or any lead secured 
from the agent writing the business, 
with an intelligent aid forceful letter 
adapted to the special conditions ex- 
isting in each individual case. 

As a result of conservative and eco- 
nomical methods in the field, and a 
careful watching of renewals as above 
indicated, it may be said that we have 
met with extraordinary success in the 
matter of conserving our business, for 
during 1912 we renewed 91 percent of 
our business and we have had about 
the same result this year, the rate of 


Strong Word fran a Prescher 


(Extract from a Sermon by Rev. Dr. James L. Gordon, Central Congregational Church, 
Winnipeg, Man.) 


One of the, greatest crimes of which 
I know is the crime of bringing a fam- 
ily into existence and then failing to 
make proper provision for its members. 
If I were not a preacher I would be 
an insurance agent. I have heard men 
joke about life insurance, but life in- 
surance is not a joke. 

I have, in the line of my profession, 
visited sorrow-stricken homes and 
across the door of one I have seen writ- 
ten, in glittering sunbeams, the words 
“Provided For,’ and across the door 
of another I thought I could trace in 
bitter tears the words “Not Provided 
For”’—oh, what suggestions of debt, 
distress, uncertainty, anxiety, gloom. I 
said to a woman whose husband was 
dying: “Suppose, suppose he should 
die!” And she answered: “Our home 
is almost paid for, and we have an 
insurance policy.” A marriage license 
and an insurance policy ought to go 
together. 

I carry every dollar’s worth of in- 
surance which my income will permit. 

The handsomest compliment which 





a poor man can pay to his wife is 





wrapped up in an insurance policy the 
payments of which are kept up. 

The preacher who said he had no 
time to waste on book agents or in- 
surance men was doing his best, un- 
wittingly, to insult the two advance 
agents of an advancing civilization. 

Literature means intelligence. In- 
surance means stability, permanency 
and security. 

There are three things which a man 
ought to know when he is dying. H@ 
ought to know that he is at peace with 
God. He ought to have the satisfaction 
of knowing that he has accomplished 
something for humanity. He ought to 
know that his loved ones are provided 
for to the best of his ability. 

Within the realm of human need, 
comfort, foresight and kind provision 
for loved ones insurance is the most 
practical form of applied Christianity 
of which I have any knowledge. 
poor man’s best investment is an in- 
surance policy. And that home pos- 
sesses one strong anchor, at least. 
which can boast of such a document 
among its archives. 


renewal being about 90 percent, which 
we consider an extraordinarily good 
percentage for a company having such 
a large proportion of new business on 
its books. 
*x* * * 

“Register Life, L. E. Knocke, Secre- 
tary—We have been quite successful 
in keeping our business in force in re- 
cent years, and attribute our success 
te the following reasons: 

(1) We issue policies that are fair 
and liberal—the kind people want. 

(2) We do not allow our agents to 


misrepresent. A policy properly sold 
is more likely to stay. 
(3) We treat our policyholders 


right, both as to the results on their 
pelicies and as to the kind of service 
we render. 

(4) We keep in as close touch with 
policyholders as possible. We invite 
their confidence and if they have been 
fooled by an agent, we make it right 
with them and discharge the agent. 
‘We treat policyholders with the utmost 
courtesy and do everything we con- 
sistently can for them—and do it 
cheerfully. 

That these methods will hold the 
business is evidenced by the persist- 
ency of ours during the last few years, 
as shown in our reports. 

We believe much of the lapsing of 
policies is caused by the wild scramble 
for business and the high pressure 
methods used in securing it. If com- 
panies would pay more attention to 
the quality of their business and less 
to the quantity of it, the “problem of 
lapsation” would disappear. 


Presbyterian Ministers Fund—Lapses 
in life insurance is a question of grave 
concern in the experience of all com- 
panies. Its causes may be briefly cited 
as follows: First, financial reverses, 
making it impossible for the insured 
to continue the payment of premiums. 


Second, the fact that many are 
tempted to take on more insurance 
than their financial resources will 


allow them to carry. This results in 
part from the over-persuasion of life 
insurance agents, and in part from the 
very commendable desire of the in- 
sured to adequately protect his home 
and loved ones. It is a case where 
zeal is not according to knowledge. 
Third, the fact that agents soliciting 
fo1 insurance do not take sufficient 
time to thoroughly educate their pros- 
pectives, and thus their insurance 1s 
taken rather from impulse than from 
conviction. Fourth, the efforts of 
agents to secure business by discredit- 
ing competing companies, and their 
contracts, and thus breaking down con- 
fidence in same, which too often leads 
to lack of confidence in all companies, 
and in insurance itself. If agents 
would speak well of other companies 
and make it a practice to encourage 
pelicyholders insured with other com- 
panies to hold onto their policies, the 
lapse ratio would fall off one-half or 
more. 
Twisting Much in Vogue 

In spite of all that the managements 
of life companies are doing to dis- 
courage “twisting,” it is still in prac- 
tice, and entirely too much so. If the 
companies would adopt drastic meas- 
ures in the case of all such “twisting,’ 
such for example as peremptorily dis- 
qualifying agents for any further con- 
nection with the business of soliciting 
insurance, it would cease, and the 
companies would profit greatly in the 
end, for while “twisting” may increase 
the new business, its effects on the 
renewal business are adverse, and 
therefore injurious to the growth of 
the companies. 

Confidence Is Gained 

It has been the practice of the Pres- 
byterian Ministers’ Fund for years not 
only to discourage the dropping of any 
insurance in any other legitimate life 
company, but also to encourage con- 
tinuance of such insurance, leaving this 
seed thought, “we want your new in- 
surance, but we want no insurance to 
take the place of what you already 
have in any good company.” We have 
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had hundreds of letters thanking us 
for this advice, and as a result of this 
advice ministers all over the country 
are in the habit of writing us about 
their insurance and asking for our ad- 
vice regarding same. We have gained 
their confidence by this method, and 
we have reason to believe have en- 
couraged their confidence in all legiti- 


mate life companies, the very reverse | 
of which must necessarily follow in the | 


wake of any other effort or advice. 
SLUMP IN LIFE BUSINESS 


Several Companies Find that the Year 
Is Closing and that Increases 
Are Lacking 


New York, N. Y., Dec. 3.—(Special) 
—Life insurance general managers are 
depressed over the showing which life 
insurance will make during 1913. It is 
admitted by companies which ordi- 
narily exhibit increases amounting to 
millions that the end of this month will 
see many of them barely even with if 
not behind the figures of last year. The 
New York Life some time ago an- 
nounced its arrival at the limit for new 
business but some of the New England 
companies have failed to gain and some 
of the big western companies are like- 
wise behind. 

General managers are at a loss to 
explain the slump but point to the 
paucity of reinvestment of dividend 
payments in Wall street last July and 
the present prospect for a bigger slump 
in reinvestment of January payments as 
an evidence that the country is facing 
financial depression if not already ex- 
periencing it. 


MOVED TO ROCKFORD, ILL. 
Union Life Home Office Goes and 


Company Will Become Manufac- 
turers & Merchants Life 





The Union Life, control of which 
was recently secured by officers and 
policyholders of the Manufacturers & 
Merchants Life, an assessment com- 
pany, has been moved from Chicago to 
Rockford, Ill, the home of the men 
now in command. Ultimately the 
name of the company is to be changed 
to the Merchants & Manufacturers 
Life, and the business of the assess- 
ment company reinsured in it. The 
transaction will bring forth a legal 
Teserve company with about $105,000 
of capital, $180,000 of assets, a small 
surplus and about $2,400,000 of insur- 
ance in force. 

The furniture, fixtures and records of 
the company, which have been on the 
twelfth floor of the Stock Exchange, 
were packed and shipped to Rockford 
Wednesday. This action was in ac- 
cord with resolutions adopted at a spe- 
cial stockholders’ meeting Tuesday. At 
that time new directors were elected 
and at a directors’ meeting immediately 
following new officers were named and 
details of the changes in the company 
passed upon. 

N. C. Bement of Rockford is presi- 
dent and chairman of the board of di- 
rectors; M. A. Olson, postmaster: at 
DeKalb, Ill., is vice-president; E. 
Wilson of Rockford, secretary; C. F. 
Henry of the same city, treasurer; E. 
H. Abbott of Elgin, Ill, medical di- 
rector; C. E. Bostford, also of Elgin, 
counsel, and W. W. Bennett of Rock- 
ford, chairman of the finance commit- 
tee. The board of directors consists 


of the officers, J. A. Wright of Elgin, |' 


George B. Coolidge of Rockford, E. P. 
Strandberg and Dr. L. P. Kuhn of Chi- 
cago and John T. Stumpff of Kansas 
City. The last three named were di- 
rectors prior to the purchase of con- 
trol by the new interests. Mr. Strand- 
berg was president and Dr. Kuhn sec- 
retary. Mr. Stumpff has been one of 
the men principally instrumental in get- 
ting the new deal through. 


Eighteen agents of the Rockford Life 
Met last week at the home office for a 
fet together” meeting and for a rally in 
the campaign started Sept. 29 for new 
business. 


F. | the same way. 


GENTLE ART OF CLOSING 


H. H. WARD POINTS OUT SOME 
NECESSARY QUALITIES 


Many Agents Have Faculty of Work- 
ing Up Cases, but Fail at Crucial 
Moment 


_ H. H. Ward, Portland, Ore., man- 
‘ager of the Pacific northwest depart- 
ment of the Pacific Mutual, states that 
many agents are strong in ferreting 
out cases and working them up, but 
show weakness when it comes to clos- 
-ing them. These agents may be adept 
in preliminary work of cultivation and 
nursing, only to lose the business to 
a competitor who has learned the 
knack of closing. 

Mr. Ward declares that in selling 
life insurance closing is nine parts 
preparation and one part execution, or 
it is nine parts think and one part 
‘talk. In his opinion the life agent 
must know his man thoroughly before 
he can close him. Some agents have 
the power and ability to close a pros- 
pect on the first interview. With them 
knowledge of a man seems intuitive. 
It is an instinct or a gift. The major- 
ity of agents, however, Mr. Ward 
says, acquire a knowledge of a man 
more slowly and usually as a result 
of impressions gained on various in- 
,terviews. To successfully close a case 
Mr. Ward feels that it is necessary 
to specialize on a prospect. An agent 
must individualize. 

Must Be Genius at Diagnosis 

Every agent must be a genius at 
\diagnosis. He should study his pros- 
pect as a man and get at his human 
side. He must know something about 
Jhis business, his surroundings and his 
home life. The knowledge acquired 
must be sufficient to enable him to 
‘present a policy that will appeal to his 
\particular needs. 

Mr. Ward believes that the closing 
of an application should be treated 
as a confidential matter between two 
omen if possible. He thinks that when 
ithe time comes to secure the appli- 
cation the agent should endeavor to 
talk to the man alone, either in some 
private office, at the home of the pros- 
pect or at luncheon. Evening inter- 
views can often be arranged, where in 
his own home the lessons of life in- 
surance can be told with an appro- 
priate setting. 

Pinal Touches Most Important 

It is in the closing interview, Mr. 

‘Ward points out, that the final touches 
are to be made, and here must come 
the varied arguments that must do the 
work. Human nature is so different 
that each case must be treated on its 
‘own merits. An agent must know just 
.how much to say and no more, for 
it is doubtless a fact that many a 
kprospect has been talked out of life 
insurance after he has been talked 
into it. 
. Mr. Ward contends that many an 
agent fails as a closer, because he 
‘lacks the power of individualizing his 
cases. He goes to too many men in 
Each case must be 
regarded as a special one, and when 
dealing with that case the agent, like 
the doctor, must give his entire 
thought and attention to it. 


J. A. Jackson Will Speak 

Manager E. R. Ferguson of the Mu- 
tual Life has arranged to hold his 
agency meeting on Wednesday morn- 
ing in Cincinnati, following J. A. Jack- 
son’s talk before the university, in- 
stead of on Monday morning, as is the 
usual practice. The meeting will be 
held in the board room of the Union 
Trust building and the agents from 
Cincinnati and vicinity will attend. Mr. 
Jackson will stay over to address the 
men. He comes from the home office. 





Indiana Life Underwriters 
Indianapolis, Dec. 3.—(Special.)— 





At a monthly meeting of the Indiana 





Life Underwriters Association, Wil- 
liam E. Osborn of the Provident Life 
& Trust led a discussion on “Ethics of 
Soliciting.” Ford Woods of the 
Phoenix Mutual was admitted to mem- 
bership. The association will have a 
smoker Dec. 27 to discuss whether term 
insurance should be converted in the 
company writing it or whether other 
companies should have a chance at it. 





GET A GROUP POLICY 

The Third Avenue Railroad in New 
York has entered into a group insurance 
agreement with the Travelers by which 
the employes belonging to the Railroad’s 
Employes Association are to be covered 
for $11 a year of which the company will 
pay $4. Nonmembers may buy the insur- 
ance at the eleven dollar rate. The ar- 
rangement will become effective Jan. 1. 





VALUE OF DISABILITY PLAN 


Travelers Has Some Observations and 
Shows Policy of Swiss Govern- 
ment on the Question 


The Travelers says as to disability 
clause in life policies: “The payment 
of premiums by the company under the 
disability clause of its life contracts are 
constantly increasing in number and 
the rate of increase will rapidly con- 
tinue as the policyholders who have 
this provision in their contracts grow 
older and the number of policies con- 
taining it increase. 

The assumption by the Travelers of 
the life premiums of over thirty-seven 
policies in the course of a few years, 
twenty-two of which are still in force, 
are facts in proof of the protective ef- 
ficiency of the disability clause of in- 
finitely more force than any amount of 
theoretical arguments against it. Nearly 
70 percent of the Travelers’ policyhold- 
ers who have received benefits under 
the disability clause have been less than 
forty years of age. 

The Swiss government states that 
“the disability clause is a supplement 
to life insurance the value whereof is 
evident” and commends it as follows: 

The combination of insurance against 
disability and life insurance is a matter 
of recent introduction in our country and 
has not as yet taken the place to which 
it is entitled by the advantages it pre- 
sents. 

This combination guarantees in the 
event of the disability of the insured the 
discontinuance of payment of premiums, 
sometimes also not only the discontinu- 
ance of payment of premiums, but 
at the same time the payment of a 
disability annuity equal to a fraction 56 
percent or 10 percent of the amount in- 
sured. The insured who by accident or 
ilmess becomes incapable of working, and 
who often would be unable to provide for 
his insurance, is henceforth relieved of 
all payments, and his insurance remains 
intact. If he has, in addition thereto, pro- 
vided for the payment in such a case of a 
disability annuity, then not only has he 
no more premiums to pay, but he also 
receives an annuity until the amount in- 
sured has been exhausted. Thanks to this 
combination he is not obliged to surren- 
der the policy or to take a reduced paid- 
up insurance. 

Moreover, this coinsurance for the case 
of disability can be effected by means of 
a very slight increase in the ordinary pre- 
mium, especially when it guarantees only 
the waiver of premiums, and this slight 
increase in the premium should not be an 
obstacle for anybody. 

The federal laws relating to the su- 
pervision of the companies and the in- 
surance contract are not opposed to the 
life insurance companies also doing disa- 
bility insurance in combination with life 
insurance properly so-called. 

But no matter what be the form of this 
coinsurance, it is a supplement to life 


insurance, a supplement the value whereof 


is evident. This combination constitutes 
a progress which should be noted and ap- 
preciated. 





GET THE APPEALING POLICY 


You read and hear lots of argu- 
ments for life insurance in general, 
your company or a particular policy. 
Pick out those that appeal to you. 
Forget the rest. Those that appeal 
are the ones that you will be able, 
when you clothe them in your own 
words and speak them, to put vitality 
in. Those that don’t appeal will be 
used by you in just the same manner 
that you do an uninteresting task— 
poorly. A poorly put argument is 
worse than none. 





LIFE NOTES 


The Merchants Reserve Life of Chicago 
has been admitted to Arkansas, 


The Pioneer Life, which recently ab- 
sorbed the Republic Life of Kansas City, 
will shortly occupy quarters in the Re- 
public building. 


Ferdinand A. Hart, widely known in 
New England as a life underwriter with 
the Aetna Life, is dead at his home in 
Hartford. He was 63 years old. 


Paul E. Williams, formerly second vice- 
president Union Central Life, and brother 
of George L. Williams, secretary, died at 
Chattanooga last week while on his way 
west for the benefit of his health. 


Fred H. Hooper of Pittsburg, Kan., 
formerly with the Central Life of Fort 
Scott, Kan., bas been appointed district 
manager for the Bankers Life of Iowa, 
under Max Stephany, general agent. 


Commissioner J. A. O. Preus of Minne- 
sota in his annual life insurance report 
declares that of the fifty-eight fraternals 
licensed in that state, only thirty-two are 
collecting rates that will enable them to 
carry out their contracts. 


George W. Bahlke, superintendent of 
the Richmond, Va., district for the Metro- 
politan Life, has been appointed superin- 
tendent of the new Baltimore district and 
is succeeded at Richmond by W. J. Schil- 
lingburg of Columbus, Ga. 


E. P. Guthrie, late of Oklahoma City 
and formerly of Little Rock, has returned 
to the latter city for thirty days as a 
representative of the International Life. 
He is planting the company in Arkansas, 
with Coffman & Booth as state agents. 


The case of the receiver vs. the West- 
ern Mutual Life ended at Council Bluffs 
Friday. The judge asked for briefs and 
it is expected that his decision will not 
be forthcoming until the middle of Janu- 
ary. The suit involves insurance com- 
missions claimed by the plaintiff to total 
some $50,000. 


John J. Price, long general agent of 
the Berkshire Life at Indianapolis, has 
resigned to become associate general 
agent for the Penn Mutual. Mr. Price 
has served as president of the Indiana 
Life Underwriters Association and has 
been one of its most active and aggres- 
sive members. 


The St. Louis Republic, which has an 
insurance department in its Sunday edi- 
tion, has started a series of articles on 
life insurance. The articles are written 
by William King and give promise of 
proving very effective in educating the 
= on the fundamental principles of 
egal reserve life insurance. 


After having been head of a department 
in the Omaha high school for several 
years, Professor Nathan Bernstein of that 
city has taken the city agency of the 
National Life of Vermont at Omaha. He 
will continue his educational work also 
for the remainder of the school year, and 
will then devote all of his time to life 
insurance. 


The Equitable Life of New York has 
appointed Harrison G. Williams as agen< 
manager for southwestern Michigan, with 
headquarters in Detroit. The territory 
has been held open for the past year, in 
the hope that L. R. Halsey, the former 
agent of Battle Creek, would recover suf- 
ficiently to be able to resume work. Hope 
recently was abandoned, Mr. Halsey be- 
ing in extremely poor health. 


Sentence has at last been imposed upon 
J. W. Beeman and Dr. EB. M. Cowell, former 
supreme president and supreme medical 
director respectively of the Keystone 
Guards, for their connection with certain 
transactions in the deal by which the 
Keystone Guards was amalgamated with 
the American Patriots of Springfield, Il. 
Last week they were fined $200 each and 
sentenced to imprisonment for from one 
bed two years in the Philadelphia peniten- 
tiary. 


The recent contest for membership in 
the Chicago Board of Underwriters prom- 
ises to become a permanent rivalry. Three 
prizes were offered by members of the 
association to members who procured the 
largest number of applications for the 
November dinner. The winners, P. J. 
Kraus of the Metropolitan, R. C. Moore of 
the Equitable and H. 8S. Dale of the Union 
Mutual, have declined to retain the prizes 
and have offered them again for the larg- 
est number of applications for the next 
meeting. 


The general agency for Michigan of the 
New England Mutual Life, Utter & Thom- 
son, managers, will be removed in the 
latter part of December from the offices 
it has occupied in the Telegraph build- 
ing for a number of years, to a fine suite 
in the Penobscot building, Detroit. The 
agency has had a very successful year, 
having already passed its record for 1912, 
which was $1,674,000 of paid-for busi- 
ness. The firm expects to close the pres- 
ent year with about a million and three- 
quarters paid for. 


Monday morning agency meetings are 
now an established part of the week's 
business in the Detroit offices of the Mu- 
tual Life of New York. Manager H. 
Wibirt Spence believes them to be a most 
valuable educational feature. He presides 
himself, and for two hours all sorts of 
matters that will aid in efficiency are dis- 
cussed, including methods of soliciting, 
organization, meeting competition, and 
similar subjects. Mr. Spence will go to 
New York next week to attend the gen- 
eral agents’ meeting of the Mutual Life. 





THE WESTERN UNDERWRITER. 





December 4, 1913. 








Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 


Illinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 


AND AND 
WILL PAY THEM WELL 





WILL PAY THEM WELL 





FEDERAL LIFE’ 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 


Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








Industrial Business in an exceptional field, 
under a progressive live wire manager, who 
controls five offices, all making exceptional 
records, and incidentally green-backs, address 
(in strict confidence to you) Box 75, Ironton, O. 


|" YOU CAN WRITE ORDINARY AND 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








OR direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings 
are available for men who have had experience in hand- 
ling men and developing territory. Are you interested? 


PITTSBURGH LIFE AND TRUST C0. 


HOME OFFICE, PITTSBURGH, PA. 


w. Cc. BALDWIN HOWARD S. SUTPHEN 
President Director of Agencies 











YOUR CARD 


as a representative of the ‘‘Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a aoe to give liberal direct general agency contracts 
to the men wno ons a ~ gout. sa * porte ae A. Life — bill —< we ee geme 
terri open in Kentuc i0, inia, West Virginia, rgia, Mississippi, lllinois, Indiana, 
Sea Hanon Nebraska, Wyomine, ew Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 


Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


JAS. S. McANULTY, President SCRANTON, PA. 














Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress has been made during the past year; that 
the ag in insurance in force is over five and one-half millions, the amount in force ing now 
nearly $111,000,000. After providing for the various funds for the protection of the policy ob- 





igat there r upon a most conservative basis of valuation a surplus of nearly two 
millions, over and above the fund of two and one-half millions which is set apart for deferred 
dividends, an item ordinarily included in the surplus account. The payments to policyholders 
during the year amounted to nearly three millions, including over half. a million dollars in divi- 
dends to policyholders “The Com'cl & Fin'cl Chron.”” 1-25-13. 





. 
For Agency in Oh‘ to 
W.A'R BRUENL & SON 
4th Nat'l Bank Bidg., Cincinnati 


In other territory apply to 
GEO. W. MURRAY, Supt. of he 
250 Broadway, New York, N. Y. 





The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it te 
the most ene awaits h combinations of Lite In- 


eurance, Permanent Disability insurance and Weekly Indemnity for loss of time. 


The Columbian National Life Insurance Company 


Anrsvur BE. Cumops, President 


Wru1am C. Jounsom, Vice President and General Manager 
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LIFE, HEALTH, ACCIDENT «*° MONTHLY INCOME INSURANCE. 


df Our New Agency Proposition »> FOR FACTS 
Our Policies:.Best and iatest 





Correspondence confidential 














